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There’s a Hoffman Trap, Valve, Pump or other specialty designed to give better control of every 
steam system requirement. And, each Hoffman product is distinguished by exclusive features 
that assure customer satisfaction, long, care-free service. It’s the COMPLETE, tested, quality 
line backed by a dependable, single source of supply and responsibility. Yet Hoffman Products 
cost no more than the ordinary kind. To avoid delays—order now from your wholesaler of heating 
and plumbing supplies. Catalogs available on all items. 


HOFFMAN S#™ SPECIALTIES 


HOFFMAN SPECIALTY MFG. CORP., Dept. RX-3 1001 York St., Indianapolis 7, Ind. 
VALVES, TRAPS, VACUUM AND CONDENSATION PUMPS, FORCED NOT WATER REATING SYSTEMS Sold by leading Wholesalers of Heating and Plumbing Equipment 
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peat the BIG FREEZE | 
"" VOGEL 


FROST-PROOF CLOSETS 





Severe winter conditions this year have frozen 
many closets in comfort stations, service sta- 
tions, warehouses, causing discomfort, incon- 
venience, costly repairs and replacements. But, 
where Vogel Frost-Proof Closets were installed 
not one was frozen, regardless of the low tem- 
peratures prevailing. 












VOGEL PATENTED 


VACUUM BREAKER It’s easy to sell and install Vogel Frost-Proof 


Closets after a severe winter because properly 
VOGEL installed, a Vogel has never been known to 
freeze. 


Why not get a good share of this tremendous 
oii denen aun market from farms, rural and suburban areas. 
All you need to do is name the advantages of 
the Vogel Frost-Proof Closet over ordinary 
makes. It makes sense and saves dollars. 


ECONOMICAL—DEPENDABLE—PROFITABLE 


For complete fire protection, farms, garages, 
service stations, parks, greenhouses, industries, 
etc., must have free flowing water at all times. 


Any, or all properties need the protection of 

Vogel Frost-Proof Hydrants. Not one has 

ever frozen when properly installed. Always 

ready with running water when you must have 

it. 

Users like the Vogel Hy- 

drant because it never en ee. 2 = 

toils thie: lion thar one Vogel F rost Proof Hydrants can be sold on 
their fire protection qualities alone—but sum- 


the handle in an upright . 
position they know the mer or winter, they are the best hydrants you 


water is surely shut off. can possibly install. 
Any hydrant that does not 
positively set of will Hydrants and outfits are also furnished with- 


waste water in Summer, 
and is sure to freeze in 
Winter. 


out ball check waste. 


We'll be glad to help you capture these profit- 
able markets with powerful sales aids. Just 
contact your wholesaler or write direct to: 





JOSEPH A. VOGEL CO. | 


WILMINGTON 99, DELAWARE 
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Ease in Handling 
Speed mn Installing 


You save time... save labor... cut costs when you 











install Weisway guaranteed Cabinet Showers. Engineered 
and precision-built to go together quickly. One-piece 
receptor and pressure tight wall joints make a completely 








rattle-proof and leakproof job. Weisway walls are 
Bonderized, galvanized steel with two separately baked-on 
coats of enamel. Receptor of vitreous porcelain enamel 























over heavy gauge enameling iron, has no-slip floor — 

safe, comfortable, sanitary and positively non-absorbent. 
igineering . . ° . 
L., U.S.A. Weisway installations assure permanent customer satis- 
ch Boe faction—avoid costly call-backs—protect your profits. 
miiineh Always install Weisways and be safe. Order from your jobber. 
dditional 
1953, by 

A 

cet HENRY WEIS MANUFACTURING CO., INC. 

304 WEISWAY BLDG., ELKHART, INDIANA 

Ld 
resident 
tonal GUARANTEED 
Yirector 
CABINET SHOWERS 
Editor 
Editor : 
— One Man Easily Handles the Vitreous Porcelain Receptor 
itor pt . 
[anager 
esearch 
[anager 
[anager 
,F.& 
’. Hag- 
Torton, 
re., 16; 
. 42nd 
aie Welswey Vitreceptor, a leakproof vitreous From stockroom to the job one man easily handles the Weisway 
Calif.; porcelain shower receptor with integral flash- receptor. To install just place it over drain and make connection. 
Phelps ing for walls other than metal. No reinforcement or special treatment of building floor—no 
messy mastic. A quick, leakproof job every time! 











WEISWAY, the Mark of Quality in Cabinet Showers 
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Every housewife wants a beautiful, gleaming, ial kitchen. A 
is sanitary, easy to clean and easy to keep clean. You want to sell her a working 
surface that is easy and inexpensive for you to install. A working surface 
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that 


is free from cracks and crevices where dirt and germs collect and add to cleaning _ ME; 
drudgery. Give your customers a one unit factory tailored job instead of a é 
patchwork collection of separate counter tops. | : S | 


Only in the 


Just line Radiluse 


Stainless Steel Sinks and Counter Tops 
can you offer all these advantages. 


© Two exclusive patented features: the Anti- 
splash rim and the double pitched drain- 
board. 


© Electrically welded seamless one-piece 
construction. 


@ The utmost in sanitation and a lifetime 
of service. 


© No cracks or crevices to admit dirt, 
grease or particles of food that form 
breeding places for germs. 


® No seeping of water and grease into 
cabinets underneath to attract vermin. 

© No poorly fitted individual sections with 
ultimate warping and uneven surfaces. 

* No overlapping flanges with additional 
crevices and sharp corners. 


© No grooves to cause tipping and break- 
age of costly china and crystal. 


¢ Permanent unbroken beauty that reflects 
the colorful surroundings of the kitchen 
and harmonizes perfectly with any dec- 
oration scheme. 


mee MRE ATES: I NAME IN 


| —_ 





















The only answer to a perfect kitchen is 
seamless one-piece Stainless Steel construc- 
tion. And only JUST in their custom 
| built Radiiluxe Seamless Stainless Steel 
Sinks and Counter Tops lets you give 
your customers the made-to-measure an- 
swer to their desires. 





You have unlimited freedom in planning. With JUST Line § * 
Sinks and Counter Tops you can be sure that you can give 
your customers sheer, unmarred, shining perfection— 
utmost sanitation and beauty that will never chip, craze, 
watersoak, cut or scorch. JUST Line Counter Tops become 
more beautiful the longer they are used. 















_ Easier to Sell—Easier to Install 
Modern JUST Line one-piece factory tailored counter tops 
eliminate high installation costs. You avoid the time con- 
suming labor of aligning or “fitting on the job” a group 
of individual pieces. 








The same permanent beauty of JUST Line Radiiluxe Sinks 
you will also find in their ten standard Cabineteer models. 
They offer unusual versatility of design and construction 
if custom-built measurements are not necessary. 









Send us your specifications. Our Engineers will gladly 
supply Blue Prints and Estimates. Write today for Illus- 
trated Literature. 








Manufacturing Co. 


9233 KING AVENUE 
a fA FRANKLIN PARK, ILL. 
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In Vulcan Design...In Vulcan Material...in Vulcan Construction Anc 
aeri 
Vulcan Radi-Vector and Linovector Radi- Vulcan radiation is constructed to provide stay 
ation is compactly designed for high out- wide range of sizes and outputs... most pro 
put with attractive covers which will blend complete line in the industry. Large tubes com 
with any residential or commercial deco- permit long runs with low pressure drops. = 
rative scneme. Vulcan radiation requires High output per pound of material. Vulcan re 
fewer fittings. It comes in convenient will fit any type piping system, is eer 
lengths up to 12’ ... no field-cutting engineered to fit any plan. — ua 
necessary and can be furnished curved Zz 
for unusual installations. es 
Vulcan steel radiation is fabricated from : * : 
lit edii08 nel Linovecto 
quality pressure tube in steel or copper. (COMMERCIAL) 
Fins permanently imbedded in tube sur- 
face for best heat transfer. *Trade-mark Reg. 
ye 








Representatives in Principal Cities 


THE VuLcaAN RapDIATOR Co. 


14 Francis Ave. Hartford, Connecticut 


Soi 


The Most Complete Line Iu The Industry 


Over 27 Years A Leader in Fin-Tube Radiation 
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Now’ Profits Plus! 


PP. 


LAVATORY FITTING AVAILABLE WITH AERATOR 


Price-Pfister’s “Premier” lavatory fixture, 
iHustrated at right, has always 

meant sales for you. Now it’s available 
with an aerator, as well as without. 

Yes, aerators mean splash-proof water, { 
a saving in soap, a better-tasting 

water with oxygen added. And this is 
IMPORTANT! The aerator is part of the 
spout, not a tacked-on accessory. 

And, of course, with or without the 

aerator, they're triple-plated for a finish that 
stays beautiful, and Price-Pfister’s efficient 
production means high quality and 
competitive prices go hand in hand. Ask your 
wholesaler for #92-A, as illustrated, or 
#93-A with pop-up, not illustrated. 

Both are available with or without 

aerators and with or without renewable 
seats . . . be sure to specify. 


Here’s another all-time favorite from the 
Price-Pfister line. The “Gem,” 

a heavy-cast brass lavatory fixture that 

has proved its sales appeal and dependability 
in thousands of homes throughout 

the country. Note that the spout is a 
full 2” from the base, which permits this 
fixture to be used in special 
installations. 

Ask your wholesaler for #96 with 
pop-up, as illustrated, or #95 without 
pop-up, not illustrated. Aerators 

are not available on the Gem, but be 
sure to specify with or without 
renewable seats. 


















Sold through Plumbing Wholesalers Only. 
Write for free illustrated catalog. 


3011 HUMBOLDT STREET + LOS ANGELES 31, CALIFORNIA 
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Fred Hotop, left, discussing Zone Control with Honeywell sales engineer Mac Duncan 


“Fil go down the line for 
Honeywell Zone Control” 


says Fred Hotop, engineer, Edward J. White, Inc., South Bend, Ind. 


down the line for Honeywell Zone Control. 
“Zone Control is the perfect heating system. 
It alone provides the answer for people who want 
real comfort everywhere in their home. 
“Besides, no home heating problem is too dif- 
ficult for the dealer who really knows Zone Control. 
“With it you can handle almost every heating © 
situation, regardless of construction, or condi- 


“In our shop we've built the tradition that a 
White heating job is a job done right. 

“To build a reputation of providing the finest 
quality heating installations, you've got to do 
three things well: plan the job, pick the equipment, 
make the installation. A weak spot anywhere in 
here can do lots of harm. That’s why the equip- 
ment you choose is so important. 

“Having proved Honeywell Zone Control tions such as wind, sun, exposure, glass, or zero 


equipment on so many jobs, I can say I'll go weather.” 


Another Plus-Profit 
Idea from Honeywell 








arch, 1953 
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Floor plan, showing zoning, of 

P. A. Hultin home in South Bend. 
House was designed and built by 
Carl J. Reinke & Sons. 









throughout — with Honeywell Zone Control”’ 


Comfortable throughout—that’s the end result, 
with Honeywell Zone Control. And here are the 
details of the story in Fred Hotop’s own words. 
His zoning comments refer to the floor plan above. 

“The Hultins were impressed—and pleased— 
when we went over the zoning plan. 

“T explained how the thermostat for Zone 1 would 
enable them to compensate for cold north winds. 
And how it could be used to set back the tempera- 
ture and save fuel when the bedrooms weren't in use. 

‘Then I showed them how a separate thermostat 





“Here’s how I make a home comfortable 









in Zone 2 would keep the living area from over- 
heating on sunny winter days, yet give them com- 
fortable, even warmth. 

“The thermostat controlling Zone 3 maintains 
the garage area at about 60 degrees— warm enough 
for a garage, yet easy on fuel. 

“That's just about the zoning story as I told it 
and sold it to the Hultins.”’ 

Fred Hotop explains other features of the job, 
concerning the Chronotherm and Outdoor 
Weathercaster below. 













CHRONOTHERM 


“T put a Chronotherm in charge of 
Zone 2, the living area. It provided 
the Hultins with the automatic night 
set-back and morning temperature 
pick-up they wanted.” 


Illustrated above are some of the controls 
Fred Hotop used on the Hultin home 

— along with his reasons for choosing them. 
For more complete details on Honeywell 


Zone Control, call your nearest Honeywell office. 


Or write Honeywell, Dept.DE-3-70, 
Minneapolis 8, Minnesota. 


WEATHERCASTER 


“T installed a Weathercaster outside 
the house to anticipate changes in 
the heating load of the entire house. 
The Weathercaster is an ideal device 
for use with Zone Control.” 


Ho 


ELECTRONIC RELAY AMPLIFIER 


“This component is the ‘brain’ of 
the set-up. It receives signals from 
the Weathercaster and the indoor 
thermostats, correlates themand 
then calls for more or less heat.” 


neywell 
Tout on Couttol- 
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When the warm air duct converted it- | Better Climate for Cows? 
self to a cold air return, the trouble | Things are looking up for the 
started, says J. F. Lund, the author. nation’s cow population. Research 
engineers for Minneapolis-Honey- 
| well have developed a “ventilation 
| computer” which is expected to 
| broaden the market for air condi- 
tioning products. The device, be- 
lieved to be the first computer 












The Job | Never Forgot 


| 
By J F. Lund 
Sales Manager, P & H Division | 


The Dole Valve Co., Chicago 


ON A COLD WINTER NIGHT when 
the wind is howling about the 
house, there is nothing more 
comforting than the warm friend- 
ly aroma of a well-functioning 
heating plant in the basement. 

However, when that warm 
comforting smell turns into the 
acrid stench of burning paint, 
you can be certain that you’re in 
for trouble your former 
friend has turned into an enemy. 

Recently, this happened to me. 
I had a new set of furnace con- 
trols installed on my gas-fired 
forced warm air heating system 
at home in preparation for some 
automatic register tests that were 
to be run. 

Everything went well until 
one night I was awakened by the 


frightening stench of burned | 


paint. I rushed down into the 
basement to investigate and 
found that the furnace fan had 
failed to turn on, although it 
was set low (100 F), and the 
high limit switch had also failed. 
I shut off the main gas valve and 
went back to bed, very thankful 
that I had awakened in time. 
The next morning I made a lot 
of noise with the heating con- 


(Please turn to top of page 16) 





designed specifically for agricul- 
tural use, takes the guesswork out 
of a perplexing farm problem— 
| how to select the proper climate 
control systems for barns. 

You work it this way: Informa- 
tion such as the number of animals 
in the building, their heat and mois- 
ture input, and the heat and mois- 
| ture gain or loss from various parts 
| of the building | 
| are fed into the 
computer, using 
| a series of dials. 
| The computer 
| then calculates 3 
| automatically «— 
| whether the : 

barn needs a) 0222 men 

temperature or humidity control 
| system, or both, and tells what size 
ventilating system is required. 

“It will also show that some poor- 
| ly insulated barns cannot be con- 
| trolled without supplemental heat- 
ing,” explains William McGoldrick, 
Jr., designer of the device. 





I 
meses CS 


| Onion Peeling, Sans Tears 
Now it’s possible to peel an onion 
without producing tears, says the 
Gas Appliance Manufacturers Assn. 
But it’s not likely that the solu- 
tion to this age-old domestic dif- 
| ficulty is going to be of much direct 
| help to the average housewife, be- 
cause this particular method of par- 
| ing the pungent vegetable applies 
| only to a new assembly-line tech- 


12 


nique developed for a major can- 
ning concern. 

The secret is a gas-operated heat- 
ing system, GAMA says, set jus: 
right so that 
the coarse, in- 
digestible peel 
is removed 
from the onion © 
as it moves 
along the line. 
Intensive re- 
search by gas 
heating engineers was necessary 
before the method was perfected, 
because too much heat would oxi- 
dize the flesh, and too little would 
fail to remove the outer coating. 





Noted in Passing 

In Jacksonville, Fla., Gordon A. 
Duncan, federal mediator, has more 
than a professional interest in try- 
ing to settle a journeyman’s strike. 

The bathroom plumbing in his 
home went bad last week, he said, 
creating an “emergency situation”, 
and he can’t find anyone to fix it. 


From St. Joe to California 

If all the home laundry uni‘s 
manufactured by Whirlpool Corp- 
oration since the end of World War 
II were placed side by side, they 
would stretch from the factory at 
St. Joseph, Mich. to California! 

That interesting statistic was an- 





nounced last month as the com- 
pany’s 4,000,000th unit, an automa- 
(Please turn to top of page 16) 
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New narts catalog gives proof... 


1g INFORMATION 





PARTS and REPA 


ak ie! Shower Fitting 
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Wash Sink Faucet 








WRITE FOR YOUR FREE COPY 


Eljer’s new Brass Parts Catalog is 
available to Architects, Builders, pas 
Plumbing Contractors, Building 
Managers, Maintenance and Speci- 
fying Personnel. See your nearest 
Eljer .Distributor or write: Eljer 
Co., Ford City, Pennsylvania. 








IT PAYS to speciry ELJER reNEWABLE BRASS 





















This is an illustration from Eljer’s new Brass Parts 
Catalog. ..a 24-page booklet featuring unusual service 
and reference information. It shows a quick, easy and 
accurate way to order parts. Also, it gives unmistak- 
able proof of these two facts: 


1. The premium quality and superior design of Eljer 
Renewable Brass is unequaled. 


2. The high degree of standardization and interchange- 
ability of Eljer Renewable Fittings assures fast, 
economical repair or replacement from a minimum 
parts inventory. 


All working parts of Eljer’s two, exclusive, renewable 
units . . . for exposed and concealed body fittings .. . 
are standardized. They are precision made to be inter- 
changeable today or in years to come. Worn parts can 
be replaced quickly with new-condition results. You'll 
find it pays to specify Eljer Renewable Brass. 
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MAID-O’-MIST 
ADAPTER UNITS 


for converting standard tees 
into BALANCING VALVES 


Maid -O’- Mist offers you a low cost unit for 
making up your own balancing valves. They are 
designed for the job of balancing hot water 
heating systems...easy to install...and priced 
much lower than square head cocks or other 
types of shut-off valves. These Adapter Units 


are quickly soldered or sweat fitted into regular 
copper or bronze tees, or threaded into cast iron 


tees. Can be inserted in side outlet or run of tee 


of the same pipe size to complete either a 
straightway or angle balancing valve. Simple 


balancing adjustment requires only a screw- 





Phontom view above shows a No. 14 


one-inch Adapter Unit inserted in 0 copper driver. Precision made of brass and monel 
tee ready for balancing. Brass butterfly 
is edjustable to c for any differ- metals with packed stem construction. 





ence in the height of the tee sleeve. 


No. 14 
for copper ond 
bronze tees, 
Nominal pipe sizes 
36". Va". Me”, 9” 
No. 15 7 
for cast iron 
tees, Sizes /)", 
ym, 17, Th” 
\ \ 


For return heoder For radiant header For baseboord radiators For convector radiators 


FULL FREE FLOW OF WATER THROUGH THE TEE 


Since there is no inside reduction of pipe diameter, there 


is no water restriction except for the balancing required. 
This advantage plus low cost permits the use of additional 
balancing in a hot water system without preliminary plan- 


ning. The line drawings shown below illustrate positions 


on various heating systems where additional balancing 


can be used to advantage. Maid-O’-Mist Adapter Units 


are available in the sizes shown at left. 
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VALVE UNIT 





BALANCING VaLVE UNIT 


Prices and details from your jobber, or write direct to 


AUTOMATIC HUMIDIFIERS ..... AUTO-VENTS 
WATER LINE CONTROLS . HEATING SPECIALTIES 


/MAID-O-MIST ine MAID .O’. MIST, Inc. 


HEATING SPECIALTIES 
3217 NORTH PULASKI ROAD . CHICAGO Gl, ILL. 
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L-O-F Super-Fine Fiber-Glass increases efficiency of 
heating and cooling ducts. It is the easiest to apply 


of all insulating materials. 


) Increase the over-all efficiency of your cooling 


and heating duct installations with L’O’F 
Super-Fine Fiber-Glass insulation. These light- 


weight blankets surpass other types of fibrous 


insulation for resistance to heat fiow. 


As heating duct insulation, Super’ Fine Fiber’ 


Glass reduces heat losses and saves fuel. On 


cooling ducts it saves power and permits use of 
smaller units. Applied to the inside of either 


type duct, coated L:O-F Super:Fine Fiber: 
Glass muffles noise. It reduces condensation on 


air conditioning ducts and the glass fibers will 
not absorb’ moisture. Super-Fine Fiber-Glass 








FIBER-GLASS 
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| Boost efficvency of your duct 
| tastallations with LOF Fiber Glass 


can be used for temperature ranges from sub- 
zero to 400 degrees F. 

Super: Fine Fiber-Glass is lightweight and is 
easily fabricated and installed by one man. It 
requires no pre-processing to various diameters 
and shapes. Super’Fine takes the conformation 
desired as it is installed. It can-be applied to 
either round or rectangular ducts and adds very 
little weight to the installation. 

For more information contact the nearest 
L-O-F office (offices in 26 major cities). Or 
write Libbey-Owens‘Ford, Dept. F’G 3233, 


Wayne Building, Toledo 3, Ohio. 


LIBBEY-OWENS-FORD GLASS COMPANY 
FIBER*GLASS DIVISION 


= FIBER: GLASS 




















The Job { Never Forgot 


(Continued from page 12) 
tractor and then took the con- 
trol manufacturer to task. Both | 
were quite sympathetic, and the 
latter gave me a new fan and | 
limit switch. | 

But two nights later the same 
thing happened. By this time I | 
was really worried, so I had an | 
engineer come in and check the | 
entire installation including all 
electrical connections. The ver- 
dict? Everything OK, excellent, 
etc., etc. And the control manu- 
facturer gave me the third fan | 
and limit switch. 

Everyone agreed that “it was 
just one of those things.” 

All went well until the fol- | 
lowing Sunday. At this time I | 
happened to be near the furnace | 
when the thermostat called for | 
heat. Luckily, the fan chose this | 
particular moment to fail, and as 
the furnace got hotter and hot- 
ter, I paced about the basement 
scratching my head, looking at 
controls, and wondering what 
was wrong. 

Accidently, I bumped into the 
warm air duct leading to the 
bathroom. It was cold! All the 
other ducts and the furnace it- 
self were by this time almost | 
glowing with heat. 

I shut off the gas, let the sys- | 
tem cool off, and started check- | 
ing that cold duct. Then came 
the dawn! The bathroom duct | 
was installed in an outside wall, | 
and every once in a while, for | 
some odd reason, it would con- | 
vert itself into a cold air return. | 
The hotter the furnace got, the | 
more cold air would be drawn | 
through the duct in which the | 


ee — 


furnace control was located. As 
a result, the control could not be | 
satisfied. 

The trouble was permanently 
corrected by locating this con- 
trol in another duct, and every- 
thing works perfectly now. 


Domestic Engineering will pay 
$15.00 for interesting job experi- 
ences published in this column. 


Between Ourselves 





(Continued from page 12) 
tic washer, completed its trip down 
the assembly line and was set up 
for a brief ceremony (see photo) 
before being crated for shipment. 
The impressiveness of this record 
is emphasized by the fact that 1,- 





D. W. Alexander, vice president in 
charge of operations, is shown con- 
gratulating employees as Whirlpool’s 
4,000,000th home laundry unit comes 
off the assembly line. 


700,000 more units were built in the 
St. Joseph plant in the last seven 
and one half years than in the pre- 
vious 34 years of the company’s op- 
eration combined. Between 1911, 
when the company first began 


| building power washers, and 1945, 


2,300,000 units were manufactured. 


Wholesalers Go Into Kitchens 


News from two plumbing and 
heating wholesalers indicates 
stepped-up activity in appliances. 

The Hajoca Corporation, for ex- 
ample, has established a kitchen 


| planning department to round out 


the services it now offers to cus- 
tomers of 33 branches from New- 
ark, N. J. to Tampa, Fla. All phases 
of kitchen planning will be taught 
to Hajoca sales personnel in each 


| of the 33 branches. 


The Raub Supply Company of 
Williamsport, Pa. has just opened a 
new display room and warehousing 
facilities, and will feature kitchen 
appliances along with its plumbing, 
heating and industrial lines. 


Fit for a King! 
Apparently the United States 
isn’t the only country with a resi- 
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dential air -conditioning boom. 
Seems that far-off Saudi Arabia is 
getting into the act, too. 

The three palaces of King Ibn 
Saud are to be equipped with some 
39 units of various sizes manufac- 
tured by the Carrier Corporation. 
Three units were selected for the 
King’s Council in Jeddah, while 
three more will serve to cool the 
spacious dining room. The Queen’s 
wing will similarly be cooled. 

In the royal quarters at Mecca, 
nine 1 hp and four 1% hp console 
models will air condition the wings 
of the palace which the Princess 
and Princes occupy. In addition, 
larger units will be installed in the 
Queen’s dining room. 

In the capitol city of Riadh, the 
King’s Council will be cooled by 
two 10 hp units which, in this coun- 
try, are large enough to air condi- 
tion a sizeable restaurant. 


Fuels of the Future? 


The United States may exhaust 
its supplies of natural fuel in about 
200 years, but there’s no cause for 
alarm. 

Proper expenditure of these re- 
serves will help scientists to dis- 
cover new energy sources well in 
advance of the two-century dead- 
line, according to Dr. John P. Howe, 
a General Electric physicist. Some 
of the ways out of the impending 
shortage already are apparent, at 
least in part, he indicated. 

For example, it may be possible 
to conserve coal, natural gas 


(Please turn to top of page 18) 





This device, shown here with its de- 
signer, Wm. McGoldrick, automatical- 
ly calculates whether a barn needs a 
temperature or humidity control sys- 
tem. See complete item, p.12. 
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... makes the Difference in Plumbing Fixtures 


Here are three Richmond closet combina- 
tions—newly improved in modern style and 
operation. New grace has been added to 
their lightweight design. They’re easier to 


stall Richmond. 

Remember, whatever your needs:_vitre- 
ous china closet combinations, lavatories 
and urinals; enameled cast iron bathtubs, 


lavatories and kitchen sinks... all in 
“‘whiter-white” or pastel colors . . . choose 
Richmond. You'll get the widest possible 
These added features are range of sizes and styles, the finest in mod- 
one more great reason why ern design, engineering and skillful manu- 
it pays to specify and in- facture. 


clean... have quiet, positive flushing action. 
Most important, they fea- 
ture concealed twin jets. 


See your whelesaler or Mail Coupon Teday 


Richmond Radiator Company 
19 East 47th Street, New York 17, New York 


Please send me additional information on Richmond 
fine plumbing fixtures. No obligation, of course. 


COMPANY 


ADDRESS 


] plumbing wholesalers () plumbing con- 
tractors () building contractors. 


, 
« 

' 
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Between Ourselves 


(Continued from page 16) 
and oil by improvements in central 
power stations and by utilizing 
nuclear fuels. Another 
might be direct conversion of solar 
energy into heat and power. 


If this technique were perfected, | 


the world would have at its dis- 
posal an annual amount of energy 
equivalent to 800 tons of coal for 
every acre of ground on which the 
sun shines. So far, however, there 
has been no strong indication that 
solar heated homes will predomi- 
nate over other heating methods 


which will be developed in the fu- | : : 
| Business,” in your January issue. 


ture, Dr. Howe said. 


Store Building Boom? 

Now that controls over commer- 
cial construction have been lifted, 
plumbing and heating contractors 
will share in the six billion dollar 
market for new and modernized 
stores during 1953, according to the 
Store Modernization Institute. 

Surveys conducted by the Insti- 
tute reveal that thousands of mer- 
chants throughout the United States 
are about to improve or extend 
their facilities. 

“Population growth and migra- 
tion from one area to another, in- 
creased competition and the addi- 


tion of new lines are major factors | 


forcing retailers to bring their 
premises up to date,” said John 
Evans, director of the Institute. 


Watch Your Step 

A recent report by the Depart- 
ment of Labor explores the differ- 
ent types of accidents experienced 
by employees of plumbing contrac- 
tors while on the job. 

Not only do accidents result in 
loss of life and painful injuries, but 
they also cost the contractor valu- 
able manhours on the job. 

According to the bulletin, the 
great majority of reported accidents 
fall into four general categories. 
Accidents in which the injured per- 
sons were struck by moving objects 
accounted for 28 percent of the in- 
juries; overexertion accidents were 
responsible for 22 percent. Acci- 


dents in which the injured person | 
bumped into or struck against ob- | 


jects produced 14 percent of the 
(Please turn to top of page 134) 


answer | 


DAIRY REMODELING 


New York City—I have just read 
with interest the article, “Look In- 
side Your Dairy for Remodeling 


As I did not see any mention of 
glass pipe, I'd like to mention that 
much of the initial research on 
permanent pipelines for dairies was 
done with glass pipe. It might be 
said that the current trend in per- 
manent lines is due in a great part 
to this original research. 

P. M. REYNOLDS 
ad manager 
Corning Glass Works 


MISS PLUMBING OF 1953 

Chicago—The writer agrees with 
Mr. Maxwell Feldman that there 
should be a little more glamour in 
Domestic ENGINEERING (See “Let- 
ters,” page 60, February issue). 

We think Miss Salter, as the first 
entrant in the unofficial “Miss 
Plumbing of 1953” competition, is 


| indeed a lovely lady. However, we 
| would like to enter the name of 


Miss Estelle S. Moore as another 
candidate. ! 

Miss Moore is secretary to W. W. 
Baer and W. J. O’Connor of the C. 


F. Church Mfg. Co. She is very 
well known in the trade, has count- 
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less friends throughout the country, 
and had her training with the late 
Frank C. Hackett of the Bruns- 
wick-Balke Collender Co. before 
going with the Church Company. 
Often she has been referred to as 
the “Belle of the C.S.A.” (Central 
Supply Assn.) because of her pop- 
ularity in the plumbing industry. 
ANONYMOUS 


e Domestic Engineering welcomes 
nominations for this unofficial “con- 
test” from other readers, anonymous 
or otherwise.—Ed. 


CALLS IT AN EYE-OPENER 

La Crosse, Wis.—I’ve been want- 
ing to tell you for some time how 
good I thought the Bay City Issue 
was (November). 

You did a really outstanding job, 
and it was quite an eye-opener to 
me to learn the extent of the re- 
modeling market. 

E. A. SLOANE 
The Trane Company 


OVERHEARD ABOUT OVERHEAD 

Boston—The article on page 60 of 
your January issue, “Overheard 
About Overhead,” was of consider- 
able interest to the writer. 

Evidently the figures are careful- 
ly prepared by a reliable contractor 
and represent a condition of actual 
experience. It would not only be 
a matter of interest to others in the 
business, but to be of real value, 
there should be, in my opinion, ad- 
ditional data giving the type of 
work performed and an average 
yearly volume figure. 

If the contractor’s work is largely 
competitive heating and plumbing 
in new construction, the data would 
be quite different than it would be 
if his work was mainly in mainte- 
nance and repair work in direct 
contact with the owner. 

Articles having to do with over- 

(Please turn to top of page 23) 
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another hot water job made... 


Safe and Efficient 


Watts No. 74-174 series ASME rated 
pressure safety relief valves prevent excessive 
pressure conditions regardless of the causes— 
normal thermal expansion or emergency 
steam pressure. Nearly every existing boiler 
can be made safe with a single valve selected 
from Watts complete range of sizes (34” to 2” 
NPT inclusive) and BTU discharge capacities. 








Watts No. 135HW automatic feedwater 
pressure regulators maintain an adequate sup- 
ply of water at correct minimum pressures 
without attention. When operating at correct 
pressures, boilers are most efficient. Available 
in sizes 14” - 34”- 1” NPT. All bronze, one 
piece construction with integral strainer. 

~“, 
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~~ 
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WATTS No. 50A LOW WATER CONTROL 


Extra safety—Watts No. 50A low water 
cut-off provides added safety for boilers if a 
dangerous low water condition should develop due 
to water supply failure. No. 5OA was designed 
especially for hot water boilers to meet a growing 
demand for this extra protection. 











| J 
REGUIATOR COMPANY 


LAWRENCE MABDSAACHUSGETTS 


Plumbing and Heating Safety Valves and Controls 
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SPARKLING BEAUTY for bath- 
room and kitchen: this is the happy 
result of combining Harcraft’s pleas- 
ing design with a lustrous smooth 
chrome finish. (It’s so easy to keep 
them sparkling clean and mirror 
bright.) Then there is complete util- 
ity satisfaction. Your customer is 
happy with Harcraft fixtures be- 
cause they operate smoothly, easily 
and quietly. 








Harcraft 
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TWO SIDES TO EVERY STORY 


EASE OF INSTALLATION. Harcraft Brass 
Goods are engineered with your problems in 
mind. They make up easily . . . have wide adjust- 
ments for roughing-in, plastering or tiling... 
simplified valve construction, easily accessible. 
Harcraft fixtures have full cut threads machined 
to close tolerances from extruded brass stock, 
therefore no casting defects. Their silver-welded 
joints are as strong as the basic metal itself, pro- 
viding great resiliency. These many advantages 
all add up to more profitable business for you. 


Available in 8” & 

11” centers with 2” 
I.P.S. union or copper 
connections. 








Harcraft 
BRASS 








An independent facility producing special extrusions, pressure forgings, bar stock, forging stock, tubing, and related mill products, 


DIVISION OF HARVEY MACHINE CO., INC., TORRANCE, CALIFORNIA 
REPRESENTATIVES IN ALL PRINCIPAL TRADING AREAS 
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Letters 





(Continued from page 18) 
head should be of vital interest to 
every contractor and I for one am 
glad to see them published. How- 
ever, to be really effective they 
should be as complete in them- 
selves as possible. 

H. A. Snow 
Buerkel & Company, Inc. 
e Thanks for the suggestion. Reader 
Snow, who represents one of the really 


big contracting firms in the New Eng- 
land area, is referred to the article in 


Domestic Engineering for June, 1952, 


for a complete exposition of overhead 
and ways to calculate it—Ed. 


SEPTIC TANK SYSTEMS 

Syracuse, N. Y.—Beginning on 
page 89 of Domestic ENGINEERING 
for February, you have what we 
regard as a very excellent article on 
septic tank systems. 

If reprints of this article are 
available, we would like very much 
to obtain 100 copies. 

D. H. JaquitH 
San-Equip Inc. 


IT’S BEGINNING TO PAY OFF 
Bay City, Mich—The Moderni- 


zation Week survey recently made | 
in our city was of great value. | 


Ours is a community of older homes 
and the publicity accompanying 
your survey did much to call atten- 
tion to the need for modernization. 
The benefits will be substantial to 
the home owner, the supplier of 
plumbing, heating and other appli- 
ances, and to the community as a 
whole. 

Everyone benefits when home 
owners embark upon a program of 


modernization, and we in the bank | 
have already seen signs of this | 
since your survey was made a few | 


months ago. 
Epwarp W. Bowen 
vice president 
Peoples National Bank 


HERE’S WHAT HE SAID 
Washington, D. C.—In reading 


your January issue of Domestic 

ENGINEERING, I was quite surprised 

to see on page 107 a picture of my- 
(Please turn to top of page 24) 





SHOWROOM IDEAS 

New Paltz, N. Y.—Thank you for 
sending your fine book on show- 
rooms (see photo). My husband 
hopes to build a showroom this 
Spring, and we intend to “borrow” 
suggestions from the many fine il- 
lustrations and ideas in the Show- 
room Book. We can certainly put 


them to good use for our own par- 
ticular needs. 

I enjoy reading Domestic Ena1- 
NEERING very much. There are so 


many useful features I really look | 


forward to each new issue. You 
really extend a wonderful service 
to your subscribers. 

Mrs. M. J. BINNINGER 





A typical spread from the Domestic Engineering Showroom Book, referred to 
by Mrs. Binninger (see letter above), features photographs and layout dia- 
grams of plumbing and heating stores. Other sections of the book are de- 
voted to interior displays, signs, color and lighting and other store ideas. | 
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GOOD READING 


Temperature and pressure relief 
valves are described in a new fol- 
der of the Watts Regulator Co. 
Designated as FN-40, the folder 
includes specifications, cutaway il- 
lustrations and a thorough explana- 
tion of the theory and function of 
the valves, to aid contractors in 
explaining the necessity and value 


| to homeowners. Relief valves for 


all sizes and capacities of domestic 


| water heaters and storage tanks 


are included in the folder. 
Issued by: Watts Regulator Co., 
Lawrence, Mass. 
¢¢¢ 
Plumbing drainage products are 
illustrated in a catalog of the Josam 


| Mfg. Co. The 208-page catalog in- 


cludes many new Josam products 
recently designed and not shown 
before. Location charts suggest the 
correct products for specific loca- 
tions. Plumbing contractors will be 


| interested in the section of the cat- 


alog which illustrates products and 
shows the many different types of 
application. 


Issued by: Josam Mfg. Co., Dept. 


X4, Michigan City, Ind. 


e¢¢¢ 
Engineering data for heating sys- 
tems and ‘equipment is illustrated 
in a 28-page manual issued by the 


| C. A. Dunham Co. 





Sections of the manual (No. 2695) 
cover terminology, steam and pip- 
ing data, water properties, weights 
and measures and pipe and fitting 
dimensions. Also included are tem- 
perature conversion formulas, dec- 
imal equivalents and other miscel- 
laneous facts. 

Issued by: C. A. Dunham Co., 400 
W. Madison St., Chicago 6. 

¢¢¢ 

Evaporators and water chillers 

for air conditioning and refrigera- 


| tion are illustrated in a catalog by 


Taco Heaters. Charts show the 


| method of selecting the Taco chil- 


lers and evaporators to provide the 
capacity needed to meet specifica- 
tions and dimensions. How to cal- 


(Please turn to top of page 24) 
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Good Reading | 


(Continued from page 23) 


culate pressure drops and a chart 
showing list prices and weights also 
are given. 

Issued by: Taco Heaters, Inc., 137 
South St., Providence 3, R. I. 


¢¢¢ 


Brass plumbing goods made by 
Sterling Faucet Co. are illustrated 
in the new catalog “D”, which is | 
available for inspection by plumb- 
ing contractors at their wholesalers’. | 
Among the goods illustrated are 


g0tet 108 THE Fiemrime immenteT 
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STERLING 
FAUCET, 
COMPANY 





bath, lavatory and sink 


shower, 


tubular goods, flexible supplies, 


lavatory legs and towel bars. 


Issued by: Sterling Faucet Co., 
' are now in the making that will 
definitely establish “The Report...” 


Morgantown, W. Va. 
eee 
Perimeter and small pipe regis- 
ters are described in an eight-page 


catalog supplement of the United 
States Register Co. The supplement 


also is intended as a preview of the 


new No. 53 catalog, and gives per- |\ 


formance data and illustrations of 


two base diffusers, two floor diffu- 
sers and an out-of-wall base reg- 
ister. 
Issued by; United States Register 
Co., Battle Creek, Mich. 
\ 


The life story of the late Dr. 


Willis H. Carrier, founder of Car- | 


\ trade to further develop the re- 


rier Corp., is told in a book by 


Margaret Ingels, entitled “Father | 


of Air Conditioning.” The book is 
also the story of the Carrier Corp. 


and of the industry Dr. Carrier 


pioneered. Miss Ingels, a graduate | 
engineer, was an associate of Dr. | 
Carrier for 30 years. An appendix | 


to the book lists articles and books 


| 
fixtures, rough brass items, valves, | 


—. 





Letters 


(Continued from page 23) 
self speaking at the ASSE conven- 
tion in Miami and, over my picture, 
the caption “.... agreed to change 
the name of the book to ‘The Report 
of the... etc.’” 

Please note that the title, “Report 
of the Coordinating Committee for 
a National Plumbing Code,” belongs 
to a government publication, and 
1 would be infringing on the gov- 
ernment’s rights if I used it. I there- 
fore could not agree to change the 
title of my book to that. 

At the convention, the 
that I did agree to was that I would 
transfer from the fly leaf of my 
book to the front cover the state- 
ment “Based on the Report of the 
Coordinating Committee for a Na- 


request 


| tional Plumbing Code.” In the next 
| printing, this statement probably 


will appear on the cover somewhere 
under the title “The National 
Plumbing Code Illustrated.” 

You might be interested to know 
that the government publication is 
one of the best sellers at the Gow- 
ernment Printing Office, having sold 
over 20,000 copies to date. Events 


as a national plumbing code—a re- 


commended minimum of plumbing 


requirements, 
Vincent T. Manas 


WANTS TO GET STARTED! 


Nashville, Tenn—We are very 
much interested in your Remodel- 


ing Program. The November issue 


was splendid and has caused much 


interest in several sectors. 
We are anxious to develop a 


series of meetings both with our 
own organization and with the 


modeling theme. Do you have any 
suggestions along this line? We 
want to get the story over to our 


salesmen who in turn can spread 
the gospel among their customers. 


R. F. Ourepnrk 
manager 


| Noland Company 


written by Dr. Carrier. The book | 


of 170 pages is written in non-tech- 
nical terms and is published by 
(Please turn to top of page 27) 


© Our hats off to Wholesaler Oured- 
nik for an excellent idea. See page 78 


| for suggestions —Ed. 
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BLOOD, SWEAT AND TEARS! 

Philadelphia—To really give you 
my opinion of your November Re- 
modeling Issue, I would have to 
borrow some Hollywood phrases. 
It is stupendous. It is colossal. 

I only hope that contractors, 
wholesalers and manufacturers who 
benefit from the factual results of 
the survey pause now and then to 
say a quiet prayer of thanks for 
the blood, sweat and tears all of 
you at Domestic ENGINEERING must 
have expended in building this Re- 
modeling Issue. 

C, P. FirzParrick 
FitzPatrick Adv. Agency 


NO LITERATURE PROBLEM HERE 

Saginaw, Mich—Many whole- 
salers and plumbing contractors 
who have visited our place of busi- 
ness have admired a method which 
we have developed for handling 
sales literature. Therefore, I am 


enclosing a photo (see below) which 
(Please turn to top of page 139) 
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The photo shows a portion of the rack 
used by Reichle Supply Company, of 


Saginaw, Michigan, to solve the prob- 


lem of handling and storing manu- 


facturers’ literature and sales aids. 
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and Step-up Your Profits with this 


PERFORMANCE PROVEN PACKNCE 


Se no, 








PET, 


The DETROIT Timed Cycling Thermostat and “Bi- 
flex” Gas Valve are superior products which are 


a natural combination. That’s because each product 


is the last word in performance—Timed Cycling for 


steady pin-point temperature control—“Bi-flex” op- 


eration for quiet, efficient and dependable service. 


That’s why it will pay you big dividends in cus- 
tomer goodwil{ and extra profits to install these 


Zi 


HETROIT 


TIMED CYCLING 


ey i 


“BI-FLEX” GAS VALVE 








outstanding products on all your new installations 
and modernization jobs, You’)) find they make your 
job simpler because the DETROIT Timed Cycling 
Thermostat and “Bi-flex” Gas Valve are designed 
for quick and easy installation. 


Timed Cycling eliminates the need of selecting a 


special heater, because one heater is suitable for 


all jobs. See your DETROIT wholesaler today. 





ESTABLISHED AS DETROIT [UBRICATOR (COMPANY IN 1877 





DETROIT ioe ole. CORPORATION 


5900 TRUMBULL AVE. - DETROIT 8, MICHIGAN 


Ye, 
e 
Divison ot Awrmicay Raprator & Standard Sanitary conrosarios - 


Representatives in Principal Cities +» Canadian Representatives in Montreal, Toronto, Winnipeg—Railway & Engineering Specialties, Ltd 
AUTOMATIC CONTROLS for REFRIGERATION + AIR CONDITIONING + DOMESTIC HEATING - AVIATION <enve 


w/ 


TRANSPORTATION + HOME APPLIANCES + INDUSTRIAL USES 


Sowing home and mnauaiy — AMERICAN-STANDARD « AMERICAN BLOWER + CHURCH SEATS & WALL TILE « DETROIT CONTROLS - KEWANEE BOWLERS + ROSS HEATER 
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“JUST WHAT 
I NEED TO KNOW 


yf’? 
6 


about Nibco Bronze Valves 


It’s easy to find the valve you want in this catalog. Flared, solder 
end and threaded valves are in this one book. They are logically 
arranged. There’s a section on Low Pressure Valves for 
Modern Homes. Another on Pressure-Rated Valves. This 
includes the new NIBCO line of Solid Wedge Disc 

Gate Valves with extra-tough Non-Rising Nibcoloy Stems. 
And there’s the section on Flared Tube Valves with the NIBCO 
Water Meter Valves that save fittings and make 

a better job. Finally there’s a man-sized easy-to-read 
index that makes sense. Send coupon below 


for your copy of this new NIBCO Valve Catalog. 


NORTHERN INDIANA BRASS CO. 
304 PLUM STREET, ELKHART, INDIANA 











Send me your new combined valve catalog, NVC-1. 
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Causes of Radiator Pounding 
To the Editor: 

We have a job that has been giv- 
ing us trouble. The owner had a 
new boiler installed and there is an 
old one-pipe radiator on the second 
floor that has now begun to pound. 

The noise starts when the burner 
goes on. It is connected with a 1-in. 
riser off the steam radiator connec- 
tion on the first floor. We put on 
a new air vent, but there has been 
no improvement. The riser has a 
horizontal run on the ceiling of 
about 3 ft. 

We could not discover whether 
or not this pounding occured before 
the new boiler was installed. Can 


you tell us how to eliminate this? 
Illinois ya Sale ig 


To the Reader: 

Pounding of a radiator in a one- 
pipe steam job is caused by only 
one thing: too much water and 
steam trying to flow through the 
same pipe in opposite directions. 
Here are some possible causes of 
this condition: 

(1) Either the riser or the hori- 
zontal run is not of ample size to 
handle the amount of radiation in- 


Questions 


and 
Answers 


| 


402] 





stalled. A 1-in. riser can handle 
only up to 45 sq ft of radiation. 

(2) Either the riser or runout is 
corroded or clogged, thus decreas- 
ing its effectiveness to that of a 
34-in. or 4-in. pipe. 

(3) The air vent is not opening 
during off periods of the burner, 
thus holding condensate in the 
radiator. 

(4) The supply valve does not 
close completely when the radiator 
is shut off. 





A Dual-Fuel Hook-up 


To the Editor: 
I am enclosing a drawing which | 
shows a hookup for a burner using | 
both natural and LP gas, and I | 
would like to know if you think it 
will work properly. (See Fig. 1). 
Natural gas is soon coming to our | 
area, and we have several installa- 
tions of this type to make, with the 
customer using LP until the util- 
ities are ready to supply them with | 
natural gas. Thus, I want to make 
certain that my method of installa- | 
tion is correct. 
My suggestion is to put a gas cock | 
in each line with the connection | 
(Please turn to top of page 142) 
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Fig. 1: The above hook-up has been designed by a reader to take care of 
customers who will use LP gas until natural gas is available in their town. | 
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gives practical 


Good Reading 


(Continued from page 24) 


Country Life Press, Garden City, 


New York. 


Issued by: Doubleday bookstores 
or Carrier Corp., Dept. PR3, S. 
Geddes St., Syracuse, N. Y. 


Hospital plumbing fixtures and 
their application is the subject of a 


/ manual published by American- 
| Standard. Section “A” 


includes 
departmental floor plans in a typi- 


'cal modern hospital, which are 


keyed to pages in section “B” show- 
ing a variety of fixtures available 
for each plumbing need. Sizes, 
types of support and other pertinent 
facts are given with the illustration 
of each fixture and fitting. 

Issued by: American-Standard, 
Hospital Products Division, Box 
1226, Pittsburgh 30. 


Unit heater output ratings for 
various models of 30 manufacturers 
are listed in bulletin 231 by the 
Armstrong Machine Works. The 
bulletin tells how to figure condens- 
ing rates and how to select unit 
heater traps and gives hints on 


| trapping. Included are tables for 
| choosing traps and a table of con- 


stants for finding Btu output at 
standard steam pressures and en- 
tering air pressures. 


Issued by: Armstrong Machine 


| Works, Three Rivers, Mich. 


Planning kitchens and laundries 


| is made easy by a 20-page manual 


available from Westinghouse. It 
instructions and 
features several new planning 
techniques. 

Issued by: Better Homes Bureau, 
Westinghouse Electric-Corp., Box 
237, Pittsburgh 30. 


Overheating in schools is the 
problem dealt with in a booklet 


| published by Minneapolis-Honey- 


well. Basing its discussion on the 
theme that drowsy students are 


| difficult to instruct, the booklet 
| suggests improvements in tempera- 
ture regulation according to the 


individual needs of teachers, stu- 
dents and high or low activity 


| classes. 


Issued by: Minneapolis-Honey- 
well Regulator Co., Merchandising 
Division, 2753 Fourth Ave. S., Min- 
neapolis 8. 

(Please turn to top of page 28) 























Good Reading 
(Continued from page 27) 


“Lead Work for Modern Plumb- 
ing” is the title of a textbook pub- 
lished by the Lead Industries Assn. 
More than 140 photos and drawings 
illustrate the 164-page book, which 
is designed for apprenticeship 
training programs. The book in- 
cludes details on lead working tools 
and features a course outline for 
training classes and programs. 

Published by: Lead Industries 
Assn., 420 Lexington Ave., New 
York 17. 

¢¢¢ 

An air-gas mixer for gas-fired 
heating systems is described in 
Bulletin L-700 by Eclipse Fuel. 
The four-page bulletin gives ca- 
pacity ranges, dimensions and spec- 
ifications of the new line, as well 
as outlining its features. 

Issued by: Eclipse Fuel Engineer- 
ing Co., Rockford, IIl. 

¢¢¢ 


The benefits of soft water in the 
home are described in a colorful, 
four-page bulletin prepared by The 
Permutit Co. The advantages of 
the Permutit line of Electro-Matic 
models are outlined, stressing the 
reduction of soap used, the ease of 
washing with softened water and 
the lessening of hot water pipe 
scaling. 

Issued by: The Permutit Co., 330 
W. 42nd St., New York 36. 


oe 


Spartan Shower Stall Co. has is- 
sued a brochure showing the com- 
plete line of Spartan shower cabi- 
nets, three in steel and three in 
aluminum. The illustrated folder 





includes installation suggestions 
and sales ideas. 
Issued by: Spartan Shower Stall 
Co., 814 Meeker Ave., Brooklyn. 
(Please turn to top of page 34) 
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Friday Night “Lecture” Sells Remodeling... 


A CONTRACTOR-DEALER IN DENVER has sold a large volume of 
complete kitchen and bathroom remodeling jobs, as well as 
heating modernization, by turning his showroom into a “lecture 
hall” each Friday night. 

To promote these big ticket sales, an experienced interior dec- 
orating consultant is engaged to give the lectures on kitchens and 
bathrooms. One of the company salesmen handles the talk on 
heating modernization. 

Twice a week, newspaper ads announce the open house and 
lecture and, in addition, postal card invitations are mailed to a 
select list of prospects. The result has been a full house for each 
lecture during the year. 

Here’s the way a typical lecture is conducted. The showroom 
can hold about 50 people, using folding chairs which are rented 
from a local church. The contractor himself starts things off with 
a short welcoming address. If the subject is kitchens and bath- 
rooms, he introduces the interior decorator. Her talk usually 
lasts about 45 minutes. She explains the principles of good 
kitchen layout, the development of work centers, latest design 
trends in bathroom fixtures and decor and other important fac- 
tors. Her lecture is followed by a brief talk by one of the sales- 
men who is chosen for his ability to put ideas into readily 
understandable form. For props he uses miniature kitchen kits, 
photographs and manufacturers’ sales aids. A short “Question 
and Answer” period follows. 


How the Sale Is Closed 


This concludes the formal lecture, but an “individual study 
period” follows for anyone interested. The chairs are cleared 
away and six small tables replace them. Company salesmen then 
sit down with prospects and work out kitchen or bathroom lay- 
outs which are based on the preference of the prospect. 

A lecture on heating is conducted in the same manner with 
one of the company’s sales engineers giving the talk. Rarely has 
a lecture night passed without all six tables in use. The results 
have been excellent, with sales running as high as $3500. 

Other contractors using this idea wouldn’t necessarily need 
the services of a professional interior decorator. Many dealers’ 
wives, for example, have become kitchen “experts” in their own 
right by studying the subject thoroughly and receiving special 
training at manufacturers’ schools. The contractor is, of course, 
an expert on heating and can easily prepare his own lecture. 
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Two new data bulletins now 





SOLVE ALL FUEL 
UNIT PROBLEMS 


“H" Two-Stage ... for 3 


Models S-1, R, J, or K. 


TWO BASIC MODELS 


Model “J” Single-Stage and Model 


14, and 20 Gph firing rotes . 

Strainer capacities—6, 10, 15, 20 
Gph . . . Solenoid Valves optional 
on factory assemblies only .. . 
Interchangeable with Sundstrand 


» 6, 10, 








See 


( Ph ny ng fy 
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@ Inthese two multi-color bulletins you 
can get the complete story on Sund- 
strand Fuel Units for a// replacements. 


Bulletin No. 1106 covers Model H, 
the two-stage unit which is available 
with or without solenoid. The bulletin 
shows you why this model is best for 
long line and high lift applications, 
how the oil flows through the unit, how 
the valve operates, points out the out- 
standing features of Sundstrand’s de- 
sign, gives you dimensions and com- 
plete specifications. 


Bulletin No. 1102-1 covers Model J, 
the single-stage unit with or without 





available... 


solenoid. Herey again, you get the com- 
plete story—all the helpful information 
you need for specifying this tried and 
proved fuel unit. 

With these two basic models, each 
available in five popular sizes, you have 
simple, efficient solutions to all new 
equipment or replacement problems. 
You have the exact capacity, exact 
mounting arrangements for every instal- 
lation. And you know you will be offer- 
ing your customer the finest-perform- 
ing fuel units on the market—efficient, 
trouble-free operation, supremely quiet 
operation, and longer life. Get your free 
copies of these new data bulletins now! 


SUNDSTRAND 
FUEL UNITS 


SUNDSTRAND MACHINE TOOL CO. 


HYDRAULIC DIVISION, ROCKFORD, ILL. 


Made in Canada by John Inglis, Ltd., 14 Strachan Ave., Toronto 
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IDEAL 

. : IDEAL: 

Continuous Waste End i E , : 

outlet, 2 parts; also Duo-Sink Basket Strainer fits all sinks. Heavy brass 
quick hookup construction with polished chrome finish. 


he modern way to help your customers modernize their 
household plumbing is to deal with a manufacturer 
who helps you sell your tubular brass goods the modern 
———! way... i.e., merchandise, neatly packaged for sales 
appeal—precision made for perfect installation—quality branded 
for long-lasting dependability. This is the exact policy laid down 
by IDEAL, applying consistently all along the way—from the 


time it leaves our factory on through to its final sale and 
installation. 





IDEAL 
Waste and Over- 
flow 13%” and 
1” 









IDEAL Manufactures All Products It Sells 
“American Made & Guaranteed” 
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HAMMOND BRASS WORKS 


HAMMOND, INDIANA 









ORIGINATORS Or ‘INDIVIDUAL VALVE PACKAGING 
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C, 
THIS COMPLETE LINE OF FAMOUS MQuay PRODUCTS 


WATER COIL CLEANABLE TUBE WATER COIL DIRECT EXPANSION COIL “BLAST” HEATING STEAM COIL 











AIR CONDITIONER 
(Suspended Model) 


AIR CONDITIONER 
(Floor Model) 


SEASONMAKER (FLOOR) ““RH" AIR CONDITIONER 








HORIZONTAL UNIT HEATER DOWN FLOW UNIT HEATER BLOWER TYPE UNIT HEATER BLOWER TYPE UNIT HEATER 








(Suspended Model) (Floor Model) 








PLANT 1—1600 Broadway N. E. 


“#5” McQuay representatives, in all 
principal cities throughout the United 
States, are qualified by long experience 
and training to help you satisfy all of 
your air conditioning and heating re- 
quirements. For cooperation in making 
the sale, technical advice, or getting the 
job done on time, consult the McQuay 


MINNEAPOLIS 13, MINN, 


PLANT 2—1729 Broadway N. E. 
MINNEAPOLIS 13, MINN, 


representative in your territory. Avail- 
able to you through him is the complete 
line of McQuay products, featuring 
famous Ripple-Fin construction—a 
McQuay exclusive, assuring maximum 
heat transfer efficiency and dependable 
performance. 


PLANT 3—4th and Park Ave. 
FARIBAULT, MINN, 

















Good Reading 
(Continued from page 28) 


A consumer booklet on the ad- | 
vantages of home and farm use of | 


LP-Gas has been produced for local 
imprinting and distribution by the 
National Committee for LP-Gas 
Promotion. The 28-page, three- 
color booklet also devotes space to 
recipes and ideas on modern kit- 
chen and utility room layouts. 


yp 
FZ 





Helpful data on the proper selec- | 


tion of heating equipment is in- 
cluded. 


Issued by: LP-Gas Information 
Service, 11 S. La Salle St., Chi- 


cago 3. 


¢¢¢ 


Design and installation manuals 
published by the National Warm 


Air Heating and Air Conditioning | 


Assn. have been revised. The man- 
uals affected are those on “Calcu- 


| Convector Assn. Officers 

New officers of the Convector 
Manufacturers Assn., elected at the 
annual meeting at the Hotel Statler 
in Cleveland, are: Ray O. Reeves, 
sales manager of the Airtherm Mfg. 
Co. president; W. R. McMahon, as- 
sistant sales manager of Modine 
| Mfg. Co., vice president; and G. W. 
| McCormick, dr., secretary. 


lating Heat Losses”’ “Warm Air | 


Perimeter Heating,” “Warm Air 
Winter Air Conditioning Systems” 
and “Small Pipe Warm Air Per- 
imeter Heating.” The revisions in- 
clude information on new instal- 
lation methods for various heating 
applications and also recent find- 
ings from heating research pro- 
grams. 

Issued by: National Warm Air 
Heating and Air Conditioning 
Assn., 145 Public Sq., Cleveland. 


ee? 


Thermostatic controls of the 
Lawler line are shown in a revised 
color catalog that is complete with 
descriptions and engineering data. 
Included is information on tem- 
perature regulators, tempering 
valves, thermometers, shower mix- 
ers, special hospital equipment and 
other items. The catalog (No. C-5) 
also contains cabinet and x-ray 
developing tank assembly data. 

Issued by: Lawler Automatic 
Controls, Inc., 453 N. MacQuesten 
Pkwy., Mount Vernon, N. Y. 


eof 


The Jay R. Smith Mfg. Co. has 
issued ap 88-page catalog of chair 
carriers, drains and grease inter- 
ceptors. Specifications, dimensions, 
weight charts, prices and blueprint- 
style drawings showing application 
of the company’s Plumb Easy line 
for institutional and industrial 
washrooms are included. 

Issued by: The J. R. Smith Mfg. 
Co., Union, N. J. 


| Lawler Wins Award 

Lawler Automatic Controls, Inc., 
| Mount Vernon, N. Y., won honor- 
) able mention recently for the effec- 
' tiveness of its match book advertis- 
ing. The Lawler award was won in 
| the building materials and equip- 
} ment classification of the American 
| Match Industry’s first contest. 


Judging was made from more than 


2,000 entries. 


Looks For a Great Year 

S. J. Levine, general manager of 

G-E’s home heating and cooling 
| department, told a recent meeting 
of G-E distributors that 1953 would 
be the greatest year in the his- 
tory of air conditioning. He said 
that year-round air conditioning in 
most homes is only a few years 
away, and that such an improve- 
ment will maintain the resale value 
of a house. 

Complete home cooling, Mr. 
Levine said, will cost from $800 to 


NEWS 


OF THE MONTH 


$1,200 more than for heating alone. 


Some of the initial costs can be 
eliminated by making porches, 
screens, and movable sashes un- 
necessary. 


Stewart-Warner Expands 
Stewart-Warner Corp., Indiana- 
polis, has purchased all assets of 
the U. S. Machine Corp., Lebanon, 
Ind., manufacturers of coal, oil and 
gas burning equipment. To the gas- 
burning portion of the line will 
be added Stewart-Warner’s home 
heating equipment. The newly ac- 
quired firm will be known as Divi- 
sion Six of Stewart-Warner Corp. 


Norman Gould Honored 
Norman J. Gould, president of 
Goulds Pumps Inc., Seneca Falls, 
N. Y., has been awarded the 1952 
Merit Award given by radio station 
WGVA, Geneva, N. Y. He received 
the award for Americanism, good 
citizenship, friendship and as a 
leader in the pump industry. 


A. O. Smith Sales Meeting 

At a recent sales meeting, S. E. 
Wolkenheim, general sales man- 
ager of A. O. Smith Corp., Milwau- 
kee, drew a broad outline of 1953 
sales goals for domestic and com- 
mercial water heaters, household 
heating boilers, gas conversion 


(Please turn to top of page 163) 


The recent annual sales meeting of The Deming Co., held at the company 
plant in Salem, Ohio, consisted of three days of intensive study of sales 
problems for this year. G. R. Deming, president, expressed confidence in 


the sales outlook for water systems during 1953. 
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How many of these advantages 


do you get in the convectors YOU buy? 


Model U Convectors 


provide clean, uniform heat 


as well as comfortable radiation, 


You get all these in 


NESBITT 


Model U Convectors 





Nesbitt Convectors are the 
delight of heating contractors because 


of their light weight and ease of installation. 


Order Convectors by name: NESBITT 








Scientific design: an engineered product resulting 


from 40 years of Nesbitt pionairing in the comfort 


heating field, 
Superior construction: of heavier than customary 


furniture steel; sturdily reinforced; built up to a 


reputation, not down to a price. 


Artistic styling: conformable to the best décor; 


rounded edges; functional curved-top grille for 


added heating capacity. 


Pleasing finish: phosphated metal, hardcoated in 


a neutral prime gray that takes a color coat wel), 


but does not require it. 


Universal application: to one or two-pipe hot water 


systems (forced or gravity), or to two-pipe steam 


systems. 


Optional placement: the one casing may be in- 
stalled free-standing or semi-recessed, as desired, 


with front easily removable. 


Easy connection: with universal headers tapped 
for every practicable hookup without removal of 


element from casing. 


4 . . . 
Stock $IZ@S° modular Jengths in two heights, offer- 


ing 23 standard sizes—from wholesaler stock—for 
practically every requirement. 


Honest ratings: in generous conformance with 
Commercial Standard 140-47 and approved by the 
Convector Rating Committee. 


Individual packing: fully assembled in a durable 


corrugated carton for delivery to the job in mint 
condition. 


Dampers optional: in complete separate packages, 
with all attachments, for easy installation, origi- 
nally or later. 


Competitive prices: with the savings of large- 
volume, production-line manufacture passed on 
to you. 


Reliable guarantee: against original defects in 


material or workmanship, for one year from date 
of shipment. 


Sold exclusively through Plumbing and Heating Wholesalers 


A product of JOHN J. NESBITT, INC., State Road and Rhawn Street, Philadelphia 36, Penna. 
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DESIGNED FOR 
FAST SALES! 
TOP PROFITS! 


PERFECTLY MATCHED 
DECORATOR COLORS 


RONA unit is cast and 
fab- 




























RONA BUILT-IN 
MULTI-RIB DESIGN 


, multi-rib con- 
struction engineered into 
concealed within solid- 


CHROMED FITTINGS 
ON RONA SEATS 


Chrome-plated on brass fit- 
tings. Concealed hinge-con- 





=x = 






RONA nears DARES 


MAKE THIS STRENGTH TEST! 


Talk about dramatic selling angles? 
Talk about strength? A fully 
equipped automobile — APPROXI- 
MATELY A TON AND A HALF OF CRUNCHING, CRUSHING, PULVER- 
IZING POWER! — was run over a stock seat! What happened? 
RONA, the miracle-strong seat, came through the experiment with- 
out so much as a scratch! 


RICH, DEEP, LUSTROUS COLORS 
Marbelized Grain Finish and Solids 


Talk about beauty? Talk about quality? Feature and sell RONA 
Seats in the confidence your customer is | receiving the ‘best-of-its- 
kind’ developed in this specialized p 9 y field. 


MARBELIZED: Black, Blue, Burgundy, Peach, Green 
SOLID: Ivory and White 


Ask your distributor about RONA Seats... 
supply source nearest you. 





or write for name of 


RONA PLASTIC CORP., NEW YORK 61, N. Y. 
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y Honeywell-designed” controls 
top gas water heater performance 





The “20” —Model V-5120 is the star performer in this 
big new line of Honeywell water heater controls. It pro- 
vides complete 100% control for natural, manufactured or 
LP gas! Main gas cock with pilot position, main burner 
pressure adjustment and the thermomagnetic pilot with 
100% shut-off are all included in this compact control. 


The “21”—V-5121 is de- 
signed to take up minimum 
space for use as a concealed 
control. Itincludes main gas 
cock with pilot position ; 
main burner pressure ad- 
justment; thermomagnetic 
pilot with 100% shut- off. 











The “19”-- Use V-5119 
for natural or manufactured 
gas. (Not for LP gas.) In- 
cludes thermostat; main 
gas cock with pilot position; 
mee adjusting screw; main 

urner pressure adjustment; 
thermomagnetic pilot. 





Honeywell, world-leader in the manufacture of precision temper- 
ature controls, has applied all their control-making experience in 
designing these new gas water heater controls. They are made to 
maintain selected temperatures constantly; to light the burner safely 
and automatically; to provide ‘positive shut-off’’ in case of pilot 
failure. 

These new Honeywell Controls are precision-made out of fine 
quality materials and each is exhaustively factory tested to insure 
excellent performance when installed. This often helps reduce the 
number of service calls received for minor adjustments. 

Also, you'll find Honeywell-equipped heaters have an extra sales 
feature, too! Prospects know the name Honeywell stands for qual- 
ity and accuracy, and thus they're easier to sell! 

So be sure to order Honeywell-equipped water heaters! Then 
watch these fast-selling, trouble-free models boost your gas water 
heater profits ! Call your distributor or mail the coupon below. 


Honeywell 
Touts we Covtiols 


Another extra! Styled by Henry Dreyfuss !- 








Look at the sales appeal the colorful, smart styling 
gives these new Honeywell Controls. Nationally 
famous industrial designer Henry Dreyfuss, work- 
ing with Honeywell, helped make these controls a 
smart, attractive addition for any water heater. 
That's why Honeywell-equipped models reflect top 
quality at first glance —stand out from other models 
on your sales floor. 


e*eeeoeoeaoea eae eee eeseeaseeaeeaeeeneaeee02ee28 


MINNEAPOLIS-HONEYWELL REGULATOR CO. 
Appliance Controls Division, 8775 Mettler Street, Dept. Dept. DE-3-64 
Los Angeles 3, California 


Please send me detailed information on your complete line of gas hot water 
heater controls. 


Name 
Address 


GOY. fisted ee State cdjeiientaaode 
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DELPHI, INDIANA + 
WEST DELPHI, INDIANA 









232 NORTH CLARK STREET © CHICAGO 1, U.S.A. 
New York Office « Empire State Bldg. « Suite 7322, 350 Fifth Ave. 
KOKOMO, INDIANA « WOODBRIDGE, NEW JERSEY 









BALLCOCK 









No more call-backs with the 
New Gerber Ballcock—a per- 
fect installation every time. The 
new ballcock has a Gerber 
long-life replaceable nylon seat 
that won’t crack or chip. Im- 
proved design assures quick 
automatic shut-off at all pres- 
sures. 

And remember—for guaran- 
teed customer satisfaction al- 
ways use and specify the com- 
plete Gerber Plumbing Line. 
For your convenience the 
wholesale plumbing jobber has 
Gerber fixtures. See him today, 
and...write for the big Gerber 
catalog. 
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Most controls are now a thing of the past. 
Practically all plumbing and heating commodities, with 

the exception of home appliances, are now off the hook. 

Decontrol of appliances is expected shortly. 
GOODBY TO The Controlled Materials Plan is to be abandoned, at least 
CONTROLS ! in its present form. Some sort of military priority is 

‘ likely to take its place, probably a return to the old "M" 
orders for a few tight materials. 
President Eisenhower might hold out for some sort of 

"freeze authority" to clamp down if things get out of line. 
However, he prefers indirect controls wherever possible. 


* KKK 


Plumbing and heating contractors shouldn't be too hasty in 
disposing of old records now that controls are off. 
- Price Stabilizer Freehill warns. . ."neither decontrol-— 
nor expiration of the Defense Production Act is a bar to 
DON'T BE an enforcement action for violations which occurred while 
TOO HASTY! OPS regulations were still in effect." 

The only disposable records are those which were made for 
action coming after the decontrol order was issued. All 
others must be kept for a period of two years after expira- 
tion of the Defense Production Act. 


EEX 


The Petroleum Administration for Defense has filed a 
notice of termination of its natural gas limitation order. 



































































RESTRICTION The termination is set for March 1, 1953. 
ON GAS This is the order which created quite a hassle last year 
LIFTED and in 1951, when it was issued to limit house heating 
connections for gas in certain sections of ‘the country. 
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Looks like there will be plenty of FHA financing avail- 
able for your customers who want to remodel bathrooms and 
kitchens or heating systems in 1953. 

The Senate Banking Committee has approved an increase of 
nearly one-half million dollars in Title I loan insurance 
for FHA. Although the increase hasn't yet cleared the Senate 
and House, it stands a good chance for survival with 
little or no opposition expected from either Congressional 
body. 

MORE FUNDS The action could mean increased business for those con- 
FOR REMODELING tractors who go after it. Reason: Among the home modern- 
ization loans made in 1952 under FHA, heating modernization 
jobs averaged 13.3 percent of the insured total, while 
remodeled bathrooms, laundries and kitchens accounted for 
10.5 percent. 

With the increased emphasis on remodeling, 1953 should: see 
an even higher percentage for our industry's products and 
services. 

See page 78 for more news on the plumbing and heating 
contractors’ stake in remodeling. 
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NEW CONSTRUCTION 
MAINTAINS PACE 


MORE HOMEOWNERS 
MEANS 
MORE BUSINESS 


THE 
CREDIT DILEMMA 


COLD FACTS 
ABOUT HOT 
STUDENTS 


COOKING WITHOUT 
LOOKING ! 


FOR BETTER 
MERCHANDISING 


There were no declines in construction for January of this 
year. 

Activity at record high levels for the month hit $2.3 
billion, a gain of six percent above January 1952. 

New housing starts for the month totaled 71,000, a drop 
of seven percent from the previous month, but nine percent 


above January for last year. 
Public housing started only 4,000 units in January. 


eee 


Here's another good reason for going after the residential 
remodeling market: According to the Bureau of Census, 
the trend toward home ownership is growing. More than 40 
states report over 50 percent of the families own their own 
homes. 

Michigan heads the list with 67 percent of all housing 
units owner occupied, while New York has fewer owner 
occupied units (357 percent) than any other state. 


*EK* 


Official Washington is keeping a sharp eye on the "con- 
sumer credit dilemma." 

On every other issue the question is only how fast the di- 
rect controls of the past two years can be lifted. Yet 
there is some support within the Administration for a re- 
sumption of direct credit control similar to Regulation W. 
But it would be out of character for the Administration 
to ask for restoration of a direct control that was lifted 
under its predecessor. Hence, the dilemma. 

Majority opinion seems to feel that consumer borrowing 
for durable goods is not out of line. 
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School kids who show up at home with bad report cards can 
now use a new alibi-they're too hot! 

And they'll be right, according to heating experts of 
Minneapolis-Honeywell, who point out that new research shows 
that hot classrooms retard a child's learning. Studies 
disclosed that children's learning rate is at its highest 
over a relatively small temperature range. When the temper- 
ature goes above or below that range the discomfort and 
energy needed to adjust will lower learning ability sharply. 

Contractor-dealers will have plenty of opportunity to do 
something about it because America's number one school 
headache is its lack of adequate schoolhouses. And despite 
the high level of building activity, we're still lagging 
behind in school construction. 

See page 82 for an interesting article on school heating. 
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Your housewife customer no longer need worry about over- 
cooking and destroying health-giving nutrients in food. 

Westinghouse has developed a new electronically-controlled 
electric range surface unit that eliminates the possibility 
of burning or scorching. The unit measures, then main- 
tains, the temperature of food cooking in a pan, auto- 
matically turning the current off and on as needed. 


ee KK 


A program for better merchandising, started approximately 
18 months ago, is now paying off big for Chicago 
contractors. 

Embracing sales promotion helps for every phase of new 
construction and remodeling work, the program is under 
the direction of a special marketing committee set up by the 
Plumbing Contractors Assn. of Chicago. 

How the program works and what it means to participating 
contractors is told in the story beginning on page 96. 
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The Wholesaler and Industry News 





Like the general store of a genera- 
tion ago, the wholesaler’s estab- 


lishment exists as a meeting place 





for people actually in the installa- 





tion trade. Here, they compare 





notes and talk out problems com- 





mon to all of them. 





A wholesaler ranks tops as 
a news source. Because of his frequent contacts with manufac- 


turers, he can often tell his customers about products that are 





in the planning stage. Too, many manufacturers work closely with 





the wholesaler in introducing new products. 





Sure! Many times the system works in reverse. Wholesalers 





channel to the manufacturers stories as to how the product suc- 





- ceeded, or as to its limitations. Many manufacturers have dis- 





covered new uses for their products through this exchange of ideas. _ 





Probably the most important way a wholesaler supplies in- 





dustry news is his ability to suggest short-cuts and new wrinkles 





to help cut the costs of jobs. Most wholesalers have well-thumbed 





libraries of ‘Show to” books and manufacturer’s technical literature. 





Your wholesaler probably has copies of Wolverine Tube’s 
PLUMBER’S PAL and TUBE TRAILS. Ask him for one, today. 


WOLVERINE TUBE DIVISION of Calumet & Hecla, Inc., 


Manufacturers of tubing exclusively, 1435 Central Avenue, 
Detroit 9, Michigan. Plants in ? 


ae and Decatur, MrYIh ands), Wael]. 
WHOLESALER 
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NEW! Trane Unit Ventilator 
40-foot blanket 


HEATS MORE EVENLY...ends cold corners 









VENTILATES MORE UNIFORMLY ...ends stale spots 
STOPS DOWN-DRAFTS CONSTANTLY ...ends window chill 


No other unit ventilator ever built can blanket the en- 
tire outside wall with a forced upward flow of temper- 
ed air, providing better heat and air distribution and 
also protecting children from down-drafts, even when 
the heat is off! 


Big news! A really basic engineering improvement in 
unit ventilator development . . . the new TRANE Unit 


Ventilator System! Architects, engineers, contractors, 
manufacturers and school boards have long agreed that 
the ideal unit ventilator would blanket large window 
areas with a continuous, forced stream of tempered air. 

Now TRANE product engineers have actually built a 
unit that accomplishes the ideal... 


constant perimeter 





heating with. individual unit control. Now you can have 
a classroom ventilator that will stop window draft with 
an upward moving blanket of tempered air. Do it every 
minute the room is occupied. Do it quietly. 
Here’s how it works: Part of the warmed air delivered 
by the new TRANE Unit Ventilator is forced out through 
two wings. This scientifically designed, easily installed 
ductwork distributes air uniformly along the entire 
wall. Special fans in the unit ventilator keep this air 
under pressure . . . forcing it constantly and evenly, even 
when the thermostat calls for no heat. Yes, it protects 
school children from drafts even when the heat is shut off! 

The new TRANE Unit Ventilator blends room and 
outside air, tempers it with just the right amount of 
heat, and distributes it evenly throughout the room... 
eliminates cold corners and stale air spots for good! 

No other unit ventilator system can deliver such con- 
stant, even distribution of heat and ventilation air... 
plus complete protection against window drafts. 

For more details, contact your TRANE sales office, 
or write TRANE, LaCrosse, Wis. 


New TRANE 


MANUFACTURING ENGINEERS OF HEATING, VENTILATING AND AIR 
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Exclusive fan, motor ar- 























ntire bs Laberatory photo of smoke Shelving optional—-the Removable panels — give 
3 air aa test shows how this new rangement. Low velocity new TRANE Unit Venti- easy access to all 3 sec- 
e idea works. Blanket of fans deliver air out  lator’s ducts fit neatly tions. Front of each fan 
even warm air moves upward through ducts, others’ into handsome, easy-to- scroll detaches for easy 
tects from ducts in an even, move air through top of install, bolt-together cleaning. Filters are easy 
tof! solid stream. Drafts can’t unit. Exclusiveshaftand shelving. Youcanchoose _ to replace or clean. Con- 
t off! penetrate. Ducts come bearing assembly assures’ standard units in either _trolscanbeadjusted with 
and in 5-foot lengths, with a quiet operation. Stand- open or closed shelving _ panel in place, with unit 
t of maximum extension to ard motor, rubber with a continuous, inoperation...a' TRANE 
nv oO 15 feet from each side. mounted to stop noise. smooth top surface. exclusive. . 
re 
d! — 
eon- A great addition to TRANE’s complete line ) [J ay ep, (= -} 
See of school heating and ventilating equipment j = SS 
Centrifugal Heating Unit 
ffi Fans Coils Woall-Fin Convectors Heaters 
ice, 





















Unit Ventilator System 


smothers every inch of draft...every minute of the day! 


CONDITIONING EQUIPMENT The Trane Co., La Crosse, Wis. « East. Mfg. Div., Scranton, Pa. « Trane Co. of Canada, Ltd., Toronto « 80 U.S., 14 Canadian Offices 
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a —_ 
e BOILER TRIMMINGS -. variety of 
wide range of sizes. 


1 PLUMBING LINE -cdequote in range of size ond 


style to meet almost any use. 


Je GROUND KEY COCKS -types for the, con- 


trolled passage of air, gas, steam, water, or vacuum. 


e TUBE FITTINGS — complete range of sizes and 


types for use wherever tubular connections are required. 











types and 


a) © LUBRICATORS — standard equipment on industriel 





and agricultural machines and in the machine tool industry. 
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WHEN THEY THINK OF R k 7 | Ay 7 ® 


Men who have a hand in ordering industrial prod- 
ucts are quick to recognize Consolidated quality. 
It is easy to see why. Each product is designed to 
best fit the application. Each is manufactured ac- 
cording to highest standards. Each is made of the 
best quality material. 


Distributors and dealers representing Consolidated 
products find that this line has a definite repeat 
sales value. Consider the fact that in the Con- 
solidated line you have the widest range of types 
and sizes so that you can supply most require- 
ments. Where specials are needed, this organiza- 
tion is prepared to make them. 


Here is all season business. You can find out about 





these outstanding products (a 


few of which are illustrated 
here) by writing for details. 


Ask for catalog. 
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The Case for 
CAST IRON 














None 





Cast Iron Soil Pipe can't possibly absorb moisture, from inside or outside. 
When you lay cast iron you are building for keeps. 

You can’t have that same feeling about house lines made with substitutes 
for cast iron. Those materials can absorb moisture, and if they fail they can 
cause costly and time-wasting repairs. 

For instance, one widely promoted material is sold under its industry- 
adopted specifications, permitting a moisture absorption of 3% of its weight 
in 48 hours. Applied to an 8-ft. length of 4 inch pipe of this material this 
permitted absorption is equivalent to over 9 ounces of water — more than a 
table tumbler full — in 48 hours. 

Compare permanent Cast Iron Soil Pipe with any other material for waste 

7 and soil stacks, and for house-to-street sewer. You'll find there is no substitute 
for time-tested Cast Iron, with its zero moisture absorption. 

Now you can get an 18-minute motion picture, “Permanent Investment” 
to help you demonstrate the basic advantages of Cast Iron Soil Pipe. To ar- 
range for a showing to any interested trade or consumer group, or to secure 
folders helpful to you or your clients, just use the coupon at the lower right. 


This advertisement is sponsored by: 








Alab Pipe Company, The American Brass 
& Iron Foundry, Anniston Foundry Company, 
Anniston Soil Pipe Company, Attalla Pipe 

& Foundry Company, Inc., Buffalo Pipe & 








Foundry Corporation, Charlotte Pipe & CAST IRON 
Foundry Company, Combustion Engineering- SOIL PIPE 
Superheater, Inc., Emory Pipe & Foundry 

Company, Florida Pipe & Foundry Co., ; INSTITUTE 











T. C. King Pipe & Foundry Company, Pacific 
Cast Iron Pipe & Fitting Company, Peerless 
Pipe & Foundry Company, Inc., Reading 


r 
| 
| 
| 
| 
| 
| 
| 
Hajoca Corporation, Herco Foundry, Inc., | 
| 
| 
Foundry Company, Rich Manufacturing | 
| 
| 
| 


Company of Calif., Rudisill Foundry Company, Name 

Russell Pipe & Foundry Co., Inc., Sanitary 

Company of America, Somerville Iron Works, Address ee 2 
Tyler Pipe & Foundry Company, Walker 

Machine & Foundry Corporation, Western City al 





Foundry Co., Williamstown Foundry Corp. 





Only 
Cast Iron Soil Pipe 
gives you 
ALL these advantages 


Rugged Metallic Strength 


Zero Moisture Absorption 


Permanent tightness of joints, 
with flexibility 
® 
' Permitted for use under 
basement floor in all codes 





CAST IRON SOIL PIPE INSTITUTE 
Dept. DE-3, 1627 K Street, N.W., 


Washington 6, D. C. 


Please send me the literature | have checked 


f 


Ld 


Information on your new sound movie 
“Permanent Investment” 


] Copy of consumer folder: “Plumbing 
Drainage” 


— 


(] Guide for Federal Specifications 


= ee 
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NEW HORSEPOWER! 
NEW BRAKING POWER! 
NEW EARNING POWER! 
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Biggest truck values of the year! 
New, just-announced Dodge trucks 
with features like .. . 


7 high-compression engines, with 
100 to 171 horsepower, give you 
more ton-miles per hour, more 
deliveries per day! New styling in- 
side and out, tough new floors in 
pick-up and panel bodies, new 
tighter-than-ever tailgates on pick- 
ups and expresses! A total of more 
than 50 brand-new features to 
boost truck earning power! 


More, you get such famous Dodge 
extra values as lightweight alumi- 
num-alloy pistons, rivetless Cycle- 
bond brake linings on all hydraulic 
brakes, moistureproof ignition, 
shot-peened rear axle shafts! Get 
more truck for your money . . . see 
your neighborly Dodge dealer! 








MORE POWERFUL 
ENGINES! 


7 high-horsepower en- 
gines! 3 brand-new, with 
increased displacement, 
greater cooling capacity, 
twin carburetion avail- 
able on larger trucks! 


BETTER 
BRAKING! 


Super-safe brakes stop 
smoothly, easily, with 
less pedal pressure! New 
increased stopping abil- 
ity on 1- thru 21)4-ton 
trucks! 


NO GEAR- 
SHIFTING! 


Truck-o-matic transmis- 
sion with gyrol Fluid 
Drive available on 4- 
and 34-ton models! Saves 
shifting, yet lets you rock 
out of snow, mud! 


OVER 50 
FEATURES! 


Reinforced cab construc- 
tion, larger exhaust sys- 
tem, new 116” wheelbase 
14-ton pick-up! Dodge- 
Tint glass, higher output 
heaters available! 


There’s one to fit your job ... 14-ton through 4-ton. See your friendly Dodge dealer. 
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FOR SALE 3 
EQUIPPED WITH 
Streamline” 
ALL COPPER 
PLUMBING 
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you've got a job that means more money in your pocket and less trouble. 
Here’s the proof: 


HOUSES SELL FASTER 
WHEN THEY HAVE 


_ ap 


COPPER TUBE AND FITTINGS FOR DRAINAGE, TOO! 


“It'll pay to go copper all the way”. . . Use Streamline Copper Tube and Solder-Type 


Fittings for supply and heat lines .. . use it for soil, waste and vent piping, too, and 


@ Streamline tanger Fittings in drainage lines eliminate furring and actually 


increase the cubical content of the house. 


@ Streamline for supply and drainage can be installed quicker than other materials. 


There are no threaded joints . .. no caulking. . . it’s lighter and easier 
to handle and shop fabrications can be easily made for fast and 
safe delivery to the job. 


When it’s done, you’ve got a durable, clog-resistant, trouble-free system that 
will withstand jars and vibrations. Home-buyers are “copper conscious” 

so give them the plumbing that sells houses . .. give them Streamline all the 
way... it'll pay. Write us today for our latest catalog describing our complete 
line of Streamline Copper Tube and Solder -Type Fittings. 


MUELLER BRASS CO. ror: nuron 
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Hotpoint Combination Dishwasher-Sink and Disposall 


Here's the double-profit combination that’s tailor-made for 
merchandising plumbers The Hotpoint Combination Dish- 
washer-Sink with Disposall Food. Waste Disposer offers the 
biggest potential market in the business—First with Dual 
Detergent Dispenser— First with Phantom Drain— First with 
Front Opening .. First with Electric-heat Drying . . . First 
in Consumer Demand and First in Sales. 











} 
‘NSTALLAT\O™ 
PROFITS 






There's double profit waiting for the plumbers who mer- 
chandise Hotpoint’s complete line of Electric Water-Bearing 
Appliances. Every time a water-bearing appliance is installed 
somebody makes two profits ...the profit on the sale and 
the profit on the installation. There’s nothing that prohibits 
one plumber from making both profits! 


Much of the sales resistance is eliminated if you offer your 
trade water-bearing appliances with the Hotpoint label—be- 
cause Hotpoint appliances have been recognized for years as 
the outstanding leaders in their field. When your customers 
install Hotpoint appliances they know they’re right. 


Hotpoint’s full line of electric water-bearing appliances in- 
cludes Magic Circle® Water Heaters... Automatic Electric 
Dishwashers . . . the amazing Hotpoint Disposall® Food Waste 
Disposer ... Automatic Clothes Washers, plus the sensation 
of the industry—the new Hotpoint Automatic Clothes Dryer 
with Sealed-Drying Action. Get in touch with your Hotpoint 
distributor and get on the track to double profits—with 
Hotpoint. 


Ue Plumber Franchise of Proved Fhodudts! 


HOTPOINT Co. (A Division of General Electric Company) 5600 West Taylor Street, Chicago 44, Illinois 
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Approved 
Anti-Siphon 


FLOAT VALVE 


The accompanying illustration 
shows our WE/V No. 93 Ap- 
proved Anti-Siphon Float 
Valve equipped with rubber 
“O” Ring Plunger Packing and 
Nylon seat. 








Tite fitting is silent in oper- 
ation—requires no adjustment 
—snap action closing under 


high pressure. 


Packed in individual box with 
rod and refill. 
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gee: E LIBERTY. ¢@& Social Security leads to Regimen- 
rohibits : tation and LOSS OF LIBERTY. 
rhb It’s a privilege to live in a Republic. 
years as ti Only God can help the people who live in 
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THE INDIANA BRASS CO, Inc. 
FRANKFORT - - - - INDIANA 












Convention Dates 


Mar. 4-6—-WCF—4th annual convention 
of the Water Conditioning Foundation; 
Sheraton Hotel, Chicago. 


Mar. 9-11—Indiana—Annual convention 
of the Indiana Master Plumbers Assn.; 
Lincoln Hotel, Indianapolis. 


Mar. 9-11—Nebraska—Annual conven- 
tion of the Nebraska Retail Plumbers 
Assn.; Hotel Cornhusker, Lincoln. 


Mar. 9-12-—-NEMA—National Electrical 
Manufacturers Assn. meeting; Edgewater 
Beach Hotel, Chicago. 


Mar. 12-14—Oklahoma—Annual con- 
vention and exhibit of the Associated 
Plumbing & Heating Contractors of Okla- 
homa, Inc.; Hotel Tulsa, Tulsa. 








Mar. 18-19—Maine—Annual convention 
of the Maine State Assn. of Master Plumb- 
ers; Eastland Hotel, Portland. 


Mar. 19-22—Missouri—Annual conven- 
tion of the Missouri State Assn. of Master 
Plumbers; Elms Hotel, Excelsior Springs. 


Mar. 22-24—-MAWA—Annual conven- 
tion of the middle Atlantic-Wholesalers’ 
Assn.; Chalfonte-Haddon Hall Hotel, At- 
lantic City. 

April 2-4—New Mexico—Annual con- 
vention of the Associated Plumbing and 
— Contractors of New Mexico; Carls- 
ad. 


April 3-4—Georgia—Annual convention 
of the Associated Plumbing Contractors of 
Georgia; Gordon Hotel, Albany. 


April 8—Connecticut—Annual conven- 
tion of Master Plumbers Assn. of Con- 
necticut; Restland Farms Inn, Northford. 


April 9-11—Iowa—64th annual conven- 
tion of the Iowa Master Plumbers Assn.; 
Savery Hotel, Des Moines. 


April 9-11—Michigan—Annual conven- 
tion of the Michigan Assn. of Master 
Plumbers; Sheraton Cadillac Hotel, Detroit. 


April 10-11—South Carolina—Annual 
convention of the South Carolina Assn. of 
Plumbing & Heating Contractors, Inc.; 
Poinsett Hotel, Greenville. 


April 10-11—Virginia—Annual conven- 
tion of the Virginia Assn. of Plumbing and 
Heating Contractors; Hotel John Marshall, 
Richmond. 


April 15-16 — Massachusetts — Annual 
convention of the Massachusetts State 
Assn. of Master Plumbers, Inc.; Sheraton 
Plaza Hotel, Boston. 


April 16-18—Texas—Annual convention 
of the Associated Plumbing Contractors of 
Texas, Inc.; Hotel Adolphus, Dallas. 


April 17-18—Tennessee—Annual con- 
vention of the Assn. of Master Plumbets of 
Tennessee; John Sevier Hotel, Johnson City. 


April 18—New Hampshire—Annual con- 
vention of the New Hampshire Assn. of 
Master Plumbers; Carpenter Hotel, Man- 
chester. 

April 19-21—West Virginia — Annual 
convention of the West Virginia Master 
Plumbers’ Assn.; Hotel West Virginian, 
Bluefield 


April 22—OHI—Annual! convention 
of the Oil Heat Institute of America, Inc.; 
Edgewater Beach Hotel, Chicago 


April 21-22-—California—A nnual con- 
vention of the Associated Plumbing Con- 
tractors of California; Fairmont Hotel, San 
Francisco 


April 21-25—New York.-Annual con- 
ention of the New York State Assn. of 
Master Plumbers: St. Georges Hotel, Brook 
vn 


April 28-25. Oregon Annual conven 
tien of the Oregon State Asan. of Master 
Pluppbers Pendieton Hotel, Pendleton 

Apert! 28-28 Washington Annual cor 
ention of the Aaw of Plumbing and 
Heating Contrectors of Washingtor Inve 
Olympic Hetel Seattle 

Apert) 88-85 Colorado Annual conver 
tien of the Celerede Master Phumber 
Aeet Bhirley Seavey Hotel. Denver 


Please ture to top of pewe , 









































































NEW PRODUCTS + NEW PRODUCTS + NEW PRODUCTS 


fh 
7 









Automatic 60-Gallon Gas Water Heater 
Designed for Use in Large Homes 


A new 60 gal. capacity automatic gas 
water heater, announced by White Products, 
is intended for use in commercial and large 
home installations. The heater has an input 
of 55,000 Btu, with a recovery rate of 46.2 
gph. A shutter at the bottom front of the 
heater permits quick air adjustment when 
necessary. A spiral flue baffle has been de- 
signed to retain a maximum amount of heat 
within the tank and is hinged for easy re- 
moval. The White single-port “film of flame” 


burner is used in the new heater to spread flame evenly over the entire 
tank bottom, assuring a high rate of heat transfer. The unit has a 10 


year warranty. 


Manufacturer: White Products Corp., Middleville, Mich. 





Ejector Type Water System Designed 
for Shallow or Deep Wells 


An ejector type water system has been 
introduced by Woodmanse. Named _ the 
BeP, the one pump package will operate 
efficiently in either shallow or deep wells. 
It is equipped with a 1,725 rpm motor in 
sizes from % to 1 hp. The motor may be 
easily replaced with one of larger size. 
The ejector arrangement includes a jet 


package with brass nozzle tips and venturi throat inserts for any com- 
bination motor size and pumping depth, with pumping capacities rang- 
ing up to 1,250 gph. The system includes pump, ejector package, pres- 
sure switch and gage, motor and pump pulley, “V” belt, automatic 


pressure control and base. 
Woodmanse Manufacturing Company, Freeport, III. 


Manufacturer: 





Domestic Air Conditioning System 
for the Average Income Family 

A year-around air conditioning system 
by Bryant Heater has been designed spe- 
cifically for the average income family. The 
combination, called the “Command-Aire 
Twins,” consists of a forced air furnace and 
matching summer air conditioner. The 
furnace and cooler may be operated to 
gether or separately, each having its ow: 
blower, air filters and controls. The furnace 
may be installed at construction time an 


Please turn to top of page 52) 
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WATER 
MIXERS 


For the Most Comfortable 
and Safest Showers 





Why POWERS Thermostatic Water Mixers? 
They’re safer! They cost more, they’re worth more! 
They’re doubly safe against temperature as well as 
pressure fluctuations. They protect bathers against 
scalding caused by dead ends in hot water lines. 





Temperature changes in water supply lines are more 
frequent now because of greater use of instantaneous, 
submerged and indirect type water heaters. Only a 
thermostatic mixer safeguards bathers from shots of hot 
or cold water caused by fluctuating water temperature. 





When only one shower accident can cost so much 
in damaging publicity, personal injuries and time con- 
suming law suits, why not install Powers... a really 











safe, non-scald water mixer? 
To Be Sure of Comfortable Carefree 


Hloblished in 1891 e THE POWERS REGULATOR COMPANY « SKOKIE, ILL. « Offices in Over 50 Cities 
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Convention Dates 


(Continued from page 50) 


April 23-25—New Jersey—Annual con- 
vention of the New Jersey State Assn. of 
aaa Plumbers; Chalfonte Hotel, Atlantic 
rity. 

April 23-25—Pennsylvania—Annual 
convention of the Pennsylvania Assn. of 
Master Plumbers; Bedford Springs Hotel, 
Bedford. 


April 24-25—Montana—Annual conven- | 


tion of the Associated Plumbing & Heatin 
Contractors of Montana; Florence Hotel, 
Missoula. 

April 24-26—Louisiana—Annual con- 
vention of the Associated Plumbing Con- 
tractors of Louisiana; Hotel Heidelberg, 
Baton Rouge. 


April 30-May 1—CSA-—Spring meeting | 


of the Central Supply Assn.; 59th Annual 
meeting Oct. 8-9; both Palmer House, Chi- 
cago. 


May 4-6—LPGA—Annual convention of 


the Liquified Petroleum Gas Assn.; Conrad | 


Hilton Hotel, Chicago. 


May 6-9—NAMP—7lst annual _—— - | 
n. | 


tion and convention of the National 


of Master Plumbers; Municipal Auditorium, | 


Kansas City, Mo. 


May 13-16—64th Annual convention of | 
the Heating, Piping and Air Conditioning | 
Edgewater | 


Contractors National Assn.; 


Beach Hotel, Chicago. 


May 20-22—GAMA—Annual meeting of | 
the Gas Appliance Manufacturers Assn.; | 


The Greenbrier, White Sulphur Springs, 
W. Va. 


May 29-30 —North Carolina — Annual 
convention of the North Carolina Assn. of 
Plumbing and Heating Contractors; Ocean 
Forest Hotel, Myrtle Beach, S. C. 


June 1-4—2l1st Annual convention of 


the Edison Electric Institute; Atlantic City, | 


June 9-12—Annual meeting of the Na- | 


tional District Heating Assn.; Lookout 
Mountain Hotel, Chattanooga. 


June 22-July 2—IHFM—lInternational 
Home Furnishings Market, including major 
appliances; Merchandise Mart, Chicago. 


Sept. 11-12—Utah—Annual convention 
of the Utah State Master Plumbers Assn.; 
Newhouse Hotel, Salt Lake City. 


Sept. 20-23—AI—2nd Annual convention 
of the American Institute of Wholesale 
Plumbing & Heating Supplv Assns., Inc.; 
Waldorf-Astoria Hotel, New York. 


Oct. 26-28—AGA—Annual convention of | 


the American Gas Assn.; St. Louis. 


Names in the News 


James B. Clow & Sons, Chicago— 
William E. Clow, Jr., has been elected 
board chairman; John Madden, presi- 
dent and G. R. Kinnally, general man- 
ager of the jobbing division. 


Combustion Engineering-Superheat- 
er, Inc., Chattanooga—E. J. McFadden 
as general manager and W. G. Oslin as 
sales manager of the Water Heater 
and Soil Pipe Division. 


E. J. McFadden 


rar 


W. G. Oslin 


(Please turn to top of page 54) 











Shopping with D.E. 


(Continued from page 50) 

its twin added later at the home- 
owner’s convenience. The combina- 
tion takes 744 sq ft of floor space. 
The oil or gas fired furnace ranges 
in Btu rating from 50 to 175,000 and 
the conditioner is available in ca- 
pacities of 2,3 or 5 tons. Both fur- 
nace and conditioner have a de- 
humidifier and the conditioner has 
a refrigerant condenser of a water 
cooled shell and coil type. A dual 
pressure control shuts off the unit 
in event of water supply failure or 
other abnormal operating condi- 
tions. Either twin may be installed 
singly and the other added when 
desired. 

Manufacturer: Bryant Heater 
Div., Affiliated Gas Equipment, 
Inc., 17825 St. Clair Ave., Cleve- 
land 10. 


Gas Boiler 

A new gas boiler for steam or 
hot water systems has been an- 
nounced by National Radiator. 


| The “66 series,” as it is named, is 


available in 18 sizes ranging in 
net ratings from 1,770 to 12,950 
sq ft of steam radiation and from 
3,010 to 20,720 sq ft of hot water 
radiation. A semi-concealed draft 
diverter at the rear permits instal- 
lation where head room is at a 
premium. Height of the boiler 
series is 68 in., width is 47 in., and 
length varies from 32 to 168 in. 
Insulation is of glass wool. Taper- 
ing zig-zag flues between sections 
bring gases into close wiping action 
with heating surfaces. Automatic 
controls are furnished. 

Manufacturer: The National 
Radiator Co., 221 Central Ave., 
Johnstown, Pa. 


Table Top Water Heater 


A 30 gal. table top gas water 
heater available in high or low in- 
put has been announced by Hand- 
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ley-Brown. The low input model 
permits economical installation and 
operation. High input of 30,000 Btu 
insures large amounts of hot water. 
Conversions to either input are 
made easily with factory supplied 


parts. Close-to-the-top pipe instal- 
lation and extra heavy insulation 
minimize heat loss. The clean-out 
port is hand size, the drain cock is 
bucket high and the safety control 
and burner are accessible through 
the front panel. Dimensions are 24 
by 25 by 36 in., with a 4 in. back 
splash. Wall-flush installation may 
be made in both new and existing 
buildings, either by piping in the 
wall or run up from the floor in 
space at the rear of the heater. 

Manufacturer: Handley-Brown 
Heater Co., 2501 Brooklyn Rd., 
Jackson, Mich. 


Cellar Drainer 

Dayton Pump has introduced an 
automatic cellar drainer featuring 
a top strainer which can be swept 
clean in position or lifted up on the 
strainer column. There is no need 
to disturb pump or piping for 
cleaning. The drainer is offered in 
brass or galvanized models. The 

(Please turn to top of page 54) 


You know, this tub really is safe. Wide 





With 


flat bottom and straight sides. 


too. No noise! 
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Names in the News 


(Continued from page 52) 
Whirlpool Corp., St. Joseph, Mich.— 
J. A. Hurley as a vice president, T. J. 
Lounsbery as manager of sales pro- 
motion, Washer Division and Bernard 
(Pat) Collins and C. W. Rexford as 
regional sales managers. 





Shopping with D.E. 


(Continued from page 52) 
brass model has two neoprene 
floats for differential adjustment 
to- varying water depths. Pumps 
are vertical discharge and the mo- 
tor is 43 hp with thermal overload 
protector. Discharge capacity 
ranges from 3,500 gph at 5 ft head 
to 1,500 gph at 20 ft head. Overall 
height is 3 ft. 

Manufacturer: Dayton Pump & 


| Mfg. Co., 500 N. Webster St., Day- 
| ton 1, Ohio. 


J. A. Hurley George Greene 


Gerity-Michigan Corp., Tole do— 
George Greene as advertising and 
sales promotion manager. 


Universal-Rundle Corp., New Castle, 
Pa.—Q. B. Garman as director of ad- 
vertising and sales promotion. 


Servel, Inc., Evansville, Ind.—T. L. | 
Pantz as vice president in charge of 
manufacturing. 


Norge Heat Division, Borg-Warner 
Corp., Kalamazoo, Mich.—W. C. (Bill) 
Walter as general sales manager. 


Fin-tube Hangers 

New, adjustable hangers for fin- 
tube radiation feature a sliding 
cradle which permits expansion 
and contraction of heating ele- 
ments. Although designed pri- 
marily for use with Radiant-Ray 
radiation, the hangers also are 


| suited for other fin-tube brands of 
| 1% and 2 in. tube sizes. The travel 


of % in., made possible with the 


| new hanger, accommodates heating 
| element movement. The travel re- 


duces noises caused by pipe move- 


| ment and reduces anchor bolt wear. 


Manufacturer: Radiant-Ray Ra- 


diation, Inc., 900 W. Main St., New 


W. C. Walter 


A. F. Cassidy 


Rheem Mfg. Co., New York—A. F. 
Cassidy as general sales manager. 


Britain, Conn. 


Roof Drain 

A new roof drairl, introduced by 
Zurn, features a large and deep 
sump area which acts as a tempor- 
ary reservoir, allowing downspout 
air to escape before the water en- 


| ters the pipe. This action reduces 


R. B. Sweet 


The Vulcan Radiator Co., Hartford, | 
Conn.—Richard B. Sweet as vice 
president and general manager and 
Gordon Bennett as assistant manager. 


Gordon Bennett 


The F. E. Myers & Bro. Co., Ash- 
land, Ohio—C. Ginn, Jr., as president; 
F. E. Myers II as first vice president 
and secretary; J. C. Myers, Jr., as vice 


(Please turn to top of page 56) 


entrance friction and provides con- 
tinuous flow at full capacity. Wide 
flair of the dome permits maximum 
flow into the drain. 

A gravel guard, integral with the 
clamping collar, prevents clogging 


| of primary drainage. The air re- 


lieved Cloudburst drain, as it is 
named, may be provided with a 
side outlet connection below the 
roof slab if desired. 

Manufacturer: J. A. Zurn Mfg. 
Co., Erie, Pa. 


Centrifugal Blower 

A new belt-drive centrifugal 
blower featuring an adjustable 
motor pulley has been announced 
by Hartzell. The pulley may be 
adjusted for variations in speed to 
meet changing pressure and vol- 


ume needs. The utility blower is 
available in clockwise cr counter- 
clockwise rotation and the wheels 
are balanced to reduce vibration 
and insure quiet operation. Hous- 
ings may be rotated during instal- 
lation to any of eight discharge 
positions. A weather-proof drive 
cover also is available. The line 
includes 9 to 30 in. sizes. 

Manufacturer: Hartzell Propeller 
Fan Company, Piqua, Ohio. 


Steam Trap 

Coe Mfg. Co. has announced a 
new steam trap for radiators and 
gravity air convectors, to operate 
with a maximum pressure of 100 
psi. The O.B.T. steam trap, as it 


is called, is for draining steam coils 
and radiators used for space heat- 
ing. It is not usable on fan type 
unit heaters or process equipment. 
It delivers condensate from 190F 


(Please turn to top of page 56) 
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Buildings with 2 things in Common... 
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2901 Lawrence Avenue, Chicago 25, Illinois 


COILS, Inc. *KRITZER BASEBOARD HEATING 


KRITZER RADIANT PANEL HEATING 
KRITZER FIN-PIPE HEATING 





Names in the News 
(Continued from page 54) 


ident in charge of industrial and | 
Te ee ee | to 215F when return line pressure 


public relations; C. D. Leiter as vice 


president in charge of sales; W. B. | 
Kellog as vice president and export | 


manager; W. F. Knebusch as vice 
president in charge of manufacturing. 


Fairbanks Co., New York—J. L. 
Ragland as branch manager, Rome, 
Ga. 


J. L. Ragland E. A. Nash 


Airtemp Division, Chrysler Corp., 
Dayton—E. A. Nash as manager of 
merchandising and Robert Friedel as 
sales and promotion manager of resi- 
dential preducts. 


Murray Corp. of America, Detroit— 
C. J. (Phil) Filson as manager of na- 
tional builder sales, Home Appliance 
Division. 

Remington Corp., Air Conditioning 
Division, Auburn, N. Y.—Walter 
Schmidt as director of engineering, C. 
F. Zauner as national service manager 
and H. D. Kline as field representative. 


F. G. Johnson 


Walter Schmidt 


Bastian-Morley Co., Inc., La Porte, 
Ind.—F. G. (Jerry) Johnson as heating 
sales engineer. 


Janitrol Domestic-Commercial Divi- 
sion of Surface Combustion Corp., To- 
ledo—F. A. Nicklas as representative 
in the Cleveland area and W. M. Oakes 
as representative in New Mexico and 
Southern Colorado. 


Radiator Specialty Co., Charlotte, N. 
c—J. M. Carr, D. G. Green, Dave 
Hoffman and Phil Moeszinger as divi- 
sion sales managers and J. F. Regan 
as St. Paul district representative. 


Armstrong Furnace Co., Columbus, 
Ohio—D. H. Kinnan as chairman of 
the board, W. J. Olsen as president, 

(Please turn to top of page 67) 
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(Continued from page 54) 


is zero. The bellows holds station- 
ary in partly opened position for 
a given condensate rate, reducing 


| failure due to bellows flexing. Op- 
| eration may be checked without 
| removing the trap from the line. 


Manufacturer: Coe Mfg. Co., 510 
Bank St., Painesville, Ohio. 


Recessed Bathtub 
American-Standard has an- 
nounced an economy bathtub for 
low-priced homes and multiple 
dwellings. It is cast iron and avail- 
able covered with either regular or 


acid-resisting enamel in three col- 
ors and white. The Bildor, as the 
tub is named, measures 14 by 2814 
in. and is 5 ft long. It may be 
equipped with either a pop-up 
drain or a chain and rubber stopper 
waste. 

Manufacturer: American Radi- 
ator & Standard Sanitary Corp., 
Box 1226, Pittsburgh 30. 


Sink Strainer Tool 

A new tool for installing kitchen 
sink basket strainers makes instal- 
lation fast and simple. The kit 
consists of a strainer wrench and 
spanner wrench. The strainer 
wrench holds the basket from turn- 
ing while the spanner nut is tight- 
ened, assuring even distribution of 


sealing cement under the rim to 

make a leak-proof seal. 
Manufacturer: Springload Mfg. 

Corp., 2412 Aurora Ave., Seattle 9. 
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Automatic Water Softener 


A plastic automatic control valve 
is featured in a new water softener 
announced by the Lindsay Co. The 
valve is corrosion and shock resis- 
tant and includes an automatic by- 








pass to provide water during re- 
generation, an adjustable back- 
wash flow and automatic rinse rate 
flow. When the regeneration time 
setting expires, the valve switches 
the unit back into service. The 
“Streamliner,” as the softener unit 
is called, is designed with clean- 
cut lines, making it especially 
suited for kitchens. The unit is 
available in four sizes. 

Manufacturer: Lindsay Co., 511 
E. 7th St., St. Paul 1. 


Air Conditioner 

A new automatic home cooling 
unit for use with forced warm air 
installations has been introduced 


by Williams. The Air-O-Matic, as 


it is called, is available in 2 and 3 
ton capacities. It is shown here 
connected to a forced warm air oil 
heating unit. It may be used also 
with a gas heating unit. Installa- 
tion economy is effected by using 
existing warm air ducts, air filters 
and blower. The cooling unit oc- 
(Please turn to top of page 67) 
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CAPITOL FITTINGS , 
for trouble-free high { 
pressure installations 
SHIPPED FROM STOCK 

@ 





SOCKET WELD 
COUPLINGS and CAP: 


2000# for Schedule 40 pipe, 30004 
for Schedule 80 pipe, Sizes 4” to 4” 
Carefully machined from solid bar steel 
for easy welding. 





FORGED STEEL 
* SOLID PLUG 


Sizes 1” to 2” inclusive in stock. Dry 
seal thread for added protection in high 
pressure installations. 





Also Hex Bushings for 
High Pressure Service 


Sizes Ve” x Ye” to 2” x 1%”. Small 
sizes machined from solid bar, 1%” x 
1” to 2” x 1%” all forged steel. 
Taper tapped. Cartoned for complete 
product protection. 


| , MEG. & SUPPLY CO. 


COLUMBUS, OHIO 
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B 
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COLLECT 


as easy as that? 


Certainly when it’s an 


built 500’ 


Horizontal Water Tube Heating Package! 








As a result of the 
Chicago Show, Jan. 26 to 30th 
Thousands of people are asking 


Compact, only 41" os “WHAT'S ATLANTIC DOING NEXT?” 


igh—19" wide and | ff 
ae aa Prete Ber Jobbers, Manufacturers’ Agents, Dealers, 
“500” available with | Architects & Builders 


cena rh Aoi a8 CAME—SAW AND WERE CONVINCED 


tended jackets, fits into 
ict fectl ad — . ° : 
hts the pocketbook |= that Atlantic’s entire line of Heating 
—fits your small space | i iemeem Units together with the ‘‘500 and 600 
reaviremen vs Aro: | —————— Heating Packages” ; completely assembled 
amel finish. and ready for installation, was one of 
the most up-to-the-minute profit making 
lines on exhibit. 
Now—in April look for an announcement 
of Atlantic’s New Line and see 
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Built in accordance with ASME boiler construction code. Wet 
base—fire box completely surrounded by water—hori- 
zontal tubes mean economy of operation—efficiency and 
quicker heat—boiler can be cleaned easily from either side. 








A COMPLETE LINE OF HEATING UNITS 


Fe 
- . FROM RANCH HOUSE 
Bl tim? 
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TO TWENTY FAMILY APARTMENT 
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Chromedge Sink-Lok in both 


For all flat-rim sinks and lavatories 


CHROMEDGE Sink-Lok features two popular finishes in either metal 


® Clamps edges of covering down to stay! 
® Seals sink-to-cabinet joint watertight! 

® Supports sink flush with top of cabinet! 
® Requires no special tools—easy to install! 


® No bolts or screws through counter top! 


WHERE 


4, 
Pi 


All the time-saving, cost-cutting features of the popular 
Chromedge Sink-Lok Frames are now available in either stain- 
less steel or extruded aluminum. Choice of Bright or Satin 
finishes in stainless steel; Polished finish or rubproof Chroma- 
lite Finish in aluminum. All sizes, with corners of 11/4”, 2” or 
214” radius (3” and 4” corner radii available in aluminum 
frames at slight extra cost). Aluminum frames available slotted 
for square-cornered sinks. Also for vitreous china sinks, in 
aluminum only (see No. C-726 below). See your nearest 
Chromedge distributor for full details or write to factory. 
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Success B00 a. 
CONFIDENCE! 


Putting your money on a successful product, like putting money on a winning horse, 


requires a thorough knowledge of its past performance .. . its qualities as a winner against 


competing odds. So, with WARWICK Unions and Pipe Fittings, you have a line, long 
proven in its metallurgical stamina. Yes, in WARWICK you have a product which, through 


its own performance, like a well bred race horse, breeds both confidence and popularity. 


Up through the years, Maste§ 
Plumbers everywhere have founit 
in WARWICK, the precision made 
pipe fitting line which has prover 

to be both long lasting and de 
pendable. Stocked and sold Wf 
leading jobbers everywhere. 


The WARWICK 
COMPANY 


Idaho Avenue Lincoln Park. R. | PEER 


FOOD MA 
301 Wes: 
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THE PEERLESS FULL LINE 
DEALER IS OUT IN FRONT 


IN SALES—HE SELLS A 
complete PUMP LINE 


MORE CUSTOMERS AND PROSPECTS 
WHEN YOU SELL THE COMPLETE 
PEERLESS LINE 


Offer more and you make more! This is the 
advice expert merchandisers are telling pump 
dealers. The competitive-minded, sales- 
minded, profit-minded dealers who are fol- 
lowing this wise counsel by offering their cus- 
tomers a full line of pumps and water systems 
are scoring substantial profit gains. Follow the 
lead of Peerless full line pump dealers. They 
don’t turn customers away, for there is a pump 
in the Peerless line for water handling jobs in 
the home, on the farm and in commercial busi- 
ness. Now’s the time to do something about it. 
Get the Peerless full line dealer story. You'll 
be out in front in sales with the line that’s easy 
to sell, install and service. Write for full in- 
formation today. 





PEERLESS PUMP DIVISION 


FOOD MACHINERY AND CHEMICAL CORPORATION 
301 West Avenue 26, Los Angeles 31, California 
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THE COMPLETE PEERLESS LINE SATISFIES 
ALL YOUR CUSTOMER NEEDS FOR 
FARM, HOME AND BUSINESS 


DEEP AND SHALLOW 
WELL JET SYSTEMS for 
wells up to 120 feet deep. 
Capacities to 7500 gph. 





~ 


SUPER 400 JET SYSTEM— 
Never before such high qual- 
ity and performance at such 
a low price. For shallow wells. 





RECIPROCATING PUMPS — 
True economy for deep wells 
to 1000 feet. Capacities to 
1900 gph. 


PACKAGE PUMP — for shal- 
low wells. Easy to install, op- 
erate and maintain. 





GENERAL PURPOSE PUMPS 
—One of the broadest lines. 
End-suction type. % to 20 hp. 
Capacities to 2000 gpm. 


SELF PRIMING PUMPS— 
AGC approved. Capacities 
from 4000 to 30,000 gph. 
Wheel and skid mounts 








VANE TYPE TURBINE 
PUMPS—For hot and cold, 
clear and vaporous liquids. 
Face mount and flexible 
coupled models. 





CELLAR 
DRAINERS— 
Non-clogging, 
high capacity, 
fully automatic. 
Capacities up to 
2600 gph. 
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LL in one valve 


—with one-handle rotary control 






_ 100% safety shut-off 






_Manual gas cock shut-off 









____Safe pilot-hurner lighting 












The MR-S valve provides positive safety shut-off 
because thermomagnet operator is energized by a 
thermocouple in the pilot flame. Both main burner 
and pilot are shut off automatically if the pilot flame 
fails. This all-in-one valve also includes a manual 
gas cock for shutting off pilot and main burners for 
summer shut-down or during furnace repair. The 
MR-5 valve is easily reset by a simple rotary handle 
control while igniting the pilot burner. 
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If you’re 
heating u 
in heating 
pact units 








GENERAL CONTROLS 












4 . 
Glendale 1, California ¢ Skokie, Ilinois signed to 
Manufacturers of Automatic Pressure, Temperature, Level 
and Flow Controls for Heating, Home Appliances, Refrigeration, More t 
Industrial and Aircraft Applications. better he; 
FACTORY BRANCHES IN 32 PRINCIPAL CITIES eave i : 
SEE YOUR CLASSIFIED TELEPHONE DIRECTORY P Aap 

HEIL’s gr 


built-toger 


MILWAU 





The MR-S valve is a compact, high-capac- 
_ ity unit designed especially for wall, floor, 
4 central and other gas-fired heaters. It is 
furnished in %”, %2” and %” i-p.s. 
















Several pilot burner combinations are 
available for the MR-5 valve—No. 260 
Pilot burner with a No. 2600 Thermo- 
couple or the PC Single couple-pilot 
Burner combination. Pilot generator type 
MR-S5 valves are also supplied for 100% 
safety shut-off in the B-60 Self-generating 
Gas Control System. 
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f Néatest Line in the Industry’ 





‘Smartes 


If you’re trying to sell bulky, awkward, outmoded 
heating units, why try longer? Why not sell the newest 
in heating—HEIL Automatic Heat. HEIL’s neat, com- 
pact units are styled to appeal to your customers, de- 
signed to save space in their homes. 


More than that, HEIL Automatic Heat can give them 
better heating for less money, and you yourself can 
prove it to your prospects, easily. When you show them 
HEIL’s greater heating surface, HEIL’s designed- and 


built-together burners and units, they can see why 








MILWAUKEE 1, WISCONSIN 


Mich.; Milwaukee, Wis.; Kansas City, Mo.; Denver, Co 













Oil-Fired and 
Gas-Fired Winter 
Air Conditioners 


Oil-Fired and 
Gas-Fired 


Highboys 
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THE HEIL co. 


SALES OFFICES: Hillside, N. J.; Atlanta, Ga.; Lng 

















ee ee ee 
. 














ee ee 











WHEN YOU 
CAN SELL 













HEIL gives them better value—why HEIL units can 
give them more uniform heat and still save fuel. 


You can make more money with HEIL. HEIL is 
easier to sell, because it’s the newest thing in heating. 
HEIL units are factory assembled and wired, so you 
save time and money on installation. HEIL engineering 
and HEIL quality construction mean less servicing, 
and faster service calls when you get them. Why not 
get the facts and start selling HEIL. It’s the easier way 
to more money in heating ! 








HILLSIDE, NEW JERSEY 


C.; Cleveland, Ohio; Chicago, Ill.; Detroit, 
prom, DCs Tex.; Los Angeles, Calif.; Seattle, Wash. 













Oil-Fired and 
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Boilers 






Oil and Gas 
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John Mauldin, John Mauldin, Inc., on the right, talking to Honeywell sales engineer Tom Lee 


“Electronic Moduflow is needed in 
the mild southern climate, too!” 





Read this case for Honeywell Electronic Moduflow, 
as presented by Atlanta heating dealer John Mauldin! 





Mr.Ma 
“Electronic Moduflow is the answer to satisfying ing outdoor conditions. Ryee 
customers in the South. “You see, because of varying heat los, ‘Drum | 
‘As you know, our weather here is rather un- through walls and windows, room temperature ever see 
predictable. The winter mornings are often cold, should be higher when it’s cold outside, lower comfort 
but the afternoons are warm. Asa result, heating when the weather warms up. a 
requirements vary widely. ‘Electronic Moduflow makes these adjust- 
“This causes a good many people to spend ments automatically. It provides constant comfort 
a lot of their time jiggling thermostats. by varying indoor temperatures. 
“This thermostat jiggling is the homeowner's ‘‘Moduflow makes it easier for me to satisfy nee 
way of adjusting indoor temperatures to vary- and keep customers.” scientifi 
Honeyv 
and app 
well, Di 


Another Plus-Profit 
idea from Honeywell 
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Southern dealers are making money 
selling the magic of Honeywell Electronic 
Moduflow—you can, too! 


Many heating men in the South, led by 
forward-thinking dealers like Atlanta’s 
John Mauldin, are recognizing the 
tremendous superiority—and sal- 
ability—of electronic controls over 
controls of the mechanical variety. 
They see electronic controls as the 
coming thing in heating. They see the 
day when every home will have them. 
Electronic Moduflow is 28 times 
more accurate and sensitive than ordi- 
nary mechanical systems of control. It 
operates a heating plant in a series of 
planned, timed cycles, regulating heat 
as the temperature outside requires. By 
means of special, coordinated inside 


and outside electronic thermostats, 
heating needs are accurately measured, 
with the heat ‘‘metered’’ accordingly. 
These heat cycles are timed to keep the 
air in motion. This helps prevent un- 
desirable stratification—which means 
you cut down on hot ceilings and cold, 
drafty floors. 

Electronic Moduflow is simple to 
install for any heating dealer or elec- 
trician. Since the system is electronic, it 
has no moving parts—so there’s noth- 
ing to wear out or break down. Once 
installed, service is negligible, which 
means you -walk away from the job 
with your full profit. 


Read what homeowners say : 


Mr. Marlvan Sullivan, Atlanta, Ga., says: 


“After one season with Electronic Moduflow 
in my home, I became one of its leading 
‘Drum Beaters’ here in Atlanta. Nothing I've 
ever seen can equal its ability to give us real 
comfort—no matter what outside weather 
conditions are !”’ 


Look ahead —look into this latest wonder in 
scientific heat control. Call your nearest 
Honeywell office for detailed information 
and application data today —or write Honey- 
well, Dept. DE-3-50, Minneapolis 8, Minn. 





Mrs. W. S. Cook, Covington, Ga., says: 


“Time and again my friends have told me 
they notice a great improvement in the com- 
fort of our home—now that we have Elec- 
tronic Moduflow. I knew I'd noticed it— 
especially the elimination of cold drafts. But 
when friends comment —that’s real proof.” 
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Electronic Weathercaster. Mounted 
outdoors, it senses changes in the tem- 
perature — electronically — and sends 
signals inside to the Electronic Relay 
Amplifier. 





Electronic Chronotherm. Mounted 
indoors, it senses changes inside the 
house — electronically —and sends sig- 
nals to the Electronic Relay Amplifier. 
Provides automatic night set back, 
automatic morning pick up. 





Electronic Relay Amplifier. “1ncer- 
prets’’ signals from inside and out- 
side controls, correlates and balances 
them, and sends them on to heating 
plant — giving ideal control. 


Honeywell 
Fiat tn Controls. 
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it's “Geetrkeed CW in the new Medical Research Building 


Down Atlanta-way the weather varies from hot and 
humid in summer to wet and chilly in winter. To 
provide complete comfort for study and research all 
year around in these weather conditions, Emory Uni- 
versity in Atlanta’s suburbs installed a complete heat- 
ing and air conditioning system in its new Woodruff 
Memorial Building for Medical Research. 

In a building where such activities as cancer research 
and studies on cardio-vascular diseases and virus 
infections take place, the best equipment and facilities 
are a “must.” And that includes the heating and air 
conditioning system. That’s why Spang CW Steel Pipe 
was specified throughout the entire six-story building. 

Spang CW Steel Pipe is quality controlled in its 
manufacture from the careful selection of top-grade 
skelp ... through close metallurgical control during 
forming . .. tothe finished product which is doubly 
inspected to assure you of a reliable product made for 
years of dependable service. 

Contractors and builders know that the quality- 


control process used on Spang pipe means easy cut- 
ting, easy threading, easy bending and a faster and 
lower-cost installation. Why not take advantage of this 
superior pipe? 

Don’t just order pipe—tell your local distributor you 
want Spang CW Steel Pipe. You'll be glad you did! 


Owner: Emory University, Emory University, Ga. 
Architects: Robert and Company, Associates, Atlanta, Ga. 
General Contractor: Barge-Thompson Company, Atlanta, Ga. 


Piping Contractors: St ph wn CG pany, Inc., Atlanta, Ga. 












SPANG-CHALFANT 


DIVISION OF THE NATIONAL SUPPLY COMPANY 

General Sales Office: Pittsburgh 30, Pa. District 

Sales Offices: Atlanta, Boston, Detroit, Houston, 

Los Angeles, New York, Philadelphia, Pittsburgh, 
. Louis, 








y cut- 
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of this 


or you 


did! 
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Shopping with D.E. 


(Continued from page 56) 
cupies only 5% sq ft of floor space 
and may be installed next to or re- 
mote from the heating unit. An 
auxiliary blower may be installed 
when added air delivery is needed. 
The sealed compressor is water- 
cooled and_pressure-lubricated. 

Manufacturer: Williams Div., 
Eureka Williams Corp., 1201 E. 
Bell St., Bloomington, Il. 


Dishwashing Attachment 

A new dishwashing attachment 
for ledge type sink fixtures has 
been offered by The Bloch Brass 
Company with a brush, spray and 
detergent in one unit. The plastic 
and chrome attachment has a 
round brush and a screw-in dis- 
penser that hold a two-day deter- 





gent supply. A squeeze lever grip 
controls water volume and a but- 
ton on the underside releases the 
detergent as needed. 
Manufacturer: The Bloch Brass 
Co., 4748 Hough Ave., Cleveland 3. 


Digger-Bulldozer Combination 

Quick assembly is a new fea- 
ture of the digger-dozer combina- 
tion developed by Shawnee for 
digging drainage ditches, septic 
tank excavations and other appli- 
cations. Both pieces of equipment 
may be set up in 10 to 20 minutes. 
The digger will dig a ditch 7 ft. 
deep and 50 ft. long in one hour 
and will operate at any angle to 75 
deg. It is powered by a hydraulic 
pump and also is offered in an 11 
ft. deep machine. The back-hoe 
can be applied to load trucks. 

Manufacturer: Shawnee Mfg. 
Co., Inc., 1847 N. Topeka St., To- 
peka, Kas. 






Sectional Steel Boiler 

A new sectional steel boiler for 
large commercial structures is split 
down the middle for easy access 
through doorways during installa- 
tion. The boiler may be quick- 
ly bolted up on the job, with 
return and feed headers supplied. 
Tubes are arranged for maximum 





heat transfer and are accessible 
through the front flue door for 
cleaning. Low waterline and head- 


er connections contribute to quiet, | 
economical heating operation. It | 


is available in 12 sizes from 876,000 
to 5,100,000 Btu. Steam radiation 
ranges from 3,650 to 21,250 sq. ft. 
and water radiation from 5,480 to 
34,000,000 sq. ft. The boiler may 
be either oil or gas fired and op- 
erates on low pressures of 15 lbs. 
for steam and 30 lbs. for water. 

Manufacturer: Portmar Boiler 
Company, Inc., 193 Seventh St., 
Brooklyn 15. 


Boiler Selector Switch 

A new selector switch on a boiler 
control panel, introduced by 
Cleaver-Brooks, makes _ change- 
over from gas to oil or vice versa 


TURN 
SELECTOR 
SWITCH |. 
TO GAS 
OR O11 


TURN OFF ONE FUEL 
LINE AND OPEN THE OTHER 


ore 








a fast and easy operation. Com- 
bination gas and/or oil-fired boil- 
ers of the firm now operate with 
the alternate burner in place. The 
proper changeover circuit is acti- 





Names in the News 


(Continued from page 56) 
L. G. Hickok re-elected executive vice 
president in charge of sales, F. R. 
Vaughn re-elected vice president and 
general manager of the Des Moines 


| factory and J. W. Norland re-elected 


secretary -treasurer. 


Universal-Rundle Corp., New Castle, 
Pa.—D. W. (Barney) Erie as manager 


| of Southeastern district sales and V. 








C. Roberts, P. G. Talley, J. P. Williams 
and H. G. (Bus) Frew as Southeastern 
district representatives. 


Tuthill Pump Co., Chicago—J. D. 
Young as manager of field sales and 
W. F. Rye as manager of sales service. 


The National Radiator Co., Johns- 
town, Pa.—K. O. Schlentner as man- 
ager of heating research, Dr. W. M. 
Shafer as manager of metals research 
and R. J. Skarda as New Jersey rep- 


| resentative. 


Warren Webster & Co., Camden, N. 
J—K. C. Steeneck as district repre- 
sentative, New York. 





il 


K. C. Steeneck M. M. Bayard 


National Rubber Machinery Co., 
Akron—M. M. Bayard as factory rep- 
resentative in Florida. 


L. J. Mueller Furnace Co., Milwau- 
kee—O. J. Ress as chief engineer, N. 
E Hill as manager of product engi- 
neering and R. W. Weekes as manager 
of sales engineering. 


Price-Pfister Brass Mfg. Co., Los 
Angeles—T. C. Brady as representa- 
tive in the Rocky Mountain area. 


Clark Div., McGraw Electric Co., 
Chicago—Scott Campbell as_ vice 
president and general manager, Frank 
B. Knight as vice president in charge 


| of production. 


vated by the selector switch and | 


the closing of one fuel supply valve 
(Please turn to top of page 151) 
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Frank Knight 


Scott Campbell 









(Please turn to top of page 151) 
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Consider the advantages of AllianceWare Bathtubs 


Porcelain on Steel 
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To many, a bathtub is a bathtub. But to the practical plumber 
there’s a vast difference between one tub and another. Consider 
the advantages and distinctive merits of AllianceWare tubs. 


Allliancd)Vare tubs are formed metal construction 
— porcelain-on-steel. Here is a tub that weighs only 4 
as much as ordinary tubs. Think what this means in easier 
handling and lower installation costs. 


AlliancdVare tubsare enameled by the wet-process. 
Wet process vitreous enamel is smooth, tough, highly 
stainproof, easy to clean and possesses great resistance to 
abrasion. Wet process colored enamels are more uniformly 


exact in color match. 


AllliancdVare tubs incorporate a leak-proof flange. 


This flange, integral with the tub, projects from the ends 


Ask your plumbing wholesaler for details of AllianceWore, or write us. 


ALLIANCEWARE, INC. e Alliance, Ohio 


Sinks 


Bathtubs e Lavatories ° Closets * 





and back so that leakage over these rims into the wall is 
prevented. 
AllianedVare tubs provide a superior tiling edge. 
Straight ends at the wall; exact dimensions over-all; and 
easy leveling at time of installation make wall-tiling easier 
and faster. 


Alliancé)Vare tubs exceed Federal Specifications 


for formed metal sanitary ware. Formed from enamel- 
ing steel which is 35% heavier than that required by Fed- 
eral Specifications, AllianceWare tubs possess quality of 
material, ruggedness of construction and beauty of style 
to give lifetime service. 
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for the EASY-TO-SELL HOME 


for lower cost, easier installation 








Fits between standard 
16 inch O.C. studding 





Builders of over 
1,250,000 Gas Heating Units 


The TEMCO Gas Floor Furnace is 
compact, fits quickly into the floor 
without the need of basement or costly 
excavation. Your cost is low. 

oasselietion te . 








P ve. 


foot thon vith WF HE IM CD gos wold ecto! 


HERE’S WHY! 
Y easy to install — Fits between standard (16 0.C.) studding. 
Y Compact — Cerupy a0 tree apuee. Sxtend trom wall ecly 60/10". 
A Verddtle — aveitable in single and dual wall models. 


Engineered to operate on all gases. 


— Permits more flexible furniture arrangements. 


vo officionh - Gives good, clean, even heat distribution. Backed by 


vY Lovrowital, — Low first cost, low installation cost, low operating cost. 
VS oritomalie, — available with completely Automatic controls. 
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MADE TO ORDER 


and more living space 





Slab foundations, upstairs rooms, 
garden apartments, rambling 
ranch houses . . . you can build 
to heat them more economically, 
more efficiently, and more 
attractively with TEMCO’s 
highly versatile Automatic 

Gas Wall Heaters. 


a 10 year written warranty. 








For the full story of America’s 
most versatile gas heating 
system, TEMCO Automatic 
Gas Wall Heaters, fill out 
the coupon below. 
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e 

TEMCO, Inc., Division B-504 e 
Nashville 9, Tennessee ; 
Please send catalogue, A.1. A. specification sheets pa 
and full information on TEMCO gas wall heaters . 
to: ; 
Name 7 
* 

Firm name b 
Address ° 
. 

City County State . 
. 
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This was wonderful in ’93 


CT oK-Tol olola 4 


Space-heater 


elsbaaed| 


T’S easy to see the difference between old-fash- 
ioned methods of gas control and this up-to-date 
Model 54 Gasapack. Used on modern space heaters, 
it gives you many sales and operating advantages. 

For example, the new “Comfort-Snap” control 
—instantly added to any A-P Model 54 Manual 
Gasapack—converts it immediately to automatic 
temperature control. 

It modulates from high to low fire...then quiet- 
ly snaps off if no further heat is needed. Where 
heat is again required, the control snaps the fire 
back to at least 50% of high fire...then modulates 
to suit temperature demands. 


Silent, smooth and trouble-free, this silent con- 
trol eliminates fluttering and popping of flame— 
bans chattering, groaning and vibration. Write for 
Bulletin G-220 today. 


H-P CON 
* CONTROLS 


DEPENDABLE Controls 





= 
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Here’s what you get with the 
“Comfort Snap” Control 


@ All the advantages of the Mod- @ Sensitive vapor-charged thermo- 
el 54 Gasapack — plus fully bulb efficiently regulates burn- 
automatic control. er operation. 

@ No wiring: no wall thermostat. @ There’s no ‘bang-on” , 
Attached to manual Gasapack ““bang-off.”’ You get no hums, 
in only a few minutes, clicks or chatter — no flutter- 

i . ing or popping. 

ce Completely automatic action; 
modulation from high to low @ Maintains constant, healthful 
fire. room temperatures in any 

@ If low fire furnishes too much — 
heat, burner snaps off — but @ Stimulates heater sales . . . in- 
SILENTLY! sures customer satisfaction. 











CORPORATION 


2404 N. 32nd Street, Milwaukee 45, Wisconsin 
In Canada: A-P Controls Corporation, Ltd., Cooksville, Ontario 
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Rugged, lightweight Bundyweld Tubing can be formed by one man, 
mounted by two. Joining is swift and sure. Coils lie flat and straight, 
are plastered over quickly. Tough steel resists accidental damage. 
t a,8 a h - 
o competition . . . wit ail 
Bundyweld Ceiling Radiant Heating 
Here’s your chance to grab the lead, American Home, and House Beauti- 
leave competition ’way behind for years ful. They’re swamping Bundy with re- 
to come. quests for literature. And from every 
Take on Bundyweld Ceiling Radiant part of the country, people are writing for 
Heating, the new system with all these the names of plumbing and heating com 
os sales points: Heat is even, for comfort tractors who handle Bundyweld Ceiling 
he a anywhere; it’s amazingly clean, trouble- Radiant Heating in their localities. 
TO %" ood free; yet it actually costs Jess to run. Day The bandwagon is coming, but you can 
by day it’s making other heating methods be ’way out in front of it. Send for your 
Key to Low Cost more obsolete. free literature now. 
hermo- P . 
tem. Bundyweld is the only tubing And buyers are learning about it, too. 
double-walled from a_ single People by the millions are reading Bund adi H ivisi 
a strip, copper-brazed through copie by the g y Radiant Heating Division 
o hums, 360° of wall contact. It’s leak- ads in Better Homes and Gardens, BUNDY TUBING COMPANY 
 flutter- proof, thinner walled, yet Detroit 14, Michigan 
stronger. It transmits heat 
ym quickly, has high bursting SEND FOR ee | ee ee 
strength. It saves on material : : Se 
costs and installation time. FREE Radiant Heating Division, Dept. DE353 
<0 '+ Et Standard 20’ lengths of LITERATURE! Bundy Tubing Company, Detroit 14, Mich. 
lion. Pa 
Bundyweld are easily formed é C0 Send free 20-page nontechnical brochure explaining Bundyweld Ceiling 
into coils in shop or on job site. Radiant Heating. 
Expanded ends (furnished when uae nanan [) Send Bundy technical radiant heating pamphlet. 
specified) are quickly soldered 
into leakproof union. Joined, an Nome Title 
lightweight coils are easily ~ 3 
mounted onto ceiling, quickly Company oh 
plastered over. 
Address — 
Ontario Bundyweld ’ 
Ceiling Radiant Heating _Zone_ State : eatin 
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4 vowertul reasons why 
1953 CHEVROLET 


Advance-Design Trucks 
give you more of what you want 


MORE POWER—GREATER ECONOMY: Expect a wonderful advance 
in power, performance and economy in Chevrolet heavy-duty trucks! 
The great 1953 Loadmaster engine—standard on 5000, 6000 
Series, heavy-duty and forward control models, optional on 4000 
Series heavy-duty trucks—has a new high compression ratio of 7.1 
to 1, develops even more horsepower than before. And the Thrift- 
master engine in light- and medium-duty models brings you tradi- 


tional Chevrolet economy. 


TRUCKS ENGINEERED FOR YOUR PAYLOADS! Chevrolet trucks are 


designed for the job they will do—engineered from tires to axle, 
springs, clutch and power plant to do that job with the greatest 
efficiency and lowest cost. You don’t waste money on too heavy a 


truck or too light a truck. You buy the right truck for your job! 
MORE STAMINA! More strength where strength counts most! 


In 1953, all Chevrolet trucks have stronger, brawnier, more rigid 
frames. They have heavier, sturdier construction that means a 


longer, lower-cost life for your truck. And they have new larger, 


safer, longer lasting brakes on many models, too! 


GREAT TRUCK FEATURES! In addition to the many NEW things 
you'll find in these 1953 Chevrolet trucks, you'll also find many 
great features yet unmatched by other makes of trucks. Features 
such as Flexi-Mounted Cabs, Unit-Designed Bodies, Ball-Gear 
Steering and many others help make Chevrolet Advance-Desiga 
trucks your greatest buy. Chevrolet Division of General Motors, 
Detroit 2, Michigan. 

















CHEVROLET ADVANCE-DESIGN 
TRUCK FEATURES 


TWO GREAT VALVE-IN-HEAD ENGINES— 
the Loadmaster or the Thriftmaster —to 
give you greater power per gallon, lower 


cost per load, POWER-JET CARBURETOR — 


for smooth, quick acceleration response. 


DIAPHRAGM SPRING CLUTCH for easy- 


action engagement. SYNCHRO-MESH 


TRANSMISSION = for fast, smooth shift- 


ing. HYPOID REAR AXLE—for dependa- 
bility and long life. TORQUE-ACTION 
BRAKES—on light-duty and medium-duty 


models and on front of heavy-duty models, 
TWIN-ACTION REAR BRAKES—on heavy-duty 


models. DUAL-SHOE PARKING BRAKE—for 


greater holding ability on heavy-duty 


models. CAB SEAT~with double deck 


springs for complete riding comfort. 


VENTI-PANES—for improved cab ventila- 


tion. WIDE-BASE WHEELS—for increased 


tice mileage. BALL-GEAR STEERING — for 


easier handling. UNIT-DESIGNED BODIES — 
for greater load protection. ADVANCE. 


DESIGN STYLING—for increased comfort 


and modern appearance. 





in value 
sales 
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Poms 


Call-backs are costly. Sell the idea 
of an adequate, modern heating sys- 
tem that eliminates squawks. 

There is nothing worse than a 
cold customer. Fedders radiation is 
designed to perform. You can de- 
pend on Fedders accurate catalog 
ratings. 

Compact size ... light weight... 
easy to stock, deliver and install. 
Performance record backed by over 
57 years of heat transfer experience. 


FEDDERS-QUIGAN CORP. 


57 TONAWANDA STREET 


BUFFALO 7, NEW YORK 


Send coupon for Prot Story 


costly 
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FEDDERS-QUIGAN CORPORATION 


57 TONAWANDA STREET, DEPT. DE-3, BUFFALO 7, N.Y. 


Name 
Street 


City 


by handling 


FEDDERS 
quality line 





UNIT HEATERS 





BASEBOARO 
RADIATION 


Please send latest information on how Fedders 


radiation pays profits. 


CONVECTOR-RADIATORS 


WALL RADIATION 


State 
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Lwek what Powers has done 
= to Modernize Control Valves | . 


Powers NO-PAK Valves Banish Packing Maintenan: 2 
Prevent leakage of water or steam or loss of vacuu'1 


POWIE AG Real ECONOMY — year after year § 


NO-PAK 


Pneumatic 
CONTROL VALVES 
For Convectors, 

Unit Ventilators, Unit Air 
Conditioners, Baseboard 
Heaters, Radiators, etc. 
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Various Types 
and Sizes for 
all requirements 





Another POWERS Contribution to 
Better Heating and Air Conditioning Control 





NO-PAK valves with their many advantages are now cara 
standard with Powers temperature control systems. Their K——— 
| superior performance is due to Duo-Seal construction. are 


. 2 Bronze Packless Bellows (A) in sectional view above, is the 
Straightway Union 

3-Way Screwed Ends primary seal which eliminates packing maintenance — pack- 
ing friction — steam and water leakage or loss of vacuum. It 
is designed to withstand pressure up to 150 psi. Maximum 


valve stroke is only two-thirds of the normal bellows stroke, 


A spring loaded secondary seal (B) permits servicing of valve 





top without draining the water system or shutting down the 


Angle Union 
“& Screwed Ends 


steam heating system. Seal is made of highly 





elastic neoprene and is ready to act at any 
time. Small contact between seal and the high- 


ly polished stainless steel stem makes friction 






a negligible factor. 







For utmost dependability and lowest cost mainte- 


nance specify control by Powers NO-PAK Valves. 
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Established in 1891 ° THE POWERS REGULATOR COMPANY © SKOKIE, ILL. * Offices in Over 50 Cities 
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A New Answer to an Old Problem... an editorial in four parts: 


PART 1: Let's Talk About Labor 


P. T. SCHOEMANN, NEW HEAD of the U. A., 
came up with some mighty good advice for 
his members last month. He cautioned build- 
ing trade unions in general, and journeymen 
in our industry in particular, to be governed 
by good sense in demanding pay raises now 
that wage controls are off. 

He didn’t close the door, by any means, 
on pay raises for his members. But he did 
advise that negotiations with plumbing con- 
tractors be conducted with “local conditions” 
uppermost in -the minds of both parties. In 
other words, the fact that journeymen in 
Chicago get $3.09 is no indication that $2.65 
is not fair and equitable in Peoria. 

We have long believed that U. A. mem- 
bers, and plumbing contractors too, should 
always be alert to the danger of pricing 
themselves out of the market. Mr. Schoe- 
mann phrased it effectively when he said: “If 
costs are too great, no one is going to build a 
house or do any repair work. That will be an 
incentive for the individual property holder 
to do his own work.” 

A tip-off for contractors is found in Mr. 
Schoemann’s belief in welfare and pension 
plans for the building trades. “They provide 
the security every working man is entitled 
to,” he said. “To me, welfare and pension 
plans are more important than wage in- 
creases.” 

Schoemann succeeded Martin P. Durkin 
as president of the United Assn. when Durk- 
in took over as labor secretary in President 
Eisenhower’s new cabinet. 


PART 2: Are Your Prices Too High? 
LABOR IS ONLY ONE ELEMENT, of course, in 
the price your customer pays for plumbing 
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and heating. Now let’s analyze the second 
element—material. 

No one will deny that prices have gone up 
in the plumbing industry. They’ve had to, 
the same as everything else, to keep pace 
with rising costs. 

The true test, however, of whether prices 
are fair and equitable, lies in what the pur- 
chaser receives for his money, and the rela- 
tive increase of the entire industry’s average 
price structure over a “base” period. 

After careful scrutiny of the first point, 
there can be little argument from anyone 
that products and services of the plumbing 
and heating industry have contributed more 
to the advancement of civilization than near- 
ly anything else you can think of. Modern 
cities, comfortable and healthful homes, mass 
production by industry ... none would be 
possible without modern plumbing, heating 
and air conditioning. 

The Answer Is ‘No’ 

Exploring the subject further, a compari- 
son of plumbing and heating with other com- 
modities shows that prices in our industry 
are not high. In fact, relatively speaking, 
they are low. 

Readers will remember the campaign 
sponsored by Domestic ENGINEERING a 
couple of years ago which proved that 
plumbing and heating prices had risen much 
less since 1926 (the base period used by the 
Dept. of Commerce to measure price rises) 
than the products of most other industries. 
For example, while plumbing and heating 
prices had risen only 36 percent in this 
period, the prices of other commodities had 
increased as follows: automobiles—60 per- 
cent; clothing—109 percent; meats—117 per- 

(Pleast turn to top of page 77) 
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TOOLS I DE’ 
SPEED PRODUCTION 
...CUT COSTS! 


Any way you look at it—you'll do better with 
TOLEDO Pipe Tools and Power Pipe Machines 
on the job! 

Better workmanship... good mechanics for fifty 
years have found they can always depend on 
TOLEDO to produce clean-cut threads for tight, 
leak-proof joints. 
Faster production . . . whether it’s hand tools 
or power pipe machines, Toledo gives you top- 
speed threading, cutting and reaming . . . ease of 
operation . . . accurate, efficient performance. 


Lower costs ... it all adds up to dig savings for 

you in job-time and labor with Toledo depend- 

ability! Write for catalog on complete line. The 

Toledo Pipe Threading Machine Co., Toledo, 

Ohio. _New York Office: 165 Broadway, 
m>, Room 1310. 


Toledo No. 999 2” 
pipe machine, wheel 
or knife cut-off. 


Toledo SIMPACT—self-contained, adjustable 
threader, 1” to 2” pipe. 


Toledo Small Ratchet Threaders made in three 
models, %’’ to 2” pipe. 
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As the Editor Sees It! . . . continued 


(Continued from bottom of page 75) 

cent; lumber—195 percent; cereal products 
—72 percent; home furnishings—40 percent; 
dairy products—75 percent; shoes—87 per- 
cent; salaries and wages—113 percent. Other 
products had experienced equally high in- 
creases. The relative position of prices in the 
plumbing and heating industry today, how- 
ever, is still pretty much the same. 


PART 3: Only 19¢c Per Day 

Now LET'S TAKE THE TWO TOGETHER—labor 
and material—and see what the customer 
gets for his money. 

A modern bathroom, for example, com- 
plete with water supply and waste service, 
costs on the average, let’s say, $1000.00. The 
cost of water to operate this bathroom, and 
the cost of maintenance (faucet washers, 
maybe a ball cock and stopped up water 
closet or two) may run to a total of $400.00 
in 20 years’ average use. 

So the original cost and the cost of opera- 
tion and maintenance over this 20 year 
period amounts to $70.00 per year—or only 
19 cents per day—for health protection, 
comfort and convenience, unequalled in his- 
tory. 2 
Compare this with the original and opera- 





tional cost of an automobile, for example, 
which is generally regarded as the symbol 
of America’s high standard of living. Don’t 
get us wrong, we have no quarrel with the 
automobile people—we like our Sunday 
afternoon ride as well as the next fellow. 
But the contractor armed with these com- 
parisons is in a positive rather than a nega- 
tive position when Mrs. Jones wants to know 
why this or that costs what it does. 

Figuring the average low-cost car at about 
$2000.00—plus upkeep, operation and depre- 
ciation at the rate of four cents per mile 
(with an average of 15,000 miles being 
driven per year and with the average life of 
the car set at ten years) there is a total cost 
of $8,000.00, or $2.19 per day. 

It’s beginning to look, maybe, like we’re 
prejudiced in behalf of plumbing and heat- 
ing. Frankly, we can’t help it when we look 
at all the odds in its favor. However... 


PART 4: Try the Sales Kit 


THE NEXT, AND MOST IMPORTANT ELEMENT, 
is that our industry must advertise and pro- 
mote this tremendous value that is offered 
at every opportunity. The sales kit described 
below, and on the following pages, can be a 
big help in that direction. 





You've Got to Aim Before You Shoot! 


Our headline is good advice for any one whose 
to know what the target is and where it is. The 


what your target is—remodeling—and tells you 


business depends on selling. It helps a lot, tco, 
Bay City Survey (November issue) shows you 


how many of the homes around you are plan- 


ning to buy one or more of the products or services you sell. 














With the Bay City figures, as they apply to your community, you've got at least a two-length 
start on any other retailer bidding against you for the dollars that will be spent by home own- 
ers within the next two years. You know, for example, that more than 20 percent of your pros- 
pects are actually planning to modernize plumbing and/or heating in the months ahead. Equally 
imposing percentages are planning to buy new appliances, air conditioners, water heaters, laun- 
dries, and other equipment which you can sell them. 

In its January issue, DOMESTIC ENGINEERING’S forecast for 1953 reflected the general 
feeling that all factors are present for continued good business, but that the competitive factor 
will be increased all along the way. The contractor-dealer’s competition will come not only from 
his fellow dealers but from retailers in every line: automobile, radio and television, furniture, trav- 
el services and a host of others. 

And because remodeling is your biggest target, and because it offers you profitable, year-round 


business, DOMESTIC ENGINEERING has prepared a Modernization Sales Kit (following pages) 
which offers a continuous sales service that covers all phases of advertising, merchandising and 


public relations for the dealer who wants to make remodeling the backbone of his business. 
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* follow the Leaders 


...BE A LEADER! 





THE MOST COMPREHENSIVE Sales 
kit ever designed to help con- 
tractor-dealers in this industry 
sell remodeling to their custom- 
ers is now ready for distribution 
(see page 80). 

Six months in the making, the 
kit required more than 3,000 
man-hours of research into all 
phases of the home remodeling 
field (including the Bay City 
Survey, November issue) and 
420 hours by Domestic EncI- 
NEERING’s promotion consultant 
for the actual preparation of 
newspaper advertisements, direct 





The Remodeling Sales Kit 
Is Now Ready... 


Join the leaders and take part in this industry-wide 
program to sell remodeling - as it's never been sold 
before - by using the modernization sales kit... 


mail material and the many oth- 
er sales aids contained in the kit 
(facing page). 

Built around the theme, “It 
Pays 5 Ways to Modernize!” the 
sales kit was created to give con- 
tractor-dealers all of the sales 
and advertising ammunition they 
need to do a highly effective, 
year ’round promotional job to 
cultivate their local moderniza- 
tion markets. 

The first portfolio of sales aids 
covers the months of April, May 
and June. Participating contrac- 
tors will automatically receive, 


on a quarterly basis, additional 
kits to cover the months of July, 
1953, through March, 1954. And, 
if business conditions demand an 
extension after that time, Do- 
MESTIC ENGINEERING will revise 
the kit and make it an annual 
feature of its service to the in- 
dustry. 

In preparing the Moderniza- 
tion Sales Kit, it has been the 
aim of the editors and consult- 
ants to create a wholly new kind 
of contractor advertising and 
sales service, personalized to the 
contractor and flexible enough to 





What the Leaders Say About 
Remodeling Opportunities 


reeeeeeeeeeesoeeeee ees 


J. H. Peery, secretary, C.S.A., Chicago: “This pro- 
gram will wake many of us up to the necessity of a 
planned modernization promotion among our con- 
tractor customers.” 


Chas. Abrams, Sioux City, Ia.: “Bay City isn’t the 
only town that needs remodeling. Contractors around 
Sioux City feel 1953 will be a big remodeling year for 
all of us in this industry.” 


Mayor Frank P. Zeidler, City of Milwaukee: “Domes- 
TIc ENGINEERING’S modernization program is of con- 
siderable interest to the people of Milwaukee, since 
we have recently embarked on a program of neigh- 
borhood conservation. I have appointed a committee 
under our health commissioner which is intended to 
encourage modernization of all older buildings.” 


H. C. Galleher, ad manager, Armstrong Furnace Co., 
Columbus, Ohio: “There is no question that people 
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at all sales levels will do well to realize the amount 
of replacement business available.” 


Paul K. Addams, president, Fitzgibbons Boiler Co., 
New York City: “This program will bring added in- 
centive to go after modernization business.” 


E. C. Garrity, Jr., president, Garrity Co., Chicago 
(Mr. Garrity is also president of the C.S.A.): “Such 
marketing information as contained in your many 
fine articles about remodeling will greatly aid in the 
solution of the big sales problem confronting our 
industry.” 


J. F. Donnelly, vice president, Servel, Inc., Evansville, 
Ind.: “Knock on any door and you'll find a market for 
a water heater or other appliance. More than 24 
million homes are 30 years old or older. Between 
2% and 3 million water heaters are becoming obsolete 
each year.” 
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give him a complete campaign 
which can be used in its entirety 
or in such quantity as the con- 
tractor wishes. 

The newspaper advertisements 
are an example of contractor- 
personalization and flexibility. 
They are not furnished in mats, 
but in layouts with art work and 
photos so that the contractor can 
make his own cuts or use his own 
photographs, furnished by manu- 
facturers, if he wishes. This 
means that in many cases the 
contractor can reduce or enlarge 
the size of the advertisements to 
suit his own budget and require- 
ments. Consultation with the 
local newspaper representative 
will simplify its use. 


You Can Change the Copy 


Newspaper advertisement 
“copy” is furnished in typewrit- 
ten form so that the contractor 
can use it as is, or make any 
changes or additions which he 
might desire. For example, in 
newspaper advertisement No. 
12, the contractor can substitute 
any products he wishes for the 
ones shown in the layout and 
covered by the copy. A full page 
advertisement suggesting use of 

(Please turn to top of page 240) 
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J. H. Dowd, Batton, Barton, Dur- 
stine and Osborne, Inc., New York 
City (ad agency for American- 
Standard): “The development of 
the Bay City Story (November) 
into a remodeling sales program 
will make a vital contribution to 
the growth of the plumbing and 
heating industry. This program is 
particularly challenging because it 
asks all of us—manufacturers, dis- 
tributors and retailers—‘what are 
you doing to get this business?’ ” 


H. Ellis Saxton, The Saxton Agen- 
ty, Milwaukee: “Such a program 
will deter the spread of blight and 
provide higher property values 
with greater tax revenues.” 








What the Modernization Sales. Kit Contains: 


eter STEPH + HS H + 


HOW TO SELL MODERNIZATION: The procedure 
manual shows, step-by-step, how to set up a moderniza- 
tion promotion, how to evaluate advertising media and 
figure costs, how to get free publicity, and other subjects. 


NEWSPAPER ADS: One for each week of the year, 
they follow seasonal themes, promoting shower cabinets 
and air conditioning, for example, in the spring and early 
summer. Other ads in the first kit push bathroom, 
kitchen and heating modernization. 


RADIO COMMERCIALS: These are designed to tie in 
closely with the newspaper ads and direct mail. The 
selling copy is designed to create dissatisfaction in the 
prospect’s mind with his present facilities. 


SALES LETTERS: Cartoon illustrations, featuring the 

product or service offered by the letter, brighten up this 

series of 26 pieces. One letter, urging a heating or 

plumbing survey, says: “You're just as old as you feel 
. . and so is your house.” 


JUMBO POST CARDS: A typical card in this series 
says: “Keep on singing after you get out of the shower!” 
The copy explains how the satisfying effects of a shower 
can be maintained with an air conditioner. 


WINDOW POSTER: A large-size poster, 24 by 36 in., 
features the slogan, “It Pays 5 Ways to Modernize!” 
The five ways listed are: Health, Efficiency, Economy, 
Comfort and Increased Preperty Value. This poster 
can be used throughout the campaign. 


ENVELOPE STUFFER: The first page of this folder 
repeats the poster message, “It Pays 5 Ways to Modern- 
ize!” Inside pages deal specifically with the contractor’s 
products and services. 


NEWS RELEASES: A total of 26 releases, divided 50- 
50 between newspapers and radio, are provided in the 
kit. The contractor is quoted in these releases as giving 
this or that bit of information about plumbing, heating 
or appliances to the homeowner. 


CASE STUDIES: The methods being used by others to 
promote modernization are illustrated. For example, 
one contractor tells how he increased his business sev- 
eral hundred percent with heating surveys. 


PLANS AND LAYOUTS: A portfolio of plans from 
which the contractor-dealer can work with his prospects 
to help them visualize new layouts, is included’in the 
kit... plus a directory of additional data available from 
manufacturers. 


FINANCE PLANS: It’s often been said, “Financing is 
the Key to Modernization Business.” The kit contains 
a complete discussion of the various types of finance 
plans the contractor can use for his customers. 


HOME EFFICIENCY QUESTIONNAIRE: This is a 
give-away piece for the contractor to furnish to home- 
owners, so they can make a value and efficiency survey 
of their own homes. This is an excellent public relations 
piece that arouses homeowner interest in remodeling. 


... continued 
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CONTINUED ... 


How to Get Your 
Copy of the 


Modernization 
Sales Kit 





THE MODERNIZATION sales _ kit, 
with its wealth of merchandising 
assistance, is now ready for dis- 
tribution. 

If you’re a contractor, you can 
participate in the biggest all-in- 
dustry sales drive ever undertaken 
by ordering just one kit, and util- 
izing as little, or as much, of the 
contents as you desire. The more 
you use, of course, the more bene- 
ficial will be the results in terms 
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NAME CoMPANY 


—) 


CONTRACTOR [_] WHOLESALER [| MANUFACTURER [ | 


a 


ADDRESS 


of increased remodeling business. motion you have ever undertaken. 

It’s been estimated that this pro- If you’re a wholesaler, or manu- 
gram, if purchased by a contractor facturer, you can participate in this 
for his exclusive use, would cost program to increase the sale of 
upwards of $3,000. But the con- your products by helping your 
tractor can participate for only contractor customers utilize the 
about $1.00 per month. Mailing the contents of the kit most effectively. 
coupon does not constitute an order Quantity discounts are available 
for the kit; it’s merely a request for those who want to conduct re- 
for further information. So send it modeling sales meetings for their 
in today, and get started on what select customers. The coupon will 
may be the most successful pro- bring full details by return mail. 


A typical ad in the modernization sales kit re- 
minds the reader of last summer’s sweltering tempera- 
tures—and points out how comfortable he and his 
family can be in the hot months just ahead by spending 
only pennies per day for a room air conditioner. 


You 5 Ls Following three paragraphs of hard-selling commer- 
, cial copy, the ad closes with: “It’s good sense, good 


health and good comfort to have air conditioning. Tele- 


Other advertisements in this series promote complete 
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Address Telephone Number 











wae Be rn. Deere kitchens, bathrooms, heating system improvements for 
LF eters atl offi next winter’s frigid blasts, individual appliances and 


Mismm (ite Bnkt Cease 


YOUR NAME HERE 


fixtures and institutional selling copy plugging the con- 
tractor’s dependable contribution to his neighbor’s com- 
fort, health and convenience. All ads attempt to make 
the homeowner dissatisfied with his present facilities. 
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R. C. OVERMYER, who was a prin- 
cipal speaker at the National Heating 
Wholesalers annual meeting in Chi- 
cago, Jan. 30, quoted liberally from 
the results of Domestic ENGINEERING’S 
recent city-wide survey of remodel- 
ing needs in Bay City, Mich. Mr. 
Overmeyer, who is advertising man- 
ager of South Wind Division, Stewart- 
Warner Corp., told his listeners that 
1 out of 5 families in this typical 
American town plan to remodel their 
heating within the next two years. 


in 








is a magic number for 


heating contractors... 


The Bay City figures are used to prove that the heating 


contractor's best bet for bigger business is in remodeling 


MEMBERS OF THE NATIONAL Heating Wholesalers 
Assn. were told last month that the contractor’s 
best opportunity for increased business in 1953 
is to be found in the vast remodeling market. One 
out of 5 families, he said, plans to remodel some 
phase of its plumbing and heating within the 
next two years. 

The scene was the association’s annual conven- 
tion in Chicago on Jan. 30, and the speaker was 
R. C. Overmyer, advertising manager of South 
Wind Division of Stewart-Warner Corporation 
(which recently merged with U. S. Machine). 

Mr. Overmyer pointed out that today, more 
than ever before, a man’s home is his castle and 
the comfort and convenience changes he wants 
to make are numerous, but he has to be sold. 
“Many of these people have heating problems,” 


Mr. Overmyer said, “and they represent an im- 
portant market.” . 

Mr. Overmyer quoted liberally from the results 
of DomEsTIc ENGINEERING’S recent city-wide sur- 
vey of remodeling needs in Bay City, Michigan 
to support his contention. He said: “Home mod- 
ernization is a ripe market according to an ex- 
tensive research study made in a typical town in 
this country by one of your leading trade maga- 
zines, Domestic ENGINEERING. I hope that all of 
you are familiar with the Bay City report. You 
and your dealers could study it profitably. 

Mr. Overmyer pointed out that the study re- 
vealed that more than half of the warm air heat- 
ing systems are gravity type and that a third of 
the homes are heated by hand-fired systems. A\l- 


(Please turn to top of page 234) 























Contractors William Brady and W. F. Horne prepare to make a final check on the heating system just in- 
stalled in the Washington-Douglass Elementary School in Jackson, Tenn., before going on to their next job. 


Part of a Continuing Series on 


Practical Job Experiences 








EXPERIENCE Is Their Teacher! 


Here's what contractors Brady and Horne learned about design 
and installation of radiant heating from a recent school job 


VERSATILITY, IN THE HEATING 
business, is becoming more im- 
portant every day, as new arch- 
itectural developments and new 
concepts of heating make greater 
demands on the contractors’ in- 
genuity. 

Take, for example, several re- 
cent school heating installations 
made by the Brady-Horne 
Plumbing and Heating Company 
of Jackson, Tennessee. As Wil- 
liam Brady puts it: “In the first 
place, the construction of the 
building itself is entirely differ- 
ent. Instead of the old-fashioned 
3 or 4 story box-like structures, 
they now ramble all over the 


‘ 


place, with long narrow one- 
story wings. Also, as much as 
4/Sths of an exposed wall may be 
composed of glass, which means, 
of course, greater heat loss.” 

The revised concepts of edu- 
cation, too, are responsible for 
some of the differences in heating 
design and practice, Brady says. 
With progressive education and 
its emphasis on an informal type 
of instruction and study, the 
younger kids often play on the 
floor, and even do a lot of their 
school work there. 

“Also,” Brady continued, “as a 
result of some new research just 
completed by a prominent con- 
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trol manufacturer, it seems that 
the heating contractor and his 
work contribute a great deal to 
the difference between a really 
good student and a poor one. If 
the heating system doesn’t do the 
job properly, the kid with a bad 
report card can now say: “Hon- 
est, Pop, I’m not stupid, I’m just 
hot!’ For that’s what research 
has demonstrated—hot  class- 
rooms, poorly ventilated, retard 
a child’s learning. 

“All of which shows why the 
heating contractor has to be real- 
ly ‘flexible’ in his thinking.” 

Several recent school installa- 

(Please turn to center of page 84) 
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How the school radiant heating system was installed... 





The school’s radiant heating installation started 
at the job site, with panels being fabricated and 
tested as general construction got underway. 
Above, a crew of Brady-Horne journeymen are 
shown bending pipe into coils. (A forthcoming 
article in D. E. will show how power bending 
macnines help to cut time and cost of most radi- 
ant heating installations of this size). 


eases, — 





After being bent to specification, the coils were 
stacked on specially constructed tables and then 
welded together to: form serpentine panels. 
Three-quarter inch steel pipe in 21-ft lengths 
was used, and the continuous coil design helped 
to keep pipe waste to a minimum, Most of the 
panels for this Tennessee school installation 
were formed around 12-in. centers. 











i 7 > = 
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When the prefabricated panels had been placed 
into position, the welders took over once again. 
This time the panels were joined to the supply 
and return headers, In the photo, a welder is 
shown joining a panel to an outside return 
header. On this job the supply headers origi- 
nated near the center of the system. 
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Pressure testing of all piping is a vital part of 
each Brady-Horne radiant heating installation. 
In order to make certain that the panels are ab- 
solutely leak proof, as much as 90 lbs. per sq in. 
gas pressure is put on the lines. Water at 45 
lbs. per sq in., when available at the job site, 
is also used for panel testing. 


















Experience Is Their Teacher. . . continued 
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Each of the four pumps shown above serves one 


water temperature type, with a relay operating 





Proper sub-base for the slab is an essential part 
of a radiant heating installation. At the Wash- 


ington-Douglass School, a 5-in. layer of fine 


hot water control valves and pumps. 





















As an added protection against vapor and mois- 
ture, heavy asphalt paper was laid over the 
] gravel sub-base and secured by a covering of 
meshed wire. Job was then ready for coils. 


(Continued from bottom of page 82) 

tions by the Brady-Horne Company have shown 
that no one type of heating can be called “best” 
for every kind of school building. For example, 
one typical job utilized a combination of radiant 
panel heating, convectors, unit heaters, baseboard 
radiation and unit ventilators. The prevailing 
thought in educational circles seems to be that the 
students are bright when the temperature is 
right, and it frequently takes a combination of 
different types of heating to make that tempera- 
ture precisely “right.” 

In the Washington - Douglass Elementary 
School of Jackson, Brady-Horne installed radiant 








A zone. The control system is the outdoor air to if 
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gravel was used to provide adequate drainage. 





The fabricated pipe coils were laid on top of 
f the paper and meshed wire. After the panels 
were welded to the supply and return headers, 
the concrete slab was poured as the final step. 


panels (steel) in the 16 classrooms where children 
frequently come into contact with the floor, unit 
heaters of the overhead blower type in the audi- 
torium and gymnasium, and a ventilating system 
for all areas, including the special audio-vision 
room and the library. (Installation details are 
told in the picture story on these pages.) 

Mr. Brady went on to say that when several 
different types of heating are used in one system, 
the proper design of the control system becomes of 
vital importance. For example, unless carefully 
engineered, it would be possible to have a radiant 
panel throwing out heat while a unit ventilator 

(Please turn to top of page 247) 
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School Boiler Room Is 
Neat, Efficient . . . 





To provide hot water for the 
new radiant panel and unit heater 
system in the Washington-Doug- 
lass School of Jackson, Tennes- 
see, the Brady-Horne Company 
installed two gas-fired boilers, 
each with a rated capacity of 
1,680,000 Btu. 

The gas burners are of the up- 
shot type, sized for the capacity 
of the boilers and adjusted for 
operation on the natural gas pres- 
sure locally available. 

Three 2-in. and one 14-in. cir- 
culating pumps (all operating 
against a 25-ft head) were in- 
stalled. Pump capacities vary: 
62 gpm, 75 gpm and 116 gpm for 
the larger pumps, and 5 gpm for 
the smaller one. The hot water 
control valves are located in a 
readily accessible spot for easy 
balancing of the four zones. 

The boilers are insulated with 
85 percent magnesia block 114-in. 
thick, wired in place. Poultry 
netting and a %-in. thick coat of 
asbestos cement was applied and 
troweled smooth. The surfaces 
were finished with an 8 ounce 
jacket, pasted on. 



















































































Watch for future 
articles in this 
series on practical 
job experiences 








Contractors Wm. Brady 
and W. F. Horne are 
shown here examining 
the gas burner hookup 
for the two boilers in- 
stalled in the Washing- 
ton-Douglass school. 


















Collect Your Money 
BUT KEEP THE CUSTOMER TOO! 


Having trouble with collections? Try these letters 


COLLECTION LETTERS ARE, of 
course, written to get the money. 
Sometimes they fail because the 
debtor doesn’t have the money, 
but in too many cases they don’t 
bring in the cash even when he 
can pay. This is because the col- 
lection letter either offends, or it 
does not induce the debtor to set- 
tle his account because it lacks 
the right appeal. Both conditions 
are a likely result when the let- 
ter is dashed off in too big a 
hurry, too little thought is given 
to its make-up, or no systematic 
method of following up on de- 
linquent accounts is practiced. 

To aid contractors who have 
been experiencing trouble in the 
collection of their accounts, we 
offer this series of letters that 


have been selected from hun- 
dreds of “please pay” messages 
that produced excellent results 
in getting the money with a :min- 
imum loss of goodwill. It isn’t too 
hard to collect with a threat of 
court action, but collection ex- 
perts grade the effectiveness of 
collection letters by the results 
achieved without threats and 
loss of goodwill. On the supposi- 
tion that “you can catch more 
flies with honey than you can 
with vinegar,” they have found 
it best to sugar the letter unless 
persistent silence or deliberate 
refusal to pay compels the cred- 
itor to drop in a dash of bitters. 

“Get your money, but keep the 
customer too,” is the golden rule 
of a good collection system. 


5 Rules for a Good Collection System: 





» KEEP A FILE showing the customer’s name, the nature of 


the work done or equipment purchased, the amount and date | 


of each purchase and the payment record. Current receiva- 
bles should have some “tickler” system (perhaps colored tabs) 


to show when an account is past due and thus assure prompt | 


followup. The customer file showing the record of past pay- 


ments should be referred to so that an ordinarily prompt | 


payer will not be embarrassed for his first or second missed 


payment. 


> KEEP A FILE of your most successful collection letters. It’s 
good practice to keep trying new ones, but weed out those 


that prove ineffective. 


» KEEP THE LETTERS short, sweet and persuasive. Remem- 


ber, it’s not a successful letter unless it gets the money—and | 


keeps the customer. 


P DO NOT PLAN a series longer than six letters. A prolonged 
pitch for payment indicates vacillation on your part and in- 
vites equal laxity on the part of the customer. 


> AVOID ALL THREATS of court action except as a final, last 
ditch effort—and even then stick to a courteous approach, 
leaving a way out for the customer. 
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Collection Letter A 


| 
| 


SMALL BILLS are a headache 
to collect, yet, in the aggregate, 
they total a sizable sum. The 
contractor does not think it 
worthwhile, of course, to throw 
good money after bad by pres- 
suring too long for payment 
and he, as well as the customer, 
knows that court action is re- 
mote because the account is too 
small to justify such action. 
Frequently, a letter like this 
one will get the money. 


Dear Mr. Jones: 

A feather is not too heavy, 
but have you ever carried a 
feather bed upstairs? 

Like a feather, one small 
overdue account does not bur- 
den anyone but too many make 
a heavy load. And that’s why 
we like to clear them up as 
soon as possible. Since the 
amount of your bill is only 
$5.50, we hope you will send 
us a check by return mail. 

Cordially yours, 


Collection Letter B 


Do NOT USE worn out collec- 
tion gimmicks, such as pinning 
a piece of string to the letter 
with the suggestion to “Tie this 
around your finger so you 
won’t forget to mail us a 
check.” Or enclosing a pin 
with the suggestion, “Use this 
pin to attach a check to this 
letter and mail to us today.” 

These gadgets have been ov- 
erworked, and like everything 
else that’s been done to death, 
they usually put rigor mortis 
in the debtor’s urge to pay. 

An unusual typographical 
treatment is effective for the 
first follow-up. One contractor 
uses a drawing of an open 
ledger standing upright on his 
letterhead. A caption reads, 
“There are two sides to every 
story.” On the left side of the 
ledger is printed, “This is our 
side,” a heading in capital let- 
ters, and underneath in smaller 
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print, “Is there anything wrong 
with the attached statement 
that it hasn’t had your atten- 
tion? If so, please give us your 
side of the story, or better still 
...a check.” On the right side 
of the drawing is the heading, 
“This is your side,” and noth- 
ing else. The white space un- 
derneath is reserved for the 
debtor to reply. 


Collection Letter C 


THE USUAL “PLEASE REMIT’ 
on a statement is too stereo- 
typed. It has been received so 
often by charge customers that 
familiarity breeds inaction. 
This example of the usual ap- 
proach, plus a little diplomacy 
to soften the dun, has been 
effective. 

Dear Mr. Jones: 

Busy people sometimes over- 
look settlement of past due ac- 
counts. Your account with us 
will be off your mind if you 
send us a check today. 

Cordially yours, 


’ 


THIS BIT OF HUMAN interest 
brightens up the “please re- 
mit.” 

Dear Mr. Jones: 

An account is like a train. 
They are both late at times. 
Your account is a bit overdue, 
and just as we would ask a 
Station Master, “What time 
will the train roll in?” we are 
sending you this note about 
your account. 

How about sending us your 
check saying, “Here she comes 
now”? 

Cordially yours, 


Collection Letter D 


MucH DEPENDS upon how | 


well a contractor knows his 
customer. Here is a letter that 
got excellent results from cus- 
tomers with whom the con- 
tractor was well acquainted: 
Dear Mr. Jones: 

Money ... money... money! 

We need it .. . and the most 


| 











logical place to look for it is | 


among our friends, who happen 


to owe us a past due bill that | 


should be paid. $........ will 
square up your account with us 
to date. 
We're sure we can count on 
you and it will help us a lot. 
Cordially yours, 


Collection Letter E 


A VARIATION of Letter B was 
used by a creditor who report- 
ed that it was the best collec- 
tion letter he had ever sent 
out. The letter was sent with 
the name of the debtor filled 
in, but where the body of the 
letter should have been, there 
was nothing—just blank paper. 
At the bottom was the signa- 
ture of the creditor, and below 
his signature, this postscript: 

P.S. Since we mailed you a 
statement and did not hear 
from you, we are at a loss to 
know what to say. That is why 
we are leaving this letter 
blank. The amount due on 
your account is $....... Please 
tell us if anything is wrong, 
or send us a check. 


Collection Letter F 


Ir A DEBTOR DOES NOT reply 
to these gentle reminders, the 
next follow-up can pack a bit 
more punch, but nothing in the 
nature of a threat, rather an 
appeal to reason. Here is an 


example: 
Dear Mr. Jones: 
In this materialistic age, 


many people count their bless- 
ings in dollars and cents, but, 
of even greater importance, is 
a reputation for dependability, 
which includes paying your 
bills promptly. Then you can 
usually get what you want 
when you want it without put- 


ting up the cash. You know | 


there are times when it’s pretty 
tough sledding without such a 
reputation. 

This intangible asset is worth 
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a lot of money .. . yet, it’s 
yours and mine for nothing. 
All we need to do is to pay 
our bills promptly. This may 
be hard at times, but a little 
economy here and there, a lit- 
tle more careful planning, 
make the result well worth the 
effort. 

Please keep your credit good 
by sending your check for this 
past due account today. 

Cordially yours, 


Collection Letter G 


WHEN A CUSTOMER does not 
reply to three or four follow- 
ups, the “feeler” letter is some- 
times used with success on the 
well-grounded assumption that 
some customers do not pay be- 
cause they are temporarily out 
of funds. 

Dear Mr. Jones: 

When no answer is received 
from a collection letter, it is 
generally assumed that the 
past due account has been 
overlooked. But, I will be 
frank enough to say that, in 
your case, I believe that non- 
payment indicates some tem- 
porary inconvenience and am 
taking it for granted that you 
feel just as we would feel if 
conditions were reversed. We 
know- you want to be as fair 
with us as you can. 

Don’t you think you owe us 
an explanation as to why you 
cannot pay at this time? 

Cordially yours, 


Collection Letter H 


TIMELINESS is a factor. If 
you can skillfully weave in a 
timely topic and make it rele- 
vant to collections without 
forcing the relationship, it is 
effective. The topic can be any 
subject of common interest, 
from a current event publicized 
in the newspapers to flying 
saucers or football. 

The second article of this 
series will show the application 
of this collection principle. 


























































































































are they the answer to 


Quotas give salesmen a psychological lift, says Dissinger, 


them a physical lift too, he says, by using these methods 


ESTABLISH A MONTHLY SALES 
quota for each salesman, then 
do everything possible to help 
each man reach his goal! 

That, in brief, is the policy fol- 
lowed by the Disco Store of Har- 
risburg, Pa. This successful 
plumbing, heating and appliance 
operation is the result of some 
effective teamwork on the part 
of H. B. Dissinger, owner and 
founder of the business, and his 
two sons, Harry and Charles. 


It's a Matter of Teamwork 
The company feels that a sales 
staff, large or small, just can’t 
operate successfully on a “catch- 
as-catch-can” basis. It has found 
from past experience that effec- 
tive selling is largely a matter of 
teamwork on the part of the 
whole organization—good man- 
agement, excellent craftsmanship 
on the part of journeymen, sound 
selling practices by the sales 


force and prompt follow-through 


by office help. Each phase of the 
business does its bit to help the 
selling effort produce results. 
The salesmen themselves do 
much better when they have a 
regular pattern to follow and a 
definite goal to reach. 


How the Quota Plan Works 


Here’s the way the monthly 
quota plan works at Disco: The 
company has four salesmen who 
do all outside contact work and 
sales closing. They work largely 
from “live” leads, with cold- 
canvassing kept at a minimum. 
This assures that the men are 
working with a “select group” 
of prospects at all times. 

In setting up monthly quotas 
for each man, the company is 
guided by sales records for past 
months and years, together with 
an appraisal of current local con- 
ditions and overall business out- 
look. For 1953, the campany is 
basing its quotas on last year’s 
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figures, plus a flat 10 percent 
increase. 

The next step is to dramatize 
the monthly quota figures in a 
manner designed to arouse the 
men’s interest and, at the same 
time, bring the quota to their at- 
tention more forcefully. This is 
done by displaying a “monthly 
ouota chart” in the office where 
the salesmen make out their re- 
ports. The chart is actually a bul- 
letin board with a “‘thermometer- 
like” graph on it. The salesmen’s 
names run horizontally along the 
top with months of the year and 
quota figures shown vertically 
along the side. Small strips of 
tile are pasted on the chart to in- 
dicate the progress for each man. 


Meet the Quota—Get a Bonus 


Added interest is gained by 
indicating the volume for the 
month along the top of the chart. 

The salesmen are compensated 
on a commission basis plus bonus 
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And you can give 


to get live leads 


incentives. For example, ifa man 
meets his monthly quota, the 
company pays him a bonus of 
$10; if he doubles his monthly 
quota, he gets an additional $20. 
The top salesman above his 
monthly quota also gets an extra 
$10. Thus, the men not only can 
increase their commission earn- 
ings by striving for more sales, 
but pocket extra cash as well. 
Frequently, merchandise prizes 
are given in lieu of cash. 

No two salesmen have the 
same monthly quota because 
each man is a specialty salesman. 
One man concentrates on kitchen 
modernization, another on heat- 
ing, a third handles plumbing 
contracting jobs, another bath- 
rooms, etc. With each salesman 
doing an individual] job, the men 
aren’t in conflict over leads. Fre- 
quently, they are a source of 
leads for each other. At monthly 
meetings, for example, one sales- 


(Please turn to center of next page) 


Charles Dissinger, of Disco Sales and Service 
Inc., Harrisburg, Pa., is shown as he records mid- 
month progress of salesmen toward their monthly 
quotas. Salesmen who meet or exceed their quotas 
are given monthly bonuses (details in article). 
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How Dissinger Sets Sales Quotas: 

















Sales Quota 
Salesman Department March ’52 March °53 
Keyes Plumbing $6,200 $6,820 
Heating and 
Kratzer Air Conditioning $6,700 > $7,370 
Plumbing 
MacNelly and Appliances $6,000 $6,600 
Dissinger Kitchens $7,400 $8,140 














HOW THE QUOTAS ARE SET: In setting up monthly quotas for 
the sales staff, the company is guided by sales records for past 
months and years, together with an appraisal of current economic 
conditions, both local and national. For 1953, the following factors 
were considered to have an important bearing on sales quotas: 
(1) a possible falling off in new construction, (2) an increase in 
remodeling jobs (based on a spot check in the Harrisburg area 
following Domestic Engineering’s Bay City Survey), (3) the healthy 
economic picture for the nation as a whole and, (4) the added 
experience of the Disco salesmen. After carefully weighing these, 
and other factors, the 1953 quotas were based on last year’s sales 
figures, plus a flat 10 percent increase. 


a9 continued... 

















How Dissinger Helps Salesmen Meet Their Quotas... continued 





FIVE-HUNDRED GOOD PROSPECTS, for follow up by Dissinger salesmen, are turned up every year 


METHOD 


by this outstanding exhibit at the Harrisburg home show. Complete bathroom displays with colored 


fixtures and vanity lavatories, a complete kitchen, and all types of heating—panel, baseboard, con- 


vector, warm air—are featured. A cutaway model house (left center) shows how each is installed. 


(Continued from page 89) 
man may suggest his own pros- 


pect or customer to another man 
for merchandise or services in 


his line. In this way the company 
makes the most of all contacts. 
The sales quota for each spe- 
cialist may vary from month to 
month, For example, the heating 
salesman will have a_ higher 
monthly quota during “season” 





THE CRANE IDEA CENTER is used by 


Disco salesmen to show modernization 


prospects how their choice of kitchen or 


ag bathroom layouts look in color drawings. 
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and a lower quota in other 
months. On the other hand, the 


plumbing salesman’s quotas run 
fairly constant since plumbing 
services and sales can be made 


throughout the year. 


Once quotas are established, 


the company goes all out to help 
each man reach his quota, Each 
specialist enjoys newspaper ad- 
vertising that promotes the prod- 


90 





WHEN SALESMEN find it necessary to 


show prospects just what the company can 


do, they bring them in to view this com- 
plete kitchen display in Dissinger’s store. 


ucts or services he handles. And 
each ad is discussed beforehand 
with the individual salesman so 
that it is properly presented. Di- 
rect mail letters and promotional 
pieces are sent at regular inter- 
vals to old customers and new 
prospects. Leads resulting from 
this promotion are then turned 
over to the men for follow-up. 


The Disco Store plays a Jead- 








ery year 
. colored 
rd, con- 
nstalled. 





ary to 
ny can 
§ com- 
; store. 


And 
ehand 
an So 
i; Di- 
tional 
inter- 

new 


from 
irned 


up. 
Jead- 











ing role in all local fairs, home- 
shows and exhibits, displaying 
all types of merchandise. Visitors 
are invited to fill out cards for 
specific products or remodeling 
jobs in which they are interested. 
Since these shows are well at- 
tended, a good list of prospects 
ic. obtained. 

The firm’s store and showroom 
is one of the most modern in 
Harrisburg and, since it is lo- 
cated right in the heart of the 
city, is in itself a good source of 
leads from walk-in traffic. 

Each lead, regardless of its 
source, is immediately turned 
over to the proper salesman. 
They are kept so busy on live 
leads that they rarely have to 
Go any cold-canvassing. This type 
of sales activity helps retain 
salesmen as they are always 
working on a select group of 
customers. When salesmen have 
their work cut out for them, the 
firm believes, they are more in- 
clined to stick to the job. 

A record is kept of every trans- 
action that takes place. The 
date of sale, salesman’s name, 
customer’s name and _ address, 
amount of sale, merchandise 
purchased and other pertinent 
information are included. This 
system provides a good cross- 
index of sales—one which gives 
information on salesmen’s activi- 
ties and also furnishes data on 
the merchandise carried. 

A further breakdown shows 
the cost of each unit and the re- 
tail selling price. 

Last year, Disco Sales and 
Service, Inc. had a volume of ap- 
proximately $200,000. The goal 
for this year has been set at $280,- 
000 and from all indications, the 
figure is likely to be met—and 
topped. The firm was founded in 
1927 by H. B. Dissinger, who 
continues as head of the com- 
pany. His son Charles handles 
the merchandising end of the 
business, while his brother Harry 
is responsible for service and in- 
Stallation work on all jobs. 








Congratulations . . . 


We have received information from our Daily Con- 
struction Reports that you are in the process of building 
a new home. We know that you will be happy with it 
and wish you success in your undertaking. 


When you are in the vicinity of Fourth and Market 
Streets, why not visit our Home Equipment Display 
Room at 16 North Fourth Street. 


Tue Disco Store 


NEW HOME BUYERS in Harrisburg and vicinity 
METHOD receive engraved invitations to call at the Disco Store 


for their plumbing, heating or appliance needs. 
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TO CARE-FREE LIVING ...1N \ | 
A “Family-Tested” KITCHEN! \ 
PLAMWED BY DISCO—Experionced Designers! 7 
INSTALLED BY DISGO—Expert Craftsmen & Mechariics! 
GUARANTEED BY DISCO—Mundreds of Satisfied Customers! 


And ‘Keep in Mind “Of Course You Can Afford It” 


Call Today for a FREE Kitchen Survey? 
10% Down—-36 Months to Pay! 


4 DISCO stone 


16 &. Fourth St. Warrisburg, 





ee REMODELING PROSPECTS are invited to “Call 
Today for a FREE Kitchen Survey!” Leads are 


met) D_ turned over to salesmen for follow-up. Note how 
Dissinger promotes the complete job—“Planned, In- 


stalled and Guaranteed.” Note, also, catchy slogan. 
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NEW IDEAS . . . in hathroom, 


Kitehen and utility room designs 


hy 
‘! 


Two LAVATORIES IN EVERY HOME, even the lowest cost ones, are 
just around the corner. 

That’s the verdict of the judges in Crane Company’s recently 
completed competition among the nation’s top designers for new 
ideas in bathroom, kitchen and utility room layouts. 

The judges further believe that once the idea of the convenience 
of twin lavatories catches the public’s fancy, contractors will ex- 
perience little difficulty in selling the fixtures and installation— 
because the second unit, due to piping and labor economies that 
are possible when both are installed at the same time, can be 
added at relatively modest cost. 

And the next logical step, the judges believe, is universal public 
acceptance of the two bathroom home. 

Several of the prize-winning designs are presented in these 
pages. Readers desiring further information can get it from Crane 
Co., 836 S. Michigan Ave., Chicago. 
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THIS KITCHEN DESIGN, 


modifications of which are 
suitable for homes in any price 


“range, was awarded first prize. 


As shown in the plan, a por- 
tion of the kitchen area (in- 
cluding range, cabinets and 
refrigerator) occupies the left 
wall—while the sink, disposer, 
dishwasher and dining counter 
are located as an island in the 
center of the room. The laun- 
dry and household desk oc- 
cupies the right wall. 


BATHROOM 


TWIN LAVATORIES are one 
of the features of this bath- 
room, which was awarded first 
prize in the category for homes 
costing less than $25,000. The 
water closet (No. 1 in the plan 
drawing at right) is recessed 
in an alcove for privacy. The 
bather is also assured complete 
privacy by the partition which 
separates the bathtub from the 
rest of the room. A sliding cur- 
tain closes this alcove entirely. 
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SCRA NE IDEAS COMPETITION 


' BATHROOM FOR FAMILY USE IN LOW-COST HOME UP TO $25,000 
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New Ideas.. 





=e 2. ¥ 














Bathroom: 
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THIS DESIGN, awarded third prize in the category for homes costing less than $25,000, 
seems to grasp the feeling of a luxurious garden-bath (which is usually reserved only for 
the most exclusive homes) in the simplest possible fashion. As in the other award-winning 
layouts, this bathroom also features twin lavatories (built into one continuous counter top) 
and a compartmented water closet. Additional winners will be illustrated next month. 
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Bathroom: 
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A FEATURE of this design, which won second prize in the category for homes costing less 
than $25,000, is the inclusion of a combination sink and tray (double bowl) in place of the 
lavatory. The judges believe that this arrangement provides greater flexibility in the bath- 
room’s function for families who want to bathe little children in the tray, wash incidental 
clothes or use it as a double lavatory. Bathtub and water closet are semi-compartmented. 
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Five Simple Rules for... 











Copper Water 
Solder Joints . 


By John S. Coe 
Manager of Products 
Chase Brass & Copper Co. 


COPPER WATER TUBE AND FITTINGS designed to 
provide proper tolerances may be easily joined 
using soft solders by following five simple rules. 
Pretinning is unnecessary because capillary ac- 
tion will draw molten solder between the tube 
end and the inner surfaces of the fitting to form 
perfect, water-tight joints. Here are the five 
simple rules: 

1. Polish outer tube ends and inner surfaces of 
fittings. 

2. Apply a suitable flux to these areas. 

3. Apply heat and solder. 

4. Remove residual solder and flux. 

5. Let joint cool. 

Tube ends should be cut square with a hack- 
saw having 24 or 32 teeth or by means of blade 
cutters which are available for diameters up to 
three inches. A template of thin straight-edged 
metal or stiff paper is helpful as a line guide for 
saw-cuts in large diameter tube. Mitre tools are 
available for cutting copper water tube sizes up 
to two inches. Burrs are easily removed from in- 
side and outside tube edges with a half round 
file. The chamfering of these edges will make 
joining of tube and fitting easier in the larger 
sizes. 

No. 00 steel wool, sand cloth or a brush manu- 
factured especially for the purpose may be used 
to polish the outer surfaces of tube ends and the 








inner surfaces of fittings before flux is spread on 
these areas. 

The purpose of the flux is to assure chemically 
clean surfaces and to prevent oxidation when heat 
and solder are applied. Flux should be mildly 
corrosive for cleaning metal surfaces but this 
action should cease during the soldering process. 
Because of this, a flux that is recommended for 
use without precleaning the copper surfaces 
should be avoided becauSe it may continue to be 
corrosive after soldering is completed. A flux 
well suited for copper consists of zinc and am- 
monium chlorides prepared with petrolatum in 
convenient paste form. ‘ 

Soft solder is adequate for joints in water lines 
where temperatures do not exceed 250F and 
where there are no excessive pressures or stresses. 
Types of solders that may be used include 50/50 
tin-lead, 95/5 tin-antimony or tin-lead alloys. 


How Heat Can Be Applied 


Heat may be applied to the joint by means of a 
gasoline blow torch or one of the butane or pro- 
pane torches. If a torch is used, wire solder should 
be applied as the flame is moved away from the 
joint. At the right temperature solder will melt 
and can be flowed into the joint until it is filled. 
Care should be taken to avoid overheating the 

(Please turn to top of page 204) 
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This two page spread, announcing the forma- 
tion of the Chicago Plumbing Contractors’ 
Marketing Committee, appeared in Domestic 
Engineering 18 months ago (September, 1951). 
The committee’s progress is outlined below. 


lan Pays Off... 


is the story of Chicago plumbing contractors who 


took the offensive and won. kitchen business away from 
other channels of distribution. First of two articles. 


APPROXIMATELY 18 MONTHS 
ago, the Plumbing Contractors 
Assn. of Chicago set up a special 
marketing committee to encour- 
age better sales and management 
methods among its members. 

The principal purpose of the 
committee, according to John 
Calnan, its chairman, was to “do 
something about the loss of kitch- 
en business to chain stores, 
d.t.u.’s and other channels of 
distribution.” 

Accordingly, the nine-man 
committee arranged a broad pro- 
gram of merchandising help for 
interested members. Covering 
every phase of sales promotion 
for new construction, as well as 
remodeling jobs, the program 
ranges from help with new show- 
rooms and stores to individu- 
alized marketing advice to mem- 
bers. Suggested sales letters, di- 
rect mail pieces, public relations 
helps and advertising suggestions 


all form a part of the broad pro- 
gram. Assistance from manufac- 
turers and wholesalers is also a 
vital part of the entire plan. 

As a direct result of the pro- 
gram, new stores and showrooms 
have been built and existing ones 
remodeled. An ‘awakened inter- 
est in the merchandising way of 
doing business has been quite 
evident—and has been paying off. 

The marketing program has 
also demonstrated that success- 
ful merchandising does not ne- 
cessarily reflect itself only in new 
stores and consumer advertising. 
A good case in point is that phase 
of the program calling for con- 
sultation with architects and oth- 
er awarding authorities. For ex- 
ample, the plumbing and heating 
contract for the Galesburg (IIl.) 
State Research Hospital (see fol- 
lowing pages) included complete 
kitchens in apartments for ad- 
ministrative personnel as well as 
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new diet kitchens for the hospital. 
Refrigerators, ranges, cabinets, 
disposers, etc. were all part of 
the package deal. 

William M. Readey, public re- 
lations representative for the as- 
sociation and a committee mem- 
ber, told Domestic ENGINEERING 
that the program has definitely 
increased business for partici- 
pating members. 

“Actually, many of them are 
enjoying ‘plus business.’ Shoot- 
ing for the complete job, in- 
cluding appliances, has been re- 
sponsible for pulling a_ vast 
amount of additional plumbing 
work, too,” Mr. Readey said. 

Some of the results of the mar- 
keting committee’s work are 
shown on the following pages. 
Step-by-step details of the pro- 
gram’s operation, and how it can 
be applied to the selling prob- 
lems of contractors elsewhere, 
will appear in the April issue. 
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Case Study No. 1: 


Work with the awardi 
thority, says John Calnan | 
get the big remodeling job 
































THE CONTRACT FOR KITCHEN moderniza- 
tion at the Galesburg (Ill.) Research Hos- 
pital didn’t “just happen.” 

It was, in its broader sense, the result 
of educational work over the past 18 
months by the marketing committee of the 
Plumbing Contractors Assn. of Chicago 
among architects, engineers and other 
awarding authorities. 

In this case, the John J. Calnan Co., 
which handled the job with the Robert E. 
Murphy Co. as a joint venture, was able 
to show authorities how considerable sav- 
ings could be effected by putting the re- 
sponsibility for all plumbing, heating and 
appliance installations under one contract. 

In awarding the contract, James Gaunt, 
Illinois State supervisor of architects and 
engineers, summed up the principles ad- 
vanced by the association when he said: 
“Undivided responsibility means better 
workmanship, and saves time and money.” 

In explaining how these principles 
saved time and money on the Galesburg 

(Please turn to center of next page) 








Chicago contractor John Calnan (at right) is shown here 
checking plans for remodeling at the Galesburg (Ill.) State 
Research Hospital (top photo) with his plumbing superin- 
tendent Larry Acker, who is also Mr. Calnan’s son-in-law. 
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A Plan Pays Off! 





Case Study No. 1: 
(Continued from page 97) 

job, Mr. Calnan pointed out that 
the same men, tools and ma- 
chines were able to handle the 
complete job from start to finish. 
There were no costly delays 
while one company’s crew wait- 
ed for another to finish its por- 
tion of the job. Therefore, over- 
head for the total job was lower. 

The hospital, formerly an 
Army installation, was con- 
structed during the last war. It 
consists of barracks-type build- 
ings designed for army person- 
nel, with the plot arranged in a 
fashion customary to most Gov- 
ernment installations of this sort. 

When the buildings were taken 
over by the State, it was discov- 
ered that extensive moderniza- 
tion of the plumbing and heating 
systems was required to convert 
them to patient’s wards and resi- 
dential apartments for adminis- 
trative personnel. This in itself 
presented quite a problem since 
many of the ills characteristic of 
wartime construction were pres- 
ent. Inferior or substitute materi- 


als made it necessary to rip out 
much of the existing piping as 
well as some fixtures. 

In addition, the Calnan Com- 
pany was faced with the problem 
of integrating 14 new diet kichens 

(Please turn to center of page 122) 





PICTURE STORY... see, also, pages 122 and 123 





How the Galesburg remodeling problems were 
solved by the Calnan-Murphy Associates . . . 


ONE OF THE PROBLEMS involved the location of diet kitchens in the 
hospital wards. Since these structures were not originally designed for this 
purpose, it was necessary to depart from conventional layout methods. 
Plumbing superintendent Larry Acker is shown here pointing out features. 





LIMITED SPACE in the living quarters was one problem solved by placing 
the complete kitchen in an alcove enclosed by a folding wall. This permits 
utilization of just one room for food preparation, dining and living purposes. 
Each apartment also has upstairs. (Note radiator, which was later enclosed.) 





FROM CLOTHES CLOSET to bath- 


room is one way of solving remodeling 
space problems. In the barracks, Cal- 


nan removed group washrooms and 
installed individual baths in closets. 
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WARTIME MATERIALS, always a 
factor in this type of modernization, 
had to be removed and new lines 
added, Superintendent Larry Acker, 
center, examines the new steam lines. 
















dir 


ONC 
kitel 
roon 
purc 
ing § 





Se 


ys a 
tion, 
lines 
cker, 
lines. 








Case Study No. 2: 


Turkstra built a new 
store - upped his 
business 32 percent! 


Joun Turxstra is one of the 60 
Chicago contractors who is follow- 
ing the principles laid down by the 
marketing committee (page 96). 
His first step was to build the mod- 
ern store shown here. 

Although the new store has been 
open only four months, he -has al- 
ready chalked up a 32 percent in- 
crease in business volume. Turkstra 
told D.E.: “We’re now getting more 
modernization and appliance busi- 
ness, and most of it can be traced 
directly to walk-in traffic which 
we did not enjoy before. Passersby 


see our displays and come in to 
look around. Some of them buy on 
the spot and others come back lat- 
er, or we are able to sell moderniza- 
tion jobs on follow-up calls.” 

Here’s how the “selling up” plan 
works: A couple buys a range, or 
other appliance. Turkstra installs 
it, and on the salesman’s home 
demonstration follow-up, he looks 
around for remodeling possibilities. 
That’s the first step, many times, to 
a bigger sale . . . all started by the 
new store. 

The firm has also become ac- 





ONCE INSIDE, remodeling prospects are invited to linger and talk over 
kitchen and bathroom needs. The Crane Idea Center (which includes bath- 
room and kitchen layouts in full color) and the colorful Briggs point-of- 
purchase display, give Turkstra two effective props to support his remodel- 
ing sales story. Similar displays are available from other manufacturers too. 
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quainted with several builders as 
a result of the new showroom. They 
see the store and drop in to talk. 
As a result, Turkstra believes he 
is now getting a great deal of busi- 
ness he would otherwise have 
missed without it. 

The modern store also does a 
selling job for Turkstra in other 
ways. He has reproduced a pic- 
ture of it on his letterhead, busi- 
ness cards, invoices and other mail- 
ing pieces. The distinctive design is 
not only attractive but has definite 
recognition value in the minds of 





John Turkstra 


customers, thus leading to repeat 
business. 

An advertising campaign in local 
newspapers, based on suggestions 
of the marketing committee, is 
bringing good returns—mostly in 
remodeling business. As a result, 
the firm is now well entrenched in 
the kitchen remodeling field. 

His future in merchandising, 
John Turkstra says, looks “most 
promising,” to say the least. 














Continued from preceeding pages... 


John Higgins 


“LAST MONTH I soLp 1500 com- 
plete kitchens in a large housing 
project. A year ago at this time our 
only work in kitchens was roughing 
in of the plumbing, and hooking up 
the sink.” 

That, in brief, is the way contrac- 
tor John Higgins has profited from 
the Chicago association’s marketing 
program. (preceding pages). 

How did Mr. Higgins get this con- 
tract for 1500 kitchens? 

“First,” he says, “I approached 
the builder’s agent with the idea 
of combining the plumbing and 
kitchens contract. Anda, following 
suggestions laid down by the mar- 


keting committee, I stressed how 


time, money and supervisory prob- 


A year ago, Higgins got the bathroom 
contract and hooked-up the kitchen sink. 


ete 


lems can be slashed by putting the 
complete job under one authority. 

“I didn’t make the sale on my 
first pitch. The agent was merely 
lukewarm to the idea, stating that 
he had planned to handle the kitch- 
ens separately as he had done so 
often in the past. So I turned in my 
bid for the plumbing and was 
awarded the contract. 

“Then I started in selling kitch- 
ens again. This time [ took the 
agent to the showroom where he 
could see the quality merchandise 
and workmanship which would help 
wuild customer satisfaction. I also 
strongly emphasized the advantages 
of undivided responsibility. 

“T called his attention to one re- 






This year, he still gets the bathroom— 
and the complete kitchen foo! 


Case Study No, 3; Higgins, the “project plumber", followed the 
advice of the Marketing Committee and went into the kitchen 


business too. His latest sale—1500 kitchens! 
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cent job where the entire roughing 
in of the kitchen plumbing was 
done according to specifications, 
only to find out later that it didn’t 
fit the sinks ordered from another 
source for the job. 

“When I told him what it cost the 
builder to have all that plumbing 
changed, as well as major adjust- 
ments in cabinet work on the same 
job, he really went for the idea. 

"My advice to other contractors 
who want to get into the complete 
kitchen business is to show the 
builder how to figure it out for 


himself—that his time is money, 


and the more of it he can save by 


putting the complete job under 
one contract, the better off he is.” 
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Sales Promotion Clinic... 


for water 
connected 


appliances 





This short course in appliance merchan- 
dising, by two industry leaders, may give 


you some new ideas on marketing methods 





Clothes Washers... 


By John M. Wicht 
Vice President 


Blackstone Corp. 


HOME LAUNDRY EQUIPMENT can gen- | 


erally be regarded as the salt of the 
major appliance industry, It has en- 
joyed an unusually steady acceptance 
and its growth has been constant, It 
has preserved labor for the customer, 
seasoned dealers to marketing major 
appliances and enriched them by the 
fruits of their own activities. 

Wherever you see a successful re- 
tail operation, you can bet your bottom 
dollar that (1) its credit is good, (2) it 
handles good lines and enjoys position 
in the community, and (3) it stands 
for good service to the public. 

These are basic requisites to a re- 
tailer’s success, and almost everybody 


knows them. The question is—how do 
(Please turn to center of page 211) 











Dishwashers... 


By Thoben F. Elrod 


Western Sales Manager 


Crosley Div. of AVCO 


‘TAKE A DISH, TAKE A DISHRAG and a 
dishpan full of warm, soapy, dirty wa- 
ter, add to these an average housewife, 


and you have the ingredients for a 
story more amazing than any fiction 


ever written. 

Add to that enough dishes to make a 
stack twice as high as the Empire State 
Building. 

Then sew enough dishrags together 
until they cover this stack of dishes. 

Add enough soapy, dirty, warm dish- 
water to this dishpan until you have 
enough to fill a lake sufficiently large 
to float a battleship, and then multiply 
this average housewife by 39 million 
average housewives, then you really 


do have the ingredients for a true 
(Please turn to center of page 223) 


Editor’s Note: Presented here are excerpts from the talks given by Mr. Wicht and Mr. Elrod 


at the recent annual meeting of the National Appliance and Radio Dealers Assn. in Chicago. 
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HOW BIG JOB CONTRACTORS SELL 





Their Beat 
Is the 
Industrial 
District... 


EVEN RAIN doesn’t stop Bob Kingsbury (contact man 
for Bailey the Plumber, Inc.) from calling on industrial 
customers. Here, he’s followed into the Russell Bolt 
Mfg. Co. (Los Angeles) by its plant engineer, Al Goden. 


Industrial remodeling is a lot like home remodeling, says Bailey, only 


bigger. The same approach, he says, will open the door in both cases 


“Don’T LET THE PLANT ENGI- 
NEER THROW You... .” That’s 
sound advice from Bailey the 
Plumber, Inc., whose fleet of 10 
trucks has beaten a path to many 
industrial doors. 

The way Bailey figures it, the 
only difference between an in- 
dustrial door and a homeowner’s 
door, is that industry’s is bigger. 


But the selling problems are 
much the same. 

The company, with Harry Bai- 
ley as president, has a hefty fist- 
ful of industrial plumbing, heat- 
ing and piping accounts in the 
Los Angeles area. But it’s in 
heating where they’ve done the 
most pioneering. 

“Selling industry means more 
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than talking figures,’ Bailey 
says. “It means selling yourself— 
just as with the homeowner. For 
industry, like the housewife, de- 
mands the newest, best and most 
economical installations. And 
most af all, industry requires 
prompt service, with emphasis 
on doing it right the first time.” 

The trouble is, Bailey says, 
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that some contractors who are 
good salesman at a housewife’s 
door do a complete switch when 
they walk into a plant’s office 
for a conference with the 
maintenance engineer. Maybe it’s 
the expectation that a plant en- 
gineer can gaze into his crystal 
ball and conjure up piping dia- 
grams and heating installations 
while you wait. He can’t, Bailey 
has discovered. The fact is, sell- 
ing industry demands teamwork 
—with the plant engineer rely- 
ing heavily upon the plumbing 


and heating end of the combine. 


Act Like a Missionary 

The point Bailey wants to 
make is simply this: approach 
the plant engineer with a mis- 
sionary spirit. He has (we hope) 
an open mind. And he doesn’t 
know everything there is to 
know about heating—not by a 
long way.” 

In selling the industrial engi- 
neer, Bailey has willingly begun 
with a leaking pipe—and worked 
up as a full partner in plant 
maintenance. 

Back in 1949, one of Los An- 
geles’ biggest automotive manu- 
facturers called Bailey in to re- 
pair a flush valve. Another con- 
tractor had tried to repair it 
twice, finally beefed to the plant 
engineer because he refused to 
go for a $12 charge. So the con- 
tractor lost an A-1 account over 
$12, and Bailey moved in. 


They Want Service First 

At first, as with all industrial 
customers, Bailey had to prove 
himself. The company demanded, 
as do all industries, prompt serv- 
ice. And they wanted service 
which gets the job done the first 
time, without fuss or bother. 
Gradually the plant engineer 
took Bailey’s estimators into his 
confidence. He consulted them 
often. Now Bailey does all the 
plant’s piping, and only recently 
landed a contract to install eight 
gas-o:] combination, 1,250,000 Btu 
(Please turn to top of page 243) 

























































“HEATING UNITS have to fit into your production 
scheme like a glove,” says Bob Kingsbury, as he and Al 
Goden huddle over a 4-page advertisement of unit heat- 
ers in a recent issue of D.E. Goden’s decision depends a 
great deal on heating recommendations from Kingsbury. 





KINGSBURY AND GODEN survey the installation of an 
overhead unit heater (125,000 Btu) which was installed by 
Bailey the Plumber to solve the problem of heating an 
area subjected to cold drafts through the loading port. 








[t's MOVIETIME 


for plumbing contractors 








Two new movies are available for show- 
ing to prospective customers and leg- 


islative authorities in your town 





Two NEw MoviEs—one for educational purposes 
and the other for selling water heaters—will be 
shown to thousands of plumbing contractors and 
their customers during the next few months. 

One movie, a production by the John Wood 
Company (see facing page,) is designed to make 
the public “water heater conscious,” by pointing 
up the importance of an adequate supply of hot 
water to many household needs. 

The other, by the Cast Iron Soil Pipe Insti- 
tute, is designed primarily to educate the public 
and civic authorities on the importance of an 
adequate drainage system. 

This film, called “Permanent Investment,” fol- 


<q MEET THE PRODUCER 


Promotion activities of the Cast 
Iron Soil Pipe Institute (which 
include the movie “Permanent 
Investment”) were given a big 
boost when Homer E. Robert- 
son took over as executive vice 
president a year and a half ago. 
By the end of this year, Mr. 
Robertson will have supervised 
the showing of this movie to 
400,000 plumbing contractors, 
builders, architects, engineers 
and civic leaders. Mr. Robert- 
son was formerly director of 
sales for Somerville Iron 
Works, New Castle, Pa. 
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One inconvenience of a home drainage failure is 
illustrated by this scene, which shows a mother ask- 
ing her neighbor if her baby can use his bathroom. 
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lows the daily living routine of 
an average home owning family 
(the Hiltons) which consists of 
two adults and two children. It 
shows them using such home fa- 
cilities as the bathtub, automatic 
washer, food waste disposer and 
kitchen sink. 

The film’s narrator points out 
that the waste drainage pipes 
are the unseen servants that 
make these conveniences pos- 
sible, since an average family 
disposes of 200 gallons of sewage 
and dirty water each day. He 
adds that the drainage system 
does more to protect health and 
safety than any other single fa- 
cility in the home. 


There's A Moral to the Story 


When the Hiltons’ waste drain- 
age system breaks down inside 
and outside their home, their 
home life is badly disrupted. 
Repairs prove to be costly and 
require ripping out of walls and 
digging up the lawn to get at 
the damaged pipes. 

Their plum bing contractor 
tells the audience the moral of 











water heaters . . . 


“A SIGNIFICANT CONTRIBUTION to the science 
of making America water heater conscious.” 

This is the way one Illinois plumbing contrac- 
tor summed up his reaction to the new movie, 








this episode: “Plumbing is never 
again as cheap as it is when the 
house is built.” He recommends 
cast iron soil pipe for home 
drainage systems, because it 
guarantees permanent satisfac- 
tion to his customers. 


How the System Operates 

A cutaway view of a house 
shows how the unseen drainage 
system operates to get rid of 
wastes, while keeping out poi- 
sonous, explosive sewer gas. 
This scene then shows how an 
underground sewer pipe failure 
permits escape of sewage and 
sewer gas, which corrodes and 
pollutes drinking water pipes and 
corrodes fuel gas lines. Since 
sewage is a form of fertilizer, the 
film describes how tree roots 
seek out any slight crack in the 
sewer pipe, enter it and eventu- 
ally grow large enough to break 
the pipe. 

The permanence of cast iron 
soil pipe is highlighted by scenes 
showing the fountains of Ver- 
sailles in France and Morro Cas- 
tle in Cuba, where cast iron pipe 


has served faithfully for centu- 
ries. In contrast, several sky- 
scrapers equipped with cast iron 
soil pipe are presented to prove 
that it is as up-to-date today as 
when it was first used in the year 
1325. 

Another scene shows cast iron 
soil pipe buried in a shallow 
trench withstanding the crushing 
weight of a truck carrying a full 
load of bricks. Strength and flex- 
ibility of a cast iron soil pipe 
joint are illustrated by two as- 
sembled sections of the pipe sup- 
porting their own dead weight of 
130 lbs in addition to three 
young women. An unlit ciga- 
rette remains perfectly dry when 
it is placed against the water 
filled pipe joint. 


Film Is Available Free 
Produced as a public service, 
the film is available without ~ 
charge to contractors, wholesal- 
ers, schools, churches, civic or- 
ganizations and other interested 
groups on request to the In- 
stitute’s headquarters, 1627 K 
Street, N.W., Washington, D.C. 








“Servants on Tap” can help you sell 





“Servants on Tap,” which was shown to members 
of the Illinois Master Plumbers Assn. at their 
annual meeting in Chicago, Jan. 21. The full color 
movie, produced by the John Wood Company, is 
currently being shown to plumbing contractors 
at association and wholesaler sponsored meetings, 
and to their customers through the home service 
departments of gas utilities. 

R. W. Simpson, John Wood Company’s vice 
president and general sales manager, told DomEs- 
TIC ENGINEERING that the reaction of consumer 
audiences has been especially good, due in part 
to the absence of a hard-selling commercial story. 
However, the film does succeed in its effort to sell 

(Please turn to center of page 207) 
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2nd Report... 


of new products at the 
heating show ... 


IN THE FEBRUARY ISSUE OF DoMESTIC ENGINEER- 
ING, the first report of the 11th International Heat- 
ing and Ventilating Exposition provided ample 
evidence that there is something new in heating 
for 1953, and gave a close-up look at some of the 
new and improved products exhibited by more 
than 400 manufacturers. (Chicago, Jan. 26-30.) 

This second report describes and _ illustrates 
additional products introduced at the exposition. 





A BASEBOARD PANEL with a streamline, 
one-piece front that snaps into place was 
featured by Tuttle & Bailey. Dampers are 
operated from the front panel. The panel has 
a 1 in. diameter copper tube with fins and tube 
bonded into an integral unit. This bonding 
protects the inside of the panel from dust. H. 
H. Van Epps is shown above discussing these 
features with D. E. Murray and Ridge Brenton. 
Grilles, registers, dampers, ceiling diffusers and 
wall convectors were also displayed. 

Further information: Tuttle & Bailey, Inc., 
Corbin Ave., New Britain, Conn. 








- 


A NEW FUEL PUMP that is compact, light- 
weight and reversible in the field was displayed 
at the heating show by Tuthill Pump Company. 
Fuel flow may be reversed by removing three 
screws and revolving the pumping element 180 
degrees after unscrewing the cover and strainer. 
The mechanical seal can be removed without 
special tools. All parts are easily accessible. 
The pump is suitable for nozzle capacities up to 
5 gph. H. J. Deiters; Jack Young, sales man- 
ager; and C. L. White are shown above with a 
working model of the pump. The model was 
used to demonstrate the pump’s performance. 

Further information: Tuthill Pump Company, 
939 E. 95th St., Chicago. 





106 





A PLENUM HUMIDIFIER for warm air heat- 
ing systems that operates with plenum tem- 
peratures up to 200 F was featured by Daffin 
Manufacturing Co. Warm air is drawn into the 


lower section of the humidifier and forced 
through the atomizing chamber. Moisture, in 
the form of a fine mist, is introduced in the 
chamber. This moisture is quickly absorbed by 
the heated air and carried into various parts 
of the home. Weighing 12 lbs, the unit dis- 
charges 3.9 pints of moisture per hour. B. W. 
Dickinsen, director of air conditioning, is shown 
above demonstrating the unit. 

Further information: Daffin Manufacturing 
Company, Lancaster, Pa. 








A CONVERSION BURNER designed for use in 
any square or rectangular boiler was featured 
by Columbia. The flame is “cushioned” by air 
through means of a specially engineered burner 
assembly. The unit is equipped with a low 
voltage gas valve, gas pressure regulator and 
air controlled pilot. It is installed without al- 
teration to the existing heating plant. Ray 
Krutsch, sales representative, and Arnold 
Muenzer, sales manager, are shown above with 
the burner. 

Further information: The Columbia Burner 
Company, 729 Ewing Ave., Toledo, Ohio. 













A COMPLETE LINE of relief valves for tem- 
perature and pressure protection was featured 
by Watts Regulator. All working parts are 
isolated from the flow of water or steam by a 
diaphragm pressure seal. Valves are provided 
with female inlets and female drain connections. 
A new high pressure boiler water feeder and a 
diaphragm operated steam pressure reducing 
valve were also on display. Shown above read- 
ing the latest literature on the line are Mike 
Mercury, R. W. Giffin and Ernest Wante. 

Further information: Watts Regulator Co., 
10 Embankment St., Lawrence, Mass. 

















A GAS CONVERSION BURNER that is adapt- 
able to any type of heating system was display- 
ed at the show by Mid Continent. It has a small, 
low speed blower to furnish combustion air in 
the proper amount for complete combustion 
regardless of varying flue drafts. It is shipped 
completely assembled, ready for connection to 
gas and power lines. Rated maximum input 
capacity is 500,000 Btu. The burner has a 
nozzle diameter of 5 in. A. N. Zitzewitz, presi- 
dent, is shown above explaining these features 
to R. Stroff, a distributor. The complete Lo- 
Blast line was also on display. 

Further information: Mid Continent Metal 
Products Co., 1960 Clybourn Ave., Chicago. 























A GAS-FIRED UNIT HEATER that has com- 
bustion chambers and heat exchangers con- 
structed of aluminized steel to combat high 
temperatures and corrosive action of combus- 
tion was featured by Young Radiator. It is 
designed to withstand temperatures to 900F 
without discoloration and up to 1600F without 
destructive scaling. Offered in capacities from 
70,000 to 230,000 Btu. input, the heater is styled 
with round corners, functional grille design, and 
neutral finish to blend with surroundings. 
Shown in attendance is Walter Schlicting, sales 
manager. 

Further information: Young Radiator Co., 
709 W. Marquette St., Racine, Wis. 
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A COUNTERFLOW FURNACE with a five- 
pass heating element to provide low stack tem- 
perature and high efficiency was featured by 
Heil. The furnace has an 80,000 Btu output and 
is offered in oil or gas models. Other new units 
shown were a cast iron gas fired boiler line in 
five sizes, and a new central station summer air 
conditioner. Wm. A. Matheson, Jr., sales pro- 
motion manager, is shown above demonstrating 
the counterflow unit, with all controls attached, 
at the show. 

Further information: The Heil Co., 3000 W. 
Montana St., Milwaukee, Wis. 


2nd Report from the Heating Show . . . continued from page 107 





A HEATING AND COOLING CONVECTOR 
that furnishes desired room temperature in 25 
seconds was introduced by Penn Boiler. When 
the thermostat is set, a high velocity pump jets 
hot water through tubing or pipe at a speed of 
10 ft per second to provide heat. The cooling 
process operates similarly. The unit is installed 
flush and concealed in the wall. Bill Westen- 
hoefer of the sales staff and Mrs. Stauffer watch 
Earl Stauffer, president, demonstrate the con- 
vector at the show. 

Further information: Penn Boiler & Burner 
Mfg. Corp., Lancaster, Pa. 








THE DOLE VA. 


CHIC! 
: 


A THERMOSTATIC AIR CONTROL that 
permits dialing of proper room temperatures 
in forced air systems was introduced by Dole 
Valve. It includes a temperature sensitive ele- 
ment or thermostat which automatically and 
continuously samples the room temperature. 
The control adjusts the register valve or 
damper to provide the proper amount of air to 
offset the heat loss. Each space on the dial indi- 
cates about 2 degrees. Shown in attendance 
are H. Aronson, W. Pendleton, Francis Lund, 
sales manager, and W. Wallin. 

Further information: The Dole Valve Com- 


pany, 1933 W. Carroll Ave., Chicago. 
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A GAS BURNER with three upshot adjustable 
burner heads was introduced by Maxwell, Inc. 
The angle of the burner heads may be adjusted 
to suit various types of heating plants, and fast 
heat pickup is provided by the adjustable flame 
feature. Air and gas plenums are pressurized 
for steady combustion efficiency. The burner 
is offered in 15 models ranging in capacities 
from 360,000 to 4 million Btu input. A. J. Conti, 
president, (left) and Max A. Heller, sales man- 
ager (right), demonstrate models for two visit- 
ors at the show. 

Further information: Maxwell, Inc., 2000 S. 
Cherokee, Denver. 


Please turn to page 110 
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STEEL BOILERS 


Kewanee Boilers have led their field for more than . 
85 years because Architects, Engineers, Contractors ‘ 
and Owners know they get-more from them... and ‘ 


that is true because Kewanee puts more into them. 


Check the measurements and specifications shown in 
every Kewanee catalog. You'll find more of all the features e 
which make a boiler efficient and dependable . . . large, high ° 
fireboxes; generous heating surfaces; unimpeded water ways; e 
unobstructed steam release areas; plenty of space for ° 
reserve steam. That's why one finds Kewanee Boilers “on 
the job” providing heat or power or process 
steam in America's finest buildings and industrial plants. 





KEWANEE-ROSS CORPORATION 


Division of American Radiator & Standard Sanitary Corporation 


KEWANEE, ILLINOIS 


exas 


KENNETH FRANZHEIM 
Architect OCIATES 
QOPER & ASS 
DALE Ss. ¢ Engineers 


i b 
: 2 Gas-Fired Kewanees installed by 


oh BARBER PLUMBING COMPANY 


£ BUILDING 
L LIFE INSURANC 
PRUDENTIAL LIFE INS. 
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2nd Report from the Heating Show . . .continued from page 108 





A DETECTING DEVICE for locating sources 
of trouble in motors, blower fans, valves and 
leaking pipes was introduced by Marsh Instru- 
ment Company. Called the Serviceman Sound- 
scope, the instrument pin-points knocks, clicks, 
leaks and other sounds, thus saving valuable 
time in making repairs, as well as enabling the 
customer to hear for himself what is wrong. 
Bob Barnett, assistant sales manager, demon- 
strates operation of the instrument for Morton 
Slight of American-Standard. 

Further information: Marsh Instrument Com- 
pany, Dept. S, Skokie, Ill. 





A PIPE BENDER that operates in either direc- 
tion was featured by Senna Mfg. Co. It is 
equipped with four detachable bending rings 
for 9, 12, 15 and 18 in. centers on a 180 degree 
bend. When the switch handle is up the ma- 
chine will run clockwise, with the handle down 
it will run counter-clockwise. Any angle of 
bends can be made up to 180 degrees. Ed 
Senna, president and inventor, demonstrates 
the bender above to W. H. Crockwell, H. H. 
Peters and J. N. Drummer. 

Further information: Senna Manufacturing 
Co., 118 N. Browne St., Spokane, Wash. 





SELES A 
PENNECO 


SHOLE HM 





A GAS-FIRED BOILER was featured at the 
show by Pennco. It is a wet base type unit in 
which water surrounds the entire periphery of 
the combustion chamber. The sides of each sec- 
tion are designed with round projections which 
are hollow, to provide maximum heating sur- 
face, and staggered, for maximum travel of 
combustion gases. Shown in attendance at the 
show are R. L. Blodgett, sales manager, H. J. 
Harvey, engineer, and Reid Olson, Chicago rep- 
resentative. 

Further information: Pennsylvania Furnace 


& Iron Co., Warren, Pa. 
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A GAS-FIRED UNIT HEATER with an adjust- 
able louver assembly for directing heated air 
downward to any desired level was featured 
by General Gas Light Co. It is attractively 
styled to blend with surroundings in commer- 
cial or industrial installations. Heaters are 
offered with rotor or propeller type fans at 
input ratings of 65,000 to 200,000 Btu. Shown 
above in attendance are W. N. Binks, sales 
manager, and W. H. Jackson, assistant sales 
manager. 

Further information: General Gas Light Co., 
Kalamazoo, Mich. 


Please turn to page 112 
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THIS NEW BOOKLET ON 


RESIDENTIAL RADIANT 


PANEL HEATING DESIGN 


CAN SAVE YOU TIME, TROUBLE AND ARITHMETIC 
... ELIMINATES HEAT LOSS CALCULATIONS 









FILL IN COUPON TODAY FOR YOUR FREE COPY! 
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! j Only 1 simple computation necessary. 
} Data is read directly from tables. 





Here’s just the booklet you’ve been wishing for. One that will make it easier for you 
to figure your residential radiant panel heating jobs. Compiled by Revere’s Research 
and Development Department there is no compromise with accepted engineering 
standards, yet it enables you to do your estimating in 4 easy steps with the aid of 3 


simple, readily understood tables. 


To receive a free copy of this 28-page Booklet, fill in coupon below. 


Revere Copper and Brass Incorporated ‘Dept. DE-3) 


230 Park Avenue, New York 17, New York 
Gentlemen: Please send me a free copy of your new 28-page booklet, ‘A 
Simplified Design Procedure for Residential Panel Heating. 


COPPER AND BRASS INCORPORATED YOUR NAME......... 


Founded by Paul Revere in 1801 
230 Park Avenue, New York 17, N. Y. FIRM’S NAME 


Mills: Baltimore, Md.; Chicago and Clinton, I1l.; Detroit, Mich, 
Los Angeles and Riverside, Calif: New Bedford, Mass.; Rome, N. Y.— ADDRESS 












les Offices in Principal Cities, Distributors Everywhere. 
SEE REVERE’S ‘“MEET THE PRESS’ ON NBC TELEVISION, SUNDAYS 


NIETO ssnvéotevcbictajiiissnesntsecnhcahaceniacassasiionincnsoacet ZONE........ STATE 
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2nd Report from the Heating Show ... 





A SUMMER AIR CONDITIONER that is adapt- 
able to warm-air heating systems was among 
the 47 heating and air conditioning units fea- 
tured by Armstrong. The refrigeration unit is 
hermetically sealed and mounted in an angle- 
iron frame for easy installation. A_ built-in 
muffler provides quiet operation. The condenser 
is a water-cooled, tube-in-tube counterflow 
type. It is offered in two or three-ton sizes. C. 
Lewiston and C. L. Brooks are shown in attend- 
ance at the show with the unit. 

Further information: Armstrong Furnace 
Company, 851 W. 3rd Ave., Columbus 1, Ohio. 


continued from page 110 





A GAS FIRED UNIT HEATER in models 
from 25,000 to 200,000 Btu was featured by 
Airtherm. The heater is shipped complete with 
casing, heat exchanger, burner assembly, con- 
trols, fan and motor. The heat exchanger in- 
cludes a heat resistant steel combustion chamber 
around the burner assembly. The chamber is 
welded to aluminized steel heat exchanger 
tubes and connects to a built-in drafthood. In 
attendance at the show was T. W. Bronemeier 
of the Airtherm staff. 

Further information: Airtherm Manufactur- 
ing Company, 700 S. Spring Ave., St. Louis. 








A WALL THERMOSTAT that incorporates an 
“air locking” feature to maintain temperature 
settings was displayed by Powers Regulator. 
A water heater regulator that requires only a 
15 lb supply of compressed air or water for 
operation was also featured. Displayed also 
were radiator valves, damper motors and water 
controllers to cover a wide range of heating 
applications. Shown in attendance at the show 
are E. R. Bowman, publications editor; D. Ladd, 
vice president; and H. W. Fea, ad manager. 
Further information: The Powers Regulator 
Company, 3400 Oakton St., Skokie, II. 
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A NEW DOUBLE ACTING GAS CONTROL 
for commercial gas-fired heating plants was 
featured by Field Controls. A double acting 
gate opens inward to regulate updrafts and up- 
ward to relieve downdrafts. Adding or taking 
off weights provides adjustment for up-draft 
conditions. The control is designed to relieve 
internal or down-draft pressures of only a few 
thousandths of an inch. In attendance at the 
show, above, are Clarence Potter, sales man- 
ager, and E. A. Field, design engineer. 

Further information: Field Control Div., H. 
D. Conkey & Company, Mendota, III. 


Please turn to page 114 
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new WELSFORD 


tiled in... or with legs 


...4 mate for the @&> One-Piece’ 


Case brings you another secret of success when you're 
out to please today’s luxury-loving yet cost-conscious 
chents. It’s the new Welsford, a vitreous china lavatory 
with clean, sweeping lines designed for installation with 
custom-made tile-in tops, or as a free-standing unit. Within 
24”x20” overall dimensions, a deep 18”x1 134” basin affords 
elbow room for big people. In 32 colors, and white. 














the first and 
only water 
closet with 
POSITIVE 
NON-OVERFLOW 
BOWL 


Handsomely matching the Welsford is the famous 
CASE® One-Piece*, the first water closet with non-overflow bowl 
feature that is positive in action. Volume regulation 
under all pressures, complete protection against water supply 
contamination, Quiet operating cycle with thorough 
cleansing action. Free standing—only 1814” high overall— 
easy to install in space-saving locations. 
See these fixtures at your Case Distributor’s—listed in 
Classified Telephone Books—or write. W. A. Case & Son 
Mfg. Co., 33 Main Street, Buffalo 3, New York. 





*paTENTED 


100th 
ANNIVERSARY 


1853-1953 




















2nd Report from the Heating Show ... 





A YEAR ’ROUND AIR CONDITIONER com- 
pactly designed for easy servicing and adjust- 
ment was introduced by Norman Products. The 
refrigerating coil is set at an angle so that the 
fan above it receives the full air current. A 
redesigned and larger size horizontal furnace 
was also on display along with a complete line 
of upright furnaces. Shown above discussing 
the new air conditioner are Russ Dauley, ad 
manager; Clarence Ahrens and E. C. Kuntz, 
St. Louis distributors. 

Further information: Norman Products Co., 
1150 Chesapeake Ave., Columbus, Ohio. 





continued from page 112 


an 
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- KUMIDISTA 
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AN ATOMIZING TYPE FURNACE HUMIDI- 
FIER that fills automatically was introduced 
at the heating show by Walton Laboratories. 
It is designed to provide positive output under 
severe moist conditions and is easily connected 
to the humidity control. A small table model 
humidifier designed for small homes and apart- 
ments was also on display along with a de- 
humidifier featuring a new water absorption 
element and humidity control. Model Judy 
Higgins is shown above. 

Further information: Walton Laboratories, 
Inc., 1186 Grove St., Ivington, N. J. 
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A PERIMETER BASEBOARD HEATING 
SYSi10.0u tnat provides a blanket of warm air 
between the outer walls and the home interior 
was featured by Patco. It distributes low vel- 
ocity warm air through 4 in. pipes evenly along 
the outside wall at ankle height. The base- 
board unit has an adjustable shutter for 
spreading the air evenly. It enables individual 
room temperature control. Roy A. Fetterman, 
sales manager, is shown above demonstrating 
these features. 

Further information: Patco Manufacturing 
Co., 231 N. Bread St., Philadelphia. 
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A HORIZONTAL CENTRIFUGAL PUMP that 
is designed for a wide range of booster or cir- 
culating applications was featured by Universal 
Mfg. Co. It is particularly suitable for firms and 
industries where large volumes of water or 
high pressures are required. The pump is 
compactly housed in a streamline jacket. A 
complete line of single and multi-stage water 
systems along with sump and turbine pumps 
were also on display. Shown in attendance 
above are C. L. Davis and C. C. Lang. 

Further information: Universal Mfg. Co., 
1440 San Pablo Ave., Berkeley, Calif. 


Please turn to page 183 
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“it is what’s UNDER the 
plaster that counts,” 


— says KENNY GROTTS, Sales Representative for 
American Sanitary in the Rocky Mountain States. 


“Profits and customers are made . . . and lost . . . on the speed 
and quality of the joints made by copper fittings under the 
plaster. They must be leaktight! And that’s where you can rely 
on American Sanitary copper fittings. I’ve seen, firsthand, how 
exacting our craftsmen are in bringing American Sanitary 
fittings to close tolerances so they fit perfectly in solid, lifetime 
joints . . . how they test thoroughly each fitting under pressure 
to assure perfect performance. American Sanitary’s complete 
line of copper fittings is another profit factor. There are cou- 
plings, unions, elbows, adapters, tees — everything needed for 


a copper plumbing job without excess bushing and extra joints. 





It will pay you... and your customers . . . to standardize with 


American Sanitary copper fittings and brass goods.” 














WE DISTRIBUTE 
THROUGH 
WHOLESALERS 

ONLY 






AMERICAN SANITARY 


MFG. CO., ABINGDON, ILLINOIS 
OVER 40 YEARS LEADERSHIP IN THE PLUMBING INDUSTRY 























How to Sell More Heating 


in 1953 .. 


HE first article in this series 

(January) demonstrated that 
the free heating survey is one of 
the finest instruments ever de- 
vised for finding and selling 
heating modernization prospects. 
Last month’s article discussed 
the different types of surveys 
now being offered by contrac- 
tors, and showed why the “pene- 
tration” type of survey is prob- 
ably the contractor’s best bet. 


After the heating contractor 
has decided what kind of survey 
will best suit his business and 
community, his next decision 
will be that of cheosing what 
kind of a survey form to use. 
This is an important decision, 
for the kind of survey employed 
will to a large extent determine 
both the quality and the quan- 
tity of the heating data which 
will be obtained. 


Types of Forms Available 


Forms range in complexity 
from a single-page type designed 
only to record the basic facts 
about the heating plant to an 
eight page type which includes 
space for detailed drawings of 
each floor of the structure being 
surveyed. In the more complex 
forms, data on insulation, 
weather stripping, etc., is col- 
lected, along with specific infor- 
mation about heating failures, 
number of service calls per per- 
son, rooms hard to heat, etc. 


In deciding what kind of form 
to use it should be remembered 


Part 3 of a Series: Heating Survey Forms 
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HEATING SURVEY FORMS of various types for both warm air and 
hot water and steam heating are available from manufacturers. 
Among them: The Heil Co., Heating Division, 3000 W. Montana St., 
Milwaukee 1, Wis.; National Warm Air Heating and Air Conditioning 
Assn., 145 Public Square, Cleveland 14, Ohio; Surface Combustion 
Corp., Janitrol Division, 2375 Darr St., Toledo 1, Ohio; Cleveland Steel 
Products Corp., Torridheet Division, 7306 Madison Ave., Cleveland 2, 
Ohio; Williams Oil-O-Matic Division, Eureka Williams Corp., Bloom- 
ington, Illinois. (For other manufacturers, consult your wholesaler.) 


that the accuracy of the eventual 
recommendation is directly af- 
fected by the exactness and the 
completeness of the information 
obtained in the survey. Also, 
since the purpose of the survey 
is to make a sale, some thought 
should be given to the impres- 
sion the survey form will make 
upon the prospect, and whether 
or not it will contain the type of 
information which will help the 
surveyor sell intelligently. 
There is little doubt but that, 
upon most prospects, a detailed 
form with all pertinent data 
filled in will make a considerable 
psychological impact, one that 
will at once lend authority to 
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the recommendations of the sur- 
veyor. Also, with all the data 
readily at hand, the surveyor is 
in a position to answer the pros- 
vect’s objections, if any, with a 
barrage of facts. 

The contractors’ individual 
requirements, those dictated by 
the type of operation, should of 
course take prime importance in 
deciding what kind of survey to 
use. For example, an exclusively 
steam or hot water heating deal- 
er will naturally need a form 
that reflects his specialization: 
the same is true for warm air 
dealers, etc. However, the more 
comprehensive the form, the 
more complete the survey. 
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The New Louisiana Purchase 


| Speen day America crosses a frontier—the 
frontier of a new market. It is the market 
created by an ever growing population. Since 
Pearl Harbor, our population has increased 
2342 millions—more than all the people now 
living in the region west of the Mississippi once 
called the Louisiana purchase, that vast billion- 
acre area which provided us with geographical 
frontiers for a hundred years. 

During 1952, 8,500 babies were born daily, 
increasing our population by nearly 3,000,000 
people. New families and bigger families need 
more and bigger houses, more food, clothing, 
cars, roads, hospitals, churches, schools. Their 
needs call for continuing and increasing pro- 





duction from farms and factories. 

There are those among us who say a decline 
in government spending will bring depression. 
But where is there room for depression when 
we add the population of another Minnesota or 
an Iowa to our nation each year—when the 
need for goods and services increases steadily? 
In fact, only by tapering off our vast programs 
of government spending can industry and 
business hope to provide sufficient goods t« 
maintain our present standard of living anc 
satisfy the demands of our ever growing 
population. 

Let no one tell you America has crossed its 
last frontier. 


The Youngstown Sheet and Tube Company 


General Offices -- Youngstown 1, Ohio 
Export Offices--500 Fifth Avenue, New York 


MANUFACTURERS OF CARBON ALLOY AND YOLOY STEELS 


RAILROAD TRACK SPIKES - CONDUIT - HOT AND COLD FINISHED CARBON AND ALLOY BARS - PIPE AND 


TUBULAR PRODUCTS - WIRE - ELECTROLYTIC TIN PLATE - COKE TIN PLATE - RODS - SHEETS - PLATES. 
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Did you know that: 
Se oe ee (not ae Sani-Flush can be used safely with 
Sani-Flush will not harm septic ta : me any type of septic tank system in any 
whether they are made of vitrified tile, V part of the country without harming 
steel or concrete, nor will it interfere the system in any way. 
with bacterial action. 
That when Sani-F lush is used to clean 
toilet bowls which empty into septic Sani-Flush may be used 
V tanks, it helps to neutralize the alkali V with equal efficiency in 
present in the sewage, and leaves the soft, hard and alkaline 
bacteria unharmed to do its proper water systems. 
work. 
Skinner & Sherman, Inc., Chemists and 
Engineers of Boston, Massachusetts, Sani-Flush greatly facilitates 
V proved all these facts through a scientific J removal of severe discolora- 
investigation. Their research included tions in toilet bowls and cleans 
both actual household tests and labora- effectively. 
tory analyses. 
The complete “Report of Scientific 
Tests” will be mailed on request to 
any plumber. Write to Hygienic 
Products Company, Dept. 55, Can- 
ton 2, Ohio. cael OR A REFUND o> 
: Ce 
‘S Guaranteed by 
Good Housekeeping 
Chor > 
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These 10 words can double your profits 
on sale after sale... 


SERVEL CopperBall 


outlives 2,3, even 4 
ordinary water heaters 


Millions reading these powerful words in 
national magazine and newspaper ads now! 
Here’s how you can cash in! 


Use this proven method to turn an ordinary 
water heater sale into a high-unit, high-profit 
Servel CopperBall sale! No high-pressure 
selling needed! Just point out Servel’s 
SOLID copper, rustproof tank! Tell pros- 
pects how Servel thrives on corrosive water! 
Explain how much they'll save buying one 
Servel now—and saving the price of 2 or 
more ordinary water heaters later! Try it 
for 2 weeks— watch your profits double on 
sale after sale! Mail coupon for complete 
facts on extra-profit, extra-easy-to-sell Servel 
CopperBall Automatic Gas Water Heater! 














































MAIL COUPON FOR AMAZING PROFIT STORY! 


SERVEL INC., Evansville 20, Indiana 
att: Water Heater Division 


Send me complete information about the money to be made 
with Servel CopperBall Water Heaters. 
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Name 
Firm 
The name to LOOK for on your Street... 
Great low-priced AUTOMATIC WATER HEATER City......... atte 


values — Servel 1- 
vanized ‘onade.. ©. Servel inc., Evansville 20, Indiana 


30 and 45 gal. sizes! in Canada, Servel (Canada! ltd., 548 King St. W., Toronto, Ontario ’ ee 
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Appliance Products 





Room Air Conditioner 

A new window-type room air 
conditioner with four way adjusta- 
ble fresh air discharge louvers has 
been added to Chrysler Airtemp’s 
1953 line. The air flow is directed 
up or down, or to either side for 
draft-free circulation. A support- 
ing cradle and window sealing ma- 
terials are supplied, and a three- 





position control seleets the venti- 
lating or ventilating and cooling 
stages. Excess moisture is dis- 
charged outdoors. Condenser and 
evaporator units are constructed of 
copper tubing and aluminum fins. 
Rubber mountings and insulating 
material are included for quiet 
performance. 

Manufacturer: Airtemp Division, 
Chrysler Corp., 1600 Webster St., 
Dayton, Ohio. 


Chest Type Home Freezer 


A twenty-two foot freezer 
equipped with a 2%-cu. ft super- 
speed, quick-freeze compartment 
has been added to the Servel 1953 
line. It has baskets and dividers 





adjustable to four positions, and 
racks which can hold up to 27 
frozen fruit juice cans. Five pastel- 
colored plastic boxes with trans- 
parent tops for desserts or leftovers 
are another feature of the unit. 
The freezer has two counterbal- 
anced lids with built-in locks and 
automatic lights. 

Manufacturer: Servel, Inc., 119 
Morton Ave., Evansville 20, Ind. 


Dishwasher-Sink Combination 
A new automatic dishwasher- 
sink combination, introduced by 
Westinghouse, is designed to han- 
dle a dinner service for eight, and 





operates in four phases. The total 
time for a rinse, wash, double rinse 
and the drying period is 37 min- 
utes. Each rinsing and washing 
phase uses seven quarts of water 
at recommended temperatures of 
140 to 160F. 

Washing and rinsing action is 
controlled by an impeller which 
swirls the water upward and a 
diverter which distributes water 
evenly over every dish. 

Manufacturer: Westinghouse 
Electric Div., Mansfield, Ohio. 


Versatile Range 
A full-size 36 in. gas range has 


been developed by Rheem Mfg. Co. 
120 


for installation in small kitchens as 
well as large ones. It has two grate 
plates to provide a solid surface 
for extra-small utensils and to 


a 





keep food warm without scorching. 
These plates are interchangeable in 
front or rear burners. Built-in 
lighting covers the entire surface 
of the range with a soft, diffused, 
non-glare illumination. Directional 
valve handles are protected from 
heat by the recessed control panel. 
Over lighting is automatic. The 
range has an electric appliance 
outlet. 

Manufacturer: Wedgewood Div., 
Rheem Mfg. Co., Newark, Calif. 


Pot and Pan Cabinet 


A cabinet that provides storage 
space for bulky pots and pans has 
been introduced by Lyon Metal 
Products. Designed with three sets 
of adjustable strips, each with five 
movable hooks, two shelves can 
also be used vertically in the bot- 
tom for storing pan covers, pie tins, 
and serving trays. All doors are 
sound insulated and are equipped 





with handles which, when touched 
lightly, will easily pop both the 
doors open. 

Manufacturer: Lyon Metal Prod- 
ucts, Inc., 3135 Madison St., Au- 
rora, Ill. 
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Automatic Clothes Washer 


Norge’s 1953 automatic clothes 
washer has a control panel that in- 
dicates water temperature by col- 
or: Red for hot, yellow for luke- 
warm. A _ red needle indicator 
shows the stage of the washing 
cycle. Any action may be inter- 
rupted and repeated, stopped, or 
started at any time. 

Eight to nine pounds of dry 





clothes can be washed in 3242 min- 
utes. Clothes are washed with a 
wave action, then are drained and 
rinsed five ways with two sprays, 
a surface overflow, a tidal wave 
agitated overflow, a deep wave agi- 
tation, and a six minute extraction 
spin. With a tub capacity of 11 gal- 
lons, the entire cycle uses 34% 
gallons of hot and cold water. 

Manufacturer: Norge Div., Borg- 
Warner Corp., Merchandise Mart 
Plaza, Chicago 54. 


Cabinet-Sink Counter top 


Sink-Cabinet units can be in- 
stalled with one or a series of base 
cabinets with a continuous coun- 
tertop. This development has been 
announced by Toledo Desk & Fix- 





ture Corp., in conjunction with 
General Electric. The surfacing 
material, called Monotop, joins 
cabinet units in a tight union by a 
simple bolt—screw—seal method. 
It is offered in sizes up to 72 in. to 
fit a number of cabinets, thus 


minimizing the number of sealing 


joints. 
Manufacturer: Toledo Desk & 
Fixture Corporation, 1020 Ford 


Rd., Maumee, Ohio. 


Table-top Refrigerator 


A table-top refrigerator, with 
welded steel construction hand fin- 
ished to look like wood, has been 
developed by General Air Condi- 
tioning. Occupying a space of four 
cu. ft and with a capacity for nine 
ice cube trays or twelve standard 
frozen food cartoons, this unit has 
a hermetically sealed, self-oiling 
compressor. It measures 27% by 
23% by 36 in. The unit has a rack 
on the door and a vegetable bin 
under the freezer ccmpartment. 

Manufacturer: General Air Con- 





ditioning Corp., 4542 E. Dunham 
St., Los Angeles 23. 


Flatplate lroner 


A pedal-controlled, automatic 
flatplate ironer has been added to 
the 1953 General Electric laundry 
appliance line. Downward pressure 





on the foot control of the flatplate 
model brings the ironer shoe into 
ironing position and causes the 
ironing surface to exert a pressure 
of 400 lbs against whatever fabric 
is being ironed. The shoe surface 
measures 300 sq in, the equivalent 
to 11 hand irons. In case of power 
failure, shoe pressure is released 
automatically. 

Manufacturer: General Electric 


Co., Appliance Division, 310 W. 
Liberty St., Louisville 2, Ky. 


Refrigerator-Freezer 

A new refrigerator featuring a 
full-width freezer chest with a sep- 
arate door, which holds 75 lbs of 


frozen food, has been introduced 


by Coolerator. With 20.3 sq ft of 
shelf area, it has roll-out shelves. 
(Please turn to top of page 129) 





Clothes Dryer with New Features Announced By Whirlpool 


A new automatic gas clothes 
dryer which features controlled air 
flow and convection heating has 
been introduced by Whirlpool. The 
channelled air flow secures a high 
rate of water removal without ex- 
posing clothes to radiant heat rays. 

Air is drawn into the dryer 
through grilles at the front. This 
stream of air insulates the drying 
tumbler against heat loss and keeps 
the cabinet cool. The air flows 
through a screen at the back end 
of the drying tumbler. It is then 
passed through the clothes and ex- 
hausted by a 6-vane, 6-in. diam- 
eter fan at the opposite side of the 
tumbler. 

Heat is controlled by a fixed 
thermostat pre-set at 170F. If heat 
becomes excessive the gas burner 
automatically shuts off. When tem- 
perature is safe the burner turns 
on. The drying cycle is controlled 
by a timer dial and the tumbler 
continues to operate five minutes 
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after the burner is shut off in order 
to use all the heat and to cool the 
clothes for comfortable handling. 
A safety factor is an automatic 
switch which shuts off both burner 
and tumbler when the dryer door 
is opened. 

Capacity is 20 lbs of wet clothes. 

Manufacturer: Whirlpool Corpo- 
ration, St. Joseph, Mich. 














ORIGINAL PIPING in the existing 
buildings was ripped out and new 
lines substituted. In many cases, these 
new lines had to be relocated, for 
group washrooms were replaced by in- 
dividual baths and hospital equipment. 





A Plan Pays Off! 


(Continued from page 98) 
and several new nurses’ stations 
with the overall remodeling job. 
One building was completely re- 
modeled into apartments to 
house administrative personnel. 
This not only meant moderniza- 
tion of existing plumbing and 
heating, but new kitchens and 
bathrooms as well. Each of the 
apartment kitchens included a 
refrigerator, sink, range, wall 
cabinets and food waste disposer. 

The heating portion of the con- 
tract included the alterations and 
additions to an existing two-pipe 
vacuum system for five of the 
buildings and alterations and ad- 
ditions to the winter air condi- 
tioning in three of them. In addi- 
tion, work on the power plant 
called for the installation of a 
new high-pressure boiler and re- 
location of a considerable amount 
of existing equipment. 

In general, standing radiation 
which was in use as part of the 
original installation was adapted 
for use in the hospital and res- 
idential quarters too, in the 
buildings in which they were to 
be used. 

All existing radiation that was 
to be used was first pounded, 





NEW HOSPITAL appliances and spe- 
cialized equipment (such as slop sink 


shown below) were added. Walls had 
to be knocked out, floors ripped up, 


etc., to make way for the installation 
of new lines and fittings. 


How the Galesburg remodeling job problems were 





MUCH of the hospital’s vital equip- 
ment is concealed behind walls (such 
as the wall autoclave shown below). 
These and the instrument sterilizer 
called for live steam, which meant. 
again, new lines. 








These are the buildings Calnan remodeled... 





THE BARRACKS, all too familiar to many American men, were modern- 
ized and converted into hospital wards. First the interiors were gutted, with 
all existing partitions and piping removed; then, new lines were run, fixtures 
were installed, and finally, tile men and carpenters completed the job. 





THE OLD ADMINISTRATION building, with new plumbing inside, is 
executive center of the hospital, which houses mentally disturbed patients. 


122 















BEC. 
struc 
the | 
stora 
reloc 
and | 





wasl 
clear 
nect 

In 
(wal 


adde 


pers 


ing 

were 
erniz 
clear 
plied 
dens: 
cause 
addit 
stall 


for j 
too, 

man 
syste 
toa 

invol 
wate 
retur 


000 f 





fere 


quip- 
(such 
low). 
‘ilizer 
1eant, 





rn- 
rith 
res 

















pe by the Calnan-Murphy Associates . . . continued from page 98 


BECAUSE the needs of the remodeled 
structures were greater than those of 
the original barracks, the hot water 
storage tanks in most cases had to be 
relocated, with new fittings, controls 
and piping added. 





washed, and then thoroughly 
cleaned out before being récon- 
nected. 

In other cases, new radiation 
(wall-fin and convectors) was 
added, as in the bathrooms of the 
personnel apartments. 

Like the radiation, all exist- 
ing traps, valves, etc., which 
were to be used again in the mod- 
ernization were first thoroughly 
cleaned, All radiators were sup- 
plied with new thermostatic con- 
densation return traps, and, be- 
cause the load was increased, 
additional steam traps were in- 
stalled in the modernized system. 

The hot water system came in 
for its share of modernization 
too, due to the increased de- 
mands for hospital use. The old 
system was first of all converted 
to a central supply system. This 
involved running a new 6-in. hot 
water supply line and a 24-in. 
return. These lines totalled 21,- 
000 ft of piping. 

Running new supply and re- 


IN THE EXISTING power plant (be- 
low), excavations were made, and a 
new high-pressure boiler installed— 
to take care of the added load on the 


system. This addition necessitated 
moving much existing equipment. 





turn lines on a modernization job 
is quite a bit different, Calnan 
discovered, than doing the same 
type of work in new construc- 
tion. For example, on the Gales- 
burg job, these lines frequently 
had to go under buildings. 

Details of the various problems 
encountered, and how they were 
solved, are shown in the picture 
story on these pages. 

C. Herrick Hammond was the 
supervising architect for the job, 
with West and Weber of Gales- 
burg serving as associate archi- 
tect. The mechanical work in 
power piping in the powerhouse 
and distribution piping in the 
tunnels serving the various build- 
ings was engineered by Consoer 
Townsend. Larry Acker was 
plumbing supervisor and Louis 
Benedict heating supervisor for 
Calnan-Murphy Associates. 

All plumbing fixtures, pack- 
aged kitchens and steam special- 
ties were supplied by the May 
Supply Co. of Galesburg. 
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TEN NURSES stations, complete with 
cabinets, sink and other plumbing, 
were installed. Lines were run through 
newly constructed partitions, and these 
connected to existing lines supplying 
the buildings. 





EXISTING RADIATORS were 


cleaned, painted, and enclosed. 


WALL HUNG FLUSH TOILETS were 
used extensively, replacing old group 
washrooms installed during World 
War II for Army personnel. 




















Only a seat that is solid, one piece construction can 
provide beauty that lasts—beauty that's more than 
skin deep. That’s why America’s smartest ’ 





rooms—for the life of their homes. 
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Ves 
CONSUMER CAMPAIGN 


Designed to Build Profitable 





Over-the-Counter Sales for YOU! 


SEE IT IN 


House Beautiful 


This good-looking, sales-building Olsonite advertisement 
will reach 600,000 home-minded families through the 
April issue of HOUSE BEAUTIFUL magazine. To cash in 
on the profitable over-the-counter sales this advertise- 
ment will build, do just two things: check your stock of 
Olsonite seats and order your requirements now from 
your wholesaler; identify your outlet as the place to 
buy Solid Olsonite Seats. Get These Sales Promotion 
Aids for Your Showroom AT NO COST. 


DISPLAY RACKS Both full size, four seat and the 
convenient single seat are available. Four seat display 
includes literature holder for folders and color chart. 


COUNTER CARD Your customers have seen the 
advertisement in HOUSE BEAUTIFUL—show it to them 
again in your window or on your counter. 


NEWSPAPER MATS Follow-up Olsonite’s consumer 
campaign by advertising to your neighbors. A wide 
variety of sizes and appeals are available in a selection 
of twelve mats. 


ie se 


600,000 FAMILIES 
ARE BEING TOLD TO BUY IT 


FROM YOU . 
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SWEDISH CRUCIBLE STEEL CO. 
Plastic Division 
8561 Butler Ave., Detroit 11, Mich. 
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“—f ve Balanced: Flow JET 


Here's the unchallenged champion of 
the shallow-well field—no other pump 
like it—at any price. Dramatically 
different, with exclusive features you 
can easily demonstrate, the Balanced 
Flow pulls prospects into your store— 
sells itself and the other pumps in the 
. Goulds profit clean up line! 


GOULDS 


It’s the GREATEST 
water systems line in our history »»——> 











The only shallow well pump that needs no tank. . . the ofly 
pump with self-adjusting capacity to deliver (within pump 
capacity) the amount of water desired at each tap—yith no 
flow variance no matter how many taps are open/ Quiet, 
compact, corrosion-resistant, only one moving parf. Easy to 
install—easy to service. Figure 3680. 








A “packaged” shallow well system—complete with tank 
and all accessories—nothing else to buy! A low cost, easy- 
to-install system—with dozens of Goulds famous quality 
features. Corrosion-resistant, self priming, only one moving 
part—a compact unit built for years of trouble-free, eco- 
nomical service. Capacities up to 520 gallons per hour— 
ideal for the average home. Figure 3683. 








The famous Goulds dual-service/water system that uses the 
same basic pump unit for eithey shallow or deep well serv- 
ice. Wide range of capacities and pressures—sizes from 
% h.p. to 5 h.p. The perfecf pump to recommend where 
shallow well water levels may drop in dry periods to deep 
well levels. A dependable/workhorse for most farm and 
home requirements! Figurgs 3628-3629. 





A completely self-contained deep well water system, with 
tank and all accessories, GOULDS-engineered for top per- 
formance at lowest installation and operating costs! With its 
17 gallon tank, this system is especially designed for pump- 
ing levels not more than 50 ft. below the unit. A “best buy’’ 
that will open new profit doors for you in 1953! Figure 3681. 
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_. and to complete the story 
what your customer requires—in capacity, 
ei pect or deep well—there’s & GOULDS 
just right for the job. See the pumps shown a re 
—and all the other great pumps in the compl e 
GOULDS line—at your distributor's now. Let ze 
help you make 1953 a “pump-profi year for you 


GOULDS PUMPS Inc., Seneca Falls, W. Y. 
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where theres Wi ATER 





Every building requires protection against the ravages 
of many types of water—rain water, waste water, 
backwater. The selection of the correct drainage products 
to handle all this water can be difficult and time-consuming 
-.- unless you are an expert on drainage! Yet, the toughest 
drainage problem can be easily solved by submitting it 
to Josam, because Josam has been the leader in pioneer- 
ing and producing drainage products for almost 40 years. 
In the Josam line are thousands of drainage items 
designed for practically every condition. Why take chances 
on substitutes, why order ‘specials’’— when Josam can 
furnish your needs with recognized products of quality 
that cost not one cent more! On any project, first check 
with Josam on the plumbing drainage needs. Send coupon 
for free copy of new 208-page Catalog “K”. 


ROOF DRAINS to provide continuous drainage 
in spite of debris or torrential conditions. 





FLOOR DRAINS in a wide range of standard 
and special designs for every floor drainage need, 





SHOCK ABSORBERS to eliminate water hommer 
in pipe lines. 





INTERCEPTORS for grease, oil, plaster, sediment 


and lint to keep drain lines free and clear. 





SWIMMING POOL FITTINGS. Inlets, outlets, 


gutters, overfiows to maintain highest standard in 


pool hygienic conditions. 


















BACKWATER VALVES to keep water and debris 
from sewer, backing up into basement floors. 





JOSAM MANUFACTURING COMPANY 
DEPT. D. E. * MICHIGAN CITY, INDIANA 


Please send free copy of CATALOG “kK” 
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Whirlpool 
. INTRODUCES NEW WASHERS and DRYERS 


Here’s a model 
for every purse and purpose! 


Now .. . you have a wonderful WHIRLPOOL automatic 
washer and dryer for every budget, every family in your town. 
No sale need ever be lost because you can satisfy the want of 
every prospect walking into your store. 

Each of these new wonderful WHIRLPOOLS proudly bears 
the famous WHIRLPOOL name and quality. Each has the 
greatest home laundering features in its price range. Each 
is strikingly beautiful . . . looks like a leader and performs 
like a leader. Never has WHIRLPOOL superiority been so 
great or so obvious! 

Get the full story ... and you'll be convinced your greatest 
profit opportunity is with WHIRLPOOL . . . the most com- 
plete line of washers, dryers and ironers. 



























NEW Compact Aucomacic 
Washer for emall hames, where 
space is limited or for people 
with low incomes. Big in qual- 
ity but low in price, it has 8-1b. 
capacity and is available with or 
without Suds-Miser, the great 





saver of soap and hot water. 









NEW Standard Automatic 
Washer and Matching Dryer 
priced for the middle-income 
market. Both units have the 
great features which assure top 
performance and long-life oper- 
ation. Washer is available with 
or without Suds-Miser and 
Dryer comes in either electric 
or gas model. 


Sean (See 





Se | TOPS for the top market. For your NEW 10-Star Special Wringer 
| customers who want the very best, the Washer built to bring you a lot 
wonderful WHIRLPOOL Deluxe of extra business in a hurry. It 
Automatic Washer and Dryer are be- has 10 amazing deluxe features 
yond comparison. They have more never before offered in any 
great features women want than any wringer washer at such a sensa- 
other laundry units on the market, tional low price. It is really the 
regardless of price. ‘ biggest value ever offered! 








Ask Your Distributor To Show You 
“MOTHER TAKES A HOLIDAY” 
and the new, monthly PROMOTIONAL PACKAGES, 


DON’T SETTLE FOR LESS... BE A WHIRLPOOL DEALER... IT’S MORE PROFITABLE 


Whirlpool corPoRATiON, 51. Joseph, Michigan, U.S.A. 


WORLD'S LARGEST MANUFACTURER OF WASHERS, DRYERS and IRONERS 


IN CANADA: John Inglis, Ltd., Toronto, Ontario ‘ 
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New Appliance Products 





(Continued from page 121) 
Two half shelves tilt out of the way 
to provide extra space. A vegetable 
bin at the bottom holds 28 quarts 
and keeps vegetables fresh. A 
built-in butter dish keeps butter 
at the right temperature for 
spreading and a removable egg 





shelf is attached to the door. An 
automatic defrost saves time in de- 
frosting. 

Manufacturer: The Coolerator 
Company, 128 W. First St., Duluth 
1, Minn. 


Automatic Clothes Dryer 
A new automatic electric clothes 


aryer eguipped with immersion 


type heating units is a 1953 devel- 


opment of Maytag. These heating 
units are unaffected by moisture. 






With a capacity of 18 lbs of wet 
clothes, the dryer may be adjusted 
up to 115 minutes for hard-to-dry 
materials, including a 5 minute 
cooling period. A thermostat holds 
the temperature between “low” 
for nylon and “high” for cotton. 

A safety switch shuts off the 
heat, motor and timer when the 
door is opened and turns on an in- 


side light at the same time. Opera- 
tion continues when the door is 


closed. All surfaces which touch 
the clothes are enameled, and in- 
sulation seals in the heat and keeps 
the work area cool. Lint is chan- 
neled down the drain. 

Manufacturer: The Maytag Com- 
pany, Newton, Ia. 


Sink, Cabinet Tops 


A new line of steel-backed For- 
mica sinks and cabinet tops has 
been announced by Elkay. Tops 
and backsplash are of one sheet of 
Formica with a ¥% in. cove. Units 
are finished with one-piece fitted 
end caps that are removable to al- 
low trimming edges for size if de- 
sired. The new line, named Dura- 
tone, is offered in straight line, L- 
shaped and U-shaped styles of ary 
size and is available complete with 


sink bowls installed, The top ma- 





terial is bonded to a reinforced 16- 
gage steel core. 
Manufacturer. Elkay Manufac- 


turing Company, 1874 S. 54th St., 
Chicago 50. 


Large Capacity Freezer 


A new 20 cu ft freezer by Inter- 
national Harvester holds seven 
hundred lbs of food. It contains 
three baskets, two dividers, a plas- 
tic tray, a plastic ice cube con- 
tainer, four plastic utility shelves, 
four ice-cube trays, and a wire 
basket for trays. 

A flat table-top lid provides ex- 
tra working surface. Insulation 
prevents moisture from forming on 










the outside walls. An interior light 
automatically goes on when the 


freezer is opened. 
Manufacturer: International 


Harvester Company, 180 N. Michi- 
gan Ave., Chicago. 


Refrigerator-Freezer 


Bendix has announced a new 
two-door refrigerator with a shell! 
built into the door. This feature 





adds a cubic foot of storage capa- 
city to the unit. A “butter-’n-egg” 
conditioner with six position tem- 
perature controls keep butter and 
eggs at spreading and baking tem- 
perature. Bulky items are easily 
stored with a shelf arrangement. 
A special shelf for frozen foods and 
juices and two containers, which 
hold a third of a bushel of fruits 
and vegetables, are included. The 
freezer chest at the top has a capa- 
city of 77 Ibs, 

Manufacturer: Bendix Home 
Appliances, Division Avco Mfg. 
Corp., 3300 W. Sample Sir... South 


Bend 24, Ind. 


Room Air Conditioner 

A new line of room conditioners 
for window installation have been 
introduced by Frigidaire. Designed 
in 14, 4%, 3%, and 1 hp. sizes, these 
units provide fresh air, exhausting, 
circulating, filtering, and dehumid- 
ification. All four units have ad- 





justable air discharge louvers and 
the same cabinet design. The two 
larger models feature twin com- 
pressors, either one of which may 
be turned off if the weather cools 
so that one may be operated sep- 
arately. 

Manufacturer: Frigidaire Divi- 
sion, General Motors Corp., 300 
Taylor St., Dayton 1, Ohio. 
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"fastest... easiest 
. « « most profitable”’ 





Twin-du-it 


DROP PIPE FOR JET PUMPS 







The NEW Exclusive 
Yardley 2-in-1 Pipe 


Here it is . . . the greatest advance since plastic pipe 
revolutionized jet pump hook-ups. It’s Twin-du-it . . . 
the double pipe combining both suction and pressure 
lines into a single unit. 

You save time and trouble. Twin-du-it handles 
faster, easier . . . in your stock room and on the job. 
More profit, too, since there’s no waste, fewer sizes to e 
order, stock and sell. The pipe being in perfect align- 
ment eliminates snarling, pinching, binding at the well. 

Twin-du-it is an exclusive Yardley development. 
Both pipes are extruded as one with the separation strip 
of the same material as the pipe, easily severed when , 
necessary. . 

Yardley Twin-du-it is 100% virgin material . . . 
won’t rot, rust or electrolytically corrode . . . delivers 
25% more water . . . weighs 14 as much as steel. 


Bulletin 222 tells all . . . but don’t wait... order 





Twin-dv-it is a L/earStream pipe 


That means... 


100% Virgin Material 
Top grade only. Contains no reprocessed or 
reclaimed material. 


Guaranteed Quality 
Full weight and wall thickness meeting Ap- 
proved Standards for the industry, 


© Recognized Leadership 

Yardley is a pioneer in the field, has the engi- 
neering know-how, the reputation for genuine 
value. 

National Distribution 

Sold only by reputable suppliers from coast ta 
coast. 

® National Advertising 


Known to millions through consistent space in 
leading farm magazines and trade papers, 


Twin-du-it now. ® Dealer Helps 
me up by oe — ar —-- 
terial, newspaper ads and point-of-sale displays. 
YARDLEY PLASTICS CO. 
142 PARSONS AVE., COLUMBUS 15, OHIO © Dependable Supply 


Three modern plants, large inventories, prompt 
service. 


@ Branded Products 


ClearStream identification protects both dealers 
and users. 


© Field Service 


Experienced representatives everywhere to help 
you sell and satisfy. 


Full Line of Fittings 
Designed by Yardley, made by Yardley, spe- 
cifically for ClearStream pipe. 


in Canada: DAYMOND CO., LTD., Chatham, Ontario 





Insist on 


Cleardtream 


Look for the Name © 
on Every Length 
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LOOK WHAT AMERICAN 


1, The highest mark-up in the en- 
tire appliance field. 

2. “Pre-sold” prospects ... live 
leads from people in your area 
who have actually written in for 
information. 

3. Larger unit sales; average 
kitchen sale over $400! 

4. Eligible for FHA—no collection 
Problems—you get spot cash! 

5. No profit-eating trade-ins! No 
yearly model changes! 


DOMESTIC ENGINEERING 


KITCHENS OFFER YOU! 


6. Fast, effective sales-training— 
right in your own store! 


7. Minimum display space... no 
heavy inventory ...no servicing 
problems. 

8. Heavy national advertising— 
in color—in the top magazines, 
local advertising, radio, outdoor, 
displays! 

9. Regular extra-value special 
promotions! 


AMERICAN KITCHENS DIVISION ( Axeg ) CONNERSVILLE, INDIANA 


£-3 
in Kitchens, Dept. D 
Ameo Manufacturing Corp. 
Connersville, Ind. ; abs 
d me informa 
cme American miseneee 
nd the new promotion ~ 
Please have my distributo 
call on me. 
Name— — os 


Address-———_—_—_—_ 
City-——Zone—State—_— 
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The high profit, big volume 


no trade-in line 
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"$4558 

edges, co 
stainless ste 
cabinets. New 
celain-enameled s 


Biggest Selection Of Styles 

cabinets ... more counter ca 

wall cabinets...more special purpose 

than ever before! Peninsula cabinets...corner 
spinner cabinets. Modular designed in 3-inch 
multiples. Fillers and spacers complete every 
last kitchen inch. Help you sell standard units 
that give kitchens a “custom-made” look. 


Accessories That Sell Kitchens. Half-round 








n 

es. 

ding 

» pots, 

cabinets 

... Silver 

. « wire racks. 
elp you sell. 


#—No Service Problems 

onstruction. No warping, 

; No sagging, no splintering. No 

painting, ever. Exclusive baked-on Perma- 
Finish enamel won’t crack, peel or flake. Won’t 
stain. Bonderized to resist under-enamel 
rusting. Exclusive R-53 insulation makes 
doors and drawers whisper-quiet. Genuine 
Formica counter tops are practically immune 
to damage. Republic Steel Kitchens stay sold! 


IT’S THE NEW BIG NAME IN 
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You Can Make Big Money as a 
REPUBLIC STEEL KITCHENS DEALER 


® High Profit Margins— Republic Steel @ Easy Financing—You can sell 
Kitchens carry a higher margin of Republic Steel Kitchens jobs on F.H.A. 
profit than most other appliances. Modernization contracts. Low down 
payments. Long terms. Low interest 


® Low Initial Investment— You get into 
rates. 


the steel kitchens business in a big way 
with a moderate original investment, @ No Service Problems—No mechani- 
in stock and display...muchlessthan a} parts to go wrong. No motors. 
that required for other appliances. No wiring. No call-backs. When a 
@ High Unit Sales—Steel Kitchens sales | Republic Steel Kitchen goes in, it’s in 
bring you high dollars—often add up _—‘€0 Stay. 
to as much as $1,000. And, these sales @ Infrequent Model Changes—No an- 
em Aid al: eo sli companion qual model change-over losses for you 
ne ee ee to absorb. This Republic Steel Kitchens 
® No Trade-In Losses— Republic Steel _line is new right now. Newest on the 
Kitchens sales are “clean deals”. No _— market. No need for you to trim selling 
need for you to trim profit margins to __ price and profit to move “‘last year’s” 
unload trade-ins. merchandise. 


People will be asking about Republic Steel Kitchens. Get set 
NOW to sell them. Write for the complete profit-making story. 


BERGER MANUFACTURING DIVISION 
REPUBLIC STEEL CORPORATION 
1018 BELDEN AVENUE + CANTON 5, OHIO 


Distributor Inquiries Invited 





REPUBLIC 


CK CE HOWSA 








Between Ourselves 





(Continued from page 18) 
injuries, and falls accounted for an- 
other 12 percent. 

The bulletin made several sug- 
gestions for minimizing the accident 
toll: 

(1) Before starting work, the 
journeyman should inspect the area 
in which he will work. He should 
make a note of all existing hazards 
and, where possible, correct or 
eliminate them. 

(2) Employees should never ride 
on top of a load, especially one that 
is not tied or otherwise secured 
against unexpected movements 
during transit. Instead, they should 
ride in the cab of the truck or, if 
there is not sufficient room, in a 
second vehicle. 

(3) Material removed from a 
ditch should be piled at least 18 
inches from the edge of the ditch 
to prevent its falling in upon the 
workman. 

(4) A drill should never be ap- 
plied to hand-held material. The 
material should be held in a vise. 

(5) Mechanical equipment, such 
as power hoists, should be used for 
heavy or large loads wherever 
practicable. 

(6) Rust should be removed from 


Plumbing Brass Outlook 

Manufacturers of plumbing brass 
expect 1953 to be a good year, it 
was indicated recently at the an- 
nual meeting of the Sanitary Brass 
Institute in Cleveland. 

During the last half of 1952, the 
sales of plumbing brass soared 
ahead of sales during the first half 
of the year and were also consider- 
ably better than the last half of 
1951. 


The following officers were 
elected: A. H. Grote of the 
Schaible Company, Cincinnati, 


president; John E. Clines of the 
Cleveland Brass Manufacturing 
Company, Cleveland, vice presi- 
dent; Paul F. Kreuzer of the Royal 
Brass Manufacturing Company, 
Cleveland, treasurer; and R. K. 
Hanson, Pittsburgh, secretary. 
Dennis Ganey of the Chicago 
Faucet Company, Chicago, was 
elected a member of the Executive 


any pipe before the jaws of a 
wrench are placed over it. And 
safe practice demands eye protec- 
tion on all work in which specks 
of rust and metal are liberated. 

(7) Welding operations should 
be properly shielded or enclosed, 
and employees working near arc 
welding operations should be pro- 
vided with, and required to wear, 
protective goggles. 

(8) Workmen should be carefully 
instructed in the safe methods of 
using hand tools, and thorough in- 
struction in the safe handling of 
materials should be a part of the 
training given to every apprentice. 

(9) All electrical tools should be 
effectively grounded, and all tools, 
electrical or not, should be given 
periodic inspections on a regular 
schedule and should be withdrawn 
from service if they are found to 
be defective in any way. 

(10) Close and adequate super- 
vision on the job site is one of the 
most effective methods for cutting 
down on eccident frequency. 

Contractors can obtain copies of 
this bulletin (No. 1079) by writing 
to the Superintendent of Docu- 
ments, U. S. Government Printing 
Office, Washington 25, D. C. 


Committee for two years. Other 
members of the Executive Commit- 
tee are Wesley Ruby of the Sterling 
Faucet Company, Morgantown, W. 
Va., and the officérs. 


It's a Life Saver 

The importance of modern 
plumbing and heating to a hospi- 
talized patient’s recovery was 
stressed at the 54th annual conven- 
tion of the American Hospital Assn. 
meeting in Austin, Texas. 

Dr. Darell Boyd Harmon, na- 
tionally known psychophysicist, 
pointed out that scientifically prop- 
er room temperatures can strongly 
support normal therapeutic proce- 
dures in a patient’s recovery. 

Speaking at a special luncheon- 
meeting sponsored by Minneapolis- 
Honeywell, Dr. Harmon told some 
200 hospital adminstrators that 
“comfort is only one of many tem- 


134 


perature factors affecting the pa- 
tient’s well-being.” 

Actually, Dr. Harmon continued, 
there are three distinct stages in a 
typical non-surgical patient’s hos- 
pitalization that require precise 
room temperature regulation. 
These, he said, were the acute in- 
fection stage, the beginning of re- 
covery and the convalescent stage. 


The First Stage in Recovery 

“Once infection sets in,” Dr. Har- 
mon explained, “the body, through 
nature, attacks. This is done by 
increasing the metabolic rate—or in 
other words, by inducing fever to 
‘burn-up’ the germ invaders. To 
obtain the most biological advan- 
tages from a fever it must be kept 
within known limits for a particu- 
lar infection—an operation requir- 
ing careful room temperature regu- 
lation. A cool room, for instance, 
will draw too much heat away from 
the patient’s body—with possible 
fatal results. On the other hand, a 
room too hot will bottle the fever 
within the patient, causing it to 
reach dangerous heights. For each 
infection there is a safe, known 
temperature level.” 


The Second Stage 

After the infection crisis has 
passed, the Texas psychophysicist 
said that a more moderate tempera- 
ture was desirable until, during the 
convalescing stage, a still cooler 
temperature should be maintained. 

All of which points up the need 
for modernization of heating and 
ventilating systems in many hos- 
pitals. 


The $64 Question! 

Scientists and engineers whose 
business is the control of environ- 
ment are seeking the answer to a 
$64 question: just what is the most 
desirable environment for man? 

Research aimed at finding the 
answer to the question is now being 
carried out by the American Soci- 
ety of Heating and Ventilating En- 
gineers, the University of Illinois 
and other interested groups. At the 
ASHVE’s recent meeting, Dr. Waldo 
Kliever said, “It is high time, after 
the many years we have worked at 
controlling man’s environment, that 
we find out what that environment 
should really be. That is the basis 
for all other problems.” 
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54” Standard Model. Model P54E, a 
very popular unit, packed with storage 
conveniences and priced to sell. Double 
drainboard, 2 drawers, 3 doors, 2 steel 
shelves. 


Murray has just introduced a striking new line of top-quality steel 
cabinet sinks—for the plumbing trade only! The new Cameo Cabinet 
Sinks are styled right—they’re priced right—they’re packed with 
the right sales-making features! 


This completely new line (12 models) offers precision-made, formed- 
metal tops finished in stainproof, acid-resistant porcelain enamel. 
Heavy-gauge steel cabinets are space-engineered for better storage 
facilities and finished in sparkling high-baked enamel. Lightweight 
welded construction means easy installation. Distinctive, modern 
beauty throughout results in instant customer appeal! 


Other sales-winning features include sound-deadened doors and 
drawers, brass runners for easy-gliding drawer action, positive, 
torpedo-type door catches—and scores more! 

Tie in now with this sales-catching new line—built by Murray to 
make profits for you! See your plumbing wholesaler, or write 


THE MURRAY CORPORATION OF AMERICA 
Home Appliance Division « Sales Offices « Detroit 1], Michigan 











ie 8 8 8 8 8 GU Eee E E 




















MURRAY 


The Murray Corporation of America 


Home Appliance Division (Dept. DE-3) 
7700 Russell Street 


Detroit 11, Michigan 
Please rush me full information on the 
complete line of Cameo Cabinet Sinks. 


Name 
Firm Name 


Street 








New! New! Brand New / 


ETD Cabinet Sinks 


ive you features that sell...compare them! 
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One of the economies of copper tubes and solder-type fittings 
is in installation cost. Compare the labor costs of these solder 


> Bead 
4 os 
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connections with the cost of threaded connections. 


The bigger the job the bigger 
the reason for COF 


.] 
wet 


In this Newark, N. J. Housing Authority 
630-apartment project, 46,811 feet of 
ANACONDA Copper Tubes %% in. to 3 in. in 
size, or over 14 tons, were used for 
plumbing lines. 


How do you figure economy — on a 
short range or a long range basis? Cop- 
per tube plumbing and heating lines 
are economical on both. 

The short range —or installation — 
savings you can make with copper 
tubes are lower labor costs. Copper 
tubes with solder-type fittings are far 
faster to install; are lighter and easier 
to handle. Soft-temper copper tubes 
can be bent to change direction in- 


cs fe 
| piping 
stead of using fittings. 

The long range savings of copper 
piping are in future maintenance costs 
and the quality of the job. Copper 
never rusts; its smooth bore resists 
formation of scale and built-up deposits. 

For top quality piping, at a mini- 
mum of installed cost, standardize on 
AnaconpA Copper Tubes and Solder 
Type Fittings. Your jobber carries a 
complete line in stock. The American 


Brass Company, Waterbury 20, Con- 
necticut. In Canada: Anaconda Amet- 


ican Brass Ltd., New Toronto, Ontario. 
Sail 


modern plumbing calls for 


ANACONDA 
copper tubes and fittings 








\ority 
t of 


in. in 


for 


20, Con- 
la Amer- 


Ontario. 
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tHE PORTO-ELECTRIC POWER BENDER 


CUT YOUR BENDING COSTS 
on Radiant Heat Installations 











TIMES AS MUCH WORK 


In a séiugle day! 
WITH ONLY ONE 
OPERATOR 


ESPECIALLY FOR ON THE JOB PRODUCTION BENDING 


EASY MOBILITY BETWEEN JOBS @ EASY TO OPERATE 


Trailer equipped with springs, ball and socket hitch 
and wired tail lights. Trails easily behind car or truck. 
ON THE JOB, simply plug into electrical circuit and start 
bending. Equipped with 220 single phase capacitor 
start high torque motor, and automatic Electro-Mag- 
netic Stop Switches for forward and reverse control. 
These Stop Switches may be set for any degree of 
bend up to and including 190° and will retain the 
same angle for any number of pieces. Intermediate The PORTO-ELECTRIC POWER 
Push Button Controls for starting and stopping bend- BENDER Complete with frailer, ship- 
ing operation at any point: Electrical parts and gears ping weight 1300 pounds F.O.B. 
are standard equipment produced by nationally !"g!ewood, Calif. 


known brand manufacturers. We welcome your inquiry for liter- 
ature, prices, and delivery infor- 


BENDING CAPACITY mation. We will be glad to answer 


estions regarding your spe- 
Standard pipe '/2 inches to 2 inches. Tubing (.065 inch pnb ibe aan tes Gaia thew 


wall or heavier) '/2 inches to 1'/2 inches. Pipe and lems. 

tube bending dies furnished at very reasonable addi- ALL PARTS AND WORKMANSHIP 
tional cost. Write for prices covering size and radius GUARANTEED 

desired, or for other information concerning your DISTRIBUTED THROUGH PLUMBING 
specific bending problems. AND HEATING WHOLESALERS 


















manufactured by 


IRON BENDER SALES CO. 


6547 WEST BLVD. ¢- INGLEWOOD 3, CALIFORNIA © PHONE ORCHARD 7-7279 























hit Sowor Pipe [ evar Caw that actually . 


A 


Double-defiance to roots—it’s L- 
Fibre Pipe. First, the accurately 
chined inner surface of the Tap-Ti 
Coupling perfectly matches the 
taper of the pipe end. Pound it ho 
against the coa}l-tar-pitch-impregna 
surface of the pipe, and it makes 
permanent friction welded, water 
proof and root-proof joint. Even wit 
abnormal deflection the joints ste 
tight and the roots can’t get in! Seco 
when roots touch the surfaces of pite 
impregnated L-M Pipe section 
they’re repelled by the toxic effect 
the coal tar pitch. 


THE FLOWER POT TEST Investigate and test modern L-M Fibre Pipe. It sav 
Two healthy geraniums of the same size were planted in two on installed cost. It’s lighter, easier to handle a 


saat Ceinats it Ht ee ue see nite lms saves on delivery and breakage costs. And it’s per 
flower pot continued to grow. So did the one in the fibre nent! The indestructible cellulose fibres and ever 
pipe plug —until the roots reached the coal-tar-impregnated ing coal tar pitch resist soil and sewage salts, alkali 


case This shows thot LM Fibre Pipe te Root-Proof! ee corrosion and hot water. 
Ask your plumbing supply distributor how adapta 


it is for house-to-street sewers, septic tanks, farm it 
gation and drainage. Write for free Bulletin 4 


Line Material Company, Milwaukee 1, Wis. | 


McGraw Electric Company Division). 


AY | 


| 
\ ia 
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40 NEED To CNKN- for Better Sewert and Drains. 


JUST Have you seen “Pipe Schemes,’ L-M’s interesting, informative color movie? Write for free showin 





e L-M Pipe comes with tapered ends. pat poles tinder 
end of the L-M Fibre Pipe goes et, only Short lengths ore easily topered lot of raw material and 
into the Tap-Tite Coupling. on the job, with Topering Tool end pipe to make sure ™ 
Then it's driven tight. 3 L-M Pipe Vise. No waste. L-M's exacting stendord& 

















Letters 





(Continued from page 24) 
may be of interest to Domestic 
ENGINEERING and its readers. 

For many years we had a prob- 
lem which undoubtedly presents it- 
self to almost everyone who handles 
as many diversified lines as the av- 
erage plumbing and heating whole- 
saler, or contractor for that mat-— 
ter. The problem always was some 
orderly method of handling litera- 
ture so that it would be available at 
a moment’s notice for any customer 
requesting such information. 

Our system was originally devel- 
oped about twenty years ago and 
started out with the small boxes 
which are of a size to take the con- 
vential envelope stuffer type of lit- 
erature. This particular file is of 
real value to our mailing depart- 
ment which is able to select quickly 
and easily any type of mailing it 
wishes to include with regular 





SERVICE TO THE CUSTOMER! 

Alliance, Ohio—We thought the 
enclosed photo might be of interest 
to your contractor readers as well 
as others in the trade. The picture 
illustrates our delivery equipment 
which contributes much to our 
“Service That Satisfies.” 

It has been over 10 years now 
since Robertson initiated free de- 
livery to the dealers’ place of busi- 


ness. Previously, dealers received 
shipments via motor freight and 


footed the bill, or had to make pick- 
ups themselves. Now, Mohammed 
does not have to come to the moun- 
tain, the mountain can come to 
Mohammed. 

JOHN ROBERTSON 


Robertson Heating Supply Co. 

© Shown below is the fleet of delivery 
trucks which contributes much to the 
Robertson Co. slogan, “Service That 
Satisfies.”—Ed. 


statements and letters, All of the 
\oxes are Aled alphabetically acrass 
the rows and also by manufac- 
turer’s name. For example, the top 
of the first row has products begin- 
ning with the letter “A” under the 
names of manufacturers’ beginning 
with “A.” We now have a similar 
system for the 846 x 11 in. “point of 
sale” type of literature. 

The boxes are made specially for 
us by a local factory. They have a 
hinged cover so that it is very easy 
to pull out any box, lift the cover 
with the hinge in back and take out 
whatever literature is required. 

We have found this idea so useful 
for so many years that we feel ob- 
liged to pass along the benefit of 
our experience to other wholesalers 
and contractors who have been 
faced with a similar problem. 

W. A. REICHLE 
Reichle Supply Co. 


GLAD YOU LIKED IT! 
Johnstown, Pa.—I think you have 
done an excellent job on the article 
in your January issue describing 
the new CBS Television building in 
Los Angeles. 
C. J. Purace 
The National Radiator Company 


MORE ABOUT BAY CITY 


Warren, Ohio—I have just finished 
a careful perusal of the November 
Remodeling Issue. 


Certainly it was high time that 
someone undertook to bring to light 
the amazing array of facts which 


you have unearthed in the Bay City 
Survey. And if no further surveys 


were conducted in the country, it 
could be safely assumed, I feel sure, 
that the picture which you paint 


concerning that city is characteris- 








tic of all the cities in the nation— 
and in proportion to their size. 

It should tend to awaken the in- 
terest of the entire field ta the 
market now awaiting development. 

E. R. BarKLEY 
vice-pres., sales 
Beaver Pipe Tools 


A WHALE OF A PROMOTION! 


Toledo, Ohio—I have read and 
re-read your Remodeling Issue and 
the Bay City Story. 

Your whole effort is a whale of 
a promotion and a real service to 
people like ourselves whose major 
market is replacement. 

Exits Hicrarp 
Surface Combustion Corp. 


WILL LESSEN FIRE HAZARDS 

Bay City, Mich—I comment high- 
ly on the survey made in Bay City. 
Programs of this kind, which lead 
to modern heating equipment in 
homes and institutions, tend to 
lessen fire hazards. 

Within the last two years we 
have modernized our fire depart- 
ment, and today I would venture 
to say we have one of the finest 
departments in the entire country. 

JOSEPH L. TRUDELL 


fire chief 
WANTS A COPY 


Toronto—Please send us a copy 
of your special Remodeling Issue. 


G. F. MAccABE 


Canadian Homes & Gardens 


A SERVICE TO THE NATION 

Bay City, Mich—It was my 
pleasure recently to observe the 
unique survey which Domestic 
ENGINEERING conducted in our com- 
munity. The citizens of Bay Coun- 
ty and Bay City, I am sure, were 
happy to cooperate in your attempt 
tu scientifically survey the build- 
ing needs and marketing possibili- 
ties in the areas of home moderni- 
zation. The campaign was well 
organized, the workers well trained 
and courteous. 

From this type of scientific re- 
search should come intelligent mar- 
ket planning. Bay City is proud to 
have been a part of this project, 
and it is hoped that we may have 
been a service to business, indus- 
try and the consuming public 
throughout the nation. 

Pau. W. Briccs 
director 


Bay City Chamber of Commerce 
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WINKLER 


AUTOMATIC HEATING EQUIPMENT 





Gas conversion 


burners 


Two famous names join for 
greater benefits to all 


Effective January 8th, 1953, the U. S. Machine 

Oil end Corporation, makers of Winkler Automatic 

gas-fired Heating Equipment, became a division of the 

wall furnaces Stewart-Warner Corporation. The present 

Winkler management and sales organization, 

however, will continue to function as before. 

Mutual interests are well served by this con- 

Oil and solidation. Winkler has recognized the need 
acne for expanded production facilities to handle 
the growing demand for its products...the 

combined plant capacities of the two com- 








panies will permit this expansion in a sound, 
efficient manner. 

The advantages to present and future 

Winkler dealers are well defined. A larger and 

improved line of products...better deliveries 

...and a stepped-up advertising and sales pro- 

ges-fred 4 motion program are a few of the indicated 
Universal a benefits. : 

The products illustrated here represent the 


furnaces 
basic units of the line...a diversified group 
which permits Winkler dealers to satisfy vir- 
tually all home heating requirements. 
A Winkler dealership today offers bigger 
opportunities than ever—write for details 
on how to obtain this valuable franchise, 








STEWART-WARNER CORPORATION 


HEATING EQUIPMENT 





U. S. MACHINE DIVISION ° Dept. F-33, Lebanon, Ind. 








IN WATER HEATERS 








Questions and Answers 


(Continued from page 27) 
made so that only one valve can be 
open at any one time. This would 
involve installing a safety valve be- 
tween the tee and the gas burner, 
with a gas cock in the pilot gas line 
so that the pilot flame can be con- 
trolled. 

Also, I want to put a magnetic 
gas valve in the same line with the 
safety valve, only just opposite to 
the way in which I show in my 
drawing; I mean, with the safety 
valve placed next to the tee, then 


the magnetic valve. In this way, we 

should have a 100 percent shut-off 

in case of a pilot light failure. 
Nebraska c. wi. 


To the Reader: 

Your diagram for hooking up 
natural and LP gas to a burner ap- 
pears to be correct, providing you 
include the necessary safety con- 
trols required by the utility and the 
bottled gas supplier. It is also pos- 
sible that you may have to change 
the orifices in the burner when 
switching from one type of gas to 
another. (Consult manufacturer.) 


How to Correct Piping Corrosion in a Hospital . . . 


To the Editor: 

In a local hospital of reinforced 
concrete construction, built in 1947, 
copper tubing is used throughout 
for the water supply piping. In 
some places, the tubing comes into 
centact with steel structural mem- 
bers, steel waste and vent pipe. 

Earlier this year, a leak in the 
copper tubing developed in a line 
in a plastered partition. The tube 
which was replaced gave evidence 
of corrosion. Since this incident, 
two additional leaks have devel- 
oped and in each case the tubing 
was replaced. 

This situation presents a serious 
problem because there is no way of 
determining how many more leaks 
of this sort will develop. We have 
been asked to investigate the pos- 
sibility of these leaks being caused 
by electrolytic corrosion due to the 
action resulting when two dis- 
similar metals come into contact. 


Add a Weak Current? 

Someone has suggested that it 
might be possible to overcome this 
situation by inducing a weak elec- 
trical current into the water piping 
system at one extreme end and 
grounding it out at another remote 
point. Do you know of any in- 
stances when this has been done 
successfully? If not, could you sug- 
gest some other method for over- 
coming this serious problem. We 
would naturally like to avoid re- 
placing existing tubing. 

Iowa R. L. L. 
To the Reader: 

Disimilarity in the chemical com- 


position of metals in contact with 
each other in an electrical conduct- 
ing solution (water) sets up a dif- 
ference in potential (precisely as in 
a galvanic cell) and thus accele- 
rates corrosion locally. This action 
is accompanied by an electric cur- 
rent which flows through the solu- 
tion from, anode to cathode, i. e., 
rom the more corrodible to the 
less corrodible metal in this par- 
ticular solution. 

In cases when iron and copper 
are in contact in the presence of 
water, iron will become “anodic” 
and the copper “cathodic.” These, 
of course, are relative terms, but 
this means that the iron will dis- 
solve in the anodic areas while 
hydrogen ions are discharging sim- 
vltaneously at cathodic areas. 

Therefore, in the instance you 
describe, it is certain that the cause 
of the corrosion (if it is corrosion) 
is not electrolytic action caused by 
contact of the copper tube with a 
disimilar metal (the steel frame- 
work of the building). 

It seems to us that the cause of 
this corrosion will be found in one 
or more of the factors listed below: 

(1) Tuking too small, resulting 
in excessive water velocities; 

(2) Excessively high hot water 
temperatures; 

(3) Tube wall too thin: (type M 
copper tube is too thin for agressive 
waters and is not recommended for 
service such as this). 

We would suggest that the water 
be thoroughly tested for corrosive 
properties by a reliable agency. 
Since the corrosion (if such is the 
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case) is not caused by the action 
ct dissimilar action, we would not 
recommend introducing a weak 
electric current into the system. 

A combination of the factors 
listed above can give the appear- 
ance of corrosive action in the tub- 
ing, and any one of them can defi- 
ritely cause leaks as you describe. 
Ii is also possible that these leaks 
are caused by a combination of the 
above listed factors and corrosion. 
In any event, we recommend the 
following: 

(1) Test the water for its cor- 
rosive properties; 

(2) Investigate the sizing of the 
tubing, making certain that it is 
large enough for the job; 

(3) Check the hot water tem- 
peratures, especially during peak 
load hours; 

(4) Check the type of copper 
tubing used, and if the walls are 
too thin, replace existing tubing 
with the proper type. 

Submitted by: Arthur I. Heim, 
Research Engineer, Copper & Brass 
Research Assn., New York. 


Sweating Windows and Walls 
To the Editor: 

In a number of recent heating 
installations we have been con- 
fronted by the problem of sweating 
on the interior surfaces of walls 
and windows during the winter. 
These are new homes, with win- 
dows and doors weather-stripped. 
Naturally, the customers are very 
unhappy with the situation. 

Case No. 1: This is a house of 
conventional frame construction. It 
is heated by a ceiling panel radiant 
heating system, with coils em- 
bedded in the plaster. The attic has 
insulation, also the den, which is 
on the north side of the house. 

There is serious sweating on the 
windows, and if the condition con- 
tinues for a few years the frames 
will probably rot out. There is no 
gas connection in this house, and 
the oil-fired boiler unit is located 
in a room which has only an out- 
side opening. 

Case No. 2: This is a small frame 
house with no basement. An oil- 
fired heating unit is suspended in 
the crawl space under the house. 
There is a humidifier, and the oc- 
cupants of the house cook and heat 

(Please turn to top of page 146) 
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COMPLETE LINES OF WALSEAL VALVES AND FITTINGS 


WALSEAL is a smooth-bore, bronze valve or pipe 
fitting having a factory-inserted ring of silver 
brazing alloy in the outlet or outlets. The brazed 
joint that results when a Walseal product is in- 
stalled is leakproof, vibration-proof, and corrosion 
resistant. The alloy fillet that appears upon com- 
pletion of the joint is visual assurance of full pene- 
tration of alloy. This improved method of joining 
brass, copper, or copper-nickel pipe or tube is 
another Walworth contribution to the progress of 
the valve and fittings industries. 

In addition to its complete line of Walseal prod- 
ucts, the Walworth Company manufactures com- 
plete lines of valves, fittings, unions, and flanges 
in a wide range of sizes and temperature-pressure 
ratings. The company also makes three lines of pipe 
wrenches, the Genuine Stillson, Walco, and Par- 
melee. Walworth products total approximately 
50,000 items and are sold through distributors or 
agents in all parts of the world. Manufacturers since 1842 


valves ... fittings ... pipe wrenches 
60 East 42nd Street, New York 17, N. Y. 


The sectioned Walseal tee illustrated, shows: (a) the fillet of alloy that 
appears upon completion of the Walseal joint. This fillet is your visual 
assurance of complete penetration. (b) the factory-inserted ring of silver 
brazing alloy. (c) sectioned view of the completed Walseal joint showing 
penetration of alloy both ways from the insert. Walseal joints can be made 
only with Walseal valves or fittings. For further details regarding Walseal 
products, ask for Circular 84. 


DISTRIBUTORS IN PRINCIPAL CENTERS THROUGHOUT THE WORLD 








The Most Complete Line 
of Water Systems in 
the Industry 
The New Barnes 712-9 I 
Ledge-Type Sink Faucet 


Offering unparalleled values in low 
price and top quality features 4 
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this is NOT an advertising piece 


your new pocket sized primer on draft controls. 
) fact-packed pages tell where to install a 
draft control, why, how, what size. Simply, 
clearly written and illustrated for on 
the job use by today’s leading 


authorities on draft controls. 


a complete new 
guide to draft 
control installation 


FIELD CONTROL DIVISION 
Mendota, Illinois 


Please send me a complimentary copy of your new service booklet, 
“Barometric Draft Controls— Handbook for the Installing Dealer’ 
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Questions and Answers 


(Continued from page 142) 
water with gas. The sweating on 
the windows is greater at some 
times than others, and is lessened 
a little when the automatic humidi- 
fier is cut out. The owner was in- 
structed to leave several windows 
cracked to see if this would help 
the situation, but he reported that 
it did not. The sweating seems to 
occur in clear weather as well as 
in damp. 

Case No. 3: This house is brick 
framed, with a gas floor furnace 
vented into the chimney beneath 
the house. The owner cooks with 
bottled gas, and the sweating on 
the interior surfaces of the walls 
and windows is almost unbearable. 

Case No. 4: This house is con- 
ventional, with frame construction, 
overhead insulation, and a concrete 
floor slab with embedded radiant 
coils, The house is completely open 
inside. The owner cooks’ with 
bottled gas, but is not bothered 
with the sweating of walls and 
windows. Can you tell me why? 


North Carolina G. L. G. 


To the Reader: 

In answer to your problems, we 
offer the following: 

Case No. 1: A ceiling panel radi- 
ant heat job provides less convec- 
tion than a slab-embedded job, 
hence there is little air movement 
in a well-constructed house with 
good weather-stripping. 

The inside surface of the win- 
dows is relatively cold and for this 
reason condensation occurs. Double 
glazing or storm windows seem to 
be the best methods for preventing 
this undesirable condition. 


Humidity Control Needed 
Case No. 2: A forced air installa- 


tion of this type in which moisture 
is added by a humidifier presents 
a similar problem to Case No. 1. 
Positive control of humidity or 
storm windows might possibly solve 
this problem. 

Case No. 3: If air from this gas 
burner is taken from the house 
atmosphere, more than the usual 
amount of moisture on interior wall 
and window surfaces can be antici- 
pated. Perhaps an outside supply 
of air to the furnace would help to 


eliminate much of this condensa- 
tion in such cases. 

Case No. 4: Slab-embedded radi- 
ant coils produce a larger propor- 
tion of convected heat than coils 
embedded in the ceiling, as in Case 
No. 1. Thus, it is entirely possible 
that the greater amount of air pass- 
ing across the inside surfaces of 
the windowpanes keeps them a few 
degrees above the condensation 
point. Also, there is the possibility 
that the concrete and plaster in this 
particular house may have been 
more thoroughly dried before the 
building was occupied. In all in- 
stances, the second year of occupa- 
tion is generally much less troubled 
by condensation problems. 


Acid Resisting Metal 
To the Editor: 

We have the problem of sup- 
plying piping for one phase of a 


chemical plant in which hydro- 


Rural Pipe Sizing Problem 


To the Editor: 

We have a customer who has a 
pond 50 ft from a stock watering 
tank. A %-in. galvanized pipe 
delivers water fast enough to the 
tank for his needs. The average 
head is 60-in. of water. 

He wishes to locate another tank 
750 ft from the pond, and 10 ft 
lower than the first tank. 

Should we use a %, 1, or 1%-in. 
pipe to deliver water to the second 
tank as rapidly as the 34-in. pipe 
delivers it to the first tank? 

Indiana 7: eC. 


To the Reader: 

When water flows a considerable 
d.stance through a pipe, friction 
loss develops. This is dependent 
upon the length of pipe, number of 
turns, condition of the interior sur- 
face of the pipe, grading, etc. 

There are several formulae in use 
for finding the amount of water 
delivered through a pipe line, when 
the “head,” length of run, size of 
pipe, etc., are known. 

Below is one that is commonly 
used: 
ee 

(3D);xH 
When G represents gallons of 

water per minute 
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G=% 


chloric acid will be used in the 


process. We are relatively inex- 
perienced in this type of process 
piping, and we would like for you 
to recommend what alloys should 
be used in pipe and fittings. 
Arizona A. B. B. 


To the Reader: 

An alloy of the nickel molyb- 
denum iron type could be used on 
this job, as well as certain types of 
glass and glass-lined piping. One 
firm (consult your wholesaler) 
makes an alloy which is of the type 
recommended, and it withstands 
the action of hydrochloric acid in 
all concentrations at temperatures 
up to 158 F, although it becomes 
slightly more vulnerable as the 
temperature rises. 

It is resistant to sulfuric acid of 
any concentration up to 158 F and 
to all concentrations below 50 per- 
cent up to the boiling point. It is 
also resistant to other organic acids. 


D represents diameter of the 
pipe in inches 
H represents head in feet 
L “4 length in yards 
Using the data given, a run of 50 
ft, head of 5 ft (60 in.), and a %-in. 
pipe, we will use the above formula 
and find the number of gallons dis- 
charged per minute. 


(3D),;xH 
| 53 
G'= Ye L 
(3: x: 4536-=-5 
G=— %& - 
: 16.66 
(57.6 x 5 
ot 
6 16.66 
G = ¥4 of 17.25 = 8% gals per 
minute 
This answer is, of course, ap- 
proximate. 


Now, using the second problem, 
with a 750 ft run of pipe, a head of 
10 ft, and using 1%4-in. pipe, we 
again use the formula. After calcu- 
lation it is found that approximate- 
ly 14 gallons of water per minute 
will be delivered. 

The 14-in. size of pipe is recom- 
mended, although this size will 
deliver more water than required. 
The reason is that if a 1-in. pipe 
is used, it will not equal the deliv- 
ery into the first tank (a 1-in. line 
will deliver only 4% gallons per 
minute). Thus, to equal the deliv- 
ery into the first tank, a 1%-in. 
pipe must be used. 
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THIS MONTH ALONE 21. MILLION FARMERS 
wor) WILL SEE THIS 


vi 5 iN WAYNE wisTorRY! 


ay LowEST PRICE 
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ae “WATER SYSTEM AD 


rem 2¥%2 million farmers will see ROCK-BOTTOM 
PRICES of $99, $109 and $126, f.0.b. factory, (plus 
installation) for modern, highest quality Wayne tur- 
bine shallowell and Wayne jet deepwell water 
systems! Mail coupon today for dealership data. 
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b WAYNE 


U. S. Census figures show 2,500. 
000 water systems are needed on 
farms alone for existing water 
sources and as replacement. This is 
YOUR BUSINESS! 


COAST-TO-COAST AMERICA 
HEARS AND SEES £ZS32A0N RADIO & TV 





YOU WILL SELL MORE IF YOU 
USE LOCAL £ZS¢74 ADVERTISING 


Wayne is Plugged on: \ FREE! 
TRUE OR FALSE (Mutual) iy @ NEWSPAPER AD MATS 
FAR ee eee Wis @ WINDOW & WALL POSTERS 
Tom Moore's LADIES FAIR (Mutual) Ny FF 
Red Benson's TAKE A NUMBER (Mutual) ey EF @ CUSTOMER LITERATURE 
and others, plus ' @ CATALOG FOLDERS 
WHEEL OF FORTUNE (CBS-TY) SS ee ee ee 
AMERICA } Gentlemen: Date 
READS ABOUT 
[wAYNE| ; Rush Details, Catalog Folder and Prices: 
an iiaiealanies ; | THE WAYNE WATER SYSTEM STORY 
MAGAZINES i] 
}  NAmME____ - 
Wayne alone offers you such a combination of low-price, top-quality | 
water systems backed by dramatic national radio—TV—magazine— ; FIRM 
newspaper—poster—literature advertising! 1 
ADDRESS 
WAYNE HOME EQUIPMENT CO., INC. ’ 
city STAT 


800 GLASGOW AVENUE, FORT WAYNE 4, INDIANA 
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a COMPLETE pump headquarters in your community 
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a It’s EASY to ‘become a COMPLETE pump headquarters in your 
= trading area. Sell DEMING . . . America’s most COMPLETE line of 


_/ PROFIT AID pumps and water systems. 

= = > = 
=< Sy = More types in a full range of capacities of water systems plus cellar 
SS2= drainers, sump pumps, centrifugal pumps, condensation return units, 


r various types of hand pumps and related accessories . . . are included 
Point-of-sale displays, direct-by- in the COMPLETE Deming line. 


mail helps, signs, newspaper mat 


service end national edverthing on Start NOW to make your business a pump headquarters in your 
Deming Pumps and Water Systems 
are planned to help YOUR business! community. Write for full details. 


THE DEMING COMPANY «© 513 Broadway, Salem, Ohio 


oat DEMING 











THE MOST COMPLETE LINE OF PUMPS AND WATER SYSTEMS | 
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BaG Hydro-Fio Heating orrers ALL THESE 


The family in this illustration is enjoying four 
comfort advantages of B & G Hydro-Flo Forced 
Hot Water Heating. 


ee First, radiant sunny warmth! Second, the area 
around the low picture window is comfortably 
heated. Third, room air temperature from floor f 
to ceiling and wall to wall is virtually uniform. 
And finally, the floor is warm. | 
Now add this! Regardless of how the weather | 
changes, the temperature in this home will 
re remain constantly at the comfort level. The vari- 'y 
de’ = able water temperature of B & G Hydro-Flo Heat- 
ing permits close matching of the heat input with 
ing the heat loss... assuring more comfort on less fuel! 
For the complete story, send for booklet ‘‘Cap- 


ture the Sun with B & G Hydro-Flo Heating.” 








nity 


in your COMPRESSION 


line of 









Another extra advantage— 

snow melting! | 
| 
The home or building with B & G Hydro-Flo | 

Heating can be equipped with an auxiliary 
snow melting installation. Hot water from | 
| 
| 





BAG AIRTROL 
TANK FITTING - 
—d 


a BEG 
| FLO-CONTROL VALVE 


| B&G AIRTROL 
| BOILER FITTING 





a heat exchanger connected to the boiler is 
pumped through pipe coils under the side- 
walks, melting snow as fast as it falls. 


* Another back-breaking job eliminated! 
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Plus year ‘round hot water 


The heavy domestic hot water load imposed by 
modern automatic clothes and dish washers is easily 
handled by a B & G Hydro-Flo Heating System. The 
Water Heater unit, heated by the same boiler that 
heats the house, provides ample quantities at low cost 


—24 hours a day—winter and summer. 


BELL &2 GOSSETT 


. =f FF = © 


Dept. CW-1, Morton Grove, Illinois 


Canadian Licensee: S. A. Armstrong Ltd., 1400 O'Connor Drive, Toronto 


TO HOT WATER 
> we’ FIXTURES 
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B&G t/t i 
| WATERMIXER oe ! 


CHECK / 
VALVE 


COLD WATER 
SUPPLY 


1, Ohio 
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Typical B & G Hydro-Flo Forced Hot Water Heaf- 
ing installation with tankless domestic water heater. 
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Thrush advanced engineering means 


& 


‘ier 


FOR YOUR MONEY 








STANDARD 1/6 
HORSEPOWER MOTOR 


FULLY ENCLOSED 
BRACKET SEALED-IN 
seine LUBRICATION 
OVERLOAD PROTECTION TIME PROVEN 


SPRING MOUNTING PERFECTLY UNION 
BALANCED IMPELLER \ CONNECTIONS 


more compact « lighter in weight 
Designed and Powered For Full Rated Capacity 


HERE ARE Circulators of improved design to meet today’s hot water heating needs. 
They will fit more places, give better service and help you get more jobs. Here’s why — 


Rugged. Powerful motors with overload Sealed-in lubrication. Perfectly balanced 
protection. No sacrifice in horsepower. impeller. Fully enclosed bracket. 
Vibration-free. Flexible coupling and Ideal for soning. Sizes to fit every heating 
strong spring mounting eliminate noise. requirement. Easier to install. 


For more facts about Thrush job-rated 


Circulators, see your wholesaler or write 
T a 4 U Ss iad Dept. A-3. 


HORIZONTAL WATER CIRCULATORS H. A. THRUSH & COMPANY diamete 


unit ran 
PERU @ INDIANA 
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(Continued from page 67) 
and the opening of the other com- 
pletes the change. The change from 
one fuel supply to another takes 
about 10 seconds. 
Manufacturer: Cleaver - Brooks 
Co., 326 E. Keefe Ave., Milwaukee. 


Fuel Oil Tank Gage 

A new type of weatherproof 
head for fuel oil tank gages has 
been designed by Rochester as a 
standard component of all its gages 
for residential use. The plastic gage 
head is hermetically sealed to the 
flange and the dial has a dual scale 





in large figures. The dial is easily 
read from either side, through 


windows, 


Manufacturer; Rochester Mfg. 
Co., 19 Rockwood St., Rochester 
10, N. Y. 


Submersible Pump 

A new submersible pump, an- 
nounced by Deming, has been de- 
signed for cellar draining and may 
be used also for draining boiler 
rooms, tunnels, elevator pits and 
other emergency uses. The motor 
starts when water level raises the 
stainless steel case in which it is 
sealed. 

A perforated strainer around the 
base prevents refuse from getting 
to the impeller. Pipe connections 
are 1% in., height of the unit is 
16 in. and it will fit into an 11 in. 





diameter sump. Capacity of the 
unit ranges from 1,200 gph against 


a 22 ft. head to 3,000 gph against a 
5 ft. head. 

Manufacturer: The Deming Co., 
Salem, Ohio. 


Gas-Air Mixer 


Changing heating loads on gas 
combustion equipment is done au- 





tomatically with an_ improved | 
mixer introduced by Eclipse Fuel. | 


A built-in, adjustable orifice | 
changes the volume of automati- 
cally proportioned gas and air for 
any Btu output within the capacity 
of various size mixers used in 


furnaces and combustion equip- 
ment. A metering valve regulates | 


the pressure. The mixer is avail- | 
able in several sizes. | 
Manufacturer: Eclipse Fuel En- 


| 
| 
gineering Co., 1002 Buchanan St., | 


Rockford, IIl. 


Bathroom Cabinet 

A new bathroom medicine cabi- | 
net with a plate glass mirror has | 
been announced by The National 
Steel Cabinet Company. It has 
fluorescent lighting, chrome hard- 
ware, a toothbrush holder, bulb 





edge adjustable shelves and razor | 
blade disposal. A chrome plated | 
recess just below the cabinet re- 
cess provides a tumbler holder, 
soap dish and cleansing tissue re- 
cess. The cabinet requires a 2314 
by 29% in. wall opening and the | 

(Please turn to top of page 156) 
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Names in the News 


(Continued from page 67) 
Eureka Williams Corp, Bloomington, 
Ili.—A. F. Ward as general sales man- 
ager and F. M. Bennett as eastern sales 


manager of the Williams Division and 
W. C. L. Barker as vice president and 


| general manager of Williams Oil-O- 


Matic of Canada, Ltd. 


Mid-West Sales Engineers, Inc., In- 
dianapolis—J. F. Payton as secretary- 
treasurer and general manager. 


William Wallace Co., Metalbestos 
Division, Belmont, Calif—Ear] Fuson 
to assume administrative duties of the 
Dallas office and manage the national 
training and development program for 


| the parent company. 


Viking Air Conditioning Corp., 
Cleveland—R. M. Wolaver as indus- 


| trial designer. 


Lawler Automatic Controls, Inc., 


Mount Vernon, N. Y.—Bill O’Connor 


as sales representative. 
Minneapolis-Honeywell Regulator 
Co., Minneapolis—Paul B, Wishart as 
general manager and continuing as 
vice president, Glen E. Seidel as engi- 
neering vice president, Stanley J. Nel- 


son as factory manager, 





G. F. Seidel 


Arthur Tudury 


Refrigerating and Power Special- 
ties Co. San Francisco—Arthur Tu- 
dury, president, as president and gen- 
eral manager of Evis-Southeast and 
Evis-Mideast companies in Atlanta, 


| Ga., and Philadelphia. 


Carrier Corp., Syracuse, N. Y.—W. 
C. Egan as assistant to the president. 


Timken Silent Automatic Division, 
The Timken-Detroit Axle Co., Jack- 
son, Mich—R. G. Duncan as district 
sales manager in Vermont, most of 
New Hampshire and part of Massa- 
chusetts and D. R. Green as district 
sales manager in New Jersey. 


Iron Fireman Corp., Cleveland—S. 
H. Beach as industrial sales manager 
and D. P. Bailey as assistant sales 


| manager. 


Jackson and Church Co., Saginaw, 
Mich.—A. W. Pracker as factory rep- 
resentative in New York state and 
Western Pennsylvania. 

(Please turn to top of page 156) 
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Glen Falls, K-6757-A, 
for building-in. 








KOHLER LAUNDRY TRAYS 


for modern, first-floor workrooms 


Kohler laundry trays, built into counters or on metal 
supports, afford convenience, good looks and step-saving 
efficiency. They are widely chosen for first-floor utility 
areas, in ranch-style and other homes without basements. 

Practical features include easy-to-clean surfaces with 
rounded corners that eliminate snagging, useful shelf at 
back, and chromium-plated mixer-faucet with spout that 
swings aside when not in use. Acid-resisting enamel is fused 
to a base of non-flexing iron, cast for strength and rigidity. 


Kohler Co., Kohler, Wisconsin. Established 1873 


Left Above 
Westover, K-6629-A, sink 
and laundry tray for 
building-in. 


Left 
Seneca, K-6748-A, with 
double compartments on 
tubular steel support. 
Enameled front. 


Right 
Glen Falls, K-6756-A, on 
angle iron support. 


KOHLER or KOHLER 


PLUMBING FIXTURES e HEATING EQUIPMENT e ELECTRIC PLANTS « AIR-COOLED ENGINES e PRECISION CONTROLS 
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Now! 


improve erduinely your! 


THE QUALITY DISPOSER AT THE LOW PRICE 





EASY TO INSTALL... 
fits most kitchen sinks 
New Swivel Base eliminates need 
for changing drain lines 
Sales-clinching 
features found in NO OTHER 












j ms \ i) disposer at anywhere near the price! 
es aed \ 
: . ope **Safety-First’’ Cover Cup... Positive grinding action . . . 
Meets highest quality competition . . . l Geectecsty’ "amid-cek® |  pemaned Mamearaits ‘pins 
: switch built into cover. Disposer super-hard steel cutting ring. 
yet priced $10 to $25 less! cannot operate with cover open. 6 Powerful water pressure . . 
* om hy Rie : Super-quiet . . . cushioned nit is self-cleaning, keeps 
One of the big, new, “non-saturation” markets is the 2 ipemaaneat action—positive pon pines “rifle barrel’’ clean. 
waste food disposer. Few homes have one. Every ee Cf waste, in rubber 7 Ecsy to install . . . fits most 
; osgenaques irs nes ere aaa kitchen sinks. New Swivel Base 
housewife who knows its advantages wants one. For silence, minimum vibration. eliminates need for your chang- 
you, this can be a gold mine! And Williams gives you a = Eesiilinteome 5 lows a ee 
an exclusive claim to this rich lode by limiting its 4 Anti-jamming knee-action im- a ——____ 
sales to the plumbing trade oNLy. Yours alone! More Seiichi eal 
over, Williams gives you a disposer second to none in " 
i i teahe “ T Eureka Williams Corporation he WILLIAMS 
in quality and features—yet priced well below all cesomington, Illinois pber Franchise for t ne pase RUSH 
comparable units. Better get the complete facts } Is the selective Pluss, ~ in our territory 
) 
promptly. Mail coupon now! \ Wane Feet . Nie Scat 
eta 
pee ee, 
a = > Name— 
. j Coe a 
1 Local Address— __TZone— —— 8 
eeooucrs j City——_— 


WILUAMS DIVISION 


| \ Eureka Williams 


CORPORATION 





Bloomington, lilinois oe 


_ Better Products, Better Made... yet bil hung / 


. 























154 DOMESTIC ENGINEERING 


March, 1953 


PRODUCT NEWS from AMERICAN-Standard 


A review of products in the news and important features worth remembering 


[ 


YEAR "ROUND AIR CONDITIONING. The Mayfair summer air condi- 
tioner shown at the right above uses the ductwork of winter air 
conditioning system. In the return duct above the Mayfair is the 
Magne-filter, a dry type electronic air filter. Removes smoke, dirt 
and bacteria by electrostatic action. 





YS 


HEATRIM PANELS. Specifically designed for forced circulation hot 
water heating, these baseboard heating panels provide convected 
warmth throughout each room. The panels take the place of regular 
wood baseboards, allow use of virtually all the floor area. Panels 
can be installed free standing or recessed . . . are ideal for use under 


picture windows. 


Amenican-Standard 











NEW DRESSLYN LAVATORY-DRESSING TABLE. This handsome unit 
is compact, yet spacious. The cabinet is made of moisture-resistant 
wood finished with enamel; the lavatory is genuine vitreous china 
. -- both are available in white and 20 harmonizing color combina- 
tions. Counter top and splash back are enameled steel. 





AMERICAN-STANDARD KITCHEN CABINETS. The maker of the 
world’s finest cast iron kitchen sinks now offers a complete line of 
all-steel kitchen cabinets . . . base, wall, utility and undersink 
cabinets. Convertibility feature permits changing shelf and drawer 
arrangements to meet individual storage needs. Finished in smooth, 
white, baked enamel. 


Ask Your Wholesale Distributor 
for Complete Details 


@ The above products are just a few of the many recent additions 
to the broad American-Standard line. Your distributor will be glad 
to give up-to-the-minute information. Remember, American- 
Standard offers everything you’ll need to sell today’s growing 
modernization market ... top quality products, sound merchandis- 


ing ideas, extensive advertising. 


American Radiator & Standard Sanitary Corporation, P. O. Box 1226, Pittsburgh 30, Pa. 


OOO" 





AMERICAN-STANDARD « AMERICAN BLOWER « 


CHURCH SEATS & WALL TILE 


* DETROIT CONTROLS + KEWANEE BOILERS + ROSS EXCHANGERS 
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GOOD INSTALLATIONS AT GOOD PROFITS! 


ORANGEBURG 


PIPE AND FITTINGS 


The time and work saving advantages 
















of Orangeburg Pipe and Fittings 
help the Plumber to make good money 
on every job — and gives the Customer 
the trouble-free pipeline 
he expects to get. 


) \W/ PERFORATED 


For Tight Line Installations For Seepage Installations 





Features That Please the Plumber Orangeburg Perforated Pipe 
House to sewer and other non-pressure underground ...i8 opening up many additional profit opportunities 
installations are faster, easier and more profitable for Plumbers. Here are some of them — Foundation 
with Orangeburg Root-Proof Pipe. It is light in Footing Drains to Keep Cellars Dry, Seepage Pipe 
weight, comes in 8-foot lengths ; Is easy to handle. for Septic Tank Beds, Draining Wet Spot of Lawns, 


Orangeburg Fittings are tooled for Taperweld® 


f b 1 Fields, Parking Lots, Airports, Golf Courses. 
Joints—made permanently tight by a few light taps. ~: 


You need no cement or compound. A Like Orangeburg Root-Proof Pipe—Orangeburg 
* 






Perforated comes in long lengths easy to lay. Two 
rows of 1/,” perforations on 4” centers permit 













Features That Please the Property Owner 


Orangeburg Pipe, Fittings and Taperweld Joints 
are root-proof and leak-proof for keeps . . . srouble- -7— 
free down the years. Orangeburg is non-metallic, 
tough, resilient. Resists acids, alkalies, 
salts and oils, Withstands freezing and 
thawing without cracking or breaking. . - 


Write to Dept. DE3, for complete catalog. 
ORANGEBURG MANUFACTURING CO., INC., ORANGEBURG, N. Y. 


seepage along entire line. Snap couplings 
assure permanent alignment — provide 
permanent joint cover . .: prevent entry 
of backfill . . . also allow seepage at 
joint. Orangeburg lasts indefinitely. 





Use Orangeburg Pipe and Fittings on 
every job. When ordering fittings, from 
Wholesaler, please order by catalog 
number (for 4-inch pipe only). 


Ye Bend... Catalog No. 516 
% Bend............ Catalog No. 517 


Wye Catalog No. 518 



































Names in the News 


(Continued from page 151) 
Crane Co,, Chicago—C. E. Towner 


as assistant to the vice president, E. P. 
Allen as manager of the Heating De- 


partment, E. B. Cole as manager of the 
Purchased Heating Department, G. M. 


Anderson as branch manager, Rock- 
ford, Ill., H. U. Cropsey as assistant 
branch manager, San Antonio, Texas, 
and H. M. White as assistant branch 
manager, Denver. 


Robertshaw Thermostat Division, 


Robertshaw-Fulton Controls Co., 
Youngwood, Pa.—M. F. Grace as sales 


representative of the Texas division. 
Rheem Mfg. Co., New York—E. D. 


Beason as sales manager of the Hous- 
ton region. 


Bell & Gossett Co., Morton Grove, 
Ill_—Bernard M. Packtor as represen- 


tative for industrial products in Con- 


necticut and Western Massachusetts, 
Brass-Craft Mfg. Co., Detroit—Bruce 


Haines as Florida representative. 


York Corp., York, Pa—S. E. Lauer 
re-elected president and J. R. Hertzler 


re-elected vice president in charge of 
sales. 


The Ric-wil Co., Cleveland—J. F. 
Hanbury as manager of the New York 
office. 


Revere Copper and Brass, Inc., New 
York—O. E. Peterson as manager of 
the Indianapolis district sales office. 


General Air Conditioning Corp., Los 
Angeles—Don Roberts as manager of 


the New York regional office. 

Sid Harvey, Inc., Valley Stream, N. 
Y.—Rear Admiral F. H. Callahan, 
U.S.N. (ret.) as Florida representative. 

Carrier Corp., Syracuse, N. Y.—C. 
A, Barbeck as promotion manager of 
Weathermaker products. 


The Watts Regulator Co., Lawrence, 
Mass,—P. L. Brandes as factory repre- 
sentative in upper New York state. 

Skuttle Mfg. Co., Detroit—Robert C. 
Champlin as chief engineer. 

O. A. Sutton Corp., Wichita, Kan.— 
Howard K. Bentz as vice president 
and manufacturing manager. 

Remington Corp., Auburn, N. Y.— 
Caleb Candee Brown, Jr. as treasurer, 
Francis P. Reagan as comptroller. 


Scaife Co. Oakmont, Pa.—F. C. 


Campbell, Jr., as purchasing agent, 
succeeding Harry L. Oberlin, retired. 


Pyle-National Co., Chicago—Charles 
H. Hobbs and W. C. Croft as vice pres- 


idents for sales and manufacturing. 


(Please turn to top of page 202) 





Shopping with D.E. 





(Continued from page 151) 


mirror measures 26 by 24 in. 
Manufacturer: The National 


Steel Cabinet Co., 2415 N. Pulaski 
Rd., Chicago 39. 


Sewer Cleaner 

Sewer, wasteline and field tile 
cleaning where electric power is 
not available can be accomplished 
with a newly developed gasoline 
engine powered electric eel. The 
unit cleans out roots, stones and 
other debris in one operation. It 
weighs 66 lbs, will clean pipe 1% 


in. in diameter and larger and has 
sufficient power to handle 300 ft of 


cable. This new model also features 


a flexible connection for joining 
cables, to prevent breakage at the 
end of the fittings. 

Manufacturer: Ohio Tool and En- 
gineering Company, 121 N. Spring 
St., Springfield, Ohio. 


Steam Generator 

This steam generator, a shop- 
assembled water tube boiler, has 
been introduced by Titusville Iron 
Works Co. The tinit may be fired 
with heavy or light oil, combination 
heavy or light oil and gas and coke 
oven gas. It is available in capaci- 











ties of 7,500 to 17,500 lbs of steam 
per hour. Only simple foundations 
are required and field installation 
work is confined almost entirely to 
service line connections. Equipped 


156 


with either full or semi-automatic 
combustion controls, it is shipped 
with all components installed. 

Manufacturer; Titusville Iron 
Works Company Division of 
Struthers Wells Corporation, Titus- 
ville, Pa. 


Centrifugal Pump 

A new series of single stage, 
double suction centrifugal purhps 
has been announced by Goulds 
Pumps, Inc. The series is desig- 


nated as Fig. 3405. Bearing hous- 


ings are sealed against moisture 
and dirt, making the pump suit- 
able for outdoor installation. 

The 38 combinations possible in 
the series range in capacity from 
200 gpm to 6,400 gpm with heads 
up to 260 ft. 

Manufacturer: Goulds Pumps, 
Inc., Dept. DE, Seneca Falls, N. Y. 


Forced Air Furnace ; 
A new forced air furnace de- 
signed expressly for the small home 


is available in four sizes ranging 
from 75,000 to 130,000 Btu. Motor 


and blower mountings of rubber 
and design of the combustion 
chamber and port burner are made 
to insure quietness. The furnace 
has a summer air conditioning 
switch, blower speed control, fan 
and limit control, gas pressure 
regulator, magnetic gas valve con- 
trols, automatic pilot and burner 
observation window and many 
(Please turn to top of page 198) 
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lded seats aren't new Seamless cores like these, 


to; Stasco's customers. 
They've had this advan. 


tage for over 20 years. 


with Seamless Pyroxylin 
finish, make a toitet seat 
Seamless inside and out. 





SANISEAL SEATS 
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SADDLE SEATS SOLID PLASTIC SEATS 
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.. that was way back 


when we were just 


getting our start! 
and now, b years later we are 


proud to say we have seen vast changes 
take shape all over the country...all for 
the better! 


so we ot SHERWOOD BRASS 


salute all those before us who have reached their 50th 
year in business, and join them in looking forward to 50 
years more of good, sound, down-to-earth success and a 
solid America for all time to come. 








Manufacturers of the Nationally known 
SHERWOOD No. 86-A ... the anti-Syphon 


Mi 
Ball-Cock renowned for its quiet, smooth opera- / 9 O03 Bowen 4 Y 
tion, its guard against the contamination of P T 
drinking water and its long lasting efficiency : 
and operation. ‘un oh 5, AR S 


SHERWOOD BRASS WORKS « 6331 E. Jefferson Detroit 7 
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* A PEMCO Tank Rey 


is built like a Tank! 
























































EXTRA HEAVY DUTY... 
COPPER-BEARING STEEL—WELDED FOR WEAR! 








The “guts” of a water heater is the tank Details that add up to the toughest tank 
. « + and you know how water and on the market. You'll get more wear, 
usage can ruin a tank. That's why have less trouble with a PEMCO tank! 
PEMCO starts there . . . with special 
order steel . . . all welded construction 
- » » hot dip galvanized with an ‘“armor- 
plate” of corresion-fighting zine. Each @ Pemco baffle prevents mixing of heated 
tank 300 Ibs. test pressure, 127.5 Ibs. woter with incoming cold water 


working pressure . . . each tank given» Available in a complete range of round 
the PEMCO air-pressure test, too. and table top models 


Fe mm Of course—it’s electric 


_ : rrr DE - | PHILADELPHIA ELECTRICAL & MFG. CO. ! . 
= "HILADELPHIA 1200 N. 31st St., Philadelphia 21, Pa. 
etl tie i eae We want to know more about PEMCO quality water heaters. P : 


me ~, i E.ectricat & Send us descriptive literature and prices. F| t 


@ Pemco thermostat surface mounted for more —, Bees 
positive control 
@ Whitest, toughest white finish on the market 





















NAME OF COMPANY = j . 


ie Merc. CO. ADDRESS... — 


ZONE STATE = 


1200 N. 31st Sweet, Phila. 21,Po.  °"" ~~ saga oe 
| Offices in Princinal Cities ~~ SIGNED... e 
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WEIL- 


IT IS MORE PROFITABLE TO SELL 


McLAIN 


EXTRA VALUE 











...8o0 says Mr. Martin J. McQuire, Heating Contractor 
of Red Bank, N. J. 


“We prefer Weil-McLain products because their design and proven 
performance enables us to give our customers more valve at no increase 
in cost. 

“The modern styling of Weil-McLain Baseboard, Raydiant and Solray 
radiators provides heating equipment better adapted to present day 
architecture and decorative ideas. These units give us plenty of selling 
ammunition for the modernization of old systems. 

“We can sell Weil-McLain Boilers, too, with full confidence. Their 
rugged cast iron construction and many efficiency features mean long 


life and fuel economy.” 


Cheek the “Extra Values’ in 


RAYDIANT RECESSED RADIATORS 


Home builders and remodelers like the smart, modern 
appearance of these “radiating front’’ Windo-Site heat 
distributors. The Raydiant never intrudes—it blends 
gracefully into room surroundings. 


Weil-McLain Raydiant Radiators are designed exclusively 
for recessing, yet cost little more. Set virtually 
flush in the wall, no room space is wasted. 


The unique design of the Raydiant Radia- 
tor’s heating surfaces permits a maximum 
emission of radiant heat rays. Cast iron finned 
vectants provide an abundance of gently moving 


Neat molding trim is 
available for finishing the 
recess. 


Frequent venting not 
necessary because of 
large waterways. 

Large waterways store 
heat—slow down room 
cooling. 


Finned vectant provides 
convected heat. 


“Live front” radiates sun- 
like warmth. 


WEIL: McLAIN 


BOILERS- RADIATORS 


WEIL- 


MICHIGAN CITY, 


convected heat to protect against cold downdrafts from 
the windows. 

And not least, because of cast iron construction and 
large waterways, the Raydiant stores heat... no sharp 
drop in temperature when the thermostat shuts off the 
heat supply. Send today for Bulletin C-125. 


4, So ae 


- 


Sa ee te 


McLAIN COMPANY 


INDIANA 
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Build bigger profits with Briggs Beautyware! 


i 

















New home prospects beam with approval 
when they see two bathrooms of Briggs 
Beautyware in color. Leading builders every- 
where are installing two Briggs bathrooms 
whenever possible these days—and that’s 
good news for plumbers. 

All over America, builders and architects—as 
well as the general public—are reading Briggs 
advertising urging them to specify two bath- 
rooms of Briggs Beautyware in every home. 








Builders know they are choosing the finest 
when they choose Briggs Beauty ware. Every 
Briggs fixture—whether of acid-resistant. 
porcelain enameled formed steel or vitreous 
china—has a mark of quality that won’t wear 
off. Briggs fixtures, as well as tarnish-proof 
chromium plated brass fittings, retain their 
luster— they look new longer! 

Recommend Briggs Beautyware in color for 
both bathrooms—and watch your profits grow! 











BRIGGS MANUFACTURING COMPANY « 3001 MILLER AVENUE ¢ DETROIT 11, MICHIGAN 


BRIGGS 
Wie 


Plumbers all over America are sold on Briggs Beautyware’s 
light weight, sturdy construction and ease of installation. 
The Briggs Safety Bottom bathtub is easy to handle, eco- 
nomical to install. Yet, the Briggs tub will stand up under 
the hardest wear. And the special under-tub framework 
holds it firmly in position. ©1953 
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San-Equip 


Master & Senior Septic Tanks 
are now guaranteed against 





MASTER Tanks 
Finest septic tanks on the market—the result of over 
30 years’ experience in making quality sewage disposal structural failure for Pa] 


equipment. Horizontal design of tank permits longer 
flow of sewage—assures thorough settling out and di- 


e 
gestion of solid material with clearer effluent for drain- period of 20 years after 
age into the ground. Available in 300, 500 and 600 
gallon capacities. 


failure due to corrosion or 


date of installation... 


Never before have you been able to offer such 
positive assurance of septic tank durability. 


SENIOR Tanks 


The leading vertical- 
type septic tanks, 
constructed of heavy- 
gauge steel, electrically 


San-Equip’s remarkable 20-year guarantee 
promises to have the greatest customer appeal in 
septic tank history. This guarantee is made possi- 





welded for strength. ble by the new, improved hot-dipped coating of Fact 
Available in 300, 500, mineral asphalt inside and out—to which is added shor 
600 and 750 gallon the extra protection of a special bituminous emul- ae 
—— sion coating on all inside surfaces subject to corro- estal 





sion from sewage acids. 


Direct from factory-to-owner, this guarantee 
ity and up comply with all requirements of Commercial conan quick, profitable sales to you. Get all the 
Standard 177-51 — as accepted by F.H.A., Veterans facts. San-Equip Septic Tanks are sold by leading 
Administration and U. S. Public Health Service. plumbing supply wholesalers everywhere. 


Note: Master and Senior Tanks of 500 gallons capac- 


America’s Leading Manufacturer of 


SSCL ECL (tae Sree Semel roe 
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News 


Obituaries 





(Continued from page 34) 


burners and winter air conditioners. 

Actual product development and 
anticipated sales volumes will be 
discussed at another sales confer- 
ence on March 17, followed by a 
series of regional meetings and a 
nationwide tour by the division of- 
ficials. 

Isadore Weinstein, head of Gas 
Appliance Distributors, Newark, 
N. J., also was awarded the annual 
sales trophy as the outstanding A. 
O. Smith distributor for 1952. 


Peerless Holds Meeting 

The recent district sales man- 
agers’ meeting of Peerless Pump 
Division, Food Machinery and 
Chemical Corporation, Los An- 
geles, featured the introduction of 
several new types of pumps. Dis- 
cussion also was held of require- 
ments of manufacturing, sales and 
distribution and phases of the 


firm’s export market. The meeting 
was directed by G. F. Twist, Peer- 
less general manager and a vice 
president of the parent company. 


B. A. Tucker, Peerless sales man- | 


ager, was chairman of the meeting. 


Walter E. Selck Sales Meeting 

Walter E. Selck & Co., Chicago, 
recently held a one-day sales con- 
ference in the Merchandise Mart. 
The theme of the meeting, ‘Plus 
Profits,’ outlined methods of de- 


William J. Wool- 
ley, 69, chairman 
of the board of 
Maid-O’-Mist, Inc., 
Chicago, died re- 
cently at his home 
in Hollywood, Fla. 
Mr. Woolley began 
a plumbing and 
heating business in 
Evansville, Ind., in 
1903, after two 
years’ experience in Petersburg, Ind. 
He was president of the Indiana Mas- 





| ter Plumbers Assn. from 1912 to 1919, 


veloping extra sales and reducing | 
labor and material costs, which the | 


salesmen will pass on to contractor- 
customers. 


New Jersey Election 


The new officers elected by the 
Master Plumbers’ Assn. of Mont- 


clair, Bloomfield, Verona, N. J. and | 


vicinity are Louis Alt, president; 
Sam Palmese, vice president; Paul 
(Please turn to top of page 168) 


The Air Conditioning Blower Manufacturers Assn. is the new name of the 
former Furnace Blower Manufacturers Assn. Members who agreed on the 
name change at a recent Cleveland meeting are, left to right, W. Brundage, 
The Brundage Company; H. King, Bishop and Babcock Mfg. Co.; H. F. 
Brundage, The Brundage Company; T. Morrison, Morrison Products Co.; 
F. Gibbons, Viking Air Conditioning Corp.; B. G. Krause, Air Controls, Inc.; 
T. Byrd, Lau Blower Co.; W.,A. Curtis, The Peerless Electric Co.; and M. 


I, Levy of Viking. 





Factory representatives of the Boston Machine Works Co., Lynn, Mass., are 
shown at a luncheon meeting held during the 11th International Heating and 
Ventilating Exposition in Chicago in late January. Personnel attended from 
throughout the United States and Nova Scotia. Sales policies for 1953 were 


established at the meeting. 











served as a director of the NAMP and 
was an honorary member of the 
Plumbing Contractors’ Assn. of Chi- 
cago. 


In 1919 Mr. Woolley organized the 
National Trade Extension Bureau at 
Evansville. The bureau was succeeded 
by the Plumbing and Heating In- 
dustries Bureau, Chicago. Mr. Woolley 
resigned from managing the latter 
bureau in 1925 to become executive 
vice president of Pierce, Butler and 
Pierce Mfg. Co. of Néw York and the 
Wolff Mfg. Co. of Chicago. He became 
president of the Wolff Co. the follow- 
ing year. 


In 1933 he organized Maid-O’-Mist, 
Inc., as president and owner and be- 
came board chairman in 1950. 


He is survived by his widow, with 
whom he celebrated their golden wed- 
ding anniversary in 1951, a daughter, 
Mrs. H. Jack Carr and a son, Orville 
V. Woolley, president and treasurer of 
Maid-O’-Mist, Inc. 


Charles H. Currier, 66, chairman of 
the board of Kewanee-Ross Corp., 
Buffalo, N. Y., died recently in Buffalo. 
He began his career as a sales engi- 
neer with ,the Buffalo Forge Co. in 
1908. 


In 1934 he became vice president of 
Ross Heater & Mfg. Co., which recent- 
ly merged with Kewanee-Boiler Corp., 
a subsidiary of American Radiator & 
Standard Sanitary Corp. 


Roy L. Patrick, treasurer of the 
Blodgett Supply Co., Inc., Burlington, 
Vt., died recently. His son, John H. 
Patrick, is a past president of the 
Plumbing and Heating Wholesalers of 


| New England, Inc. 


Richard Cooper, Jr., 62, president of 
R. Cooper, Jr., Inc., Chicago, General 
Electric distributor, died recently in 
Chicago. A native of Seattle, he began 
his career as a plumbing supply sales- 
man in Washington, went to Chicago 
as a salesman for the Kellogg-McKay 
Co., started at Pacific Boiler and be- 
came a sales agent for Pacific Boiler in 

(Please turn to top of page 168) 
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/ with a SENSATIONAL NEW 
40 cal. SUPER DUTY BOOSTER 


Yes, Republic is “on the ball” again with the 
newest in water heaters! This time it’s a great 
new SUPER DUTY BOOSTER of 40 GAL- 
LON CAPACITY, with 4 FLUES. Equipped 
with Dual Controls it is designed to be used 
as a circulating heater in conjunction with a 
hot water storage tank for multiple dwelling 
units and commercial installations requiring 
large quantities of hot water. This versatile 
unit is readily converted to a 40 gallon hi- 
recovery storage type heater for domestic use 
by operating only 1 of the 2 controls. 


SUPER DUTY BOOSTER FEATURES: 


e Two 100% Grayson Unitrol Thermostats, 
and vertical type 100% cut-off safety pilot. 
Instant finger-tip temperature adjustment. 

e Four Silent Glow Econoflame cast iron 
Burners for maximum efficiency. Equalized 
heat distribution, extra fast reheating, 
extra high recovery. 

e Life-time Fiberglas insulation. 
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New DUNHAM 
HANDBOOKS 
on Heating! 


These two new Dunham Handbooks on Heating are packed full 
with valuable “how-to” information. They cover selection, applica- 
tion and installation features of-Radiation, Unit Heaters, Vacuum 
and Condensate Pumps, Heating Specialties and complete Heating 
Systems. 

Dunham 400-page Handbook on Heating is an attractively bound 
desk reference book designed to solve many of your wet heating 
system problems. It is especially valuable for architects, heating 
engineers and for use as a basic school text book. 

Dunham 272-page Pocket Manual on Heating furnishes clear, con- 
cise answers to many questions on wet heating systems that occur on 
the job. And this saves you time and money! Pocket Manual is 
adapted from the 400-page Handbook with emphasis on applica- 
tion and installation information of greatest value to contractors 
and maintenance men. 





















Mail coupon /odzy to take full advantage 
of special introductory offer! 


With this coupon, you can get the Dunham 
Handbook for only $2.50 (Regular 

price $5.00). With coupon, the Dunham 
Pocket Manual is only $1.00 

(Regular price $2.50). 


0G 
iS 


Cc. A. DUNHAM COMPANY 

Dept. 3 i ae 

400 W. Madison St., Chicago 6, III. 

0 Enclosed find $2.50 for Dunham Handbook t 


C1 Enclosed find $1.00 for Dunham Pocket Manual 


Name____— 


Firm name 





Address : a aie | 
| ea pace ANC cerns SBE er 


HEATING SYSTEMS AND EQUIPMENT 


C. A. DUNHAM COMPANY * CHICAGO * TORONTO * LONDON ¢ 
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N E W. e ¢ JUST OFF THE PRESS 


It simplifies selection of controls 
for all heating systems! 






IT'S FREE 


... get your copy of this helpful catalog. It 


will save you time and effort in selecting 
automatic heating controls for every type of 
heating system. Write Penn Controls, Inc., 
Goshen, Indiana. Export Division: 13 E. 40th 
Street, New York 16, N. Y., U.S.A. In Cana- 
da: Penn Controls Limited, Toronto, Ontario. 
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AUTOMATIC CONTROLS 


FOR HEATING, REFRIGERATION, AIR CONDITIONING, GAS APPLIANCES, PUMPS, AIR COMPRESSORS, ENGI) 5 
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House Beautiful’s PACE SETTER HOUSE... 
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RADIANT GLEATE 


Not everyone can afford as luxurious a residence as 
House Beautiful’s new 1953 Pace Setter... radiant 
heated with GM Steel Tubing. Yet this finest of all 
heating comes well within the budget of even the 
most modest house, because—whether specifica- 
tions call for ceiling or floor installation—only GM 
Radiant Heating Tubing offers all these advantages: 


LOW MATERIAL COST—yet meets the strict re- 
quirements for radiant heating. GM Steel Tubing is a// 


steel—no secondary bonding alloys to encourage elec- 
trolytic corrosion. 


LOW HANDLING COST. 120’ to 1000’ continuous 


coils eliminate fittings and joints in plaster and under 
grade—reduce labor costs and, at the same time, lessen 


chance of leakage. 


HIGH QUALITY, STRENGTH and UNIFORMITY. 
Every foot of GM Steel Tubing is hydrostatically tested 


ROCHESTER PRODUCTS pivision OF GENERAL MOTORS 
Rochester, N. Y., U.S. A. 








at 2000 pounds per square inch. In addition, sections 
are subjected to ‘‘destructive” tests such as flaring, 
twisting, flattening, etc. Such tests assure you of quality 
and uniformity. 


SMALL, YET TOUGH. GM Steel Tubing is small 
enough for easy handling, yet tough enough to be 
walked on or roughly handled without damage. Com- 
plete serpentine coils can be readily formed in heating 


contractor’s shop or at building site. 


SEND FOR YOUR PAY BROCHURE 


Entitled “A New Approach to Radiant Heat- 
ing,” this profusely illustrated Rochester 
Products brochure tells 
why GM Steel Tubing is ee 
the choice of more and hee 

more progressive build- 


" ers. Send today for your 
» free copy. 





Gm STEEL TUBING 











Obituaries 
(Continued from page 163) 


1927 and in the same year secured his 
General Electric franchise. Mr. Cooper 


is survived by his widow, a son and a 
daughter. 


Jack Scharff, 59, manufacturers’ 


representative in New York City and 
treasurer of Sales Representatives 
Assn., died recently. He was connect- 


ed with the plumbing supply industry 


for 37 years and was active in philan- | 
thropic and civic affairs. His survivors, | 


two brothers and a son, will continue | 


to direct Mr. Scharff’s organization. 


William Grote, 85, chairman of the 
board of the Grote Mfg. Co., Bellevue, 


Ky., died recently in Cincinnati. He 


was a pioneer in the production of | 


injected molded plastics in the United 
States. The Grote Company manufac- 
tures a line of medicine cabinets for 


bathrooms, 


George J. Dehn, 85, president of the 
Compound Injector & Specialty Co., 
Chicago, died recently at his home in 
Chicago. In 1911 Mr. Dehn joined the 
American Society of Sanitary Engi- 
neers, was its vice president several 
times and was general chairman of the 
Annual Meeting Committee in Chi- 
cago in 1920 and 1933. 

He proposed the founding of the 
ASSE Quarter Century Club in 1945 
and served as its chairman until his 
death. Mr. Dehn received the 1951 
Henry B. Davis Award for his con- 
tributions to the advancement of sani- 
tation. 


Distributorships 


Bendix Home Appliances, Division 
Avco Mfg. Corp., South Bend, Ind.— 
Samson Distributing Co., Washington, 
D. C., has been appointed distributor 
for Washington, D. C., and the Greber 
Distributing Co., Baltimore, has been 
appointed distributor for Baltimore. 


Admiral Corp., Chicago—R & M 
Distributing Co., Fort Smith, Ark., for 
the Fort Smith area. 


Chicago Nipple Mfg. Co., Cicero, Ill. 
—Jeu de Vine & Woodcox, Detroit, for 
portions of Northern Indiana. 


Coyne and Delany, Brooklyn, N. Y. 
—W. E. Ringwood Co., San Francisco, 
for Northern California and portions 
of Nevada and John D. Ozier, Bir- 
mingham, for Alabama and portions 
of Florida. 


Fedders-Quigan Corp., Buffalo, 
N.Y.—J. B. Mitchell Co. for Baltimore. 


Quiet Heet Mfg. Co., Newark, N. J. 
—E. I. Jones Co., Dallas, for Arkansas, 
Louisiana, Mississippi, Oklahoma, 
Texas and Western Tennessee; Wil- 
liam J. Galvin, Windsor, Conn., for 

(Please turn to top of page 173) 

















Officials of American Sales & Distributors, Inc. and Whirlpool Corporation, 


St. Joseph, Mich., discuss the appointment of American Sales as distributor 
in the Columbus and Dayton, Ohio, area. Attending the meeting in St. Joseph 
are, left to right, seated, C. Kinzig, and Tom Goldenberg, both of American 
Sales; E. Keller, Whirlpool; and E. Brauning, American Sales. Standing are 
J. M. Crouse, sales manager, and Elisha Gray II, president, both of Whirlpool; 


and Sylvan Gessaman, American Sales. 


News 





(Continued from page 163) 
Zeim, financial secretary; Joe Sam- 
uel, recording secretary; Joe Capu- 
to, sergeant-at-arms and John 
Schenk, trustee for four years. 


Myers Holds Sales Course 
Forty-one distributor sales rep- 
resentatives of The F. E. Myers and 
Bro. Co., Ashland, Ohio, attended 
a two-week sales training course 
at the main plant in Ashland re- 
cently. Trainees attended daily in- 
struction sessions to learn Myers 
manufacturing methods and the 
various uses of the company’s pro- 
ducts. The classes were led by 
Myers specialists in various fields. 


Quakers Wholesalers’ Election 

John J. Owens, sales manager of 
Hajoca Corp., Philadelphia, has 
been re-elected as president of the 
Quaker City Plumbing Wholesalers 
Assn.; Maurice Shapiro, as vice 
president; Irving Schnider, as vice 
president, and Leo Lamponi, Jr., 
as treasurer. 


Watts Dinner 

The Watts Regulator Co., Law- 
rence, Mass., recently unveiled a 
new painting of the late Burchard 
Horne, former head of the com- 
pany. The unveiling took place at a 
dinner for Miss Anna L. Schueler, 
in honor of her retirement. She had 
been with the company for 37 years 
as head bookkeeper, corporation 
clerk and director. 


GAMA Makes Award 
C. C. Warwick, general traffic 
manager at Rheem Mfg. Co., Spar- 
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rows Point, Md., has been awarded 
a gold watch and a special citation 
by the Gas Appliance Mfrs. Assn., 
for his contributions in the form of 
new methods for the gas appliance 
industry. 


Airtemp Plans Sales Campaign 
Airtemp Division at Chrysler 
Corp., Dayton, recently held a 
three-day sales conference, at 
which it was stated that 1953 prom- 


ises to be the greatest air condi- 
(Please turn to top of page 173) 


A group of plumbing apprentices of 
the Washburne Trade School, Chicago, 
is shown on a tour of instruction at 
the Chicago Pottery Co. plant. In- 
struction on the manufacture of vi- 
treous china plumbing fixtures was 
given to 336 apprentices by H. B. 
Greisbach, left, head of of Washburne 
apprentice classes. 
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| IT TAKES TWO TO TURN THE HEAT ON SALES 
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FOR FACTS AND FIGURES MAIL THIS COUPON 


PENNSYLVANIA RANGE BOILER CO. 
Philadelphia 46, Pa. 
QUALITY PRODUCTS SINCE 188] 





GAS AND ELECTRIC WATER HEATERS 


1. Interested in an economy line of 
water heaters for the homeowner 
and builder market? Bradford gives 
you dependable construction, ef- 
ficiency, performance—it’s stream- 
lined for modern styling—priced for 
budget buyers. A volume sales 
builder available in gas and electric, 
round and table top models in all 
popular capacities. 


2. Interested in custom-made line of 
water heaters for those who want the 
very best? The Pennsylvania line is 
built to outperform and outlast most 
water heaters on the market today. 
You sell the finest when you recom- 
mend Pennsylvania. Gas and elec- 
tric table top or round models in all 
popular sizes. 


It takes two to cover the water heater 
sales market. Bradford and Penn- 
sylvania give you the two top per- 
formers in the water heater field to- 
day. Phone, write, wire for complete 
details now. 


-3 
— Boiler Co., Dept “s 


Pennsylvania ® _, Phita. 46, Po- 


2ath and Elisworth Sts 
full details © 
Please send me Bradford line 0 


The Pennsylvania Oe 


al 
Address State__——— 


Zone—— 


— 
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for LOW COST SERVICE 
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Ruggedly Built 


CIRCULATORS 


MONEY THREE WAYS: pile 
oo Get more information today about Taco’s inicreas- 
EXTRA CAPACITY ingly popular circulators. New users are enthusiastic 


sas 


SAVES YOU 








yr (Full 1%” 
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\@ : Taco cipal at Ors aN inet clern ahait_ _-ecause Taco is the BIG-VALUE of our industry 





all sizes 





14%4"”—1¥Y2” 





pipe radiant heating jobs (panels, con- 
vectors, radiators or baseboards). Better Heating — Better with Taco 


LESS AND MORE SEEM 





FLEXIBLE INVENTORY 


Interchangeable flanges mean one cir- 








i or ts") pola sa Se =. TACO HEATERS, Incorporated 
of circulators in stock. 137 South St. + Providence 3, R. I. 
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A week-long sales conference was held by The F. E. Myers & Bro. Co. at its 
Ashland, Ohio, factory recently. It included a discussion of each of the firm’s 
products as to manufacturing, sales features and merchandising plans. The 
sales force and management officials are shown above at the conference. 


News 





(Continued from page 168) 
tioning year in the industry’s his- 
tory. Chrysler Airtemp’s _ sales 
promotion, advertising and public- 
ity programs have been greatly ex- 
panded for 1953, according to J. F. 
Knoff, vice president and general 
sales manager, who said that only 
about 1 percent of the existing 
homes are air conditioned. 

A nine day, 10-hour-a-day mer- 
chandising and sales course was 
also held, at which Airtemp officials 
were prepared for what is believed 
by the company to be the most in- 
tensive selling campaign in air con- 
ditioning history. Special émphasis 
was placed on the development of 
the residential air conditioning 
market. 


Timken Sales Meeting 


Timken Silent Automatic Div., 
Jackson, Mich., recently held a 
sales meeting at which T. A. Craw- 
ford, general manager, stated that 
40 percent of all consumer expen- 
ditures are for items above abso- 
lute basic human needs. An inten- 
sive advertising plan to help dealers 
exploit these expenditures was also 
covered at the meeting. 


Illinois Assn. Meets 


The Illinois Master Plumbers’ 
Assn. re-elected all of its officers at 
the recent annual convention held 
in Chicago. They are Roscoe L. 
Wagner, president; A. F. Weiskopf, 
Ist vice president; Arthur Neuf, Jr., 
Znd vice president; P. J. Brown, 
treasurer and W. R. Brookman, 
secretary. 

Vic J. Killian, past president of 
the NAMP and of the Illinois Assn., 
spoke at the concluding session of 


the convention on the advantages 
of a sliding scale mark-up for con- 
tractors. The convention recom- 
mended to the NAMP that Robert 
E. Murphy, national director for 
the Illinois area, be appointed for 
another term. 

For a full report of the conven- 
tion, see Domestic Engineering for 
February, page 86. 


Heating Training Program 

The National Radiator Co., Johns- 
town, Pa., is conducting a four- 
week training program for student 
heating engineers, which began 
February 16. V. W. Blackney, man- 
ager of the Detroit sales office, is 
serving as educational director. 
Presentation of diplomas will take 
place March 18 during the Heating 
Division general sales conference. 
At the sales conference, 140 Na- 
tional Radiator salesmen will make 
inspection visits of the company’s 
plants in Middletown and Dun- 
cansville. 


Philadelphia Assn. Elects 

Officers recently elected by the 
South Philadelphia Master Plumb- 
ers Assn. are Albert J. Sgro, presi- 
dent; Larry Mariano, vice presi- 
dent; Ed. Suez, vice president; A. 
A. Bonvini, secretary; Benny Can- 
navo, treasurer; and Sam Agosti- 
relli, sergeant-at-arms. 


AGA Session for Builders 


The beauty, safety and efficiency | 


of gas appliances are the most im- 


portant factors for builders to con- | 


sider when promoting the sale of 


gas homes, according to speakers at | 


the recent gas industry clinic of the 
(Please turn to top of page 178) 
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| Distributorships 
| (Continued from page 168) 
Connecticut, Rhode Island, Massa- 
chusetts, and the Lower Hudson River 
| Valley; Ralph M. Cohen, Inc., New 
York, for Delaware, Maryland, East- 
| ern Pennsylvania, New Jersey, Metro- 
| politan New York and Washington, D. 
C.; C. H. Rogers Sales Co., St. Paul, 
for Minnesota, North Dakota, South 
Dakota and Western Wisconsin; May- 
erson-Follman Co., St. Louis, for Kan- 
sas, Missouri, Southern Illinois, West- 
ern Kentucky, Southern Indiana and 
the Nashville area; George Hatch, Los 
Angeles, for Arizona, California and 
Nevada; The Symphonette Corp., Chi- 
cago, for Northern Illinois, Northern 
Indiana and Eastern Wisconsin, and 
Handel-Device Co., Cleveland, for 


Ohio. 


Kelvinator Division, Nash-Kelvina- 
tor Corp., Detroit—Dulaney’s, Okla- 
homa City, for Oklahoma. 


Detroit Brass & Malleable Co., De- 
troit—Albert Schnyder, Houston, for 
Texas. 


Eclipse Fuel Engineering Co., Rock- 
ford, Ill—General Combustion Co., 
Birmingham, for Alabama and North- 
western Florida. 


Home Appliance Division of Murray 
Corp. of America, Detroit—Henry N. 
Clark Co., Boston, for Eastern Massa- 
chusetts, Rhode Island and portions of 
New Hampshire. 


National Rubber Machinery Co., 
Akron—Albert Glicksman & Co., 
Newark, N. J., for New York State. 


Servel, Inc., Evansville, Ind.—Snook 


& Aderton, Inc., Lubbock, Tex., for 


West Texas. 


Whirlpool Corp., St. Joseph, Mich.— 
Van Zandt Supply Co., Huntington, W. 
Va., for Huntington, Clarksburg, and 
Charleston, W. Va. 








| New officers of the Women’s Auxiliary 

of the Illinois Master Plumbers’ Assn. 
| were elected at the recent convention 
in Chicago. They are, left to right, first 
row, Mrs, Edward Gross, 2nd vice 
president; Mrs. A. L. Wargo, president 
and Mrs, Dorothy Bowles, 3rd vice 
| president. In the second row are Mrs. 
Arthur Neuf, Jr., lst vice president; 
Mrs. A. R. Parks, treasurer and Mrs. 
Walter Slocombe, secretary. 
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SANITARY- DASH 


MANUFACTURING CO., INC. 


Vth ST. ond 44th ROAD, LONG ISLAND CITY 1,N.Y. 


“Warehouse REPRESENTED BY —— > — om tom 

Co. R. H. Gaebler Co. L. J. Grossman Co. Mitchell Love Co. Slaybaugh- pson Co. Wingard Company 

L St. Lowis 8, Mo. Cleveland 15, Ohio Philadelphia 30, Pa. Denver, Colo. Fort Worth, Texas 

H. Baron A. S$. Gibbons Co. *Sam Hexter *Shamrock Plbg. Sales Co. Watson Agencies Morris Zwiren 

New York, New York Dayton 6, Ohio Beverly Hills, Cal. Chicago, IIlinois Toronto, Canada Kew Gardens Hills, N. Y. 


P. C. Abbott & 
Richmond 19, V. 








a. Y. 
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Here are 4 reasons 
why you're always 


sure of 
extra quality with 


ot Peapod 


the modern shower curtain rod— gives every bathroom 
the decorator look. 











3, Patented Snap-Lock Connector is 


designed for quick installation or 
for disassembly when needed..- 






2.Special ceiling supports give rigid 
strength and permit use of one-piece 
curtain on corner tube (Neo-Angle, Pier, 


“0”, “U", and other types of assembly). 







a T. Modern Design—strong hooks slide 
easily, smoothly and quietly on concealed 


tracks—no unsightly metal or plastic pins. 









5 / pba For increased sales, 


a > aN ‘* 5 
 —— —- install TRAXROD 
4, ? a j in your display room. 


‘A 









Order your supply now! 





Carry the complete 





4. Handsome, durable polished chrome 
finish gives lasting beauty and makes 


for easy cleaning. the quality line. 


5 BRIDGEPORT BRASS COMPANY 
Bridgeport 2, Conn. «© Established 1865 
Mills at Bridgeport, Conn., and Indianapolis, Ind. 
in Canada: Noranda Copper and Brass Limited, Montreal 






Bridgeport line— 





BRIDGEPORT BRASS 
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March, 


Kean Archives 


MPORTANT DATES IN HISTORY 


June 17, 1775 — date of one of the crucial battles in modern history — the Battle of Bunker Hill. 
The British achieved an immediate advantage by gaining possession of a strotegic point. 
The Americans lost a quarter of their men, the British over one-third. 


On the American side this vital fight served to uplift even higher their moral spirit and unflagging 
determination to win the final outcome. 


This rugged ‘‘stick-to-it-ness’’ and pioneer spirit still prevails today. It is the underlying reason 
why American business continues to make more and better products that last 
longer and work more efficiently. 


Wheatland steel pipe carries the date of its production welded into each length. Behind this 
important date stands an organization of specialists, whose job it is to produce this one product, 
only steel pipe. Ask for Wheatland, “the pipe with the year mark”’. 


WHEATLAND TUBE COMPANY 


BANKERS SECURITIES BUILDING, PHILADELPHIA 7, PA. 


WITH 
THE 


YEARMARK”"’ 


Scrap is urgently needed to help keep America strong and free. Do your part — get in your scrap today! 
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Burnham PACEMAKER* 


Here’s the oil-fired boiler that hit the 
jackpot of popularity because its high 
quality and fine performance belie its 
low competitive price. Its double com- 
bustion chamber and vertical flue travel 
over hundreds of heat grabbing fins, its 
large direct heating surface make it 
highly efficient. Built-in all copper Pend- 
ant or Supert tankless water heaters 
can be supplied for plentiful year ‘round 
domestic hot water. PACEMAKER is 
made of cast iron for long, trouble-free 
service; and it’s shipped assembled for 
easy installation. 


These three boilers will help you to build the kind of reputation that 
develops new business. (One satisfied customer tells another). PACE- 
MAKER and YELLO-JACKET are available with flush or extended jack- 
ets — Gas Boilers with extended jacket. All have handsome two-tone finish. 
Mail the handy coupon for complete details including ratings! 


*Reg. U.S. Pat. Off. 
}Patented 


BURNHAM PRODUCTS WEAR LIKE IRON .. . FOR THEY’RE MADE OF IRON 


Peteaeancesegaqasseeeseararense=4 


You can stake your reputation on these 


3 BURNHAM LEADERS 


Check their many advantages 








Burnham GAS BOILER 


PB SERIES 


Here’s the nearest thing to perfection in 
a gas boiler —a dual purpose unit de- 
signed always to give the best in auto- 
matic heating plus year ‘round domestic 
hot water. Power burner efficiency — 
accurate metering of gas and air give 
perfect combustion. Short refractory tun- 
nel reduces excess air, burns gas com- 
pletely—result: extra hot “fire-ball” flame. 
This means low fuel consumption. Spe- 
cial all-copper tankless or storage type 
coils are available for plentiful low-cost 
domestic hot water. 




















Burnham YELLO-JACKET 


Here’s an all-fuel boiler you'll be proud 
to sponsor. Its exclusive design and 
overall efficiency make the heating dol- 
lar go farther. Long vertical, lateral and 
horizontal fire travel, a heat retaining 
trap, a large combustion chamber and 
hundreds of heat-grabbing fins are all 
contributing factors. Its safety and de- 
pendability are unsurpassed. Sturdy 
cast-iron construction means life-long, 
trouble-free service. YELLO-JACKET, 
also, takes all-copper coils for year 
‘round domestic hot water supply. 














BURNHAM CORPORATION Dept. DE-33 
Irvington, New York 


Please send full information and ratings for 
[] Pacemaker. [] Gas Boiler, [) Yello-Jacket 


Name .. cc cccccccccccccccccesccccccecces 





Irvington, New York 


FIRST IN THE MANUFACTURE OF BASEBOARD HEATING 
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General Electric’s new showroom in the Merchandise Mart, Chicago, exhibits 
major appliances and suggests ways in which contractors can display the 
General Electric line to its best advantage. The showroom consists of 3,500 sq 


ft of display area and 1,500 sq ft of office space. 


News 





(Continued from page 173) 
American Gas Assn., New York, 
during the annual convention of 
the National Assn. of Home Build- 
ers in Chicago. 

Harry Swenson, director of dis- 
play and kitchen planning of The 
Peoples Gas Light & Coke Co., 
Chicago, said the kitchen is still 
the center of family life and must 
be planned with great efficiency, 
because of the minimum of space, 
and because of the fixed position of 
the appliances. 

C. George Segeler, utilization en- 
gineer, of American Gas Assn., dis- 
cussed proper installation of gas 
appliances and equipment to obtain 
the maximum in safe, efficient 
service. 


Hands Across the Border 

Tuthill Pump Co., Chicago, has 
made an agreement by which the 
Ingersoll Machine & Tool Co., Ltd., 
Canada, will manufacture and dis- 
tribute the new Model 30A5G Tut- 
hill Fuelstat. Canadian oil burner 
manufacturers will secure closer 
cooperation on their pump require- 
ments through this service, the 
company announced. 


York Gets Big Job 
York-Shipley, Inc., York, Pa., 


has contracted to manufacture $1,- 
500,000 worth of automatic heating 
equipment for Levitt & Sons, the 
New York builder. About 11,666 


York-Heat units are already in 
operation at Levittown, N. Y., 
about two-thirds of the Long Is- 
land developement. This will mark 
the fifth year that the Levitt con- 
tract has been granted to the York- 
Shipley organization. 


Maid-O'-Mist Sales Meeting 


A recent sales meeting of Maid- 
O’-Mist, Inc., Chicago, drew 18 rep- 
resentatives from the United States 
and Canada. The meeting in Chi- 
cago, was conducted by H. Jack 
Carr, vice president, and James 
Madden, sales manager. They dis- 
cussed the increased advertising 
schedule for 1953, the 1953 catalog 
and new sales aids available to 
wholesalers and contractors. 


Philadelphia Assn. Officers 
New officers recently elected at 

by The Master Plumbers’ Assn. of 

Philadelphia are Ellis Hendricks, 


president; Harry S. Nitterauer, vice 


president; Frank J. Ledwith, vice 
president; Edward Mellwig, Jr., 
secretary and Harry L. Stilwell, 
Jr., treasurer. 

Mr. Frank Blazek, a past presi- 
dent of the association,and present 
chairman of the board of directors, 
has been appointed to membership 


on the advisory committee. 


They Hit the Jackpot 

A total of 336 prizes were won by 
dealers and jobbers salesmen in 
Given Manufacturing Company’s 
recent “Jackpot Day” promotion. 
Prizes were awarded to salesmen in 
the state of California for selling 
and installing Waste King Pulvera- 
tors. Charles Silver of Mike Silver 
& Sons Plumbing Supply Co., Los 
Angeles won $1000, and T. J. Holli- 
day of the Holliday Plumbing Co. 
of Temple City, won $250. 


Arizona Assn. Officers 

The new officers of the As- 
sociated Plumbing Contractors of 
Arizona, elected at the annual 
meeting held recently in Tucson, 
are W. P. Hearn, president; W. A. 
Thompson, vice president; Harlan 
Fike, secretary and Ed Braatelin, 
treasurer. 

The new officers of the Women’s 
Auxiliary are Mrs. George Neil, 
president; Mrs. Franklin Andrews, 
vice president; Mrs. George Tripan, 
secretary; Mrs. David McDaniel, 
treasurer, and Mrs. W. P. Hearn, 
chaplain. 


A Letter from Indonesia 

Williams Oil-O-Matic Division at 
Eureka Williams, Corp., Blooming- 
ton, Ill., recently received a request 
for a Buyer’s Guide from S. O. K., 
Indonesia. The only address on the 
envelope was, “Firma .. . There is 
a Big Difference in Oil Burners... 
Book under 16 Oil Burners... 
Newark Sunday News.” This had 
appeared in a company ad in the 
paper. It was received by the paper 
and forwarded to Williams. 





Directors of The F. E. Myers and Bro. Co. sales activities are, left to right, 
J. F. Simmons, domestic sales manager; D, E. Brubaker, merchandising man- 
ager; W. B. Kellogg, vice president and export sales manager; C. D. Leiter, 
vice president in charge of sales; E. M. Myers, sales operations manager; E. H. 
Reaser, advertising and sales promotions manager. Not shown is C. B. Sattler, 
sales training director. 
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ANYBODY 
can take inventory 

ANY TIME in 
“NO TIME” 














IDEAL ORDER AND 
INVENTORY PAD 


The simplified Union Malleable 
Order Pad makes an ideal form 
for use in taking inventory. 
You will find it a wonderful 
help and time-saver. 


- SIMPLIFY INVENTORY 


with U-Brand Quality Pipe Fittings in Boxe 





The attractively designed and clearly labeled boxes arranged fo 
efficiency in merchandising as pictured above offer a tremendou 


If you have not received your advantage when taking inventory or when checking your stock ir 
order pad just request it on 

your letterhead. We shall like- You can save hours or even days of valuable inventory 

wise welcome any inquiries. time, according to the size of vour stock, if you take 


advantage of the Union Malleable boxed arrangement. 
Even an inexperienced clerk can easily take inventory, 
whether annually, monthly or weekly. 


One source gives you everything you need in fittings. The U-Bran 
Quality Line includes: Malleable Iron Pipe Fittings and Unions— 
Plugs, Bushings and Floor Flanges — Cast Brass Solder Joint Fit 
tings — Cast Iron Drainage Fittings — Steel Pipe Nipples = 
Wrought Steel Couplings. 


DISTRIBUTED THROUGH WHOLESALERS ALL OVER THE WORLD 


the UNION MALLEABLE MFG. CO. 


ASHLAND, OHIO « U.S.A. 
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\ OU Mean youre 
\\ still looking for a 


y reliable 


water heater?” 
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WATER HEATERS 


are reliable to sell because they're made 
so well! Both Merion Gas Water Heaters 
and the equally dependable John Wood 
Electric Water Heaters are made and 
warranted by a company known for 





“Quality Products since 1867''— the 


JOHN Woop COMPANY 
Conshohocken, Pa. and Chicago, Ill. 
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a good address 





where p-Ic equipment 
is at home......at work 


This new, modern apartment house is well equipped 
to supply its over 300 tenant-families with adequate heat 
and clean, hot water. Like many other modern apartment owners, 
the owners of the Rittenhouse-Savoy chose p-k equipment 
Twenty story, 300 family Rittenhouse-Savoy apart- 


for efficient, dependable, economical operation. ment building on fashionable Rittenhouse Square, 
e ° e e e Philadelphia. Owners: M. H. McCloskey and Kevy 
Full information and engineering help is yours K. Keloowmany Sulldere: MeClechey & Co., Avehi- 
° ; e tects: J. Raymond Knopf, Samuel |. Oshiver, 
for the asking. Write today. J. Ethan Fieldstein; Structural Engineer: Robert J. 
McLaughlin; Consulting Mechanical Engineer: Robert 
J. Tarleton; Mechanical Contractors: Ambrose- 

Augusterfer Corp. 


Three p+ Hot Water Converters are in use at the new, modern Three 48” x 120” Type B gk Hot Water Storage Heaters, each 
Rittenhouse-Savoy, on fashionable Rittenh Square, Philadelphia. containing two heating elements. Each has a live steam section to 
Each heats 480 gpm of water from 160°F to 180°F with steam at heat 2000 gph from 40°F to 180°F with steam at 5 psig. A 50 sq. ft. 
25 psig pressure. Steam supply is purchased from public supplier. condensate cooler is built into each section. 





the Patterson-Kelley Co., Inc. 


: 530 Burson St., East Stroudsburg, Penna. 


, 1919 id er | in heat transfer equipment since 1880 oe 


’ Park Avenve, New York 17 © Railway Exchange Building, Chicago 4 © 1700 Walnut Street, Philadelphia 3 * 9%6-A Huntington Avenue, Boston 16 * and other principal cities 
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The Power Vise Stand 


WILL PAY YOU 
$7.20 A DAY-OR MORE 





Time studies prove that to cut-off, ream, and thread a 2” pipe 
by hand takes 74% minutes. With an Oster Power Vise Stand 


a man can do it in less than 2 minutes—saving 544 minutes. 
Your Oster distributor is ready to 


And time is money. Even if your labor cost is only $2.25 an halo vou tilve delle glee duned- 
hour and you add nothing for overhead, these 514 minutes ing problems. He offers sound rec- 


will save you 20¢ on every piece of 2” pipe you thread with ommendations, speedy delivery, 


agate d dependabl ice... and 
an Oster Power Vise Stand. If you thread 36 pieces in a day, it aR te ie eae 
adds up to $7.20. Profits to you on other sizes up to 2” pipe 


are similar. 


the products he 
sells. Contact him 
for money saving 
facts, or if you don’t 
know who he is, 
write the Oster 
Manufacturing 
Stand is morning fresh at quitting time . . . always ready to Company for more information 


deliver accurate threads that assure tight, safe make-up. on the Power Vise Stand. 


The Oster Power Vise Stand delivers these profits because it’s 
fast, dependable, and sturdy. It’s simple to operate and easy 
to move. Even a good man gets tired, but the Oster Power Vise 





MANUFACTURING CO. 


Main Office and Factory: 


2045 East 61st St., Cleveland 3, Ohio 


THE 


1893 + CELEBRATING 60 Years Leadership in the Threading Industry * 1953 
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2nd Report from the Heating Show .. . continued from page 114 





A CONVECTOR HUMIDIFIER with an 18 in., 
evaporating area in four troughs was featured 
by Maid-O’-Mist. It is designed with evapor- 
ator pads in individual troughs in order to allow 
the war air to flow freely between the pads. It is 
installed by cutting open the plenum in the 
heating system and making the water connec- 
tions. An operating model of the humidifier is 
shown being demonstrated by Jack Carr, vice 
president, and H. T. Waterstat, sales represen- 
tative. 

Further information: Maid-O’-Mist, Inc., 3217 
N. Pulaski Rd., Chicago. 





A VERTICAL CONDENSATION PUMP AND 
RECEIVER designed to occupy premium space 
with high efficiency was featured by Chicago 
Pump. Offered in a variety of models, it is for 
applications of 500 to 10,000 EDR and 10 to 50 
Ibs pressure. A complete line of circulating 
pumps for air conditioning and building water 
systems, and sewage ejectors were also on dis- 
play, along with vacuum and feed and close- 
coupled units, for all types of industrial appli- 
cations. John C. Redmond, ad manager, and J. 
Zelemietz are shown in attendance at the show. 

Further information: Chicago Pump Com- 
pany, 2341 Wolfram St., Chicago. 
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RADIANT HEAT MANIFOLDS of one piece 
bronze casting were introduced by Hi-Flow. 
Fittings in five, six, seven and eight outlet mod- 
els were shown along with supply manifolds 
without balancing fittings in five to eight outlet 
models. A complete line of other fittings were 
also displayed. Clarence Meyer, sales manager, 
and Philip Seligson, president, are shown ex- 
amining one of the tap-in fittings at the show. 
Fittings are offered in single and double flow 
models of bronze and cast iron construction. 

Further information: Hi-Flow Products, Inc., 
Lindenhurst, N.J. 


BARNES « JONES nc. 


VACUUM HEATIN 


A CONTROL FOR VAPOR HEATING sys- 
tems that provides a continuous flow of metered 
steam at all times to meet heat losses was fea- 
tured by Barnes & Jones. With this control, the 
flow of steam to each radiator is increased as 
the weather changes. Radiators are filled with 
steam only when there is a need for full heat. 
Shown in attendance at the show are E. Lund, 
Boston; M. Greenberg, Portchester, N.Y.; C. W. 
Larson, Boston; C. Combs and B. Thompson of 
the Russell Smith Co., St. Louis, and S. J. Reid, 
Boston. 

Further information: Barnes & Jones, Inc., 
128 Brookside Ave., Boston. 


Please turn to page 188 
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FOR RADIANT HEATING choco on/-bond CHASE’ COPPER TUBE 


Fewer joints are needed when you use _installations for walls, floors and ceilings. 
long lengths of easy-to-bend Chase Copper And you just can’t beat Chase Copper 
Tube. It’s lightweight and comes in all Tube for quality, thermal conductivity and 
sizes. Together with Chase Solder-Joint corrosion resistance. Write today for FREE 
fittings it makes perfect radiant heating | 50-page book on Radiant Panel Heating. 


The Nation’s Headquarters for Brass & Coppet 
® Albany t Cleveland Kansas City, Mo. New York San Francises 
ad S eS = Atlanta Dallas Los Angeles Philadelphia ‘Seattle 
h BRASS & COPPER Mt ee tein 
Chicago Houstent Newark Rochester ¢ (T sales 


WATERBURY 20, CONNECTICUT + SUBSIDIARY OF KENNECOTT COPPER CORPORATION Cincinnati Indianapolis. New Orleans St. Louis ottice oa) 
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CASHIN ot gee 
KITCHEN SALES! a 


Sell cabinets for any sink -- or complete kitchens ... sell 
cabinets in white or any of 5 pastel colors! Take advantage J 
of the big demand for steel kitchens and cash in on this 

profitable business. It's EASY! Harrison now has available 

to you the striking display unit shown above, featuring cabinets 

in COLOR, It comes complete in every detail and can be 

assembled in less than two hours. It is free-standing, it attracts 

attention, and it shows the beauty and superiority of Harrison 

steel cabinets in the most attractive way. 


More than 20 sink cabinets! 


Harrison offers a complete line of standard and 
custom cabinets and accessories, Features include 
insulated, spring-hinge doors, roller bearing 
drawers, "knee-zone" recessed sink fronts (except 
on economy models), heavy gauge welded steel 
construction, and baked enamel finish. 














SEND THIS COUPON NOW! 
Harrison Steel Cabinet Co. 





ATTACH | 4718 West Fifth Ave. 
TO YOUR Chicago 44, Ill. 
Please send more information on HARRISON 
LETTERHEAD steel kitchens to: : 
| 
s & Copper TODAY! Name 
—— Company. 
’ 
Waterbury 1) 
al STEEL CAB COMPANY Street_ a 
oitice ont) ae OR aS EE a 
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ANNOUNCING THE RESULTS OF 
THE CRANE IDEAS COMPETITION 


Crane holds nation-wide contest to 
stimulate interest in bathrooms and kitchens 





There were so many entries in the Crane competition it required four large, spe- 
cially built chests to ship them to the judging place. The distinguished Jury of experts 
consisted of Alan Brockbank, Home Builder, of Salt Lake City, Utah; Royal Barry 
Wills, Architect, of Boston, Mass.; Glenn Stanton, Architect, of Portland, Ore.; George 
Dahl, Architect, of Dallas, Tex.; and Henry Dreyfuss, Industrial Designer, of South 
Pasadena, California. 








In order to discover and develop new ideas for 


bathrooms, kitchens and utility rooms—rooms that 
are built around plumbing installations—Crane has FIRST PRIZE WINNERS 
just held a nation-wide architectural competition. Bathroom for home costing up to $25,000 


J. A. Curtiss, 


Nearly 500 architects, draftsmen and designers Maw, teat. Cosbailegy 


submitted entries from which a distinguished jury 


picked 32 winning designs to share $23,000 in Penne Se een See Senne 


Charles West Jones, Jr., 


prizes. Glendale, Calif. 

You'll see a number of these prize winners—with Kitchen for home in any price range 
new, advanced, practical ideas—in forthcoming Richard C. Brigham, 
Crane advertising. Cambridge, Mass. 

Crane is already building some of these rooms Utility room for home in any price range 


Donald H. Panushka, 


to photograph for publication; and details will be Birmingham, Mich. 


supplied to Crane dealers as they become available. 
Watch for the announcement! 


GENERAL OFFICES: 836 SOUTH MICHIGAN AVE., CHICAGO 5 
( RAN E [> VALVES © FITTINGS © PIPE 
@ PLUMBING AND HEATING 
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CONVERSION BURNER ! 


Bryant’s new model “208” has 
everything it takes to boost sales | 
... including new low price! 



















Stock the ‘‘208”’ now! It’s a high-quality, 
low-priced, pace-setting design that assures 
quick sales . . . fast, profitable installations 
. .. complete customer satisfaction. 


: Specifically... 


It reduces inventory requirements! Just one 
basic unit (as shown) covers the entire range from 
75,000 to 275,000 Btu/hr for natural gas... meets the 
requirements of all of your jobs—furnaces or boilers. 
Larger controls are available to increase capacity to 
370,000 where necessary. Get complete information today! Move 
It installs quickly . . . easily! A telescoping now to cash in on this big-volume, high-profit sales 
venturi provides a wide range of dimensional adjust- opportunity. Contact your Bryant distributor or write: 
ment. Convenient leveling legs are provided at both Bryant Heater Division, 17825 St. Clair Avenue, 
front and rear. Pilot can be easily removed from the Cleveland, Ohio. 

outside. . 

It’s high quality throughout! The “208” in- 

corporates Bryant special comfort features that clinch 


® 
sales: “Finger-Tip” Igniter ... “Safety Sentinel’ Pilot 
... “Magic-Action” Valve. And heavy-gauge steel is 
- used throughout. 





It’s priced low—surprisingly low in view of the 

quality packed into this unit. It’s priced to sell! 
AGO5 

ste It uses all gases—is A.G.A. approved for natural, 


PIPE mixed, manufactured or L. P. You can sell the “208” HEATING © AIR CONDITIONING 
TING for any conversion job . . . in any fuel area. WATER HEATING 











2nd Report from the Heating Show . . . continued from page 183 





A YEAR ’ROUND AIR CONDITIONER that 
provides winter heating and summer cooling 
through the same ductwork was featured by 
Waterman-Waterbury. It is a package unit, 
including compressor, coil and condenser, as 
well as filters and controls. The water-cooled 
compressor is hermetically sealed. The unit is 
offered in sizes up to five ton capacity. Com- 
plete lines of oil and gas-fired furnaces and 
winter air conditioners were also displayed. 
Stewart Smith, sales manager, is shown in at- 
tendance at the show. 

Further information: The Waterman-Water- 
bury Co., 1121 Jackson St., N.E., Minneapolis. 


AN AUTOMATIC GAS WALL HEATER that 
extends only 4 5/16 in. from the wall was fea- 
tured by Temco. Engineered for easy installa- 
tion as well as compactness, it fits between 
standard 16 in. O.C. studding. The wall heater 
is made in single and dual models and operates 
on all gases. A newly introduced line of tum- 
ble action gas-fired clothes dryers was also on 
display in the company’s exhibit. Shown in at- 
tendance at the show, above, are Cecil Oakley, 
sales manager, and Hugh Evans, engineer, with 
the new wall heater. 

Further information: Temco Inc., Nashville, 
Tenn. 














A BLOWER-FILTER PACKAGE that is adapt- 
able for converting gravity furnaces to a winter 
air conditioning system was featured by Air 
Controls, Inc. During the summer it will pro- 
vide cooling ventilation. The unit is equipped 
with air filters that strain dirt and dust out of 
the warmed air. Blower wheel pulleys are open- 
spoked to offer minimum resistance to air flow. 
Shown in attendance are B. G. Krause, sales 
manager; J. A. Brainard and Al Greulich. 

Further information: Air Controls, Inc., Div. 
of The Cleveland Heater Co., Cleveland. 
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AN OIL BURNER with a specially designed 
combustion head employing forced air was in- 
troduced by Stratton & Terstegge. The com- 
bustion head projects air at a wide angle to 
provide a proper mixture of air and oil with 
minimum burning area. Easy access to all parts 
is permitted by a large opening at the rear of 
the burner. It has a capacity up to and includ- 
ing 2% gph. Shown attending the show are 
J. W. Oeffinger, E. J. Vackler and E. M. Clifford. 
Further information: Anchor Div., Strattcn 
& Terstegge, P. O. Box 311, New Albany, Ind. 


Please turn to page 193 
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Says Mr. Al Kingsreiter, of Hecher & 
Kingsreiter, for 20 years leading plumbing 
and heating specialists serving the 
Milwaukee area. 


"No wonder I’m sold on A. O. Smith’s Gas- 
fired Boilers! Take this HW-194 Model, for 
example, and compare it to a competitive 
make right on my own floor, both rated at 
195,000 Btu per hr! 





“First, it comes to me completely assembled 
$0 it saves me the 8 extra hours needed to 
assemble the other unit. Next, I figure its 
lower weight and compactness save me up 
to 4 hours loading, unloading and handling 
time. Total saving: 12 man-hours or $48.00. 


"then when you add the $30 worth of extra 
materials, equipment and parts needed on 
competitive makes that are not needed on 
A. O. Smith, things like thermostats, relays, 
etc... you end up with a saving of $78.00 
per boiler . . . and 2 men do the work of 3! 
With help as hard to come by as it is today 
+. handling A. O. Smith is a real profitable 
pleasure!” 


You can figure on savings like this when 

bid an installation of an A. O. Smith 
HW-194 Boiler. For complete information 
on the A. O. Smith line of boilers, mail the 


Pan ee ne ey an ae ee en oe Te etliceecellimeelinnaeiteenditeanedinematineannana 


A. ©. Smith Corporation 
Permaglas - Heating Division, Dept. DE-353 


Kankakee, Illinois 
Without obligation, send me complete information on 
the A. O. Smith line of Gas-fired Boilers and the advantages 








¢ 
‘i VU. 


| 
| 
| 
} 
} they offer. 
PERMAGLAS-HEATING PRODUCTS i N 
ame 
SALES: Atlanta « Chicago my 9 = ged 2 Na ee gh 
: Houston 2 © Los Angeles © Milwaukee 8 ¢ we 7 Fi 
AO Smith also manufcc- —Bhitcdeiphia 3 © Pittsburgh 19 © San Francisco 4 © Seattle | _— 
fwres; Permaglas Automatic | 
later Heaters © Burkay Springfield, Mass. * Washington 6, D. C. iobieons 
Commercial Water Heaters SERVICE: Chicago 17 ¢ Dallas 1 ¢ Los Angeles 22 « Union, N. J. 77 
Gas Conversion Burners International Division, Milwaukee 1 | e ° ‘ Snaee 
‘orm Air Furnaces. In Canada: John Inglis Co., Ltd., Toronto ‘ City a Zone____State_____. 
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BRONZE GEARS, BUSHINGS AND BEARINGS POSSESS 
LONGEVITY UNDER CONSTANT USAGE 


Heavy duty machinery, which requires rugged mechan- 

Teel mclaleUldelala-Mal-1o-tthichic mist mers Moh maalchicidlel Mm aatiaa 

must perform for extended periods of time under 

severe strains. re 

a ‘ “# n 

The use of bronze under these conditions is a must. SeeweD 
Only in bronze can be found the unusual combination en and 
Cetin durcbil , oa SOLDERED 
of plasticity, durability, strength and wear resistance =guaran- 
required. tees a posi- 
a an tive con- 


ify—LAVIN NONFERROLS INGOT—Qualit, 














. 


R. LAVIN & SONS, INC. 


e Refiners of Brass, Bronze and Aluminum 
e Producers of Zinc Base Die Casting Alloys 


3426 S. KEDZIE AVENUE e CHICAGO 23, ILLINOIS 
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BRASS 
ANGLE and 
STRAIGHT stoPs 


~~~ Fa Pathe 


W and signed os a 
° exhaustive field studies. 


This new TANK suPpPLY js built to fit 
the Balcock with the LEATHE oR LEAD 


WASHER already slipped 0” the tube. 
]. It’s easy to install. 
9. I's a positive $0 
3. There are n° slipping washers. 
TANK 4. There’s 7° increase in price- 
Additional Flexible Copper Tube Insist on the New improved QWIK-ON Flex- 
Ch Pl a ible TANK suPPLY with the New, Improved 
rome Plat LEATHER OR LE , No increase | 
propucts e, washer } prices 
* Furnish 


og cs %_" x Ye" LP. Female-of Male Elbow 
UL: 
qwik-ON 4,” x Va" VP. Female or Male Elbow 
%" x 344" 1.P. Female or Male Straight 


CONNEC- 

be %" x Yo" 1.P. Female or Male Straight 

Tubing is angle of Straight Stor ed Chrome Plated 

ei vs zs = = ¥%," or y," 0.0 TUBE 

senewes Bain For LAVATORY 
, err TANK 


SOLDERED 
=quaran- 
tees a posi- 
tive con- 


nection. 
%’ Brass Tube with Polished 


Natural Finish. 
and 2" Straight 
Male of Female 
P. Rubber cone 
and friction ring 
$s tube 5 inches 


Lengths \2"-20"-30" and 36” with 
Compression Sleeve Fittings 


Ye" oF Yq" \P. Straight Male oF 
yy" oF VY" WP. Male or 





Female. 
Female elbows 





Peerless Representative 
you our complete quwix-0N line 


Deenl, 
INDUSTRIES, INC. 


















Built-in DRAFT DIVERTER assures 
efficient operation 


7 


SS 
Aluminum FAN delivers maxi 


mum volume of air, quietly 


One-piece, welded, aluminized 


steel HEAT EXCHANGER 


Adjustable LOUVERS control dis- 
tribution of warm air 


Welded, leakproof aluminized 


steel COMBUSTION CHAMBER 
=, ~ 


‘Gas-Fired Unit Heaters 
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YOUNG OFFERS YOU 





Grey enameled, bonderized 
heavy gauge steel CASING 


Quiet, standard, single phase 


60-cycle, 115-volf MOTOR 


Interchangeable, cast iron 
BURNERS for various gases 


Automatic PILOT safety switch 


temperature LIMIT control 


Shut-off VALVE in pipe connec- 


tion ahead of controls 





Pioneers in the Heat Transfer industry for more than 
25 years, Young Radiator Company now offers you 
an efficient, dependable and economical Gas-Fired 
Unit Heater in seven sizes, ranging in capacities from 
70,000 to 230,000 Btu/hr. input. 

Attractive and modern in appearance, the units fea- 
ture all welded, aluminized steel combustion cham- 
bers and heat exchangers which withstand the corro- 
sive effects of gases and high temperatures, causing 
discoloration or destructive scaling. This feature alone 
adds many years to the service life of the Young Gas- 
Fired Unit Heater. For extra protection against cor- 
rosion, the heavy-gauge steel casing is bonderized be- 
fore enamel is baked on. 

Other Young Unit Heaters, available for steam ot 
hot water systems, include the “Vertiflow,” Horizontal 
and Cabinet models. For further details or catalog, 
see your Young Representative or write direct. 





YOUNG 


Heating, Cooling, Air 
Conditioning Products 


Heat Transfer Products 
for Automotive and In- 
dustrial Applications. 5 Bap OS. tus, 08. for Home and Industry. 


YOUNG RADIATOR COMPANY 


Dept. 503-C @ RACINE, WISCONSIN — 
Factories at Racine, Wisconsin and Mattoon, IIlinois 
Sales and Engineering Offices in All Principal Cities 
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2nd Report from the Heating Show... 





A NEW WALL DIFFUSER for perimeter and 
individual small-pipe heating applications was 
featured by Lima. The unit has 4 in. horizontal 


louvers, a single valve volume control, vertical 
diffusion blades and specially engineered end 


deflectors. It projects a 45 degree air pattern 
at the sides and a 70 degree pattern at the front. 
Air is diffused at an angle of 20 to 20% degrees 
from the wall to prevent streaking. Henry 
Pataky, sales manager, is shown demenstrating 
these features to R. Morey and R. A. Dobosz. 

Further information: Lima Register Co., Lima, 
Ohio. 











A STUD DRIVER for fastening steel to brick, 
wood to concrete, steel to concrete, wood to 
steel, and steel to steel was featured by Rem- 
ington Arms. Compact and portable, the tool 
has a red firing pin indicator that shows when 
it is cocked. It opens and closes with a twist of 
the wrist, and can be locked open or closed. 
The ejector handle is snapped up to remove 
fired cartridges. Shown discussing the new 
tool are Tony Wheeler, Chet Barko and Charlie 
Turner, ad manager of Remington. 

Further information: Remington Arms Com- 
pany, Inc., Bridgeport, Conn. 
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continued from page 188 








A COUNTERFLOW FURNACE that can be 
installed in spaces as small as 24 by 34 in. was 


featured by Conco, as part of its complete line 
of oil and gas-fired furnaces for perimeter heat- 
ing applications. The entire unit is accessible 
from the front for servicing. Also featured was 
a 70,000 Btu year around air conditioner adapt- 
able for perimeter systems. R. W. McKenzie, 
assistant manager of the heating department, 
is shown demonstrating the counter-flow unit 
at the show. 

Further Conco 


information: Engineering 


Works, Mendota, Ill. 





A GAS-FIRED FORCED AIR FURNACE that 
is factory assembled and compactly designed 
was featured by Southwest. It is offered in six 
models with capacities ranging from 80,000 to 
200,000 Btu input. The burner is an integral 
part of the unit and located above floor level 
for easy adjustment. Large access doors permit 





easy servicing. A complete line of floor fur- 
naces and wall heaters were also displayed. 
Rudie Lorenz, sales manager, is shown with 
the furnace. 

Further infcrmaticn: Southwest Manufac- 
turing Company, Box 28, Aurora, Mo. 


To be continued 
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GET 
COMPLETE 
PROTECTION 


From Excess 
or ; 
Temperature and Pressure 


WITH THE 
NEW KLIXON 
RELIEF VALVES” 





LL 


RV-0— Pressure 
Relief Valve 









Pressure 


tttiiia 


TH 


RV-2— Temperature and Pressure 
Relief Valve 














RV-1— Pressure Relief Valve 
with test handle 





RV-3— Temperature and Pressure 
Relief Valve with test handle 





The new Klixon Relief Valves for domestic hot RV-4— RY-5— 
a % Temperature Tegaperetace 
water tanks give you dependable protection and Pressure and Pressure 
° . . Relief Valve Relief Valve 
against hot water tank explosions. Available for with fuse with fuse 
pressure relief or combination temperature and enuiiinn extension 
pressure relief, they are easily installed on all and test 
domestic tanks. 
Built of the finest materials, to rigid specifica- 
tions, these valves can be counted on to assure 





positive protection for the full life of the tank. 


Safeguard life and property by installing Klix- 
on Relief Valves on all domestic hot water tanks. 


Bulletin PR-224 gives complete information 
and mounting data. Write for your copy. 


SPENCER THERMOSTAT 
Division of Metals & Controls Corporation 


1803 FOREST STREET, ATTLEBORO, MASS. 
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VECTOR IN A CLASS WITH THE COA 


SHOVEL! 


SUMMER COOLING [ff 
at a price that smashes competition 
Ee, Only Air-rad makes the most of the possi- _ 


bilities of modern automatic heating. No other 
he radiator provides ZONE CONTROL plus © 
summer cooling at the cost of 1 installed 


thermostat per zone. 


Air-rad operates off the central heating system — cuts way 
under the price of expensive, complicated “room units”. What’s 
more, your customer can install Air-rad’s for heating now and 
add the cooling feature whenever he pleases .. . without 


changing a single pipe. 


Big Installation Savings 
Air-rads are sized to fit between standard studding. “Slip-in” 


installation reduces cost of roughing-in materials by 25% . 
cuts labor costs 40%. 


Easy to Handle ... Easy to Store 


2 Air-rad models cover all standard installations. Model 9 
Air-rad weighs only 24 pounds — yet provides 60 square feet 
of radiation. 





Air-rad’s the deal that floors competition! Get the details — 


mail the coupon today. 
The Penn Approved by Underwriters’ Laboratories 
SOLD THROUGH JOBBERS WHERE ESTABLISHED 





\ 
| 
Penn R-V 1 ca Pensteel 


> Fy .- \ 
| | ike 8 % { Pini 
Boilers and , Boilers and Co C43 Aecrodyne \ \\ Lo-Boy 


Packaged A Packaged Burners Worm Air 
: ‘Ss 
Heat Units . Heat Units Packaged Heat Units 


PENN BOILER & BURNER MFG. CORP. 


PENN BOILER & BURNER Department D, Lancaster, Pa. 
Send free Air-rad bulletin and price list. 
MANUFACTURING CORP. 


Lancaster, Pennsylvania 


| > ave 
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YEAR ’ROUND CATALOG SERVICES 


The Mid-Year Supplement is only one of DOMESTIC 
ENGINEERING CATALOG DIRECTORY’S many 
services to manufacturers whose catalogs are placed in 
DECD. 
The Annual Edition is currently at work for 511 fore- 
sighted manufacturers. Their catalogs comprise over 
1,000 pages of product information made available to 
the buyers and specifiers who should also have pre-filed 
catalog data on YOUR PRODUCTS. 
Layout and Copy Service is furnished without cost. 
You can get crisp ideas and diversified talents for 
cover design; studied layouts and consultation on cata- 
log page contents. All these phases are handled by 
experts to assure you of a professionally executed 
catalog that will become a definite sales asset to you. 
Printing and Bindery Service on your catalog involves 
the complex mechanics of production and purchasing. 
You get the full advantage of our extensive experi- 
ence and save money too. Type pages are stored (at 
no cost to you) so reprints can be furnished at low 
cost throughout the year. 
Distribution Service. By placing your catalog in 
DOMESTIC ENGINEERING CATALOG DIREC- 
TORY, you are assured of a no-waste distribution to 
selected wholesalers, consulting and specifying en- 
gineers and architects, contractors and dealers, 45 
well as important Government Agencies. 

i 
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ud 
time TO START COMPILING 


YOUR CATALOG FOR 
DISTRIBUTION IN JULY 


Been postponing that new catalog of yours again? In terms of catalog 
production, it’s already June or July provided someone starts working on 
the job right now. 

If your personnel problems are like those of most other manufacturers, 
your only employees competent enough to do the catalog job are busily 
working on other important projects. Those same key employees will be 
just as busy six months from now as they are today, consequently the 
solution to the problems of catalog production and catalog distribution 
must be found elsewhere. 

DOMESTIC ENGINEERING CATALOG DIRECTORY has a pian 
for you... proven for $1 years .. . that will relieve you of every tedious 
detail of catalog preparation. This plan includes pre-filed catalog distribu- 
tion to the men who are known to do the greatest percentage of buying 
and specifying in the Plumbing, Heating, Air Conditioning, Major Ap- 
pliance, and Allied Products fields. 





Va 


1953 Mid-Year SUPPLEMENT 
to be published in JULY! 


You can do this most effectivély by putting your catalog where 
the greatest number of Buyers and Specifiers want to find it... 
hy in DOMESTIC ENGINEERING CATALOG DIREC- 
RIGHT NOW we are well into production on the 1953 Mid- ! 





Year Supplement edition which will be distributed about July 1, 
(closing date May 15, 1953) . . . for effective catalog representa- 
tion through the balance of 1953. This is SIX MONTHS IN 
ADVANCE of next year’s edition of DECD. 
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(Continued from page 156) 
other features. The control panel 
is factory assembled. Dimensions 
are 18 by 20% by 72 in. 

Manufacturer: Royal Heaters, 
Inc., 1024 Westminster Ave., Al- 
hambra, Calif. 


Pipe Gage 

A newly-patented pipe gage 
measures conduit or pipe from % 
to 12 in. and also shows the correct 
drill size for tapping. Included on 
the gage, in addition, are an inch 
and a metric rule. The gage is 
pocket size—2% by 4% in. It is 
made of steel and has a black, rust- 
resistant finish with etched num- 
erals in white enamel. The gage 
will measure pipe even if it is 
against a wall and will give the 





diameter of asbestos-covered pipe 
by placing the gage between cov- 
ering joints or in an opening near 
a union or other fitting. In dark 
places, the gage may be placed 
against the pipe and then carried 
to a lighter place to be read. 
Manufacturer: Three Point In- 
dustries, 3767 N. Racine, Chicago. 


Pipe Marker 

Westline Products has developed 
a pipe marker which is printed in 
large, black type and adheres per- 
manently to pipe either indoors 
or outdoors. Named Tel-A-Pipes, 
the marker identifies by any of five 
colored backgrounds and is avail- 





able in four types and more than 
200 stock descriptions. Markers 
also can be printed to specification. 
Sizes range from 2% by 9 in. for 
(Please turn to top of page 202) 






IT'S THE LAW! 


You Can Do the Job Right...and Still Be Wrong! 


JUDGING FROM A RECENT COURT CASE a contractor can do a job 
“right” and still be wrong in the eyes of the law. 

This particular case involved a contract which stated that all 
work must be performed in strict accordance with the plans and 
specifications of the architect. However, it turned out that the 
specifications were actually contrary to the efficient completion 
of the job, and the contractor was held responsible even though 
he was right according to the contract. 

The principles upheld in the case cited below suggest that any 
job—kitchen or bathroom remodeling, heating modernization, 
as well as repair jobs—must be correct when completed regard- 
less of the terms of the contract. The case under discussion, while 
it is perhaps not typical of the type of work handled by most 
contractors, does serve to emphasize the extent to which they 
can be held liable. 

The plumbing contractor (of Alexandria, La.) entered into a 
written contract to furnish all material and labor to construct 
an extension of a municipal sewer system. A serious problem 
arose during the course of the work when the contractor felt 
that concrete cradles instead of wooden boards, as called for in 
the specifications, would be safer and more efficient. However, 
after considering the problem, he decided to lay the pipe in the 
trench using boards as called for in the plans. The wooden 
stabilizers soon proved inadequate and this particular section of 
the sewer collapsed. 


it Cost the Plumbing Contractor $13,000 


The contractor maintained that he had followed the specifica- 
tions. The city, however, had necessary repairs made at a cost of 
$13,588, which was deducted from his final payment. The city 
charged that the contractor was liable for this amount. 

In court, the contractor was told that he must bear the expense 
of repairing the pipes and installation of concrete stabilizers. In 
giving its decision, the court said: “It is the duty of the con- 
tractor to examine the contract, plans and specifications and to 
determine whether it is possible to do the work correctly before 
entering into an agreement. Once the contract goes into effect 
he must do the work correctly in fulfilling the contract or bear 
the consequences of a breach.” 

Additional legal decisions will be presented in forthcoming 
issues of Domestic ENGINEERING. 
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Gour Customers are seeing 


beautiful U/R bathrooms like this! 


SS 


J <o / 


i241) 2 eee ne ene ae te ke 





The Worlds Finest Bathroom Fixtures 


ye “Universal - Rundle 


Your best prospects and customers will be seeing these lovely bath- 
rooms in full color—in the Saturday Evening Post, Better Homes 
and Gardens, and other leading magazines. They'll be reading about 
the famous quality features that make Universal-Rundle fixtures the 
world’s finest bathroom fixtures: 





GET UNIVERSAL-RUNDLE’S 
NEW CATALOG! 


Shows bathroom and kitchen fix- 
tures, trim and fittings . . . gives 
plans, specifications, drawings, 
full-color baths . . . helpful in- 
formation for plumber, architect, 
and builder. Write for your copy 
today! 


Whitest White, by actual scientific test! 








o i 
Matched Colors, made by Universal-Rundle, maker of the first — | | 
colored bathroom fixtures | UNIVERSAL-RUNDLE CORPORATION | 
; l 116 Caruthers St., New Castle, Pa. | 
Lifetime Bond between surface glaze and fixture body, to give high- | Please send me your new catalog. l 
st resist to chipping! 
est resistance to chipping tee | 
“Harder than Steel’’ surfaces that resist scratches, stay bright for | ime | 
year after year! | ee | 
eS ee ee 
. 5 ’ ° ee ee - 
Universal-Rundle’s national advertising gives you ready customer | aon _ geet alae | 
acceptance when you recommend Universal-Rundle fixtures! ascitic ines haelnlihen ene ait. Sitaea Madiaeasibien eee wes ok 


Plants in Camden, N. J.; Milwaukee, Wisc.; New Castle, Pa.; Redlands, Calif.; San Antonio and Hondo, Texas 


























WEISS AND SILVERSTEIN 
architects 

L. V. CRESSY 

mechanical engineer 

J. A. JONES CONSTRUCTION CO. 
general contractors 

C. WALLACE PLBG. CO. 
plumbing contractors 
CRANE CO. 
plumbing wholesalers 





One of the many distinguishing features of the Greater Jung Hotel 
are the unique floor-to-ceiling shadow boxes on either side 

of a central stage facing diners in the Cotillion Room. 

Through glass fronts guests see floodlighted plants and 

flowers, but when the floodlights are turned off 

the glass panels become mirrors. 


= SLOAN IN 25...IN '29 
_. AND SLOAN AGAIN IN "02 


@ For the third time the JUNG HOTEL, NEW ORLEANS, make Jung Hotel the South’s largest—1200 rooms. 








takes a bow. To many in the famous Mardi gras city Twenty-seven years ago SLOAN Flush VALVES were 
it was a day to remember when in 1925 the original ; installed in the original Jung. Because of their trouble- 
Jung (right foreground) opened its doors. Then, in free and economical service they were again selected 
1929, popularity made expansion necessary. A second for the second unit. And for the same reasons, plus 
and larger unit was built. And just a few months ago exceedingly low maintenance cost throughout the 27 
modernization of several areas in the first two units years, they were specified for the new third unit— 
was completed and the new third unit was opened, to more proof of preference that explains why... 


more oun eed VALVES 


are sold than all other makes combined 
SLOAN VALVE COMPANY ¢ CHICAGO ¢ ILLINOIS__—. 


Another achievement in efficiency, endurance and econ- 
omy is the sLoan Act-O-Matic SHOWER HEAD, which is 
automatically self-cleaning each time it is used! No clog- 
ging. No dripping. When turned on it delivers cone- 
within-cone spray of maximum efficiency. When turned 
off it drains instantly. It gives greatest bathing satisfac- 
tion, and saves water, fuel and maintenance service costs. 
AK Write for completely descriptive folder 
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The Edition You've Been 
Waiting For... 
The New Revised 
1953 Edition of the 


HEATING VENTILATING 
AIR CONDITIONING 


GUIDE 


Ready In March 
Order Your Copy NOW! 





The Master Reference 





Book of the Industry 





There Is Nothing Comparable to the NEW 1953 Edition of the 
HEATING VENTILATING AIR CONDITIONING GUIDE 


Use it to help solve your engineering problems—keep it handy for ready reference. Engineers—Contractors—Dealers 
—Architects—Students—use this book constantly to help solve heating, ventilating and air conditioning problems. All 
chapters of the new 1953 Edition have been edited, revised and brought up-to-date. Nowhere else can be found such a 
wealth of practical, useful data as is contained in this big 1560 page book. Here you will find 51 chapters—51 good 
reasons why you owe it to yourself to own a copy of THE GUIDE. 

THE GUIDE is unique—different—there is nothing like it! It is an indispensable tool—a ready reference volume for 
use when estimating and planning construction work. It is a “must” for engineers who need the technical data for de- 
sign and calculation and writing specifications. Architects need it for coordinating heating, ventilating, and air condi- 
tioning design with their plans and specifications. Superintendents, factory engineers, operators, and managers of large 
structures, office buildings, schools, auditoriums, and institutions, all use THE GUIDE for help in their everyday prob- 
lems. 


TYPICAL SECTIONS 


AIR CONDITIONING SYSTEMS: Equipment arrangement, and operation for year 
‘round air conditioning explained simply. Cost of owning and operating outlined. 


DON’T WAIT! 





AIR CONTAMINANTS: Nature and control of contaminants in air discussed, and 
limits indicated, AIR DISTRIBUTION: Standards and methods for proper air 
distribution given. Formulas and charts included to aid in selection of outlets. 

DUCT DESIGN: Includes ASHVE Air Friction Charts, together with basic 
formulas and tables for rectangular equivalents of round ducts and friction loss 
in elbows. Practical design for duct system illustrated. CHIMNEYS: Theory and 
actual operation of large and small chimneys considered. Formulas and charts 
for selecting residential chimney sizes included. CODES: test editions and 
sources of 145 codes and standards compiled for ready reference. COOLING LOAD: 
Weather design data for 316 localities listed. Solar heat gain tables included for 
glass, glass block, and figured rolled glass from ASHVE research. Simplified 
method shown for computing heat gain through walls and roofs. DRYING 
SYSTEMS: Theory and methods of drying outlined. Typical drying equipment il- 
lustrated. FLUID FLOW: Basic theory of fluid flow through Ripes nozzles, and 
orifices presented clearly ¥ ne a nye g Mt giedtethdh tod a yr ts 
MENT: Gives properties of present-day fuels and their combustion data. just- 
ment and operation of fuel-burning equipment explained. HEAT LOSS CALCU- 
LATIONS: Includes basic formulas and extensive tables for determining building 
heat loss for typical construction. Weather design conditions given for U. 8. and 
Canadian cities. HEAT TRANSFER: Basic formulas applying to heat transfer by 
conduction, convection, and radiation are developed. Unit conductances for thermal 
convection for various surfaces are tabulated. Net radiation solutions for various 
relative positions of surfaces “"? aa peop | gpl ed. ee types * 
steam, hot water, panel, warm alr, and all-year comfort systems dese: . Data 
for determination of pipe and duct sizes. INDUSTRIAL AIR CONDITIONING: 
Design conditions given for manufacturing large number of products. INDUSTRIAL 
EXHAUST SYSTEMS: Data given for design of hoods, ducts and complete 
systems. INSTRUMENTS: Outlines methods of measurement and instruments used 
in heating, ventilating and air conditioning. PANEL HEATING: A simple method 
for design of panel heating systems, including snow melting. PHYSIOLOGICAL 
REACTIONS: Basic data and standards for comfort, explains reaction of human 
beings to atmospheric environment outside comfort range. Includes ASHVE Com- 
fort Chart. Shows value of air conditioning in prevention and treatment of disease. 
REFRIGERATION: Simple presentation of different refrigeration cycles, types and 
functions of equipment, and controls. Outlines factors affecting use of the heat 
pump. THERMODYNAMICS: Simple discussion of thermodynamics in air con- 
ditioning, with illustrative problems showing use of ASHVE Psychrometric Chart 
and tables of properties of air from —160 F to -/-200 F. WARM AIR SYSTEMS: 
Design of gravity and forced circulation systems simplified by use of tables, Small 


ifi 
duct, perimeter and ceiling panel systems described. WATER SERVICES: Shows 
how to determine service water demand, pipe sizes for cold and hot water systems, 
tor cooling towers and for refrigeration, Gives data for selection of heater and 


storage tank capacity. 


Now is the time to order the 1953 Edition 
Price $7.50-Clip and Mail Today. 


| THE AMERICAN SOCIETY OF HEATING AND VENTILATING ENGINEERS 
62 Worth St., New York 13, N. Y. 


J Enclosed is $7.50 for standard edition of HEATING VENTILATING AIR én. ! 
DITIONING GUIDE 1953; please send me a copy. It is understood that I saa 


t ietecn it within 10 days, if it is not satisfactory, and you will refund my | 
money. : | 
—_— nied SLR at LL) Cee EE LOLS LTTE eee ey on [ 
| Firm | 
[ Aaare ence | 
] City and State . 2 l 
(PLEASE CHECK ONE) 1 
yo CONSULTING ENGINEER ! 
rs MANUFACTURING EXECUTIVE [) OPERATING | 
1 CONTRACTOR UTILITY j 
© INDUSTRIAL )] GOVERNMENT DEPARTMEN 
[3 SALES ENGINEER o ie vag psiotih 
i (State Other Classifications) ! 
] Canada and Foreign Countries Please Remit in U. 8. Dollars | 
| Remittance Required With Order. Enclose (] Check or (J Money Order ] 
N ’ > "Ce ay 
j DE 0 €.0.D. orders accepted. | 
SE EE A EE ee ee ee ee ee I 

















(Continued from page 156) 


Names in the News | 
| 


Eljer Co., Ford City, Pa—J. H. Ire- 
land as sales representative on special | 
assignment from the home office and | 
R. H. Gray as Philadelphia represen- | 


tative. 


Servel, Inc., Evansville, Ind. —P. R. | 
Kennedy as southern manager of the | 
public utility division with headquar- 
ters in Atlanta. 
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(Continued from page 198) 
large diameter piping to 1 by 2% 
in. for small pipe. 

Manufacturer: Westline Prod- 


ucts Div., Western Lithograph Co., 
600 E. Second St., Los Angeles 54. 


| Burner Combustion Head 


Boston Machine Works Co. has 


' introduced a new burner combus- 


Incinerator Division, Bowser, Inc., | 
Cairo, Ill—J. M. Norton as factory } 
representative in New York, New 
England, New Jersey and Washing- | 


ton, D. C. 
The Treaty Co., Muncie, Ind.—Paul | 


J. Royer as vice president in charge of 
sales, 


Skil Corp., Chicago—R. P. Melius as 


merchandising manager and J. T. | 
Carlsen as director of the sales train- 


ing division. 
Admiral Corp., Chicago—William B. 


Doyle and William P. Mackle as sales 
managers of the home freezer and 


range divisions. 


Delta Heating Corp., Trenton, N. J. 


—G. T. Gunter, Jr., as sales represen- 
tative. 
Daliman Co, San Francisco—R, J. 


Crawford as asst. sales manager of the 
San Francisco branch and R. O. Austin 


as asst. sales manager of the Sacra- 
mento branch, 


Detroit Controls Corp., Detroit—D. 
J. Gott as western regional office man- 
ager and E. C. Ward as San Francisco 
area representative. 


Westinghouse Electric Corp., Pitts- | 
burgh—C. B. Dick as manager of the | 
Micarta Division and J. R. Weaver as | 
manufacturing and engineering man- 
ager of the Appliance Division plant, | 
Springfield, Mass. 


Bendix Home Appliances, Division 
Avco Mfg. Corp., South Bend, Ind.— | 
G. W. (Chick) Field as manager of 
clothes dryer sales, James A. Egan as 
sales manager of the Chicago sales | 
corporation and Ann Louise Olson as 
director of national home service. 


General Electric Co., Schenectady, | 
N. Y.—F. H. Holt as marketing man- 
ager and J. W. Cooke as engineering | 
manager of the control department, S. 
C. Coale as advertising and sales pro- 
motion manager of the Michigan ap- 
paratus district, S. C. Van Voorhis as 
advertising and sales promotion man- 
ager of the New York apparatus dis- 
trict and T. D. Eberhardt as manager 
of marketing administrative services 
and finance and C. E. Ingraham as 
manager of the electric sink and cabi- 
net department, Appliance Division. 





tion head to correct pulsation. It 


| is adjustable to various types of 


flame pattern. The combustion 


_ head has a simple adjustable shut- 


ter arrangement that permits the 
installer to get any desired air pat- 
tern from the burner end cone. The 
new head will produce a high ef- 
ficiency sunflower flame. The head 
may be used with any burner up 
to 3 gph capacity. 

Manufacturer: Boston Machine 
Works Co., Lynn, Mass. 


Full Trap Primer Valve 


Protection against sewer gases 
rising from drain traps in which 
water seals have evaporated is of- 
fered by a new full trap primer 
valve. A single moving part, the 
valve piston, operates automatical- 
ly to allow a small quantity of 
water to pass into the trap. The 
positive vacuum \reaker at Ahe 
lower end of the valve prevents 
back siphonage and cross connec- 
tion. The valve interior is readily 


) accessible for inspection. 


Manufacturer: Universal Ma- 
chinery Corp., 1126 N. W. 18th 


Ave., Portland 9, Ore. 


Sheet Metal Tool 


Power shearing of sheet metal 
20 gauge or lighter is provided by 
the newly developed Lockformer 





slitting attachment. The unit is 
equipped with a mechanically op- 


erated back gage which is always 
parallel to the shear line. It will 
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shear as little as % in. from a sheet 
or the guide can be set as far back 
as 24 in, Any length from one in. 
to infinity may be handled. Slit- 
ting jobs can be done on material 
as wide as 48 in. The attachment 
may be installed in about 10 min- 
utes on the firm’s Models 20, 22 and 
24 power shears. Its light weight 
makes it handy for on-the-job use. 

Manufacturer: The Lockformer 
Company, 4615 W. Roosevelt Rd., 
Chicago 50. 


Large Capacity Stoker 

The screw feed used in industrial 
coal stokers has been adapted for 
use as a large scale automatic coal 





conveyor in industrial plants and 
commercial and institutional build- 
ings. Named ‘“Flo-Tubes,” the 


trough is bolted in sections, capped 


with steel plates removable for in- 
spection and inserted in the bottom 
of a coal bin or pile with the end 
exposed for pickup. The conveyor 
may fill one hopper directly or two 
hoppers by a Y chute. The feed is 
available in sizes to convey up to 
10,000 Ibs of coal per hour. 

Manufacturer: Canton Stoker 
Corporation, Andrew Place S.W., 
Canton, Ohio. 


Oil Burner Control 


A new control system for large 
pressure atomizing oil burners 
gives instant cutoff after flame fail- 
ure. The system, developed by 
Minneapolis-Honeywell, also pro- 
vides a post-purge sequence by a 
short running of the burner motor 
after the oil valve shuts off. The 
system is designed for burners 
using No. 3 oil or lighter, and cuts 
off oil flow within 4 seconds. On 
the starting cycle, the burner gets 
up to full speed before the oil 
valve is opened. 

Manufacturer: Minneapolis- 
Honeywell Regulator Co., 2753 


Fourth Ave. S., Minneapolis 8. 
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Anywhere and everywhere, plumbers say: 


ell Electric Water Heaters ! 








Wherever you are, you can profit by the bene- ELECTRIC WATER HEATER SECTION 

fits of Electric Water Heaters. They're so Notional sys ee 
easy to install—anywhere—because there's 155 East 44th Street, New York 17, N.Y. 

no flue or vent. Your customers have their ALLCRAFT + BAUER + CROSLEY 
choice of two types—tank or table-top. par peter Bg nome cena 
Your customers benefit, too, by the cleanness, Sean Cee Gene 
the economy, the long life of this appliance, RE MAYES = LAM 

and its completely automatic operation. They EMCO « REX « RHEEM © SERCO. 
automatically become better customers for To aa 
other appliances and plumbing services. WESTINGHOUSE 





SELL AND INSTALL ELECTRIC water HEATERS They're what people want! 


sil 


E 4 Pts ? : oS . EES oy sae ee ; Q “ = 
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Copper Water Tube Solder Joints 


(Continued from page 95) 
joint and consequent burning of the flux. Solder 
will not enter the joint and its surfaces will have 
to be recleaned should this occur. 

The soldering of fittings that are more than 
two inches in diameter may be done by heating 
with one or more torches but greater care is 
required to prevent spot overheating, particularly 
if more than one heat source is applied. If the 
flame is moved uniformly over the entire area 
of the fitting until a point just below the melting 
point of the solder is reached, large fittings can 
be conveniently soldered by reapplication of heat 
to limited areas. 

By applying the flame over an arc of approxi- 
mately two or three inches, wire solder can be 
tested for temperature and then flowed into the 
joint to form a soldered section. By repeating 
this step-process, overlapping sections can be 
made until the entire joint has been filled. 

Surplus solder and flux may be removed with a 
brush to improve the appearance of good work- 
manship. Then the joint should be allowed to cool. 

Hard solders are those that have melting points 
above 600F. Many of these have melting points 
of more than 1100F and, depending on their com- 
position, are identified as silver solders or low 
temperature brazing alloys. High silver content 
solders provide desirable properties for solder- 
ing copper water tube and fittings including flow, 
joint penetration and high strength. Less expen- 
sive alloys will also meet requirements. 


Use Prepared Fluxes for Best Results 

These proprietary alloys may be used as solders 
without flux, provided that tube and fitting sur- 
faces are clean. If flux is used, they will “wet” 
tube and fitting surfaces and assure better flow 
and penetration of the joint. There are a number 
of excellent prepared fluxes available. Care 
should be taken to control the amount of flux 
so that it will not “load up” and cause uneven 
distribution of solder. Excessive amounts of flux 
tend to fillet and cause faulty joints. 

Hard solders do not penetrate the full depth of 
joints as readily as soft solders, but because of 
their physical strength nominal penetration of 4% 
inch or so is usually adequate. The high tempera- 
tures required to flow hard solders also tend to 
anneal the tube at or near the joint so that a well- 
filleted joint has greater strength than the an- 
nealed tube at this point. 

Blow torches and air-gas torches are excellent 
for hard-solder joints up to one inch in diameter, 
and oxy-acetylene flames are often used for larger 
sizes. The flame should be moved over the entire 
joint until it is uniformly heated to a dull red if 
fittings are of one inch diameter or less. Preheat- 

(Please turn to top of page 207) 


DOMESTIC ENGINEERING 














Business 


iel 








MSP Cwirilsineiiows 
the 3-Point Hitch 


Selling and installing MSP Closet Combinations is 
happier, more profitable business all the way through. 
Saleswise, the mark-up is attractive — turnover is 
higher. Actual installation, with the exclusive MSP 
3-Point Hitch, is easier, faster, and safer from tank 


breakage. For happier days ahead, order your MSP 
Combinations NOW! 













THE SIMPLEX WASHDOWN 
COMBINATION with the MSP 
patented 3-pt. Hitch—a 
straight front bowl at the 
same low cost. Greater water 
surface — larger water pas- 
sages — improved waterway. 
Extended horn for easy, ia. 
roof — Foot is preety 
level — 4-bolt mounting. Tan 
cover will not rock. 


s 





No. 128D-12-5DT 
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The Famous Trouble-Saving MSP 
3-Point Hitch. Makes tank installation 
so very much easier. Saves tank breakage, 
too! Have you tried this 3-Point Hitch? 
It's really something! 


MANSFIELD 
Santtary Pottery. Tuc. 


Perrysville, Ohio 








® 
Combining the Best in Materials and Crafts- 


manship to Produce Truly Fine Vitreous China 
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Evis Conditioners are made of a 
Specially Processed Cast Metal. 
This metal establishes a continu- 
ous catalytic action on water- 
solids and effectively alters 
physical behavior —this remark- 














EVIS is catching-on like a prairie fire! Every month, 
hundreds of new dealers find that EVIS is a plus- 


profit builder—the kind that appears but once 
able change not only avoids 


is . in a lifetime. Every water user is a potential 
h. scale deposits but gives many customer because of the many remarkable money-saving 
is other benefits. benefits of an EVIS-ized water supply. Industrial 

P SCREWED uM and commercial management likes EVIS because 
k SIZES Y," thr ough 2 it conquers scale throughout factories, buildings, 

P FLANGED plants, etc.; reduces maintenance, and makes equip- 


* 1 through IZ” ment perform efficiently. Home owners like EVIS 


because it helps overcome water harshness, prevents 
scale in pipes and water heaters, improves taste 
(of many water types), prevents grease choked sanitary 
lines, and gives cleaner washes and rinses. 
Everybody likes the fact that EVIS-ized water 
is not chemically changed! 





Sells ou : 
90-DAY MONEY 


Guarantee _ 
a ne easy to SELL er easy to INSTALL 


: Visit 

ine Booth 1317 

National Plumbing 
& Heating 
Exposition 


The Evis unit is a simple, compact line fitting. It 
can be quickly installed in any piping system. Best 
of all a properly made installation is free from 
costly call backs. Owners like it too because no. 
servicing, renewals, or watching is ever needed. 















EVIS 


1S NOT 
For more detailed information about Evis 
Water Conditioners and dealer franchises, A 
write your nearest Evis Regional Distributor, vi}384.14 1 
today! 
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Where leaky 


Faucets Put Me” 


Leaky faucets . . . annoyed customers . . . and there 
I was right behind the 8-ball . . . until I learned 
about Chicago Faucets. 

Once I started installing Chicago Faucets my 
troubles ended . . . because they stay leak-free and 
easy-operating with only occasional rewashering. 
And they’ve been giving this dependable kind of 
service for almost forty years, too. Another good 
thing is the way the entire operating unit, or any 
of its parts, can be changed as easily as a light bulb. 

Getting out from behind that 8-ball was proof 
enough for me as to why Chicago Faucets are today’s 
most-wanted faucets. 


THE CHICAGO FAUCET COMPANY 


CHICAGO 39, ILLINOIS 




























| ment to basic equipment. Does a 


| drains, industrial supply lines. 


| same KOLLMANN operator 
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Men who have 


tried them all say: 


"You can save 
time, 
make more 
money, 
and do better 
work easier 
with 









Adaptable to 4 cable sizes ... all 
pipe sizes 1%4’’ to 12’’. Clears any 
obstruction at 700 RPM under instant 


-KOLLMANN K-100 Ste ;,,owth ot "em, oo 


Handles up to 200’ of fully handled by one operator. 


| Standard 


| enclosed 15’ cable sections. Fin- 

} ger tip starting, stopping, rever- 

| sing for maximum safety and 

| efficiency. Requires only 3 sq. ft. 
floor area. 


KOLLMANN K-300 


The perfect cleaning supple- 
man size job on sinks, bathroom 


Safely drives up to 100’ of 72’ 
sectional cable at 600 RPM. Has 





safety features as Model K-100. 


ALL KOLLMANN equipment is designed to lower labor costs... 


| reduce maintenance expense. For additional information ...see your 
| jobber or write us direct. 


MANUFACTURING 


KOLLMAN 


COMPANY 


cons € ern eS Vt Vv ANS 
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(Continued from bottom of page 205) 
ing of all joint and adjacent fitting surfaces is 
good practice for larger fittings, after which 
about two inches or so of the joint circumference 
should be heated to a dull red. High-temperature 
oxy-acetylene flames should be kept moving a 
slight distance from the joint to prevent spot 
melting while hard solder wire is applied. 

Underheating tends to “ball” or load up solder 
and cause inadequately “wetted” surfaces. Ex- 
cessive heating may cause cracking in cast alloy 
fittings or effect a surface condition so that solder 
flow and adherence is unsatisfactory. 

Low flame pressures are recommended to pre- 
vent wasteful spreading of the solder. Good pene- 
tration of the joint is aided by moving the flame 
back over the area toward fitting shoulders. A 
fillet may then be formed at the fitting edge when 
solder ceases to flow into the joint. Then the 
joint should be allowed to cool. 

Wrought copper fittings may be chilled rather 
quickly but cast brass fittings should cool slowly 
in air to reduce thermal stresses. 


Servants on Tap 

(Continued from page 105) 
the comfort and convenience of modern hot water 
service by illustrating, subtley, the importance of 
adequate amounts of hot water at the proper tem- 
perature for many daily household tasks. 

“Servants on Tap” begins with the voice of Stan 
Hicks, “Looking back at the way we used to live 
... it ends “. . . victory in our campaign for 
healthier, happy living.” 

In between, is 15 minutes of entertainment and 
information about the uses of hot water in the 
home and the absolute necessity of an automatic 
water heater for modern living. . 

Stan Hicks and his wife Wilma are typical of 
the solid, substantial families that buy most of 
the appliances these days. Hicks wants the best 
and he can afford it—but he’s in no hurry to buy 
and would probably be content with his old 
heater .. . until somebody shows him how much 
more a new automatic water heater will give him 
in the way of comfort and convenience. 

The audience sees the Hicks in their home and 
shares in the family crises that arise whenever 
someone in the family uses too much hot water— 
too much, that is, for an old worn out heater. In 
sharp contrast to the Hicks, the new neighbors 
have every modern convenience, and you would 
think that their demonstration of the new ap- 
pliances would be sufficient to cause Stan Hicks to 
buy an automatic water heater that very day. But 
no: the Sherman’s new heater fails them in the 
same way that Hicks’ fails him—it fails to pro- 
duce enough hot water for the dishwasher plus 
the clothes washer plus a shower-bath. 

Fortunately, Stan Hicks is a realist blessed 

(Please turn to top of page 208) 
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INSTEAD OF 
39 PARTS 
68 JOINTS 


RADIANT HEAT 
MANIFOLDS | 





e Require 50% less space 


e Saves labor 
e 75% fewer joints on the job 


» Lower cost... Higher efficiency 


e Better looking 


e Fewer joints mean fewer leaks — less 
servicing — easier servicing 


e Perfect alignment and uniform spacing 
Write For Data Sheets 


AL FLOW PRODUCTS, INC. 


Lindenhurst, L. I., N. Y. ° 





Baltimore, Md. 
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(Continued from bottom of page 207) 
| with horse sense; he doesn’t leap to the conclu- 












sion that his neighbor’s new water heater is 
N E WS | worthless. 
Unerringly, Stan Hicks points his finger in the 
previous scene in his neighbor’s kitchen—“What 
that taught me was to put first things first.” First 
| things, Stan says, is that the right kind of heater 
| ... perfectly sized for the job... is as basic to 
40) U | the home as the roof itself. So Stan phones to get 

i all the information. 
FROM THE in the Hicks household are seen. The family en- 
joys plenty of hot water—for shaving, bathing, 
washing dishes, laundering. And then comes a 
LT - Way visit from Wilma’s sister, husband, twins . . . and 
diapers, baby blankets, crib sheets and soiled 
: clothes by the bundle. A collection of hot water 
CORPORATION needs that would have thrown the old heater for 
the Hicks’ new automatic water heater. Every- 
body has enough hot water for every need, thanks 
to the new heater that brought them a million 
new “Servants on Tap.” 
Prospective customers polled at the end of each 
showing have stated that in addition to being 


right direction—adequate sizing. He says of the 
FOR 
Then he buys and the benefits of the new heater. 
a loop . . . but which is handled quite easily by 
entertained, they actually enjoyed the informa- 








(Please turn to top of page 211) 
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Corp., 73: 
Bronx, N.Y 
shows an 
(not Mone 
month in 
shower. 


WORCESTER BRUSH +%° SCRAPER CO. 
Sold through Jobbers and Distributors x y 
Also Special Applications for Furnace or LHVLILON Of 


Boiler Manufacturers 


MASON-WORCESTER CO. 
WORCESTER. MASS. 
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Plumber holds special 
Monel shower valve 
made in St. George 
metal working shop from 
rod and pipe fittings. 





MONEL ENDS 


A CORROSION PROBLEM. 
Replacement shower 
faucet seat of Monel (at 
top) was made by 
Lincoln Machine Parts 
Corp., 732 E. 144 St., 
Bronx, N.Y. Lower photo 
shows an ordinary seat 
(not Monel) after one 
month in a salt water 
shower. 
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A tip from 
experts on 


TOUGH 
PLUMBING 
PROBLEMS 


a 
2 





Here’s a spécial shower valve... 
one that saves money for the Hotel 
St. George, Brooklyn, N. Y. 

What’s different about it? It is com- 
pletely Monel®. Has to be. 

Why? Because the St. George uses 
salt water in a large part of its plumb- 
ing. Monel was first used there before 
1923, in flush valves ... and no other 
material has given the same trouble- 
free service. 

During New York City’s water 
shortage in 1950, the swimming pool 
showers were tied in to the existing 
salt water lines. Within a month, the 
standard shower faucet parts began to 
fail. Monel replacements stopped the 
trouble—for good! 

Take a tip from experience—Monel 
lasts where parts are subject to corro- 
sion damage from salt or fresh water. 

Even though America’s defense pro- 
gram keeps Monel from being con- 
stantly available for all of its many 
plumbing, heating and air condition- 
ing uses, you will find it pays to know 
where there’s Monel in the products 
you sell. 


THE INTERNATIONAL NICKEL COMPANY, INC. 
67 Wall Street, New York 5, N. Y. 


Monel... For trouble-free Plumbing 








Duroflo 


SHALLOW WELL 
WATER SYSTEM 


A new profit-maker ideally suited for small homes, 
summer cottages, highway stores, etc., this new direct 
pressure, low cost water system is designed to effi- 
ciently perform in small spaces. It has ample capacity 
to deliver up to 500 gallons per hour depending on 
depth and operating pressure. 

The outstanding, new design of the Duroflo lends 
itself to peak performance , . . throughout! For all 
shallow well applications to depths of 25 feet or less 
. . . you can depend on Duroflo to do a better job. 
Never before such quality, capacity and freedom from 
trouble . . . condensed into such a pleasantly small 
package .. . and the low cost will amaze you! 

Duroflo . . . where space is limited, Only 171/,” 
high; has 214 gal. tank. Another quality Duro Co. 
product you'll want to sell! 


THE DURO CO., DAYTON 1, OHIO 
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Duro builds a complete line of water systems and water softeners. 


EEE EERE EEE EEE EEE ERE oe 


For complete information on the amazing, new, low 
cost DUROFLO, mail the attached coupon today! 


The Duro Co., Dayton 1, Obio Dept. 1 


Rush complete information on the new Duroflo Pump to: 


Name 





Street or P.O, Box 
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POWER-TYPE GAS SS > |*Bin 
CONVERSION BURNER =e _— 


ucts \ 
Regardless of the size of the heating —, mum 

plant, Lo-BLAST Gas Burners deliver Ss 
more heat per fuel dollar. In 19 years p 

of actual operation, these power-type as we 
units have consistently cut fuel and serv- 

ice costs. 


intimé 





Because primary and secondary air 


o * 
is perfectly controlled from a blower with the newly improved adequ 
source, the Lo-BLAST Burner is inde- 


pendent of variable natural draft. Hence 


? 
it is particularly well suited for down- ® 
draft boilers. Combustion is completed UNIVERSAL 
in an incandescent firebox, with radiant heat ap- 
plied to crown sheet as well as side walls. 


Other features include soft, quiet flame ... stand- 
ard controls with positive acting pilot and blower 


e 
safetys ... sturdy, fool-proof design ... easy to in- oil tank ga uge 


stall because completely assembled and factory- 
tested on gas... competitively priced. 


IT’S WEATHERPROOF! .. . Ideal for both indoor and 
A Lo-BLAST dealership 
is profitable! Complete outdoor use. You have to stock only one gauge for 


range of capacities all installations. 
and a nation-wide 


reputation for econ- 


vanrindia Mbetneiene NEW TYPE PLASTIC HEAD is hermetically sealed . . 
oe seller. Write makes it absolutely leakproof, dustproof and shock- 


proof. Pressure-tight, too. 


POSITIVELY PREVENTS FUMES and seepage from leak- 
ing out. This is because there are no holes. A per- 
manent magnet transmits float-arm action. 


EASY-TO-READ “‘DUAL DIAL” saves time and effort in 
checking and filling tanks. 


a 


iy 


Z, 


EASY TO INSTALL and stocked by lead- 
ing wholesalers everywhere for all 
standard oil burner storage tanks. 
Underwriters’ approved. Rochester 
Manufacturing Co., Inc., 19 Rock- 
wood Street, Rochester 10, N. Y. 


The standard Lo-BLAST 
Gas Conversion Burner 


MID-CONTINENT | Xochese cae 
METAL PRODUCTS CO. =| accunac 


the dU het A Pall INC. 
1960 N. Clybourn Ave., Chicago 14, Ill. — BB ae 


GES AMMETERS 
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(Continued from center of page 208) 
tion about hot water and how to be sure to have 
it in abundance. 

A companion movie called “A Salesman in Hot 
Water,” is also available for showing to sales 
departments and contractor-dealer groups. An 
18 minute sales training film, it effectively drama- 
tizes the selling lessons that many retail salesmen 
have laid aside or otherwise forgotten. 

Both movies are available for showings by ar- 
rangement with local John Wood sales representa- 
tives, or through the company’s office at Con- 
sohocken, Pa. 


Clothes Washers 


(Continued from bottom of page 101) 
we go about developing a relatively small busi- 
ness to a profitable and important community 
enterprise. There are certain things the dealer 
can do, and I will point out a few: 

First: The selection of merchandise is of most 
importance. Your insistence upon quality prod- 
ucts will avoid excessive service and give maxi- 
mum return on the customer’s investment. 

Secondly: It is important that you yourself, 
as well as your sales people, are trained in the 
intimate details of the product. This will insure 
adequate demonstration to create the sale as well 

(Please turn to top of page 212) 





ANNOUNCING 


Bi LEEENCY 


SPARTAN 


At last . . . a new high .in 
corner shower construction 
and styling. In this shower 
you'll find all the best fea- 
tures anyone could want plus 
many improvements other 
shower makers are sure to 
incorporate next year. This is 
the standard by which all 
other showers will be judged. 
Super gauge steel. Also avail- 
able in Super Gauge Alumi- 
num... The Coronet. 

Terrazzo Receptors standard 
on all corner showers. 


lead- 
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we 


All Spartan Showers 
Made of Galvanized- 


Bonderized Steel Literature an Request 
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| FOR MORE EFFICIENT 
One Pipe Hot Water Systems 


Buy Taco 


mVENTURI FITTINGS 








screwed connections 





CAST IRON 











TACO VENTURI FITTING t= 


per radiator . . . on the return 


(use an ordinary tee on supply) | 
SAME FITTING HANDLES UPFEED OR DOWNFEED RADIATORS 
WORKS EQUALLY WELL WITH LOW OR HIGH HEAD CIRCULATORS 





TRY THIS FOR YOURSELF 


Blow smoke through Taco 
Venturi fitting while hold- 
ing lighted match on 
return. e flame is sucked 
into return but smoke goes 
out other end only. 


137 South aenee * Providence 3, R.1. 


READ TACO'S OTHER AD IN THIS ISSUE 
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Designed by EXPERIENCE... Proven by SERVICE 





VALUE — QUALITY — FAIRBANKS synony- 


mous today because of the reputation achieved 
during a half century of progressive valve de- 


velopment and field service dependability. 
The 0260—300 pound Bronze Gate Valve—is a 
typical valve, a typical value. 








TWO-PIECE UNION BONNET ‘| 


Strength, quick easy disassembly, no sliding 


Leakproof body-bonnet joint, rigid align- 


ment. 


SOLID NICKEL ALLOY WEDGE 


guided for tight closure, corrosion resistant. 


ddan a 


teats 


Fig. 0260 BRONZE GATE VAL VE— 
NON RISING STEM 
300 Is. steam working pressure ot 550°F 


(0264—BRONZE GATE VALVE—RISING STEM) 








THE ‘ L kk 
im ge r ea rn Be 


7 * NEW YORK 3, N.¥. 





393 LAFAYETTE STREE 


pinaburgh 22 + Boston 10 * Rome, Ge. 







Bronches: New York 3 * 





TRUCKS - CASTERS - DART & PIC UNIONS - VALVES 





or scraping of seat between body and bonnet. © | 


RADIAL SEAT OF UNION BONNET | 
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(Continued from center of page 211) 
as the proper use of the product by the customer 
after the sale. Sales meetings and product 
demonstrations are the training ground for good 
appliance salesmen. And, no dealer can do with- 
out them if he expects to grow. 

Neither can any dealer run a 9 to 5 o’clock 
business and expect his salesmen to capture the 
pulse of his market on their own initiative and 
on their own time. I have seen instances where 
dealers have started meetings as late as 12 o'clock 
at night. I have seen instances where these same 
stores have stayed open until 12 o’clock at night, 
thus to get husband and wife in on the purchase. 
This is the type of stores. although in the mi- 
nority, that accounts for substantial volume and 
interesting profits. 

Thirdly: And of no less importance, is the out- 
side canvass. Walk-in business, except under 
“price cutting” or “sale” conditions is a small 
part of a dealer’s “take.” Although we like to 
think sometimes that we have graduated from 
the door-bell pushing days, it is only by beating 
the bushes around the clock that we get the 
profitable plus business. 

Speaking of outside salesman makes me think 
of one of our own good dealers in northern New 
Jersey. I asked him one day how many outside 
salesmen he employed. The question he fired 

(Please turn to top of page 214) 





34,000 Pounds of Condensate 


. ++» must be removed every hour day and night from 
the steam coils in air driers processing salt at 
Manistee Salt Works, Manistee, Mich. 

These Sarco float-thermostatic steam traps have 
been doing the job since 1948 without a break, at 
a steam pressure of 150 psi. 

They can’t air-bind because each trap is equipped 
with a standard Sarco thermostatic air vent. These 
vents operate on the balanced pressure principle and 


are unaffected by changing or fluctuating steam 
pressures. 


Where very large volumes of condensate must be 


removed instantly, this trap has no equal. For addi- 
tional information, write for Bulletin 450-10 to 


Sarco Company, Inc., Empire State Bldg., New York 1, 
N. Y. Advt. 604 
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the best craftsmen always take 


Spr ng Wing Toggle Bolts 








helps you 


EXPANSION 
SCREW ANCHOR 


Your continued demand for more and more 


Paine products was a clear call for us to 
expand. So, in our fortieth year in 
business, we built a big new plant at 
Addison, Illinois, just west of Chicago. This 
enables us to match your orders for Paine 


hanging and fastening devices, and 
still maintain that famous Paine quality. 


Paine Expansion Screw Anchors will hold in any 
solid material. They are stamped with the 


bolt or screw size and thread, have a 
convenient arrow indicating the hole end. 


A setting tool in each box makes fast installation 


easy. For the holes, use a time-saving 
Paine “Sudden Depth” Drill. 


THE PAINE COMPANY 
9 Westgate Road, Addison, Illinois 


Conduit Clamps Star Drills 


P e p 
Pipe Hooks and Straps Malleabie St 













pAINE’s 
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Why Make 
MUDDY | 


MESS 


every time you 
insulate a 
pipe fitting ? 









Here’s 
the 


| MODERN 
«WAY! 





FITTING INSULATION 


Easy does it! The insulation comes in molded shapes and 
sizes to fit all ells. tees and 45’s in cast iron screwed fittngs. 
¥%o” to 8” inclusive, also welded fittings, 2” to 8”. The 


installation is dry, neat, quick and uniform. The two seg- 
ments are held in place wth staples (which we furnish), 
tape or canvas—that’s all for a clean, streamlined insulation 


that fits perfectly. And note, aS shown by the photo, the 


fitting insulation is installed first—then the straight covering 
is brought up to it and the canvas is applied. No time is lost, 
waiting for drying, and no shrinking as with mud insulation. 


No need to return to point up cracks. 


y is secured, because Nicolet Insulation is 
made principally of glass fibres, lower in thermal conductivity 


than any other fitting insulation. 


a + £3 





Nicolet Pre-formed Fitting Insulation will not flake or chip or 
crack. It is i to . rot, corrosion, odors and insects. 


Tests indicate a life for the fibers equivalent to more than 150 
years of normal service. 


SEND FOR FREE SAMPLE. Ask your 


wholesaler for a free sample of the Nicolet Pre- 
Formed Fitting Insulation, with descriptive pam- 
phlet and price list. Also, for a catalog of the 


complete line of Sal-Mo asbestos, sponge and wool 
felt pipe coverings, sheets, blocks and asbestos 


cements. Or write: 


SALL MOUNTAIN COMPANY 


Makers of Fireproofing & Insulating Materials 


HAMILTON, OHIO 
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‘MARKET 
pa’ fom! 'F:% 6-4 


enya 


“SILVER SHIELD’’ 
oo 


es 
eemaoe 
CELLAR DRAINER 


4) Pumps more water than 
any other drainer in its class 
2] Lowest nationally 

advertised price 
$4995, tm 
RETAIL! galvanized model 
559% for the 
RETAIL! all-brass model 


New Rapidayton “Silver Shield’ Cellar 
Drainers offer two big extras to make 
your selling job easier — extra high 
pumping capacities ... extra low retail 
prices. Both galvanized models and all- 
brass models will pump from 440 to 1300 
gallons per hour more than most com- 
petitive drainers. Retail price for the 
galvanized model ($49.95) is the lowest 
price advertised nationally, and the all- 
brass model ($59.95) retails for less 
than most galvanized models on the 
market today. Phone or wire your orders 
now—or drop a card for more details. 


, 
THE DAYTON PUMP & MFG. COMPANY 
500 Webster St., Dayton 1, Ohio 


JOBBERS: New “Silver Shield” promotion 
materials including ad mats, display card and 
advertising circulars will be ready soon. Ask 
for yours by letter. 


DEALERS: Check with your jobber about the 


“Silver Shield” promotional material prepared 
especially for your use. 





(Continued from center of page 212) 
right back at me was “Well, how many people 


are there in Newark?” Yes, Charlie was great on 
using the user. Every customer soon became a 
salesman when they saw how profitable it was 
to buy from Charlie. 

Fourth: Of real importance is the appearance 
of your store. I have seen many stores that are 
very lax in their displays. For example, a wash- 
ing machine is an inanimate object and as as 
such has little to say for itself unless it is sur- 
rounded with good displays to attract and hold 
the passerby’s attention until its usefulness can 
be demonstrated. 

Fifth: Advertising wisely is another important 
adjunct in attracting the customer, and it is im- 
portant to eliminate the flagrant dishonest prac- 
tices which confuse the public and destroy the 
confidence of the distributer and manufacturer 
whose own funds are involved in the planned 
activity. It seems to me that dealers should take 
cognizance of the set of rules laid down by our 
own Federal Trade Commission and see that 
their advertising and promotional activities are 
kept within the requirements of good business 
ethics. I would like to mention briefly these eight 
cardinal rules: 

1. Don’t disparage competitive products. It is 
(Please turn to top of page 217) 





Save time with a 


WARNOCK 


STRAP WRENCH 







avoid scratching 
polished pipe 


Flexible woven strap 
provides soft contact but 
strong grip... curved nose 
prevents denting... handle 
unbreakable. 

There are two models in 
many sizes, See these time 
and money savers at your 


wholesalers today. 


LOWELL WRENCH CO. 


WORCESTER 8, MASS 
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r @ You'll take several “looks” at 
le this new Sands Water Heater. It's 
r the new 10 year model. 
d 
First, notice the outstanding beau- 
e ty and gleaming chromium and 
ir | enamel finish that immediately ap- 
peals to customers. 
at 
Second, see all the extra features 
re included at no extra cost to make 
ss selling easier. 
nt e Magnesium Anode Rod 
: e 100% Grayson Unitrol 
1S a 
H e Set of Dielectric Unions | 
e Manufactured Gas Pilot | 
= Filter (when required) | 
: e Meet Massachusetts Code | 
PATCO AIR-BASEBOARD | 


Requirements (when re- 





Ready to use, Ready to place, four inch high sec- 
tions, 4-6 and 8 foot. Easy to install with PATCO 
CONNECTOR using 4 or 5 inch round pipe to 
plenum. 


Low velocity warm air (not a blast) follows wall 
surface. The answer to cold drafty walls and pic- 
ture windows. Attach this ad to your letterhead 
and get the complete story. 


quired) 


e In the event of a tank 
failure, within the guaran- 
tee period, the ENTIRE 
HEATER, will be replaced. 


Third, examine the construction de- 
tails guaranteed to provide long, 
trouble-free service. 





enamel finish. Specially fabricated, galvanized steel tank tested 

for double the working pressure. Extra thick Fibreglas insula- 

tion keeps water hotter longer. Higher recovery and operating 
W efficiency recognized as the finest. 


| Jacket made of heavy gauge steel, with high lustre, baked 


Sands automatic gas storage water heaters are made in 20, 30, 40 
and 50 gallon capacities with 3, 5 and 10 year guarantees. With 
all their outstanding features they cost no more than ordinary 


p heaters. Sell Sands and you sell proven dependability—from in- 

it stallation to daily service. 

se 

le The Sands Manufacturing Company has made quality water heat- 
ers for 40 years. Its products are sold only through wholesalers 
or distributors. Write for literature and prices today. 

in 
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PATENT PEND. 


231 North Bread St., Philadelphia 6, Pa. 





stant &: 
‘Gadsttim’ «= THE SANDS MFG. CO. 


ie 
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5407 SWEENEY AVENUE 
CLEVELAND 27, OHIO 
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| CMoney Maker | 


LATEST DESIGN IN “T”-TYPE SINK FRAMES 
ASSURES EASY, WATERTIGHT 
UNDERLOCKED INSTALLATIONS! 


KINTRIM 


Easily 
Under-Locks 
Watertight! 


PATENT NO. 
2502553 





The KINTRIM sink frame is a money-maker 
for wholesalers. Now, dealers can guarantee in- 
stallations that are watertight and gleaming 
bright. The KINTRIM frame is a heavyweight 
stainless steel! Flat %4” face overlaps and seals 
to bow! and covering. Anchors underneath— 
supports bowl solidly! Never “rubs off” smudgy. 
Dealers: Order from 
your wholesaler or 
write us today. Distri- 
butor inquiries invited. 


Ku) 


REG U. S. PAT OFF ig 


KINKEAD INDUSTRIES 


INCORPORATED 


HOME OFFICES: 
5860 N. PULASKI RD., CHICAGO 30, ILL. 


FACTORIES: CHICAGO AND LOS ANGELES 


ENGINEERING 


AZ (NI 
aut . 


@ A line of fine Quality sinks reasonably 


priced... 


A line of sinks that appeals to dis- 
criminating housewives . 


A line that has gracefulness plus 


utility ... 

A line that’s styled ahead for lasting 
good-looks... 

A line that will give you satisfied 
customers... 


A line manufactured the MODERN 


Ss) 


A line that’s considered the fastest 
growing line in the industry today... 


A line that protects its dealers .. . 
A line that commands respect. . . 


A line that’s well accepted through- 
out the land... 


THEN WRITE TODAY for details on how 
YOU can become an ACTIVATED dealer 


of 


ACTIVE QUALITY WARE. 


Pr 


888 CLAIRPOINTE AVE. 
DETROIT 14, MICH. 
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(Continued from center of page 214) 

all right to make comparisons in order to prove 
a superior feature or service. But little is gained 
by outright ridicule of another product which 
might have found favor in the customer’s eyes. 
Use honest salesmanship and by convincing him 
the product you handle is good, it will stand up 
by comparison. 

2. Don’t make unprovable statements. You 
insult your customer’s intelligence by saying “it 
will last forever” or “it never requires attention.” 
Don’t give your customers the “Hollywood” 
treatment. 

3. Don’t use a testimonial unless it is genuine. 
If one of your customers likes the product you 
sold her, get her consent in writing before using 
it. 

4. Don’t offer a false warranty. If the mech- 
anism of an appliance is guaranteed for five 
years, don’t imply that the entire machine is so 
guaranteed. Your customer will only lose confi- 
dence in you as well as in the product when she 
finds out that she is not as well covered as your 
advertising states. 

5. Don’t be a price cutter. If you can afford 
to give away most or all of your margin in special 
deals or in discount selling, you cannot perform 
the services for your customer that you are sup- 

(Please turn to top of page 218) 








UNDERWATER 


UNIFLOW MANUFACTURING CO. 
ERIE, PENNSYLVANIA 
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Three more reasons 


why NATCCO bathroom 
cabinets outsell others! 


NATCCO Cabinets are leaders because 

they represent quality plus economy. National 
offers features that no other company has. And 
National Steel Cabinet is the largest exclusive 
manufacturers of bathroom cabinets. 


Here's a counter display that will fit anywhere. 
Made of sturdy materials, it displays the fast 
moving 1102FL GARFIELD model. 
It requires no assembling. It 
has a pocket for ‘take one”’ 
literature. You buy only one 
model 1102FL to obtain it. 


LIMITED 


ed 


This well designed, four color 
floor display zooms cabinet 
sales. It attracts attention to any 
part of your store — where it 
effectively displays four cabi- 
nets — two lighted and two 
unlighted models. This beau- 
tiful display is furnished you 
free-of-charge with each 
order of 3 each of models 
1102FL, 802, 1902FL and 
1902P. Easy to set up— 
takes less than 5 minutes. 


NATCCO offers a complete line of 


handouts, mailing pieces, mats, catalogs, 
reprints, sale sheets—everything necessary for 
complete promotion of National Cabinets 

to your customers. All furnished free of charge. 


} Each month National Steel Cabinets are being 


r ted to th ds of architects, builders and other 





Pp 
/ contractors. National advertising through trade and 


consumer magazine and direct mail tell the 
NATCCO quality story for jobbers and retailers. 


SEND FOR THIS 

PROFIT MAKING STORY! 
Read further details of how 
the NATCCO line of quality 
bathroom cabinets means 
more profits for you. Your 
letterhead will bring 
complete details. 
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Si. puloendonee SPECIFIED 


SYMMONS SAFETYMIX because 


SAFETYMIK 


Symmons SAFETYMIX shower 


»erature constant, even 


valves keep shower 
n pressure fluctua- 
W va\ {IX there are no 
HaX- an sXe) ey aero) (et 


14 

nscaiads...9O 
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fails, flow autom vn. 
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a 


Write for catalog and prices 





(ONT STREET; BOSTON, MASS, — 
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(Continued from center of page 217) 
posed to perform. The dealer who contributes to 
the “I can get it for you wholesale” crime wave is 
only kidding himself if he thinks that he can’t 
lose in the long run. 

6. Don’t offer an illegitimate trade-in. The 
story of “the old white horse” or “the broken bot- 
tle” is merely evidence of pernicious price-cut- 
ting and if you inflate your selling prices to offset 
the trade-in allowance, you are operating illegally 
as well as dishonestly. 

7. Don’t run a lottery. This is also illegal and 
puts your business in a bingo game category. Re- 
member that a lottery exists if a consideration of 
some sort is required of the customer and a prize 
is given which is determined by chance. 

Now let’s continue with the things you can do 
to improve your business and make it profitable. 

Sixth: Service is the avenue to repeat sales 
and anyone hoping to continue in this business 
must depend upon satisfied customers. Without 
them, the second or third appliance is never sold. 
Customer ill will is contagious and many a sale 
has been lost over the back yard fence. This, of 


(Please turn to top of page 221) 


For Pressure Control 





200 A.S.M.® 
STD. 


an hot water Systets- °° 


it’s BROTHERS 


A dependable filler and relief valve tor control- 
ling pressures in hot water heating systems. Al) 
bronze construction. Factory settings 12 Ibs. 


delivery and 30 Ibs. relief. 


SALL Fittings greatly im- 
prove efficiency of entire 
hot water system. Only one 
fittin on return line is 
n . This directs free 
flow of water through ra- 
diotor. 


BROTHERS COMPANY 


2324 Kishwaukee ° Rockford, Miinois 
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There’s a difference 
in gas heaters 





the difference is Carrier! 


The inside is different: a one-piece heat exchanger and 
combustion chamber of Aluminized Steel withstands 
temperatures up to 900° F without discoloring, 1600° F 
without destructive scaling. Lasts much longer than 
ordinary furnace steel used in most other unit heaters. 


The outside is different: stylish enough for a beauty 


shop, rugged enough for factories or garages. 


The Carrier Gas-fired Unit Heater, in 7 sizes, from 70.000 
Btu’s, is AGA approved for all types of gas. Propeller- 
fan type (above) or duct type. 





For steam or hot water, Carrier Propeller-Fan Type Unit Heaters. 


Vertical discharge model (left) gives quick heat from 
higher ceilings, discharges in 4 directions. 7 sizes, 
from 82,000 Btu’s. Horizontal discharge model directs 
warmed air from heights of 15 to 18 feet. 10 sizes, from 
21,000 Btu’s. 


You can profit by selling Carrier Unit Heaters. For infor- 
mation write Carrier Corporation, Syracuse, New York. 


AIR CONDITIONING 
REFRIGERATION +« INDUSTRIAL HEATING 
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“ Rial" means 


most service for 


your money 


Drop head die sets 
to 2 





These popular extra-handy 


naib 


drop head dies 


give you clean threads fast and easily 





*& Small, well balanced, clean cutting, these popu- 
lar RIGID ratchet threaders are a pleasure 


to work with. They save you time and effort 
because heads snap into drive ring from either 


side, won’t fall out. Precision-cut-.alloy dies 
reverse for close-to-wall threads — no special 
dies needed. 


% OOR and OR, %” to 1”; 111R and 11R, %” 
to 14%"; 12R, %” to 2’. Conduit dies, too— 
and free carrier with sets. Buy them at your 
Supply House. 


THE RIDGE TOOL COMPANY ° ELYRIA, OHIO 
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food waste 





and 
plumbers alike 


A woman is a thrifty buyer and a 
shrewd one. She knows when it 
comes to buying kitchen appliances 
that hidden features are as impor- 
tant as visible ones. That's why when 


she compares food waste disposers, 
side by side, she almost always buys 


the NATIONAL. 


“SPLIT-RING” 


CONSTRUCTION 74 
cr 

























She knows that NATIONALS heavy 





duty construction, its stainless steel SAFETY 
and special alloy parts, its extra LOK -TOP 
rugged 3 hp motor, its safety over- COVER 


load switch are important guaran- 
tees of long trouble-free service .. . 


jyst as important to her as National's 


Safety Lok-Top Cover, National's 


clean lines and attractive appeorance. 


STAINLESS 
STEEL 


Just so the master plumber is quick SINK RING 
to sense that National’s patented 

“split-ring” construction and simple 

sink attachment make for time- SPECIAL 
saving, profit-building installation . .. ALLOY 
just as important to him as GRINDING 
NATIONAL’S “master plumber ap- ELEMENTS 





proved” selling policy. 


@Sold by MASTER PLUMBERS 


¢ Installed by MASTER PLUMBERS 


2112 


NATIONAL DISPOSERS 


A PRODUCT OF NATIONAL RUBBER MACHINERY Co. 
AKRON, OHIO 








To learn more how you can profit from NATIONAL DISPOSERS 
“master plumber approved” selling policy, send this coupon today 
to NATIONAL DISPOSERS, Akron, Ohio. 


Name. 





Address 
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you can’t beat a 


\ DELCO WATER SYSTEM 
franchise 


Check any Delco Dealer and 
you'll discover he’s pocketing 
EXTRA Cash every month with 
the line that’s built for profits 
.. . built for easier, faster sales 

. . built trouble-free to elimi- 
nate excess service that can 
quickly eat up profits. 


General Motors Engineered to bring you years ahead de- 
sign features that guarantee capacity . . . assure positive 
delivery of every gallon promised or more, 


The Complete Line of Full-Rated Pumps boasting unu- 


sual flexibility. There’s a type and a capacity to handle 
every customer need with the least amount of stock. 


Competitive Pricing combined with finest quality, the ex- 
clusive result of General Motors famous production methods. 
It’s a double-barreled combination that can’t be beat. 





DELCO CONVERTIBLE 
JET PUMP 


DELCO C-12 WELLMASTER 
SHALLOW WELL PUMP 


Fully assembled with auto- 


? Can be used in either deep or 
matic controls, ready to go. 


shallow well installations. . . 








Marcl 
















Self-contained, 225 ghp ca- 
pacity —ideal for small farm, 
suburban home, cottage, 
Summer camp, or use as 
booster for present system. 
12-gallon galvanized tank, 4 


can be converted from one to 
the other )ater if water table 
changes. No pulleys, belts, or 
wheels . . . only one moving 
part. 4, 4%, % or I hp ca- 


----4 | 











pacities up to 1,620 ghp. 


hp Delco Rigidframe Motor. Depths of 120 feet. 





Choice New Fr hi Available Now 


RS f 
GENERAL M oro For facts and information about com- 
plete Delco line, write or wire Dept. 
DEW, Delco ns Division of 
General Motors, Rochester 1, N.Y. 


DELGO arene 
for a good deal DEAL Wilt DELCO 


Manufacturers of famous Delco-Heat oil- and gas-fired burners, 
Conditionairs, boilers, and water heaters 











WRITE FE 
| LITERATU 
‘AND INFORM! 
| ON AVAILA 
‘ OISTRIBUTOR' 
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(Continued from center of page 218) 

course, involves a constant contact with the pur- 

chaser so as to see that her satisfaction is gained, 

so that her usefulness in her circle of friends 

can be utilized to the fullest degree. 

Seventh: A study of your own particular mar- 
ket is of vital importance. Analyze just where 
your sales came from and you will be surprised 
at the inadequacy of your coverage. Only through 
careful planning of your territorial activities can 
you expect to develop a trading area that is con- 
ducive to an ever-expanding business. 

There are many other things that can be done 
by the dealer . . . things that are simple and in- 
expensive, yet highly productive when profits 
are counted at the end of the year. 

I haven’t given you a mandate or a formula to 
follow that will guarantee your success. I have 
tried to merely remind you of some of the things 
that you already know, but might have forgotten 
in present complex atmosphere of doing business. 

However, I do not say that a formula could not 
be established. For I believe it could. 

There are approximately 600 trading areas in 
the United States, and each one of those during 
the year 1952 had a potential of 6200 units of 
laundry equipment. This represented in each of 


these areas, $1,313,000 at- retail, thus establishing 


(Please turn to top of page 222) 






Plastex Pipe SAVES TIME, 


drainage lines. Provides faster flow . . 
better pump performance . . . 







WRITE FOR 
| LITERATURE 
\AND INFORMATION 


nary pipe—will never rust, rot, 
accumulate scale. 


| DISTRIBUTORSHIPS 


For faster, better piping use PLASTEX 


on your next job. Available from your 
supplier or write for complete details. 


The PLASTEX Pipe & Extrusion Co. 
402 Mt. Vernon Ave. wa3 Columbus, Ohio 
PLASTEX 


coneosion 


PLASTEX - the (4 word in Pipe 






| builds your reputation. 


LABOR and | 
MONEY on well piping, water systems anal 


trouble- bies 
service. Flexible coils are lightweight, easy- | Pressions in leading home-service publications. 
to-handle and make-up. <A complete range 
of Plastex fittings for any connection. | 
Plastex pipe outlasts and outperforms ordi- 
corrode ot 


DOMESTIC ENGINEERING 221 


A 
Selling Campaign 
that gives you 


of everything! 





We 


PRODUCT QUALITY 


Established in 1926, 
Vikon is the oldest manu- 
facturer of metal tiles and 
the only manufacturer 
producing tile in steel, 
aluminum and. stainless < > 
steel. Vikon not only hg — 
gives you quality that be: —. Gascon 
sells, bue quality that 





VIEW-MASTER VIKOLORSCOPE 


color selector chart 









Salesman's 
Display Case 


DISING AIDS 






Vikon 
WIKON== TLE Kitchen Kit 
‘SELF-AESTALLATION KIT — 


Window 


A Displays 
/ 


MORE ADVERTISING: 3,556,422 advertising im- 






Vikon 


Counter Displays Self-installation Kit 


HOUSE & GARDEN HOME MAINTENANCE & IMPROVEMENT 
SMALL HOMES GUIDE LIVING FOR YOUNG HOMEMAKERS 


THE FAMILY HANDYMAN HOME MODERNIZER 
Direct-mail leaflets, folders, brochures. Dealer 


co-operative newspapers and radio advertising. 





VIKON TILE CORPORATION 
Washington, N. J., Dept. 1H 


RS: 


...We have the only 
complete Manual 
of Specifications and 
Installation in the 


Please send me, without cost or obligation, the com 
lete story of Vikon Tile together with full-color 
ont Hee and sample tiles. 


[] Dealer [] Distributor [1] Contractor () Architect 


metal tile industry 





...and we'll be glad Name 
(Please Print) 
to tell you more. 
Just mail the Address. Sukie 





coupon. 


Zone. State. 





ee eed 


City. 


















Saves installation time—Comes fully wired 
and equipped 
Saves handling time—Shipped in easy hand- 
ling, protective crate which won award in Na- 
tional Competition 
Saves servicing time—Only 2 parts to re- 
move 
Saves space—Compact—rugged—beautiful 
Economical heat and hot water—3 sensi- 
tive controls 
Venko was designed to mark up 
your profit by eliminating hours of 
labor at every step. It comes fully 
equipped for speedy installation 
with burner, circulator and controls 
ready to operate. You'll find too, 
its especially designed crate which 
fits through a 30 inch door and per- 
mits one man to handle the entire 
unit, is a further time and work 
saver. So make money by making 
time—investigate Venko today. 





WATERFILM BOILERS, INC. 


a division of L. O. KOVEN F. 4 BRO., INC. 
154 Ogden Ave., Jersey City 7, N.J. 
Plants: Jersey City, N.J. * Dover, N.J. * Trenton, N.J. 
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(Continued from center of page 221) 
a market for everyone of us. Within one of these 
major trading areas you get your share of exist- 
ing potentials. 

While we recognize that the home laundry 
equipment industry, accounting for some $800,- 
000,000 at retail, and moving some 3,700,000 units 
annually, enjoys a most consistent sales curve, 
we must recognize that you, working at the end 
of the assembly line, must be accorded the proper 
compensation for your part in this great effort. 

It is only by your exceptional knowledge of 
practically all the religions, races and creeds, 
your appreciation of the needs of homes—wheth- 
er shack or mansion—your education in water 
conditioning, textiles, soaps and synthetics, yes, 
in mechanics and engineering, that this record 
was possible. Yes, we ask you to be a specialist 

. of a character that will impress those who 
must be impressed by the broad knowledge you 
have acquired. But to be a specialist, and in ad- 
dition to all those things I have mentioned, you 
must recognize that people are not working as 
long or as hard in the home, nor do they have a 
desire for the unpleasant tasks where dirt must 
be eliminated. 

The general acceptance of the complete auto- 
matic home laundry attests to this. You must 
recognize that people shop differently today .. . 


_ ; a g = >, 
all eh) 4 Ca 
LDER FITTIN S o- 
cL BING 


euTER-EASIER gmail 













WITH . 


“CanFit : TOOLS 


“Clean Fit’ Tools save time, effort and money — 

TE clean fittings and tubing better—result in stronger, 
f tighter soldered joints. Finest quality carbon steel 
wire bristles assure long life and economy. Order 
by number. 
6003—Kit with Handy Handle, Bracket, Crank and two 

No. 6000 Brushes for 4” and %” Fittings 
6001—Metal Handle for No. 6000 Brushes 
6000—“Clean Fit’ Brushes in sizes %" to 2” 
6200—"Clean Fit” Tube Cleaner—%”-'2"-%4"- 1” 
6100—Wood handled single spiral tube brush 
6300—Heovy-duty double spiral tube brush 
6004—"Cleon Fit” Abrasive Cloth—1%", 25 yds. 


Sold Through Supply Houses 
Canedion Distributors 


EMPIRE BRASS MFG. COMPANY LTD. 
London, Canada 
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1985 EAST S59" STREET « CLEVELAND 3, CHIC 
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they play differently too. And most of all, that 


better products are more greatly appreciated .. . 


| 


| 


that less people are fooled by fantastic claims .. . | 


that price is of lesser importance than conveni- 
ence and comfort. The automatic washer proved 


this. 


Dishwashers 
(Continued from bottom of page 101) 
story, more amazing than any fiction ever read. 

And, if you have been married for 25 years, 
then the chances are your wife has washed a stack 
of dishes twice as high as the Empire State Build- 
ing— (282 tons) 35 fully loaded freight cars. A 
train load of dirty dishes. One full year of her 
life has been spent scrubbing and washing dirty 
dishes. Tell me this! Is there a more sloppy, dirty 
job? I don’t think it is an attractive picture. I 
am sure that every man would like to free his 
wife from this greatest household drudgery. 

Is there a market for an appliance that will 
eliminate such drudgery? As far back as 1908, 
people were trying to invent an automatic dish- 
washer. In 1927, over 100,000 automatic dishwash- 
ers were sold. But these early dishwashers were 
handicapped in many ways. Modern detergents 
had not been invented. Hot water was not in 

(Please turn to top of page 225) 
















"Next time get Key-Tite, the per- 
manent seal that breaks easily.” 


The perfect seal for pipe joints 
that carry water, gas, low- 
pressure steam, etc. 


Write for FREE Sample! 


SEALS TIGHT... 
BREAKS RIGHT! 


f KEY COMPANY 





2661 McCasland @ East St. Louis, Illinois 
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AUTOMATIC. «=F 
GAS and ELECTRIC f 


WATER % 
HEATERS | 


¢ Smart looks plus sturdy construction 
¢ Heavily insulated to prevent heat loss 
® Advanced design and precision engi- 
neering * 
¢ Long life — 355 Ib. test tank thor- 
oughly galvanized by hot-dipped 
process Special Features 
GAS—100% Automatic Controls @ 
ELECTRIC—Baffle for Best Storage Effi- | 
ciency 
No better buy today than KOVEN 
Automatic Water Heaters which 
pay for themselves in fuel savings 
while providing hot water comfort 
whenever it is needed. Highly rated 
by architects and builders, their 
unique engineering features, the 
key to their quick service and long 
life keep them moving out of stores 
and into today’s most up to date 
homes. 


L. O. KOVEN & BRO., INC. 
154 Ogden Ave., Jersey City 7, N.J. 


Plants: Jersey City, N.J. * Dover, N.J. * Trenton, N.J. 
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For LIQUIDS plus SOLIDS. 
Single or Duplex Types. 
Package units for resi- 
dences and summer camps. 
Special Heavy Pumps for 
canning plants. Send for 
Bulletin C-900-D. 
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The unbroken chain 
of cooperation from the Tanner 
plant to the consumer is the main 
factor which interlocks sales with 
profit. Wholesalers, architects and 
contractors find that the close 
connection between Tanner qual- 
ity valves and strong sales repre- 
sentation assures service and 
satisfaction. Write for catalog— 
see how you can forge ahead with 
Tanner. 























Tanner MFG. CO., ERIE, PA., U.S.A. 
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(Continued from center of page 223) 
abundance or in constant supply, and the wash- 
ing actions on the machines were weak, as mod- 
ern engineering had not advanced enough to over- 
come this weakness. 

As you know, this era was immediately fol- 
lowed by a depression, and during this period 
there was no effort on the part of manufacturers 
to spend money for research and tooling to per- 
fect an automatic dishwasher, and as a result, in 
1940 the sales of automatic dishwashers had 
dropped to the small number of 5,000. 

Then came World War Two. Lack ot domestic 
help and the fact that domestic help was far 
beyond the reach of the average family, the 
housewife, and even the husband of America, 
came to feel the acute need for an automatic dish- 
washer, and as a result, manufacturers were 
aware of the need of dishwashers through sur- 
veys conducted by themselves and by other pri- 
vate agencies. 

Many manufacturers following the War started 
to spend money for research and the develop- 
ment of automatic dishwashers resulting in many 
manufacturers offering such an appliance for sale. 
Over one million automatic dishwashers have 
been sold since 1945. There are 41 million wired 
homes and only one out of 40 has a dishwasher. 
A vast majority are only now beginning to be- 


P, or il 
HOT WATER HEATERS 
DELIVER.... PLUS! 


Their well known ability to carry the full hot water loads— 
plus — hour after hour — without loss of temperature or 
volume output — is one of the many reasons for the con- 
tinued popularity of the PARACOIL line of Water Heaters 
with jobbers and contractors throughout the country. 

Every type & size available—for every type & size of installation! 
"A TYPICAL 
Indirect Water Heaters PARACOIL VALUE! 

— Apartment House Heaters wg mel 
- Submerged Tank Heaters Water Flow 


Tankless Water Heaters 


(Please turn to top of page 226) 
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later 
Circuit —C.1. Shell 


Low Pressure Drop— 
Streamlined Design! 


Instantaneous Water 
Heaters 





Heating Elements for 
Storage Tanks 


Convertors for Forced Hot Water 
or Radiant Heating Systems 


Condensate Coolers 


Flexible Nipples 





Write for Catalog Material and Prices! 


DAVIS ENGINEERING 


CORPORATION 
1064 East Grand Street 30 Rockefeller Plaza 
Elizabeth 4, New Jersey New York 20, New York 





Yours 


for the 
asking 
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VENT INSTALLATION 
HANDBOOK 








. this new, authoritative handbook — based on 


the latest research in gas appliance venting 


When you install gas burning appliances, you'll want this 
useful handbook containing complete, up-to-date infor- 
mation on gas venting practices plus many helpful installa- 
tion tips. The findings presented are based on extensive 
engineering research recently completed by the Metal- 
bestos Division, William Wallace Company, with the 
assistance of Stanford Research Institute. 


Here are some of the subjects’ covered: 

Fundamental Rules of Vent- Amply illustrated through- 
ing out — and indexed for con- 
Determining Correct Vent venient reference —this 
Sizes and Capacities handy pocket-size booklet 
Choosing the Location of _ will be an invaluable aid to 
Vertical Vents anyone who specifies, sells, 
Rules for Venting Various _ installs or services gas burn- 
Types of Appliances ing installations. 

Vent Installation Tips 


Send for your free copy today! No obligation. 
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Smart Operators 


SPECIFY 
KEYSTONE 


& dis 


SOLDER FITTINGS FLARED FITTINGS 









BALANCING VALVES 


ORAINAGE FITTINGS 


VALVES 


Heres Whiyl 


2. CORRECT DESIGN 


The soundness of Keystone 
designing shows up in the correct- — , 
ness of every fitting and in the 
completeness of the Copperflow 
line. It provides ample wall thick- 
ness for sound, pressure-tight 
castings, with full waterways. It 
assures clean, accurate cup bores 
and true threads for tight joints. 
It means a full line, with fittings for every practical 
need ... each designed, produced and finished for 
easy installation and long service life. That's why 
you save time and trouble... and give your cus- 
tomers more for their money ... when you specify 
Keystone Copperfiow. 

Keystone Copperflow fittings are the result of 
25 progressive years in the copper plumbing field ue 
backed by three-quarters of a century of experience 
in casting and finishing non-ferrous metals. 
ASK YOUR FAVORITE JOBBER! 
WRITE FOR CATALOG No. 51 


KEYSTONE BRASS WORKS 








ERIE, PENNA., U.S.A. 
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(Continued from center of page 225) 
ginning to become aware that there is such a 
thing as an automatic dishwasher. The growth 
of any new appliance has always gone through 
this particular stage. 

Obviously, there is a tremendous need for an 
automatic dishwasher, and equally obviously 
there is a tremendous market. Your job and our 
job is to put the two together to educate Mrs. 
Housewife to the advantages of an automatic 
dishwasher and make a home out of a house. 
Make the home a more pleasant place in which 
to live. 

We all have too little time with the people we 
love and an automatic dishwasher for less than 
10 cents a day would go a long way toward 
helping the housewife enjoy life with the rest 
of the family. 

One thing about an automatic dishwasher 
which I have not mentioned is that it is the only 
sanitary way to wash dishes. Actually, human 
hands cannot stand the temperature necessary to 
kill bacteria—145 F to 160 F. Hands would blis- 
ter. Therefore, it is impossible. to wash dishes 
sanitarily clean by hand. 

I have yet to meet a person with an automatic 
dishwasher who would give it up unless they 
could replace it immediately with a new and 
better dishwasher. Any item which stays sold 

(Please turn to top of page 229) 


Now's the Time... 
TO STOCK UP 


VOGT 


SHOWER 
CABINETS 


With spring just around the corner 
. . « and the big home-building push 
getting under way .. . it’s *VOGT 
Shower Cabinets for the modern bath- 
room plan. That’s what people are ask- 
ing for these days. That's what archi- 
tects and plumbing contractors are 
specifying. So, stock up on *VOGT 
Shower Cabinets now. They are the 
top-quality buy today. 

















why not be prepared. Meet your customers half way. Stock up on 
vocr Toomer Cabinets now. PANELS: heavy gauge, zinc coated, 
bonderized steel, or sturdy alloy aluminum. VARIETY of RECEPTORS: 
@ Plastic bonded die cast stone. @ Non-slip porcelain enameled steel. 
@ Non-skid, synthetic baked enameled steel. @ Non-skid, synthetic baked 
enameled aluminum (natural aluminum), Complete accessories! Easy to 
install! Superior quality at popular prices. Easy to sell! WRITE VOG' 
TODAY! 

*VOGT pronounced “VOTE” 


VOGT BROTHERS MFG. CO. incorporateo 


1404 W. MAIN STREET LOUISVILLE 3, KENTUCKY 
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STYLE 12 FEATURES 


1. Easy to install through 1” 
hole without taking apart. 
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. a quality and dependability. Backed by engineers and craftsmen, the 

Snap Action | mA a de 
Thermostat yest possible material and workmanship goes into the making of , 
FOR GAS STORAGE | this remarkable control unit . . . which, by the way, is scientifically wi 
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World’s Fastest Pipe, Bolt and Conduit 
Threader Weighs Only 160 Ibs! 


Quijada Chief with 
Automatic Chuck 
will increase your 
production with far 
less operator effort, 
yet it’s easily porta- 
ble—use it any- 
where, IN the shop 
or ON the job. 


PULSATION 
POOR CO: = 


Install a New wee 


BOSTON 
COMBUSTION 
HEAD 





? 










No more wrestling with stubborn chucks, no wrenches to 
worry about—now, with Quijada’s patented Automatic Chuck 
you just flip a switch and four jaws front and rear instantly 
and automatically grip, center and turn pipe...another flip 


and pipe is released. Quick-Opening die heads give operator 





Adaptable to wee tn — burner. rhe accurate control over thread lengths and eliminate back-off. 
to 3.0 G.P.H. This precision head is now available. Die head change is effortless and quick. Easily removable 
Adjustable air shutters permit obtaining nigh ore wheel type cutter is mounted on front jaw housing out of the 
ciency sunflower flame or efficient non-pulsating way, thus the Chief is ideal for make-up and nipple work. 
flame. | Flat blade reamer attached to die head reams as you thread. 

Comes complete—easily installed. Exclusive telescoping shaft eliminates outside oil hose line. 


A PROFIT MAKER 


Write for literature and instruction sheet. 


. The Quijada Chief is a rugged, production 
K*) machine built and guaranteed by 


MITER TT oosiow or GAINES-COLLINS 


5474 Alhambra Ave.,Los Angeles 32, Calif. 


Manufacturers of Automatic Threaders and Cutters for more than a Quarter Century 
© Write teday for new catalog DE-3 














BOSTON MACHINE WoORKS COMPANY 





Oi! Heating Supplies Division, Manutacturers, Lynn, Mass 
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(Continued from center of page 226) 

so firmly is bound to earn its keep and build a 
demand for more sales. 

> Now, I realize that I would like to go on record 
as saying that I do not consider the permanent, 
stationary or plumbed-in type of dishwasher to 
be in competition with the portable. I view this 
exactly like we in the freezer business viewed 





SS, the rise in preference for refrigerators with a 

horizontal evaporator which would hold more 
ry frozen foods. We feel (and time has proven) that 

the more horizontal refrigerators sold, and as a 
‘AP consequence more use of frozen foods, educating - and es. 
luct the public to the value of freezing as a method 
the of preserving food over any other would increase "K” Fittin gs in 

demand for freezers. ° 
sed Frankly, I feel that that is exactly the same la r | est h e | ico pt er p | ant 
ally with automatic dishwashers, stationary or port- Conspicuous in the above photo are some of 
and able. The more dishwashers sold regardless of our big flanged tees and elbows. You will also see 
AP whether they are portable or permanent, the more several of our companion flanges and screwed 
fing dishwashers we are going to sell. elbows, This is one of the numerous installations 
sig Over 50 percent of the dishwashers sold are of “K” Fittings in the world’s largest helicopter 


sold as a result of seeing a dishwasher in use in plant, that of Piasecki Helicopter Corporation, 
: Morton, Pa. 


a friend’s home. The second biggest reason for - 
this sale of dishwashers is a live demonstration, 
and 53 percent of all dishwashers purchased are 
purchased from a “small” retailer. 

The appliance business is a great business and 








(Please turn to top of page 230) 
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scrap of food, however wet. 


Write today for complete specifications 
of both Deluxe and Standard Models. 


i. COLE HOT BLAST MFG. CO. 


fury 3817 5S. RACINE AVE. CHICAGO 9, ILLINOIS 
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DOMESTIC ENGINEERING March, 1953 


) 
{ 
| 


Ee — 


4108 
yore? 


INSTEAD of make-shift cross-over connections 
with stop valves, you can give customers really 
accurate tempering in their household hot water 


systems ... and make an easy profit on the 


added sale. 


GENERAL Thermostatic Mixing Valves are 
quality products . . . scientifically designed to 
maintain correct temperature at the tap, summer 


and winter alike. A simple explanation of their 
benefits quickly convinces any house-holder that 
the small additional cost is well worthwhile. 


Try it for yourself ... include a GENERAL 


Mixing Valve in every water heating estimate. 
Ask your wholesaler for illustrated descriptive 


folder . . . or write General Fittings Company, 
118 Georgia Ave., Providence 5, R. I. 


® Cast Bronze Housing 


Quality Bi-Metallic Element 





TANKLESS AND INDIRECT WATER HEATERS A 





© Nickel-Silver Sliding Sleeve 


Mixin © Ovtside Adjustment — 80° to 210° F. 
VENI) © 5 Sizes for Flow from 6 to 160 g.p.m. 


GENERAL” 
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(Continued from center of page 229) 
offers much more opportunity today than ever 


before. Before the War it consisted primarily of 
refrigerators, ranges and conventional washers. 
Today that is not the case. The business is di- 
vided into three groups: 

1. The group that has popular demand and 
relatively high volume on which margins 
are more or less fixed such as refriger- 
ators, etc. Every household is going to 
have such appliances. It just depends on 
the brand they select. 

2. The next group of appliances is that 
group which has reached public accept- 
ance, but does not have public demand, 
such as automatic washers, freezers, etc. 
This usually carries a higher margin of 
profit for the dealer. 


Good Profit on This Group 


3. This group are those appliances which the 
public needs and in which they have in- 
terest, but as yet have not reached the 


public acceptance or demand stage. These 
appliances usually carry the highest mar- 


gin of profit for the dealer and require a 
little promotion to sell. However, they do 
not involve any trade-ins and a dealer 


Ya you WANT...in 
MODERN 


Avtomatic Electric 


WATER HEATERS 


MOST COMPLETE LINE—TOP QUALITY 
—TOP PERFORMANCE—PROFITS! 


You name it—MODERN’s got 
it—everything you want in 
automatic electric water heat- 
ers. Most complete line—finest 

uality—top performance. Style 
that attracts—features that sell. 
And every unit priced for profit, 


See for yoursel 


© 5%, 12, 20, 30, 55, 66 and 82- 
gallon sizes 

@ Standard, Deluxe and Table Top 
models 


e “Magic Circle” black heat surface 
elements won't lime up 


@ Adjustable surface type snap action 
thermostats 


© Built-in heat trap te prevent beck 
circulation on hot water line 


@ Extra heavy blanket type insulation 

© Listed by Underwriters’ Lab., Inc. 

© Magnesium anode and 10-year tank 
werranty at slight extra cost 

© Sparkling white Dulux enamel finish 
baked on for long life 





WRITE FOR DETAILS AND PRICES 
Also @ complete line of domestic and commercial water softeners and filters. 


MODERN WATER EQUIPMENT COMPANY 
Dept. DE, West Chicago, Ilinois 


WATER SOFTENERS « FILTERS «© ELECTRIC WATER HEATERS 
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The All-Purpose Saw Youve Always Wanted 


SAWZALL 


Not an attachment ...but the NEW single unit, heavy-duty 


Ge PORTABLE ELECTRIC HACKSAW 











Saws ANY material with amazing 
new speed, accuracy and efficiency 
.. . hundreds of labor-saving, time- 
saving uses on the job, in the shop, 
wherever 110 Volts are available 
.-. pays for itself quickly. 
Super-powered with the famous 
Mil waukee-Builit Motor . . . 2250 
strokes per minute (34,” stroke) 


. lifetime-lubricated ball and 
4 56 Complete with Steel Carrying Case roller bearings eee weighs only 
ond Biades for cutting ALL materials. 6%, Ibs. : fully guaranteed. 


Call your Distributor or 
write us today for Folder SW -S. 


MILWAUKEE ELECTRIC TOOL CORP. On this remodeling job, 


Portable Electric Drills, Saws, Screwdrivers, Hammers, oe GAWENES Oreety oe 


Aerial and Bench Grinders, Sanders and Polishers. the cost of installing bs 
complete new, warm-air 











5350 WEST STATE STREET | © | MILWAUKEE 8, WISCONSIN wsdaia, Groanee Aueedh 
Canadian Distributor: MATTHEW MOODY & SONS CO., Montreal plaster, wood, nails. 
THE FERLESS LINE 3,000,000 
maak 


ae Brady 


AIR VOLUME 
CONTROLS 


have been standard equip- 
ment on leading makes of 


ejector, turbine, rotary and 
centrifugal water systems 


for more than 15 years. 


Over a Million 


need repairs or replacement 
to maintain proper air cush- 


ion in the tanks. Can be 
replaced in 5 minutes! 


This Market is 
Open to You! 


Replacement controls and 


| repair kits are available at 
your pump supply house or 


SN TI | wholesaler. 
| AIR C , Inc. 
PEERLESS POTTERY INC. | Write direct for 1406 i —— 


EVANSVILLE, INDIANA latest bulletin Alibi. 0 deities 
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The No. 30 Gem, a competitive white 
seat, is molded with a new material 
(SILKONITE) consisting of cured wood 
fibres and synthetic resins under tons 
of pressure and heat forming a solid 
massive seat with no glue joints and 
no chance of splitting or warping. 


Also make a complete line of Mother 
of Pearl sheet covered seats. 


PRODUCTS OF CALIFORNIA 


Blbeg P.O. Box 4737 


Los Angeles | (eli celaalie) 








GUARANTEE LEAK-PROOF 


GAS LINES 


Test your gas line installations with a Beekman Gas 
Proving Pump and Beekman improved Mercury Col- 
umn to insure a leak-proof job. Quick, simple, and 
positive check against gas line leaks. 


MUTUAL MANUFACTURING CO. 


Dependable Testing Devices 








45-16 162ND ST. 
FLUSHING 58, N. Y. | 





| EARL T. YOUNG COMPANY 
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Fig. 176 


Fig. 176 LIGHT WEIGHT DRAIN is made in 
2, 3, 4, and 6” outlet. Can not be furnished 
in threaded type. Furnished with plain clamp 
ing ring only. 
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PENBERTHY 


AU TOMATIC 


Electric Sump 






Penberthy insector co. 
» Division of the Buffalo-Eclipse Corp. 


DETROIT 2, MICHIGAN 
Canadian Plant — Windsor, Ont. 





Constructed of Copper 


and Bronze Throughout 








THE SIMPLE, SURE WAY TO END 
SEPTIC TANK, CESSPOOL & OUT- 
DOOR TOILET TROUBLES — BAD 
opors! 





Quickly Digests & Liquefies Solids 





Packed in Bulk for Industrial, Municipal 
and Military Installations. _Distrib- 
uted through Plumbing Wholesalers. 











TRU-SEPTIC 





Also Liquefies Grease 
In Grease Traps 


*FOR FULL INFORMATION PLEASE WRITE: 


ENCINO, CALIF. 
SOS NNN 
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(Continued from center of page 230) 
who establishes himself on these products 


usually enjoys a most satisfactory profit. | 
I think the only way to sell dishwashers 
is to demonstrate them. 
I recommend the best way to sell an electric | 
dishwasher is by having a live demonstration in | 
your store or home of the user, or a personal | 
canvass by your salesman. It is a wonderful door- | 
opener. Also, personal use in your own home as | 
it is only through personal use that you can fully | 
appreciate this wonderful appliance. 
I think you will agree that we are fortunate 
in our business in having such new products as | 
i , 
the automatic dishwasher. I think you will agree 
that with such a tremendous need and such a vast 
market, with the proper promotion, this item will 
grow in demand. 


Balance Your Sales Efforts 

It is my opinion that the most successful dealers 
will be those who balance their sales efforts to 
get their proper share from all groups of appli- 
ances. They will become headquarters in their 
community for the complete kitchen including 


the electric dishwasher which will continually 
become a more important volume item as more 


and more people see and learn the service it will 
render. 














The boiler with 
all the features 
res quick and easy way to bend all pipe present day 


and tubing, from 34” to 114” O.D. 


Try the Handy Bender on your next job... it’s conditions demand 


The money you save on fittings using 





a Handy Bender will more than pay for 


this valuable tool. Fittings cost you 


time and money. Handy Bender is the 


a tool that’s bent on saving! 





Ask your supply house about 


UTICA RADIATOR 
CORPORATION 


UTICA 2, NEW YORK 


Handy — or write today to 








OLSCLAW 





a ROS., INC. — 


ender 


ALIF. 416 WILLOW ROAD- EVANSVILLE, IND 
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IT’S NEW 


Look for this Emblem of 
Excellence attached to a 
Sterling Faucet product. 


IT’S IMPORTANT 


For it symbolizes the care- 
fully engineered product 
of a Company determined 
to make the finest Brass 
Goods that mechanical 
skill can produce. 








IT PROTECTS YOU! 


It's your guarantee of 
satisfaction from the stand- 


point of eye appeal, per- 
formance and durability. 


STERLING FAUCET COMPANY 


MORGANTOWN, WEST VIRGINIA 
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One in Five Is a Magic Number 
(Continued from bottom of page 81) 
most half of the hot water heating systems are the 
gravity flow type, and one house in every five 
plans to modernize their heating equipment with- 
in the next two years, he said. He also pointed to 
the fact that hard-to-heat rooms turned up in one 
out of every four homes and that two homes in 
every five have no thermostatic controls. 

“To all this talk about the remodeling market,” 
the speaker said, “you can rightfully say: for 
years we have been selling and installing more 
heating equipment in old homes than new ones. 
Figures show that new construction accounts for 
about one-third of the heating sales, but consider 
these two facts revealed by this same survey— 
that more than one-half of the warm air jobs are 
ripe for remodeling. Compare that with the one 
house in five that already has planned to revamp 
their heating system. 


| The Business Is There 

| “The business is there if dealers will sell. Most 
| of the 21 percent who plan to remodel their heat- 
ing are those that need it done. Add to this the 
| fact that more than half of the families do not 
| even know the name of a heating contractor. 
“Who is going to help home owners solve the 
(Please turn to top of page 237) 


| ATTENTION 
t WHOLESALERS 
‘aac OF OIL BURNER 
7] SUPPLIES... 

-| Here are Important 
Gasket & Repair Parts 


FOR YOU! 


Hydrovalve now offers you a fast-selling, 
profitable, line of guaranteed gaskets and 
related service parts. In big 
demand and essential to every 
oil burner serviceman, they 
are packed in labelled and 
sealed cellophane bags—in 
quantities to encourage in- 
creased units per sale! 


Sell-On-Sight Display 


























Above: Display 

Sales Board Helps You! 
Plumbing Wholesalers 
Don’t turn away profitable 
oil business! For a minimum 
of wall space and small in- 

; ’ vestment this silent salesman 
Right: Packet- 4 stocks — displays — sells for 
Protected Gasket > Bw you the Hydrovalve pre-sold 
| di line. 


Wholesalers! Please write for full information today. 
Representatives wanted for expanding territories. 


Hydrovalve Co. 


1319 UTICA AVE. BROOKLYN 3,N.Y. 














Marc 
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The Uew 


AJUSTABLE GUIDE 
with self-starting, 
chip-ejecting dies 


ee 
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RATCHET THREADER .. 


© Cuts chean, true 
threads for tight joints 


a 
" oe 


®@ Light, compact and long-lasting 
— simpler and faster to operate. 


® No lead screw to jam on power machine 


— unequaled for close-to-wall work. 


® Costs no more than ordinary threaders. 


Capacity 


Yo" to 2 RY-y-) 


EK, 


it at your jobber’s 
or write for descriptive circular. 


PENNSYLVANIA 








HANG RADIATORS FASTER 
WITH ‘SPEED’? RADIATOR BRACKETS 





You'll be surprised at how much less time it 
takes to install radiation if you use ‘’Speed’’ 
Radiator Brackets. In fact they pay for them- 
selves many times over on every job. Packed in 
carton, completely assembled. Hangs any type of 
wall or tube radiation. Write for literature. 


Your Jobber Stocks Them! 
CARTY & MOORE ENGINEERING CO. 


1150 W. BALTIMORE 
DETROIT 2, MICH. 






















Store 
Conditioners 
Gas Unit 
Heaters 
Packaged 
Central 
Station 

Air Conditioners 
Evaporative 
Condensers 
Blower Unit 
Heaters 


Designers and 
manufacturers of a 
complete line of cooling, 
heating, ventilating 

and refrigerated air 
conditioning equipment for 


Coils jobs you can be proud of 


usAlRce 


Unit Air 
Conditioners 
Window 

Units 
Individual 
Room Cooling 
and Heating 
Units 

Blowers 


Write Dept. 
DE-353 





EVERYTHING IN AIR CONDITIONING 


UNITED STATES AIR CONDITIONING CORP. 
























LAVATORY LEGS” 
& TOWEL BARS 


. . . the new, sensational Lavatory Legs and Towel Bars 
that add to your profit by saving time . . . cutting your 
costs! No installation problem. The patented “‘LOK- 
FLANGE” Take-Up-Escutcheon is of heavy duty casting. 
Provides vise-like grip on lavatory by double-lock nut 
action without use of tools (See cross-section view). The 
CROMEX, unlike other legs, does not depend on weight 
of lavatory to hold it in place. Superbly Chromium 
Plated. Secure, life-lasting and dependable. 





LOK-FLANGE 7 


Ask your wholesaler for literature and prices. 


CROMEX PRODUCTS CO. 


492 SOUTH GREEN ROAD « CLEVELAND 21, OHIO 





Frommer < 


ALL PURPOSE 
Hanger Strapping 


40 OOO OO 


IN 10’ COILS AND 
STRAIGHT LENGTHS 











MINNEAPOLIS 14, MINNESOTA 











Available in black, cold rolled, 
Yaivanized and partial copper 
clad steel 


10’ Coils available in bulk or 
boxed; 50’ and 100’ coils in 
handy E-Z Pull Cartons. 






la SOL 
: LAUNDRY TRAY 
Send for Catalog and Price Sheet STANDS AND 


TINICUM METAL COMPANY, INC; — HANGER 


idelphio 42 Pe STRAPPING 






1%” x 12 gauge 






85th St & Tinicum A 
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© EASY TO MAINTAIN 
e EASY TO CLEAN and e 


© EASY To INSTALL when 








ted CHAIR CARRIERS 


are specified 





ver 


Three of the many 
cM C features that make a 
PLUMB-EASY JOB 


FULL UNOBSTRUCTED FLOW THROUGH 
ELONGATED OPENING DESIGNED FOR 
A 4” VERTICAL ADJUSTMENT 









TURNER 


Tart 


TORCHES 


@ Turner’s complete line of blow torches 
... from the top-quality Double-Jet burner 
to a handy little half-pint model for the 
home craftsman... gives you a range of 
torches ideally suited for every use and in 
every price classification. Several models 
feature Turner’s exclusive “Carburetor Con- 
trol”... each one is built to exacting speci- 
fications for quality and performance... 


FIXED BOLTS AND PRECISION LOCATED FACE- 
PLATE SLOTS INSURE ABSOLUTE SEAL WITH 
UNOBSTRUCTED FLOW WITH MAXIMUM VER- 


TICAL ADJUSTMENT 


88 page CATALOG 


Illustrating complete PLUMB-EASY line 
of Chair Carriers, Drainage Products 
and Grease Interceptors. 







aa es es a - teed each one is actually burn-tested before final 
weg no cons your 68 page Cotsen | Sebie check-out at the factory. Reasons a-plenty 
with complete specifications and | why you can always look to Turner torches 
Mustrations. (and fire pots, too) for the acknowledged 
l product leadership that wins money-making 
10 ----------- = — 1 sales and satisfied customers for you! 
oe 
' THE TURNER BnaAss WORKS 














1953 
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(Continued from center of page 234) 


fast growing list of heating problems which were 
found in this town and are repeated throughout 
the country, the speaker asked. “If these people 
do not know the name of the heating contractor, 
to whom will they turn?” 

“For too long,” Mr. Overmyer continued, “the 
heating dealer has been making his living off the 
needs of people while some other retailers have 
been making hay by appealing to their wants. 
Some have, too often, been living by the ring of 
their telephones while others have been growing 
rich by ringing the doorbell. Right now, while 
we never had it so good, some heating dealers 
seem to be watching their volume fall off, and 
their profit margin being squeezed because their 
telephones aren’t ringing so often. At the same 
time, others are increasing their sales volume 25 
percent or more each year, growing, developing 
and improving their profit picture. That’s why I 
believe merchandising is the profit key for ’53. 


It’s High Powered 

“All of us connected with selling like to talk of 
merchandising. Perhaps it is a high-powered word 
with just the right amount of mystery to make 
us feel important when we use it. After all, ad- 
vertising has become a common reference. Selling 


(Please turn to top of page 239) 


NEW BERKSHIRE 


copper 
tube hanger 


SAVES TIME...CUTS COST... 


EXCLUSIVE FEATURES 
- Height Adjustment Slot 


2. Copper-plated Steel 
3. Special Hinge 
4. Only one Screw 
Eliminate damaged hangers . . . cut installation 
time and costs ... use the new Berkshire Hanger. 
It can be bent, twisted, formed around timbers, 
pipes or obstructions without loss of strength. 
Adjustments, up or down one inch, can be made 
without removing fastening nails. Specially de- 
signed hinge allow hanger assembly to be made 
with one hand. Manufactured in the following 
tube sizes: ¥%" —¥%" —1" —14," —14," —2". 
Drop lengths 6” and 12”. Also available in iron 
pipe sizes %” — 1%" —¥," —1" — 1," for 
steel or brass pipe. Zinc plated for steel pipe— 
brass plated for brass pipe. 
Orders accepted only through estab- 
lished jobbers. For additional informa- 


tion write to: 


ARMART MFG. COMPANY 


















—_ 


P.O. BOX #598, PITTSFIELD, MASS 


| SEE YOUR JOBBER FOR YOUR TRADE DISCOUNT 
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GENUINE BARNES 


at ot OO 


... work for the PROFIT SIDE 
of Your LEDGER 


That is right. For nowhere 
will you find a pipe cutting tool 
going forth to work that does a 
job as efficiently and economi- 
cally as a GENUINE 
BARNES. It is light, sturdy, 
strong—long-lasting and de- 
pendable. And it has 3 of the 
sharpest, hard tempered cut- 
ting wheels you can imagine. 
Taken all together, GENUINE 
BARNES Pipe Cutters con- 
tribute greatly to your profits 
when it comes to fitting pipe. 


THE BARNES TOOL CO. 


New Haven Conn. 











rhe choice of 
those who know 
the importance 


of speed, accur- 
acy and economy 
in cutting pipe 


Order 
Your Barnes 
Today! 


Save TIME —Save MONEY with 


THON’S TWO FACED TOTERS 





You can tell Thon’s Toters were invented by a 

plumber! They offer real saving of time, eliminate 

_ trips back to the truck and shop, help prevent 

loss and damage. Patent has been applied for on this 

design! Shallow partitions on one side are matched by deep partitions on the 
other side. Covers open on both sides! 





MODEL FOR List MODEL FOR List 
N-20 Ya" $14.50 N-40 wal" $11.50 
N-30 Ye" 15.50 N-50 1%" &2" 13.50 












FOR FITTINGS 
To demonstrate capacity the toter at right is 
shown containing the following 44" sweat fit- 
tings: 12 tees, 30 elbows, 1 solder, 6 drop ear 
elbows, 6 female adaptors, 9 male adaptors, 
6 street elbows, 6 couplings, 25 pipe straps. On 
the other side there is the same capacity! 


MODEL FOR LisT 
F-60 Ya" $11.00 
F-70 %" 15.00 





(Jobber and Mfg. Rep. Inquiries also Wel 


THON’S TWO FACED TOTERS 


114 E. Broadway ° OWATONNA, MINNESOTA 
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Goncia€l 


Easy, Sure Service Profit 
Wherever Fuel Oil Is Used 






You can be sure of continuous profit 
when you install a GENERAL. Wher- 
ever fuel oil is used, GENERALS pre- 


vent clogged burner nozzles, provide 













MASTER MODEL 
2A-700 





clean, steady oil heat, and insure 
quick cartridge replacements that 
mean easy service dollars for you 


DELUXE MODEL STANDARD MODEL 
2A-300 1A-25 







For SMALL 
HOMES, 
SPACE HEAT- 








For 


MEDIUM 
@ Easy cartridge replacements each season. NEEDS 
@ No more troublesome service “'call-backs." 


@ Satisfied fuel oil customers year ‘round. 














FASTEST, SUREST FILTERING KNOWN CLEAN RIGHT SOOT REMOVER General Filters 
CLOGGED BURNER NOZZLES ELIMINATED font gy roy t raise i y ws fl tall 
ALL-WOOL CARTRIDGE TRAPS FINEST PARTICLES pee Mel ight burns os ately, a aan 
JUST TWO PIPE CONNECTIONS REQUIRED for General Filters, Inc. Seal 







GENERAL FILTERS 12890 WESTWOOD AVENUE 
i 1@@)'420) eed) DETROIT 23, MICHIGAN 


CANADIAN FACTORY BRANCH. CANADIAN GENERAL FILTERS, LTD. 2679 DANFORTH AVENUE, TORONTO 13, ONTARIO 








iT’s 















Dielectric Unions *\ 


(INSULATED) 


WILL PREVENT GALVANIC AC- 
TION AND ELECTROLYTIC DECOM- 


POSITION OF GALVANIZED STOR- 
AGE TANKS, FITTINGS, ETC., 
WHEN CONNECTED TO COPPER 
PLUMBING. 


WRITE FOR DETAILS 
OR SEE YOUR JOBBER TODAY 


Strataflo Foot Valves save 
enough service calls to pay 
for themselves. Ideal for jet 
pumps. Write for bulletin. 









| order from 
your jobber 


















STRATAFLO 
PRODUCTS, INC. 


FORT WAYNE 1, INDIANA 





3265 W. 17th ST. CLEVELAND 9, OHIO 











Proved Superiority & Dependability 
AT LOWER COST ..0 


By Millions of Hours of Dependable Service | | T6 a 
SPEED-EQ:MATIC | 


react 


AUTOMATIC ELECTRIC 
WATER HEATERS 
Specially designed for any location where space- 


saving is essential. Undersink installation .. . 
just plug in . . . 1000 watt, 110 volt. 


THE Standard of QUALITY 
for Over 30 Years! 


: There's always less sellin 
effort needed when you se 
ey ore * OE 
COSTS LESS TO OPERATE best in heating specialties. New 
Exclusive SPEED-O-MATIC design reduces op- Folder on Sevens sent upon 

erating and maintenance costs. 6 gal. model $3 4.00 ) request. 
wre, coding. fo Soll desetts sod enero! 10 gah antl A600 | | At Tew Sefer Aten 
Heaters and Softeners. 12 gal. model $54.00 | | AINER LINE! 


GENERAL ME e 1 i | e 761 xX NG OWN Rf 
ian mee At) SU SEXINGTON STRERS 





oe) Ot oh a ee « ee 4 RA tn oss 
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(Continued from center of page 237) 
has been merely taking people’s money for some-| 
thing they want. 
Is merchandising a confusion of terms or is it} 
a force to be applied to make sales? So that we 
can tune our minds properly, let’s define it this | 
way: 
(1) That merchandising operates primarily 
at the retail level. For this reason, it 
should be the concern of every dealer. 
(2) That it is the promotional effort applied 
to push a product toward the customer. 
That it is a powerful force—the inter- 
locking of sales promotion, product dis- 
play, publicity, identification of the deal- 
er with the product, personal selling, cus- 
tomer service to support the advertising 
campaign. It is the operation of a unified 
program—the total effort aimed at mak- 
ing sales and increasing sales volume. 


It Must Be a Continuing Effort 


“But it must be a continuing effort. The web} 
of inactivity draws tight around any business | 
which neglects the promotion of its products. | 
Mark Twain, the famous writer, observed this 
when he was editor of a western newspaper. A 


LO Gory 


“All right you two! No interdepartmental 
price cutting!” 


superstitious subscriber found a spider in his 
paper and wrote in to ask if that was a sign of bad 
luck. With his usual keen appreciation of the 
situation, the humorist answered in the follow- 
ing vein—‘Dear Subscriber: Finding a spider in 
your paper was neither good nor bad luck for 
you. The spider was merely looking over our 
paper to see which merchant was not advertising 
so that he can go to that store, spin his web across 
the door and live a life of undisturbed peace men 


afterward.” 


239 | 


THE CAPEWELL MANUFACTURING CO. 
78 GOVERNOR ST., HARTFORD 2, CONN. 
Please send me information on Pipe Cutters and other pipe tools. 


Nome 
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“a > 
To Speed Radiator 
Warm-Up...Try 





That the faster heat transfer of Nicholson radiator traps 
can help restore sluggish systems has been repeatedly 
demonstrated by institutional installations. Nicholson's 
advanced features: 1) Operate on lowest temperature dif- 
ferential. 2) Larger valve orifice, effecting greater dis- 
charge. Size, 12” and 
34" vapor and vacuum; 
press. to 25 Ibs. All 
standard corner and 
angle types. 











: BULLETIN 452 
190 Oregon St., Wilkes Barre, Pa. 


URE NICHOLSONY US 


TRAPS - VALVES - FLOATS 

















PLUMBING AND 
HEATING 
WHOLESALERS 


Attention 
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Published in 
Two Editions 
the MASTER and 
SUPPLEMENT Copy 


QUICK AND 
EASY WAY! 





Here are two beautifully bound, loose-leaf price data books 
for the Plumbing and Heating Wholesaler. Fully illustrated. 
24 sections of vital information. The MASTER COPY keeps 
you up-to-date on market changes, etc. Size 842” x 11” x 144”. 
The SUPPLEMENT COPY is designed for wholesalers or jobbers 
who find it necessary to have a tailored price set-up to meet 
their own individual needs. Adaptable as a price service book 
to the customer. Size: 8/2 x 11 x 1% or 24% inches. Published 
by the publishers of the Bradford Price Book. 
Write for Full Information Today 


‘Mac EWAN MARKET MANUAL) 
OUINCY 69, MASSACHUSETTS 
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The Sales Kit Is Ready 

(Continued from center of page 79) 
various manufacturers’ mats is also included in 
the kit. With this, the contractor can select any 
number of mats from his manufacturers’ kits and 
feature them with personalized copy of his own. 

The sales letters are different from the usual 
run in that they have special art work to illustrate 
the various appeals in the letters. Two are sup- 
plied for each month, but the contractor can use 
only one per month if he wishes. Three jumbo 
post cards are also included in the kit. 

Radio commercials are keyed to the over-all 
theme and a one-minute spot is supplied for each 
week of the quarter. 

Newspaper and radio news and feature releases 
have been prepared with the editor, broadcaster, 
reader and listener primarily in mind. They have 
been aimed at reader and listener interest and 
cover a wide range of home and family subjects. 
In each case, the contractor is quoted. 

The procedure manual, “How to Sell Remodel- 
ing,” reviews the major points for setting up to 
do remodeling, shows how to figure costs, evaluate 
media, and many other subjects. 

The kit is the first one of its kind ever created 
and details of how you can obtain your copy will 
be found, with a convenient coupon for ordering, 
on page 80. 











© Large Combustion Space. 

© Pre-cast Refractory Combustion Cham- 
ber. 

¢ Heat Passageways surrounded by water— 
top, sides and back. 


© Extra Heavy Gauge Steel Fire Tubes. 


VERTICAL 
BOILERS . 


Designed for Comfort. 

Low Fuel Consumption. 

Clean & Quiet. 

Compact Space Saver. 

60 ib. Hydrostatic Pressure Tested. 


Spiral Turbulator Baffle in each tube. 

Lorme Size Tankless Copper Hot Water 
on. 

60 Ib. Hydrostatic Pressure Tested. 





Large Swing-Type Fire-Inspection Door. 
Abundance of Hot Water. 

Attractively Jacketed, Flush or Extended. 
ASME Stamp Available. 


WRITE NEW YORKER STEEL BOILER 
FOR FULL INFORMATION 





NEW YORKER STEEL BOILER CO.,Inc. 
COLMAR, PENNSYLVANIA 
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The Spring Building Boom!s On! 
Valve Contracts Are Let. and 


MARSH VALVES 


Take it from experienced 
builders and heating con- 
tractors who know good 
valves when they see 
them — MARSH 
VALVES are the choice 
of those who demand 
thoroughly dependable 
heat response in coordin- 
ation with top quality 
heating equipment. 























COPPER 
TUBING 


Connection 
available in 
Angle 
No. 2137 
Globe 
No. 2237 


teat tae 














CHROME PLATED 
FLEXIBLE AND IRON PIPE SIZE 
LAVATORY ° CLOSET © SINK 
SUPPLY PIPES 


CHROME PLATED BRASS PIPE 
AND SHOWEP ARMS 
















Again Available Wesco 
Solid Copper Tube Straps 


Made of solid cop er with 
Tit in sizes %4” to ALL 
gad sizes available without 


f 


TIT 


WESCO (Tit) Tube Straps SAVE TIME; 
pf LABOR COSTS. The quick, easy 
AP-ON”’ feature leaves hands free to 
anes -up and nail. Use WESCO Hangers on 
your next installation. You'll be amazed 
at your INCREASED EFFICIENCY. 
*Ask Your Jobber for Wesco Hangers 
& Straps for Copper Tubing. 


WESCO MANUFACTURING CO. 


P. O. BOX 175 WELLSVILLE, OHIO 
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IRON PPE 
CONNECTION 


Available in 
Angle No. 1137 
and Globe No. 1237 
For Hot Water Heat ese 









Nation wide, MARSH VALVES are used in hotels, 


office buildings, apartment buildings, residences, 
churches, theaters, athletic clubs, government build- 
ings and Veteran Hospitals. Union elbows available 
for both copper tubing and iron piping. 


Write for the MARSH VALVE Catalog Today 


MANUFACTURED BY 


MARSH VALVE COMPANY 


Dunkirk, New York, U.S.A. 


= BOILER LIQUID 


Since 1916 the Industry’s out- 
standing product for repairing 
leaks in high and low pressure 
steam boilers and hot water 
heating systems. “X” is a col- 
loid, contains no harmful sol- 
ids, Its repair is lasting and 
certain because it is made from 
the outside in, through the 
metal line of the boiler and will 
not break down due to expan- 
sion or contraction. 
























X” LABORATORIES, INC., 25 WEST 451mm ST., NEW YORK 19,N. Y. 


BARBER BURNERS 


For All Gas Appliances 











We have the facilities and experience 
for designing and building the exact type 
and size of burner unit to fit any gas 
appliance, using natural, manufactured, 
Butane or bottled gas. We cooperate with 
any reliable manufacturer in the neces- 
sary development and laboratory testing, 
2-21 and in acting as continuous source of 
supply for his burner units. 









Latest Catalog on Request 


THE BARBER GAS BURNER CO, 


3706 Superior Ave. Cleveland, Ohio 
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“THE ENCIRCLED "*D”’ on 
VALVES OR FITTINGS IS 
YOUR ASSURANCE THAT 
THEY ARE THE FINEST 
OBTAINABLE—ANYWHERE 


Manufacturers of Malleable Fittings + Cast Iron Fittings «+ 


Drainage Fittings * Brass Service Cocks * Air Cocks * Stop 
ond Waste + 100- and 125-pound Gate Valves * 100-, 125- 


and 150-pound Globe Valves 
DISTRIBUTED THROUGH WHOLESALERS 


D 


DeTroiT Brass & 


MALLEABLE Co. 


A 


10 South Canmpbe Ay 
i Wy Jot? Michiaa 
t Wyandotte ph 











Do The Job! 


GASOLINE HAMMER ROCK DRILLS 
and PAVING BREAKERS 


Digging through 


drainage 
system 





a 


Self-contained Gasoline Hammer Rock Drills and Paving 
Breakers that deliver over 2000 powerful blows per 
minute. Automatic bit rotation. Exhaust pressure cleans 
hole. 


ELECTRIC HAMMERS 
AND HAMMER DRILLS 
ita Cutting door 
opening in 


concrete wall 












Powerful, electromagnetic Syntron Hammers work con- 
tinuously on the toughest jobs without breakdown. Their 
3600 blows per minute speed up drilling, cutting, chan- 
neling, scaling, etc. WVersatile—economical to operate— 
cut job time. 


DUAL V-BELT DRIVE ELECTRIC SAW 


Smooth, 
accurate 
trimming 
of door 





-~ 
> 


The V-Belt Drive feature of the new Syntron Portable 
Electric Saw eliminates gears—provides a constant flow 
of power without bucking or jerking. Insures fast, easy 
cutting of wood, concrete block, plaster board, etc. 


Write today for Free Tool Catalogue 


SYNTRON COMPANY 


158 Lexington Avenue Homer City, Pa. 
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Their Beat Is the Industrial District . .. 


(Continued from page 103) 
suspended overhead unit heaters. 

The plumbing-heating contrac- 
tor barging into industry, Bailey 
believes, faces two competitors. 
One is the plant engineer. The 
other, less frequently, is the 
plant maintenance staffers who 
sometimes feel themselves by- 
passed if outsiders are called in 
to do a job they consider theirs. 
The first requires selling yourself 
—getting the plant engineer’s 
confidence—just as you’d do with 
the homeowner. The latter re- 
quiries the ultimate in tact. 

Prompt service (24 hour serv- 
ice to conform with a plants’ 
three shifts) is a necessity if you 
expect to get a toe-hold in the 
better plants. 

“If you flub Mrs. Jones’ sink, 
the family can get by until to- 
morrow,” says Bob Kingsbury, 
Bailey’s secretary-treasurer. “But 
if you foul up the heating at the 
local glass works, the last batch 
of molten glass may solidify in 
the furnaces, costing the com- 
pany thousands. You may even 
find yourself with a damage suit 
for negligence.” 

Prompt service, however, has 
paid off for Bailey. Once, around 
8 p. m., an emergency call came 
through from an ice cream plant. 
Something was stopped up, wa- 
ter was flooding the plant’s floors, 
and the manager wanted to know 
if Bailey mechanics would rush 
out. Rush they did, arriving just 
14 minutes after the summons. 


Situation Critical 


The situation was critical, Wa- 
ter had backed up through a floor 
drain, over a hardwood floor 
which was laid atop the concrete 
slab. Working throughout the 
night at top speed, Bailey’s men 
finally found the freak trouble: 
two unrelated lines beneath the 
floor, and about 15 feet apart, had 
developed ruptures. Cold water 
from one was flowing into a hole 


in the other, a drain pipe, and 
up into the plant. At 7 a. m. 
Bailey’s men hit the sack—the 
job finished. From this beginning, 
prompt service during an emer- 
gency, they became the plant’s 
heating and plumbing consult- 
ants. The ice cream maker’s 
regular contractor was located 
only a half block away. But 
when they called him, he said, 
“Sorry, we don’t make night 
calls.” 


No Such Thing as Sorry 


In industry, Bailey says, there’s 
no such thing as a “sorry, we 
don’t.”” You always do, or indus- 
try doesn’t hire you. 

Each of the firm’s 10 trucks is 
rigged for industrial emergen- 
cies. They carry large fittings— 
up to 4-inches. Four trucks have 
gas-driven electric plants (550 
watt type), and capable of run- 
ning lights and pipe machines. 
Five have electric “snakes.” 
Early in the game Bailey invest- 
ed in an M-Scope, the electronic 
gadget used by gas companies to 
locate underfloor (or under- 
ground) pipes. 

How does all this fit into the 
scheme of selling heating to in- 
dustry? Well, in Bailey’s case 
90 percent of his heating jobs 
have come through plumbing re- 
pair contacts. Gradually, plant 
engineers consulted him on gen- 
eral piping, then they got around 
to heating. Bailey says: “Plant 
engineers think of the plumbing 
contractor as a pipe man first. It’s 
up to you to convince him you’re 
also a heating specialist.” 

In November, an hydraulics 
products plant called Bailey’s. 
“Send out an engineer to give 
us an idea what we need for heat- 
ing.” You'll notice that plant 
people think and speak in terms 
of “engineers.” They expect you 
to act and work like one. 

So Bailey’s man went out, fig- 
ured the job for three overhead, 
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gas-fired units, 125,000 Btu each. 
Just as he was leaving, the plant 
engineer said, “what’s your opin- 
ion on this new warehouse?” The 
contractor figured the job, and 
four days later installed four 
more units. 

From good industrial repairs 
come the heating jobs. A few 
months ago a motor manufact- 
urer called Bailey’s in to tear out 
a job its own plant maintenance 
people had done. The plant staff 
had put in a 1-inch gas line feed- 
ing some heaters and process 
furnaces. Bailey’s substituted a 
4-inch line, the correct size for 
the job, and latched onto a new, 
steady and profitable customer. 

The plumbing contractor, as 
far as day-to-day maintenance 
work goes, stands today in pretty 
much the same position as the 
contractor of 10 years ago, be- 
fore the big dive into merchan- 
dising. Plant people have to be 
trained to think of the contractor 
as industry’s consultant, especial- 
ly in heating, but just as much 
for day-to-day maintnance. 

Bob Kingsbury took Domestic 
ENGINEERINGS field editor to 
visit Al Goden, superintendent 
and plant engineer for Russell 


Bolt Mfg. Co. 


He Needs Help 

Goden explained his set-up, 
“there are four other people in 
the maintenance department be- 
sides myself. We need help from 
contractors. We don’t employ 
pipefitters, simply because while 
we're a fair-sized plant (employ- 
ing about 100), we're not big 
enough for a full-time journey- 
man.” 

Russell Bolt Mfg. Co. was one 
of Bailey’s recent heating install- 
ations, which involved four ther- 
mostatically controlled 125,000 
Btu overhead unit heaters. Each 
operates independently of the 
others, and each is strategically 
placed. 

“Spot heaters,” Goden explain- 
ed. “We had some typical plant 

(Please turn to top of page 244) 
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For SAFETY, EFFICIENCY 
.and CONVENIENCE, too! 


Just note the many outstand- 


ing features built into the 
BRILLIANT FIRE. Then, try to 
match it in any price field. 





SINGLE-ROOM & DUAL-ROOM MODELS 
AUTO-CONTROLS OPTIONAL 
A.G.A. APPROVED. FOR ALL GASES 





\@— 
cea Gas-tight heating sec- 
— abt tion. No odor or sweat- 
ing. 
NO ODOR e 
OR 
SWEATING Multi-liner wall box 


means better insulated, 
more protective shield- 


r ce 


eee? ‘ 
| J) Low-level heat delivery 


for Living Zone com- 





om, 
— fort. 

EASY TO . 

INSTALL Snap-on Service Panel 


to make Lighting easy 
a 
All-weather Draft Di- 
verter and Safety Pilot 
built-in. 
” 





Non-clog burner. No 
over-heated walls. Vis- 
sion-prooted, sound- 
proofed. 


SIMPLE TO 
OPERATE 





Easy to install, operate, 
regulate. Thriftwise on 
fuel. 


NEEDS NO FLOOR SPACE 





Uses waste wall space. Panel projects only 
Your 3%” from wall. Entire heating unit with con- 
Ss trols housed compactly in Safety wall box 
which anchors readily in any standard wall. 


SAFE AND WRITE FOR CATALOG 5-W. 


DEPENDABLE 

















WALL ERATE 


THE OHIO FOUNDRY & MANUFACTURING COMPANY 
STEUBENVILLE, OHIO 


(Continued from bottom of page 243) 
problems here. See that big warehouse door—it 
lets in lots of cold air. We needed a heater to 
warm the incoming air when the door was open 
for loading and unloading. 

“Then, too,” he continued, “in our packaging 
department we employ a dozen girls. Gals seem 
to need a warmer area in which to work. Bailey 
installed three overhead unit heaters in that de- 
partment.” 

What he didn’t say was that initially he’d con- 
sidered heating the entire warehouse. But Bai- 
ley’s men convinced him that the more economical 
move would be to “spot heat,” letting the larger, 
non-critical areas go. It saved the bolt company 
money. It made Goden happy. And it kept Bailey 
on as “consultant plenipotentiary.” 

Each of the Russell unit heaters was separately 
vented by a 5-inch dia. pipe, and fed gas through 
a %-inch run of pipe. Thermostats were set at 
about 70F., although they varied somewhat, de- 
pending on the particular “spot” problem in- 
volved. 

“We in industry want help from the heating 
man,” Goden concluded. “Maintaining a plant 
calls for all kinds of specialized skills, and a plant 
engineer who knows his business calls on the best 
help he can get. For my money, when it comes to 
heating, it’s Baileys.” 
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LOW-COST ECONOMY SHOWERS 
YOU CAN SELL EVERYWHERE 
AND SELL WITH CONFIDENCE 


Royal Economy Showers can 
be used in so many places— 
factories, home basements, 
tourist courts, summer cot- 
tages, motels, playgrounds, 
bath houses, and swimming 
pools. They're sturdy and 
dependable. 

Have '%2” galvanized iron 
pipe gooseneck, with brass 
“Presto” Ball-Joint shower 
head and cast-aluminum soap 
dish. Double shower valves 
equipped with union cou- 
plings with 2” I.P. female 
threads, at 334” centers. The 
cast brass wall brackets are 
2 inches from wall to center 
of supply pipes. These double 
shower valves have two out- 
lets and can be used for sup- 
ply pipes from floor or ceil- 
ing, by screwing the plug into 
the unused outlet. This plug 
also serves as a drain to avoid 
damage through freezing. 











H-235 


Write today for free complete catalog on Royal products. 


THE ROYAL — MFG. CO. 


1420 East 43rd Street Cleveland 3, Ohio 
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MASTERFLAME 


PACKAGED OIL-FIRED UNIT 


Just What Your Customers Need! 


Have YOU Got It? 


The homebuilder’s demand to- 
day is for compactness, ef- 
ficiency and economy in every 
Hot Water or Steam Installa- 
tion. The Masterflame Pack- 
aged Unit comes fully wired 
and furnished with 














e Tankless Heater 

e Protecto-Relay 

e Thermostat 

e Limit Control 

@ Operating Control 

e Circulator 

e Flow Regulator Valve 

e Expansion Tank 

Angle Flow Valve 

Hot Water Dual Control Unit 


WRITE WINSTON FOR 
FULL DETAILS TODAY! 


WINSTON CO. INC. 


165 Nye Avenue 
Newark 8,N.J. 


128 Erie Street 
Dorchester 21, Mass. 

















KEK CLEANED BOILERS 


KEK HEAT WITH KEK FOR HOT WATER 
SYSTEMS 
FOR 
STEAM 


LABORATORY 
MADISON, NEW JERSEY 








APPEARANCE SELLS. as STEDCC 
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1S THE UNDERCOVER STORY 
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details on the most 
efficient radiation 


KINGSTON 
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en Shownan 
LAUNDRY TRAY 
FAUCET 


For Modern 
Ledge-Type 
Tubs 


All-new and modern, 
the Sherman No. 560 
is designed for easy 
operation. Angle po- 


sitioned lever handles 
eliminate “knuckle 
barking’’. Six inch 
swivel spout has stand- 
ard %” hose thread. 


Female eccentric flanges 
for 4%” I.P. are adjust- 








able for 31%” to 3%” 
centers. 





Euipped with the Famous Available in Rough 








Brass or Rough Chrome 
finish. 








Ball Bearing Stem 





H. B. SHERMAN MFG.CO. oo 
BATTLE CREEK, MICHIGAN 
® WATER-MASTER FAUCETS 


IMPORTANT OPENING 
FOR HEATING EXPERT 


Opportunity knocks for man who knows forced air heating 
business inside and out . . . who has up-to-date working 
knowledge of distribution problems and trade practices. 
Sales department of nationally known air conditioning 
manufacturer needs your experience to launch sensational 
new year ‘round unit for both winter heating and summer 
cooling. Attractive salary for properly qualified man— 
unlimited opportunity in fast expanding market. Should be 
under 40 and free to travel. Don’t pass this one up—wtite 
today giving complete background, Replies will be held con- 
fidential. 


Box 842-D, Domestic Engineering 


1801 Prairie Ave., Chicago 16, Illinois 
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ARNSTRUNG BROS. e 


Reversible Ratchet 
STOCKS and 
Adjustable 

DIES 










Exceptionally convenient where space is limited, this 
stock simplifies pipe threading close to walls, in corners 
and wherever operating room is restricted. With adjust- ‘ 
able dies (cut exact, over or under size threads) it is 
an ideal tool where valves and fittings are being installed 
or maintained. 


“ARMSTRONG BROS.” Adjustable Dies are of special 
Vanadium Tool Steel, have “‘backed-off"’ teeth, correct 
cutting angle, ample chip clearance and 
correct throat angle. They start and cut 
easily, hold their sharpness and “‘spin’’ off 
pipe without jamming or tearing threads. 


A Write for \ 
i Catalog 


ARMSTRONG BROS. TOOL CO. 


“The Tool Holder People” 
ows W. ARMSTRONG AVENUE « CHICAGO 30, ILL. 








The POWNSETTIO- 
BEACH HOTEL 


ll ~ more oe 


Mold your vacation to your plea- 
sures at an Alsonett Hotel, famous 
for courteous service and fine facili- 
ties. JOKAKE INN, in the “Valley of 
the Sun,” 10 miles east of Phoenix. 
Typically Southwestern in activities, 
climate and manners. All resort ac- 
tivities; private pool. Hand picked 
guests. THE SORENO, St. Peters- 
burg, Florida, on beautiful Tampa 
Bay. Good location, good food, 
good entertainment. Delightful guest 
rooms. POINSETTIA BEACH HOTEL, 
Ft. Lauderdale, Florida, “Around the 
corner from everything.” Fine ap- 
pointments, superb food. Sports- 
weor for the ladies; sports for the 
men. Hand picked guests. 








DO YOU KNOW 


enough about 


en e 


WRITE FOR FREE LITERATURE 


ELMER E. coud —— 
2930 N. Ashiand Ave. Chicago I3 





SECURE TUBS PERMANENTLY 


Quicker, win Si! and Easier 


TITEWALL 
HANGERS 


The TITEWALL Bath 
Tub Hanger is of high 
grade steel, all in one 
piece. Holds tub securely 
to wall. Prevents wall 
cracking at tub rim. Save 


time and money on TITEWALL 
HANGER CO. 


through all a caine 
1458 W. 87th St. Chicago 20 


Can be used on oe furring 
strip or flat walls. 


WHOLESALERS. 
Write for Literature. 








MONARCH 


SHALLOW WELL WATER SYSTEM 
“PACKAGED UNIT” 


MONARCH Model M-1 is a 
compact quality shallow well 
water system at a very at- 
tractive price. System is com- 
plete with 250 gph pump, 12 
gallon tank, switch, relief 
valve, and air volume control. 













Write for details. MODEL M-1 


The MONARCH ENGINEERING CO. D | 


Hater Softeners @ Pumps e Water Systems 
500 600 LINDEN AVE DAYTON 5. OHIO 



















and PURIFIER 


Chlorine 

Odors 

wo Suspended Matter 
Discoloration 


The Diamond Filter and Purifier ac- 
tually removes objectionable substances 
and provides clear, sparkling, palatable 
fresh water. 
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— Experience Is Their Teacher 
(Continued from bottom of page 84) 

was pouring cold air into the room to compensate 
El for a heat gain due to the addition of more people 
to the room. Only precisely engineered and care- 
fully balanced control systems can avoid such 
dangers (see p. 84). 

Not only is school heating a challenging field, 


_ but it also represents an increasingly important 
market. A recent report cited by Mr. Brady, en- 
titled “Citizens Look At Our Schoolhouses,” states 

nn that America’s number one school headache is the 


lack of adequate schoolhouses. 


vA Just released by the Office of Education, Federal 





Security Agency, this report reveals that “we 
need at least 50 percent more classrooms over the 
next ten years than we now have to take care 
of the rapidly-increasing school population. 





~y leon “By 1959-60,” the report says, “270,000 new 
<n age classrooms will be needed for increased enroll- 4 h | 
teen ments in grades 1-12, 150,000 for necessary re- arnes & Jones can e p you 
oy eo placements, 60,000 for reorganized school districts, 
. Peters- and 49,000 for kindergartens and grades 13-14.” 
lyon School modernization needs were also em- I e @ Orifices—how to use—and the values of 
“pony phasized by the report. “One out of five school- the B & J Adjustable Orifice valve. 
oes houses now in use throughout the country should 2 e e Radiator traps—with proven long life ele- 
. Spore be abandoned or extensively remodeled,” it was ments. 
pointed out. “A large number lack normal sanitary 3 y 
(Manse tein te top of pane 208) e @ Proportionator Control for Vapor Systems. 





4. e A Maintenance Manual showing how to 
test and repair steam traps. 


5. e The B & J cage unit which will replace the 
elements of any make of steam trap. 





Our nearest representative will explain the 


" TTY” COPPER 
$Q UA ALLOY exclusive B & J features to you. 


AIR 


oll CHAMBER 
VEL 
Co. | Designed for: 


cago 20 | LOW CABINETS 
BASEBOARD CONVECTORS 
or CABINET CONVECTORS 
with built-in Dampers 

or Shutters. 






31%” over all height allows 


a « 
ample camper clearance: 21,” , a 
diameter gives six full cubic inch capacity; 4%” ¢ ASK FOR 
F.1.P. on top for use with ARBEST Flexible Air THESE 


Vents or ARBEST +400 Coin type Air Vents. 
CATALOGS 


This chamber made 14” - 4” - 34” - 34” M.LP. 
a arnes € jones 


bottom thread. 


REPRESENTATIVES IN PRINCIPAL CITIES 


BOSTON 30, MASSACHUSETTS 





crm s Me ulolalticolaatlalale Mm Gosia) ololaby 


3047-49 Amber St., Phila. 34, Pa 



























SAVES YOU MORE TIME, RIGHT ON 
THE JOB, THAN ANY OTHER TOOL 
IN YOUR KIT! 


A Journeyman’s tool, built to stand up under 
constant, on-the-job Contractor or industrial 
use. Needs no starting hole—has built-in blower : 
— fits any heavy duty %" or %" drill — blades fj 
to cut all materials — listed on Federal Supply 

Schedules, Class 40 Materials. 


Please send literature to: 






DOMESTIC ENGINEERING 


R.c.S. TOOL SALES CORPORATION 


JOLIET, ILLINOIS 
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Atles Runners. Requires only 
counter or woll. 


New—Sells on Sight... 
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(Continued from center of page 247) 
conveniences, with no inside toilets or decent 
washrooms. Many others, some dating back to the 
Civil War, are not adapted to modern educational 
demands or administrative efficiency.” 

All of which means to the heating contractor 
that he is going to spend a considerable amount 
of time and effort in school again. Only this 
time, he’ll be “graded” on his plumbing and heat- 






ne 


The WHISTLING | 














f 
ing system, and his teacher will be practical ex- Tank Fill Signal < 
ee Safe Fills © 

“And he’s sure to pass,” says Mr. Brady, “if he No Spills 7 
keeps his thinking flexible, realizing that for the Sb tei $ 
° . ° 2 
rigid temperature control requirements in modern need never | 
schoolrooms, it sometimes takes a combination | ! eng enter home. [> 
heating system to do the job.” ner oe TRADE LST = 
Model LA ' 


Brady is especially proud of the process piping 
they did at Oak Ridge some years ago, although, 
like other contractors working on the job, they 
didn’t have the slightest idea what they were 
working on at the time. “We still don’t know what 
we did,” says Mr. Brady, “We just followed a set 
of plans and that was it. But we are mighty proud 
that we contributed our share to this great 
project.” 

For the Washington-Douglass Elementary 
School, Spencer and Ross. of Jackson, Tenn., were 
the architects. Oliver Holmes of Memphis was the 


consulting mechanical engineer. 


$7.95 : 





Easily read from even 10 ft. away 
Leak proof; adjustable to any angle; 
completely assembled. 


TRADE LIST § ] GS 


Easy to install 
whether or not oil 
is in the tank. 


or this §=HS®. 
TOP STRAINER Jao Money-Saving Combination 


SUMP PUMPS VENTALARM: GAUGE 


LEAVE THE PUMP VENTALARM Signal TRADE LST 
IM THE SUMP! and SCULLY Gauge 
combined in one labor- DIS 
and money-saving unit. 


One item to install instead of three. 
For 275-gal. tanks. Specify tank 


opening and depth when ordering. 
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USE THE BROOM 


JO CLEAN THE 
STRAINER! 


| ‘Name Card’ with every 
SCULLY Gauge or VENTALARM GAUGE 


Slips into place 
on top of gauge. 


Assures permanent 
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Your to change without notice. your company. 
Wholesaler! 
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THE ZOELLER 
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Route 5, Box 474-A 
LOUISVILLE, KENTUCKY 














DOMESTIC ENGINEERING 


March. 1952 











SITUATIONS OPEN 


SITUATIONS OPEN 


REPRESENTATIVES WANTED 





SALESMEN WANTED: TO SELL ALL 

types of fittings, closet seats and 
tubular brass goods at very attractive 
prices to the plumbing and heating 
contractors on a commission basis. Full 
time or side line. Our firm established 
30 years. Many eastern territories open. 
Our salesmen know of this advertise 
ment. Address Key 853-D, “Dé )MESTIC 
ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois. 


PLUMBING SUPPLY MAN 
BIG OPPORTUNITY 


Reliable Pittsburgh, Pennsylvania 
plumbing supply concern requires ex- 
perienced man to head entire depart- 
ment of plumbing and heating sales to 
builders and contractors in Tri-State 
area. Write advising details of experi- 


ence. Address Key 824-D, “DOMESTIC 


ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois. 


OLD, ESTABLISHED COMPANY SELL- 
ing quality line plumbing-heating 
specialties has two openings for first- 
‘lass salesmen: (1) Mississippi, Arkan- 
sas, Louisiana; (2) Virginia and the 
Carolinas. Excellent commissions paid. 
State qualifications. Our salesmen know 
of this ad. Address Key 828-D, “DO- 
MESTIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois 
SALESMAN WANTED TO SELL HIGH 
grade line of plumber’s tubular brass, 
brass and rubber specialties, to the 
master plumber. Good territories open, 
high commission rate Full time or 
side line. Address Key 826-D, “DOMES- 
TIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 


WANTED 
EXPERIENCED DESIGN 


ENGINEER 


For plumbers’ brass goods. Well qual- 
ified person interested in good oppor- 
tunity with old, established, reliable 
West Coast firm. Apply with all de- 
tails, experience record, salary de- 
mands, etc. to HARCRAFT BRASS, 
DIVISION OF HARVEY MACHINE 
COMPANY, INC., 19200 South West- 
ern Ave., Torrance, California. Atten- 
tion: J. L. Frankel. 
SALESMEN TO SELL PLUMBERS 
brass and rubber goods for territories 
we sold for 38 years, and contacts main- 
tained. Parts of Pennsylvania, 
Jersey, Maryland, and District 
lumbia. Contact QUAKER CITY 
CIALTY COMPANY, 3550 North 
Street, Philadelphia 40, Pennsylvania. 


SITUATION OPEN 


Prominent New York City heating and 
air conditioning contractor desires 
services of heating and air condition- 
ing engineer and estimator. Good op- 
portunity for capable man. State age, 
salary and experience. SOLING 
HEATING & COOLING CO., INC., 
37-14 30th Street, Long Island, City 1, 
New York. 


NEW YORK PLUMBING SPECIALTY 
wholesaler selling to plumbing sup- 
ply houses has opening for salesman 
in several choice territories at present 
without representation. Include full 
details in letter. Address Key 834-D, 
‘DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 
W ANTE D: AGGRESSIVE SALES MAN- 
ager to take complete charge of sales 
department. A chance of a lifetime of- 
fered by one of the oldest established 
furnace manufacturers. Give full ex- 
perience and references. Address reply 
to P. O. Box 5012, ¢ “leveland 15, Ohio. 


HELP WANTED: PR Ic E CLERK. EX- 

perienced i Plumbing supplies. Ad- 
dress Key 843-D, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 


16, Illinois, 





REPRESENTATIVES WANTED 





WANTED: SALES REPRESENTA- 

tives: Long, established manufactur- 
er of plumbers cast brass and tubular 
products invites correspondence with 
experienced manufacturers’ representa- 
tives calling on wholesale jobbers of 
plumbing and heating supplies. Terri- 
tories open are: Minnesota, Wisconsin, 
lowa, Nebraska, North Dakota, South 
Dakota, Colorado, Idaho, Utah, Wyom- 
ing, Arizona, Montana. Please give lines 
now being handled and detailed infor- 
mation. Address Key 847-D, “DOMES- 
TIC ENGINEERING,” 1801 Prairie Ave., 
« shicago 16, Illinois. 


SAL ESMAN CALLING ON PLUMBING 
and heating and mill supply trade to 
represent a reputable manufacturer 
selling competitive priced line of sun- 
dries such as putty, pipe joint com- 
pound, furnace cement, ete. Choice of 
protected territories still available. Ad- 
dress Key 829-D, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois. 
G 100D TERRITORIES OPEN FOR MEN 
selling direct to master plumber and 
contractor. Ours is a top quality, lam- 
inated toilet seat line. Write LIFE- 
LONG SEAT COMPANY, 99 North New 
Jersey, Indianapolis, Indiana 


WE DESIRE RESPONSIBLE MANU- 
facturers’ representatives with fol- 
lowing among wholesale plumbing and 
heating supply jobbers for states 4 
Delaware—-District of Columbia, 
ginia, North and South Carolina- 
Philadelphia and eastern Pennayivania 
and Pittsburgh and Western Pennsyl- 
vania, Florida. An established manu- 
factarer of plumbers’ cast brass and 
tubular goods is ready to place repre- 
sentation. Address Key &46-D, “DO- 
MESTIC ENGINEERING,” 1801 Prairie 


Ave., Chicago 16, Illinois 


ALL TERRITORIES OPEN ON NEW 

product related to water system in- 
dustry. If you are selling water sys- 
tems or plastic pipe, this non-competi- 
tive, patented product will fit perfectly 
Designed to reduce inventory costs, 
jobbers will welcome your introduction 
of this product. Give complete experi- 
ence and coverage in first letter. Ad- 
dress Key 838-D, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois. 


MANUFACTURERS’ REPRESENTA- 

tives desired by established chemical 
manufacturer for territories in the 
East, South and Midwest. Full protec- 
tion guaranteed plus every possible 
operation. Address Key 8&41-D, - 
MESTIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 


SALES REPRESENTATIVE WANTED 


Arkansas and Missouri availablé 
Must be capable of selling our servic: 
to heating, air conditioning, and refrig 
eration trades; also to national users 
of heating and refrigeration equipment 
Long-established Midwestern firm. Reé 
peat orders, commission basis. Very 
profitable for man able to handle this 
since it is a service to the trade very 
much in demand today. Address Key 
814-D. “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 


MANUFACTURERS’ AGENTS WANT- 

ed: Aggressive representatives cover- 
ing New England, New York state, 
western Pennsylvania wanted to handle 
established line of baseboard and _ in- 
dustrial radiation. Send details, ter- 
ritories covered, experience, lines 
handled, ete. Address Key 855-D, 
“DOMESTIC ENGINEERING,” 1801 


Prairie Ave. Chicago 16, Tilinois. 


NEW ENGLAND & CANADA 


New York import firm exclusive sellers for 
important European manufacturers seeks quali- 
fied representatives with warehouse facilities 
for New England and Canada, for the sale of 
various plumbing items, like brass nozzles, 
gate valves, bibb cocks, chrome-plated center 
sets and oil-matic valves. State details of past 


experience, personal qualifications, length of 


time in the territory and references. Addréss 
Key 854-D, “DOMESTIC ENGINEERING,” 
1861 Prairie Ave., Chicago 16, Illinois. 
MANU FAC TU RE R OF HIGH-GRADE 
chemical specialties which are to be 
sold through legitimate plumbing 
wholesale, desires manufacturers’ rep- 
resentative for midwestern states, 
southern states, New England states 
and Upstate New York. Address Key 
849-D. “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., C hicago 16, Illinois. 


L EADING MANU FAC TU RER OF COM- 

plete line of plumbers’ brass goods 
has openings for live-wire representa- 
tion in the following territories: Can- 
ada, Michigan, Upstate New York, 
Cleveland. teply listing other 
handled, experience, references. 
dress Key 831-D, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois, 


OL D, SST Z ABL ISHED MANUFACTUR- 
er tubular brass plumbing fixtures 
offers exclusive protected territories to 
representatives in Ohio-Indiana, Pacific 
Northwest, California, Minnesota, west- 
ern Pennsylvania. Address Key 835-D, 
“DOMESTIC ENGINEERING,’’ 1801 
Prairie Ave., Chicago 16, Illinois. 


LONG-ESTABLISHED MANUFACTU R- 
er of complete quality line of water 
heaters and accessories requires estab- 
lished manufacturers representatives to 
give thorough coverage among whole- 
sale plumbing and heating jobbers in 
the following states: Michigan, Iowa, 
Nebraska, Missouri. Address Key 836-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 
DR AINAGE FITTING AGENTS: MAN- 
ufacturers’ agents with complement- 
ing lines to drainage fittings needed in 
the following territories: western Penn- 
sylvania, Ohio, Indiana, Kentucky, Ten- 
nessee, Missouri-Arkansas, Oklahoma, 
Kansas and Nebraska, Montana. Ad- 
dress Key 848-D, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois. 


FOR ADDITIONAL CLASSIFIED ADVERTISEMENTS SEE PAGES 252 AND 254 
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FOR ALL Style “R”, 1%” from wall. 


No baseboard adjustment. 
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REPRESENTATIVES WANTED 





LINES WANTED 


LINES WANTED 








SALES REPRESENTATIVE 


Manufacturers’ representative to sell to the 
wholesale plumbing trade, our line of thread- 
less pipe fittings. Has wide acceptance as a 
quality product. Immediate territory available 
covers the states of Michigan, Ohio, western 
Pennsylvania, West Virginia, Indiana, Ken- 
tucky and the New England states. Write to- 
day. Address Key 837-D, “DOMESTIC EN- 
—— " 1801 Prairie Ave., Chicago 16, 
inois 


WANTED: DEALERS AND MANUFAC- 

turers representatives to handle 
complete line of furnaces. This is one 
of the leading, old established manu- 
facturers in the business. Preferred 
and protected territories open. Only 
qualified, aggressive sales representa- 
tives wanted. Give full references and 
experience in reply. Address P. O. Box 
5012, Cleveland 15, Ohio. 





MANUFACTURER'S REPRESENTA- 
tives known to the best trade de- 
sired for quality plumbing and mill 
supply and industrial specialties now 
being sold to quality trade. Repeat 
items, excellent commissions, exclusive 
territories open. Write full details in 
confidence. Box DE, 1399, 221 W. 41 St., 
New York, N. Y 
PROTECTED TERRITO- 
nationally advertised 
plumbers’ special packing to agents 
calling on plumbing supply houses 
Unique demonstration sells 8 out of 10 
on first call. Excellent for opening new 
accounts and high volume repeat busi- 
ness. Address Key 722-D, “DOMESTIC 
ENGINEERING,” 1801 Prairie Avenue, 
Chicago 16, Illinois. 


os WANTED 


MANUFACTURERS’ 
REPRESENTATIVE 


Manufacturers’ representative to sell a line of 
established grease traps to plumbing whole- 
salers in the following territories: Epon wr of 
Texas, Oklah Ark and 

Exclusive territory agreement. Write com- 
plete details, your experience and organization 
setup in first letter. 


R. C. BRETH, INC. 


Advertising Merchandising 
Counsel 


E XCLUSIVE 
ries open on 








Green Bay, Wisconsin 


LINES WANTED 








CAPABLE MANUFACTURERS’ REP- 

resentative, over twenty-five years’ 
experience, can give you distribution 
through wholesale plumbing and heat- 
ing supply jobbers within 100-mile ra- 
dius of New York metropolitan area, 
Desires 


New Jersey and Connecticut 
additional line. Plumbing, heating, gas 
or water supplies. Address Key 810-D 


ENGINEERING,” 18061 


“DOMESTIC 
Chicago 16, Tilinois. 


Prairie Ave. 


ESTABLISHED THREE-MAN ORGAN- 

ization, calling on plumbing and 
heating, wholesale, hardware and mill 
supply jobbers, Louisiana, Mississippi 
and Alabama. Need tubular water 
works lines and tools. We travel con- 
stantly, youngest man six years in the 
business. Address Key 833-D, “DO- 
MESTIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Tllinois. 


MANUFACTURERS’ REPRESENTA- 

tive covering State of Florida, call- 
ing on plumbing and heating supply 
jobbers, desires additional lines. Ad- 
dress Key 856-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chica- 
go 16, Illinois. 


WANTED: LINE OF FITTINGS, PLAS- 
tic shower enclosure, plastic pipe, for 
all or any major portion of the follow- 
ing territory: Louisiana, Mississippi, 
Arkansas, Tennessee, Alabama. Sche- 
duled coverages of all wholesale hard- 
ware and plumbing supply houses in 
this area. Address Key 857-D, “DOM- 
ESTIC ENGINEERING,” 1801 Prairie 
Ave. Chicago 16, Illinois. 


THE SCHUTZE SALES CO. 
1999 North Snelling Ave. 
St. Paul 8, Minn. 











Manufacturers’ Agency Selling 


Important Mid-Northwestern Jobbers 





WANTED 


Plumbing or heating line, by alert, 
wide-awake sales organization enjoying 
A-1 rating among the jobbers and deal- 
ers. Chicago, Illinois, Indiana and Wis- 
consin. Address Key 782-D, “DOMES- 
TIC ENGINEERING,” 1801 Prairie 
Ave., pasa! 16, Illinois. 


OHIO 
Established 1925 


Serving the plumbing jobber. Aggres- 
sive well-established manufacturers’ 
representatives seek some major non- 
conflicting lines. Address Key 784-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


BUY... 


Is the key syllable in “Buyers’ Market.” 
But getting the order now takes bet- 
ter, more aggressive, more resultful 
representation. If it’s volume you want 
in New York, New Jersey, and Con- 
necticut, you have to... 


a 
And that’s the key word for 1953. As 


manufacturers’ representatives for 30 
successful years, we have the know-how 
and the following needed to get you 
orders. We are especially interested in 
cast brass and sweat fittings . . . mal- 
leables . . . drainage fittings . . . brass 
goods .. . enameled ware and pottery 
... and heating equipment. Warehouse 
facilities available. Write today. Key 
791-D, “DOMESTIC ENGINEERING.” 
1801 Prairie Ave., Chicago 16, Illinois. 


FOR ADDITIONAL CLASSIFIED ADVERTISEMENTS SEE PAGES 250 AND 254 


Intensive Selling in 
THE HEART OF THE SOUTH 


Arkansas 
Mississippi 
Louisiana 


Tennessee 
Alabama 


Here is your opportunity to get top-notch 
representation in this rapidly-developing market. 
Highly regarded firm of manufacturers’ repre- 
sentatives in business since 1913. Concentrating 
on a few strong lines. Southerners who know 
the South. JOHN D. EVERETT & CO., Mem- 
phis 1, Tenn. 





REPUTABLE MANUFACTURERS’, 

agent calling on plumbing supply job- 
bers desires good additional line. Active 
coverage eastern Pennsylvania, Dela- 
ware, New Jersey, Baltimore, Washing- 
ton. Address Key 786-D, “DOMESTIC 
ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois. 


BOSTON 


Manufacturers’ representative with long 
experience selling to New England 
plumbing and heating supply jobbers, 
can give personal aggressive repre- 
sentation to one more major non-con- 
flicting line. Address Key 832-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


ACTION 
COVERAGE—PROMOTION 


Covering all plumbing and heating jobbers in 
Pennsylvania, New Jersey, Delaware, Mary- 
land and Washington. 


COBIN and SAXON 


1352 Hellerman Street 
Philadelphia 11, Pa. 


TOPS IN REPRESENTATION WITH 

million-dollar good will among le- 
gitimate wholesalers on Eastern Sea- 
board. Seeking only first class lines. 
Now working Maryland, District of Co- 
lumbia, Virginia. Immediate results. 
Address Key 691-D, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois. 





MANUFACTURERS’ REPRESENTA- 

tive established in the state of Flor- 
ida, calling on all plumbing and heat- 
ing jobbers, desires a few more lines to 
promote. Located at St. Petersburg, 
Florida. Address Key 804-D, “DOMES- 
TIC ENGINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois. 


FRANK MORRIS & CO. 
424 S. Cheyenne St. 


Tulsa, Oklahoma 


Selling jobbers throughout Iowa, Neb- 
raska, Kansas, Oklahoma, Missouri, Ar- 


kansas, Colorado. 
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WALKER 


DRAFT CONTROL <2 


as perfect as possible 





CHECK THESE 9 a OF SUPERIORITY 





] Se 


Turn of pointer on 
calibrated dial instontly 
selects correct droft 
Calibrations correspond 
to specific draft volves. 


BOX TYPE 

PIVOT HINGES 
Positive sealed beoring 
surfaces, friction-free 
nickel-plated hinge pins, 
protect against corro- 
tion. dirt... dust. This 
most expensive construc 
tion gives long life. 


BALANCE 
PLATE... 


scientifically designed 
with accurate brass fit- 
tings to maintain correct 
balance between atmos- 
pheric and pressure in- 
side smoke pipe 


NO OTHER DRAFT REGULATOR WAS ALL THESE FEATURES 





insures correct capac- 
ity for every type of 
installation 








EXCLUSIVE 


The only 
regulator with 
calibrated 
dial and 
pointer type of 
adjustment. 











& 
1793 Penn St. 


EASE OF 
INSTALLATION 
Collar or stub furnish- 
ed to provide quick 
attachment to pipe. 
ARMCO ALUMIN. 
(ZED STEEL 


... finest available for 
heat and corrosion 
resistonce. 


g a 


accurate balance 
essures performance 
as perfect os possible. 





Aluminum casting is 


rigid light ~— long 
lasting. 


Shows we oreo 
for free flow of oir 





regulation 





10 Million Sales Speak 


for Themselves 


Use a Walker to help cut fuel cost up 
to 25%. Actual tests prove performance 
as perfect as possible. There’s a 
Walker Automatic Draft Regulator 
for every conventional heating pur- 
pose. Send for complete catalog to — 
WALKER tru. sane 


| 
| 
| 
SALES COR | 
St. uk, Missouri | 


A steel boiler is a lifetime investment 
-+. Sel “the best in steel boiler heat” 
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INDLEY’S 
PLUMBERS’ 
SPECIALTIES 








complete line of small indis- | 
items—rods, bolts, nuts, 





QO sine 
e | 


effecting more complete 









] 
| 
screws, wires, tubes, flanges, wash- 
ers, guides, pins, etc.—handy to use 
in emergencies—prerequisite in fin- 
ishing many a plumbing job. 


HINDLEY MFG. CO. 53 John St., Valley Falls, R. |. | 


>per tank has been man- 


a special and exclusive 
»cess and individually 
lbs hydrostatic pres 
deteriorate 


warranty on 


compietely 
Ney ary 
»bertshaw Unitrol, drain 
valve at bottom of tank non 
absorbent spun Fiberglas 
ation and a dozen others 
You recommend, stock and 


sell the 


heater 


finest gas water 
made in America 
when you handle 


Nida ban 


ALLCRAFT 


MANUFACTURING COMPANY, INC. 


27 Hoyword St., Cambridge, Mass. 


Buseveclor— 


Low Cost Industrial and Home Heating 


Economy, attractive design, 
higher and faster heat 
transfer as well as noise- 
less operation make Base- 
vector the best in industrial 
and commercial perimeter 
radiation. Expanded metal 
enclosures are available. 
Your opportunity to offer 
Warm Wall heating at its 
best 


Write for complete details 








1, 2, or 3 Tiers High 


In addition to Basevector our regular 
Baseline Baseboard Radiation is sav- 
ing money every day for heating con- 
tractors. BASELINE THE BESTLINE 





—. 
2701 East 78th Street 
Minneapolis 23, Minnesota 








Makes Any Fire Fire Door 


A "SAFETY VALVE"! 
INLAND Safety Door Closer 


For Gas and Oil Conversion 
BURNERS 


Used by Thousands of Utility Companies 
and Contractors for Years 
Replace the regular boiler or furnace door 
hinge pins with the Inland Door Closer, file 
down the door catch and you have an extra 
“Safety Valve” on the job. Gentle spring 
tension allows door to swing open on slow 
or faulty ignition of burner and then close. 
Wedge holds door open when necessary. It's 
easy to install with the NEW SPRING 

HOLDER. 

MADE IN 3/16”—1/4"—5/16”—3/8” 
DOOR PIN SIZES AND PRICED AT 
$1.00—$1.05—$1.10—$1.15 

See your jobber or write us. Pat. *2,605,097 


INLAND MFG. CO. 3120 n. cicero, cHICaco SI, 





ILLINOIS 
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LINES WANTED 


LINES WANTED 


LINES TO HANDLE 





LINES WANTED: ADDITIONAL 

plumbing and heating lines by manu- 
facturers’ representative covering 
Georgia, Florida, and South Carolina. 
Engineering graduate, exceptional sales 
record. Well known to industry. Ad- 
dress Key 825-D, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois. 





LINES WANTED 





SOLD OVER 2 MILLION DOLLARS 
IN ’52 


Fast-growing, hard-hitting manufac- 
turers’ representative organization of 5 
salesmen catering exclusively to the 
wholesale plumbing supply jobbers now 
open for one good line. Fittings, valves, 
sweat fittings will receive preference. 
If your line has quantity potential, we 
can offer you the finest coverage in 
New York, New Jersey and Connecti- 
cut. Our factories know of this ad- 
vertisement, so please answer in de- 
tail. Address Key 827-D, “DOMESTIC 
ENGINEERING,” 1801 Prairie Ave., 
Chicago, 16, Illinois. 


MANUFACTURERS’ REPRESENTA- 
tive offers active contact with the 
plumbing and heating jobbers in the 
metropolitan Philadelphia and south 
Jersey area, including Jersey coast line 
on one or two additional lines. Address 
Key 839-D, 
ING,” 1801 


Tllinois. 


OLD ESTABLISHED FIRM 


highly recommends their New York agents to 
manufacturers requiring extensive coverage of 
wholesalers in this area. Curtailment of our 
production puts them in a position to take on 
another line, and as they have done a wonder- 
ful job in building up our sales, we hearti'y 
recommend them to others. Address Key 803-D, 
“DOMESTIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 


“DOMESTIC ENGINEER- 
Prairie Ave., Chicago 16, 


AXFORD & DOBLEY 


1060 Broad Street 


Newark, New Jersey 


Northern New Jersey two aggressive 
young men completely covering 150 
jobbers; also architects, mechanical 
engineers and plumbers. Now repre- 
senting one top-quality line. 

Manufacturer can get top representa- 
tion in one of the most industrialized 


and populated areas in the U.S.A. 


SALES REPRESENTATIVE SEEKING 

additional line for New Jersey. Ex- 
perienced—successful—reliable. Will 
consider warehousing and/or distribu- 
tion. Address Key 844-D, “DOMESTIC 
ENGINEERING,” 1801 Prairie Ave., 


Chicago 16, Illinois. 





ESTABLISHED 

engineering corporation has openings in manu- 
facturers’ representative division for air con- 
ditioning, enameled steel, cast iron, china, brass 
and plumbing specialties for Texas, Oklahoma, 
Arkansas, Louisiana, New Mexico, and Kansas. 
Must be top lines as we travel 5 men. Address 
Key 641-D, “DOMESTIC ENGINEERING,” 
1861 Prairie Ave., Chicago 16, Illinois. 
ESTABLISHED MANUFACTURERS’ 

representative desires plumbing and 
heating lines for Arkansas, Alabama, 
Louisiana, Mississippi, and Tennessee. 
Intensive coverage. Address Key 726-D, 
“DOMESTIC ENGINEERING.” 1801 
Prairie Avenue, Chicago 16, Illinois. 


M. L. QUEEN 
410 N. Poplar Street 


Dexter, Missouri 
Established with plumbing jobbers in the 
states of Missouri, Arkansas, Kentucky, and 


southern Illinois, giving prompt coverage to 
manufacturers represented. 


PAUL ATCHISON 
SALES COMPANY 


777 Stanford Avenue, Los Angeles 21 
607 Market Street, San Francisco 5, 
California 
Lines for plumbing, hardware and industrial 
jobbers, only. Especially interested toilet seats 
and plumbing fixtures. Perfect coverage in 
California and Arizona for past twenty years. 


West Virginia & Virginia 
CLARKE SALES COMPANY 


Plumbing and Heating Fixtures and 
Supplies 


Representing the Manufacturers 
1210 Grant Street, Charleston, W. Va. 


ENAMELWARE, COMPETITIVE LINE 

wanted for Louisiana, Mississippi, Ar- 
kansas, Alabama, Tennessee, or any 
substantial part of this five-state ter- 
ritory. Address Key 858-D, “DOMES- 
TIC ENGINEERING,” 1801 Prairie 


Ave., Chicago 16, Illinois. 





BUSINESS OPPORTUNITIES 





ATTENTION IMPORTERS 


GOOD BUYING MEANS GOOD 
SELLING 


Export director of a group of European 
manufacturers seeks contact with im- 
portant American wholesalers, jobbers 
and importers, interested in plumbing 
items like brass nozzles, gate valves, 
bibb cocks, boiler drains, oil valves, 
gas hose cocks, gas service cocks, gas 
heater cocks, chrome-plated center 
sets, radiator valves, etc. Send your 
inquiries for samples, catalogues and 
prices! Address Key 860-D, “DOM- 
ESTIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 


SPECIALTY HOUSES: REPUTABLE 
chemical manufacturer with a prod 
uct of proven merit, being sold to 
plumbing and heating contractors by 
over 1,500 jobbers, all year ’round. A 
non-competitive item, properly priced, 
packaged and merchandised with a 
worthwhile repeat profit. Address Key 
840-D, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 





WANTED TO BUY 





DEAD STOCK! OVERSTOCKED! 
DISTRESSED MERCHANDISE! 


Manufacturers’ agents and manufac- 
turers, if you have anything in the way 
of plumbing and heating supplies, write 


us. 


FACTORY OUTLET PLUMBING 
SUPPLY INC., P. O. Box 3564 
El Paso, Texas 

ee SE eh ROPES 
WANTED TO PURCHASE: PLUMBING 

and heating business in small, pro- 
gressive town in the southern half of 
the United States. Address Key 850-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


FOR SALE 











FOR SALE—TRADE. PLUMBING- 

heating business that can net owner 
$15,000 per year, Showroom, tools, large 
stock, new truck. Good town with more 
work than 4 men can do. Richest farm 
section in state. Selling account of 
health. Will trade. P. O. Box 66, Green- 
ville, Ohio. 





FOR SALE: PLUMBING AND HEAT- 
ing supply house in beautiful Chain ©’ 
Lakes region of northern Illinois, With 
or without building and ground. Small 
organization doing good job. Suitable 
for one principal, or partners. Good 
reason for selling. Address Key 851-D, 
“DOMESTIC ENGINEERING,” 1i1s01 
Prairie Ave., Chicago 16, Illinois, 


FOR SALE: WHOLESALE PLUMBING 
and heating company as going con- 
cern, good stock, large modern ware- 
house and offices; salesmen covering 
southeastern Ontario, good volume of 
sales and profit. Ideal as well, for 
American plumbing manufacturer to 
set up distributing warehouse. Priced 
$87,000 for all. Address Key  830-D. 
“DOMESTIC ENGINEERING,” 1891 
Prairie Ave., Chicago 16, Illinois. 














FOR SALE: UNJACKETED 2 SERIES 
13 sec. boiler, steam rating, 1960 ft. 
No. 27 indirect water heater, No. 47-2 
automatic feeder, Address Key 852-1, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 





FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 250 AND 252 
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TO THE 


EDGEWATER BEACH HOTEL 


CHICAGO 


avert 26-91 ~22 
Oi. HEAT INDUSTRY MEETINGS 


OF THE 
315" ANNUAL OHI CONVENTION 
FEATURING 


Industry subjects of vital interest to everybody in 
every branch of the industry. 


An all-star cast of speakers — dealers, oil men, 
manufacturers, economists, engineers. All experts 
in their lines. 


New ideas and methods galore—practical, profitable 
for you. 


Fun and frolic, too. Special entertainment for your 


> ¢ 
ITS FREE 


No registration or admission tee» 


+ + + H 


lady. 


to any of the general sessions. 








a | 
pave ul) { ¥ ap ‘| : 
OIL-HEAT INSTITUTE OF AMERICA, INC. & 
500 FIFTH AVENUE, NEW YORK 36, N. Y. 
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The LIFE 
of Most 


BUILDINGS 


Be it a bungalow, a 
factory or a skyscrap- 
er, there’s an APCO 
soil pipe and fitting 
for every job! This 
durable, flexible, eco- 
nomical pipe for 
house drains and sew- 
ers — for vertical or 
horizontal position — 
will withstand strain 
ind corrosion. 
(Throughout your life- 
time or in generations 
to come, you'll never 
have to replace it! 








A typical stack installation show- 
ing STRINGER waste, vent and 
revent fittings. 


...and “rough it in” 
the STRINGER WAY ! 


Apco Waste and Revent Fittings—and the “STRING- 
ER SYSTEM” combined with Stringer Fittings of the 
same breed—Quality—save space and prevent need of 
cutting joists. Accurate tappings; uniform tolerances, 
and highest standards otherwise. There’s a shape for 
every purpose—an answer to every fitting problem— 
a fitting for every code and job! 














() cast IRON 5 


This is a pipe dream 
come true—if you install an APCO Cast Iron sewer 
line you can set and forget! 

APCO really is some pipe! Cast Iron Soil Pipe, you 
know, is practically everlasting when used as a soil 
waste or vent line, house drain, roof drain or building 
sewer. As a soil pipe, it withstands internal pressure 
caused by flash floods and external ‘pressure of earth 


movement stresses. Even tree roots cannot penetrate its 
joints! ROOTS STUB THEIR TOE WHEN THEY 


REACH APCO! 
APCO also assures a long trouble-free job for flow 
mains or stream crossings. 


Specify APCO and you'll specify satisfaction. 


Gvlastingly Your, / 


APCO—made by the World’s Largest Producers of this Type of Pipe. 


ALABAMA PIPE COMPANY 


8 PLANTS TO PRODUCE — 8 DISTRICT OFFICES TO DISTRIBUTE 


ANNISTON, ALA. 





DISTRICT OFFICES 
MID-WEST EASTERN 
122 S$. Michigan Ave., Chicago 350 Sth Ave., New York City 


a Also Sales Offices in Denver, Los Angeles, San Francisco, Kansas City, 


Portland, Seattle. 
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1tTEee 


The Sign of 
Top Quality 












MURCO , 
GREASE 
TRAPS 


From Your 
Wholesaler 


Your plumbing wholesaler knows from his 
experience that when me fills your = oh be 
is furnishing you a Grease Trap o' 

formance. . . no MURCO GREASE TRAP 


has ever been returned because of opera- 
tional failure—and we've been making 


Grease Traps for over 20 years... sound 
design and simple construction are impor- 
tant reasons why every MURCO Trap that’s 
been installed has functioned as it was 
intended. 

See for yourself independent laboratory 
tests showing how MURCO GREASE TRAPS 
are rated. Write today for a complete copy. 








plicated ba, ffles , 
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A Siease line of WATER HEATERS 


TER: The Name 
Ye aa Should Know . - 
Is the Heater to 
Buy Fore most in 
Quality and Crafts- 
manship 


MAGNESIUM ROD: 
Genuine DOW .. 
assures maximum 
ection against 
corrosion (optional) 


RED BAND TAN 

Heavy copper Fon md 
steel tank. Double 
thick. Water tested 


353 Ibs. pressure 


ure aan tl Bg om 


(long: Mi 
around Heating” 'E cle- 
ment. 


INSULATON: Full 3” 
thick blanket of zen- 

fibergiass’’ in 
st vlatio mn 


INLET DIFFUSER and 
DRAIN Acts as a CC 
water baffle. Preve' nts 
drop in water temp 
Bottom drain conven- 
iently located 


© Easy to clean 


- no com- 


Over 90 per cent efficient 


in grease retention 


Patented vent prevents si- 
phonage of grease 


® Rated by Independent Lab- 


oratory tests not our fac- 


D. J. MURRAY MANUFACTURING CO. 


Manufacturers Since 1883 


* WISCONSIN 





TO DISPLAY ON YOUR SALES FLOOR 


TETER, long the creator of water heater styling, 

has the most complete quality line of heaters in 

the country. Sizes ranging from 3 to 83 gallon 

capacity—types ranging from standard upright 
tanks to table top dimensions, all specially de- 
signed for utility room convenience. 


anes TEETER 

ntam, ideal 
=< small capaci- 
ty ranging from 
3 to 20 gallons. 





SELLE S EE 


Left: TETER 
Table Type 
ranging from 
20 to 30 
gallons. 


WRITE TODAY 
FOR FULL 
DETAILS 





13901 
es SOUTH 
INDIANA 


AVENUE 
CHICAGO 27 
ILLINOIS 











General Automatic 
De-Airator Tank Will Cure 
Sick Air Inflated Jobs 


Install the General Automatic 
De-Airator Tank on all hot water 


heating systems. It removes gas 


and vapors by boiler before 


reaching the system. It removes 


air entrained in the water before 
being returned to the boiler. It 


makes a heating system 100° 
etfective. 


ENERAL 









ertind sy Se 


FLOORLEVEL 


HOT WATER 
BASEBOARD INSULATION 
Complete systems will be 
shipped immediately ready to 
install to meet any size radia- 
tion requirement . . . from 
| 200 to 366 sq. ft. of radia- 
ton. 


General Automatic Products Corp. 
2300 Sinclair Lane Baitimore 13, Md. 
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PRM MAI, 5 os kccev raven sa vss eee eek pub ae peeee ees 256 
Sere ene rar eee Dy Sere athe EEE oa 69 
Orie se Tr Beek TS aioe coins oes cowie ccscanae 237 
oa UME ee 1 eee eer rents Ua Sere ey 150 
A RL ESM, BONE. 5 ops» GU 08 ee dawn eens eerens ese 235 
Pera REMIND. 5. ba. «dh ous pieaes peek es ekawes 246 
*Toledo Pipe Threading Machine Co., The ............ 76 
INN RUIN, in 0s sind go's «949 0.00 64.0 # Veg Seeds ke 42 & 43 
Passe Trees WOTKS, THO o5 cio.cieceied oisin yea isasisee 236 
Se NS ooo Ghee one eb ewh sees eek eeenran 217 
Unie Biaietie Bite: GCo., The < s.6i boost ees 179 
1S; te; Air Comasoninny Com. ..55.0456- seep ccs cess 235 
U. S. Machine Div., Stewart-Warner Corp. ........ 140 
Tinivermnicmuie COPD, |... .. cence sce aeeades bacco wees 199 
eRe SE IMMER. 5S Ss aioe nas oooh cide welcome wom ey ee. 233 
MME ei os cud hs ono o Fikes > an kein honda 221 
VOD, WOM A 5 55:5 0.0 0 oop 5 ois do vip aaa vie ges ari 3 
Oe OEE oO ee PO Oe ar Cie rae 226 
Wivacin senten Toe. hme: . os ck cc. Ha eG ese udc 8 
fy Re A | 6 a a ay ae ar eae tr 253 
Wallace Co., William, Metalbestos Div. .............. 225 
MEN Sat 'g Sy i he Gu heise lsh. de baa bd heros 143 
ee ANY, WE soo So ae heen ca esas 60 
ee RRMEEEES PENA BUM 556k cac3 ois a deca io:¥ dads oes O08 weds 222 
POPPE PUI COO i is cag tga vo Nese viep ep reetacesoss 21 
Wayne Home Equipment Co., Inc. ................... 147 
en IM Sc Cod Soo a Caso ssl oe ns. ee ated 160 
SE RTI EMRE Fr hn oy nes cae Uae eee ect co5N 224 
Weis We, i Bile, TACT o.oo ioe on 0 oes eines 5 
* Wesco Manufacturing MRSS ae ey cess sad asian ines “241 
%* Wheatland Steel Products Co. ..................-205: 176 
IE os oon soso 5 ob pnts e sicens spa bo 128 
Williams Dispos-O-Matic Div., 

SOAK SUREEMIIES SOUND. 5 osc) cbc dacs beisvee sues 153 
oi ee a Cay EAR a a a 232 
PER eas For eke ea cao c ea whe ee a 245 
* Wolverine Tube Div., Calumet & Hecla Inc. .......... 41 
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St ET ee ET oe 227 
* Worcester Brush & Scraper Co., 

Div. of Mason-Worcester Co. ..............eeeeeeee 208 
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*See Our Catalog in the 1953 DOMESTIC ENGINEERING CATALOG DIRECTORY 
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atte ig a TOUGH 


Remodeling Job- - 
But EASY JOSEPH are THE “REIGNING” MASTERS! 


HAS \T LICKED a there’s a lot of water (in the 
/ he 


it pipe be wrong places!) you'll find speedy re- 
“Yes—ceutting a tight-hard . 
(\ tween studs oF UO osy with 





A lief in NEPTUNE SUMP PUMPS... 
} \ 8s . . . 

te eet at ALON SOIL PIPE \ soundly engineered for high pumping 

CUTTER.” capacity, sturdily constructed for faith- 

ful, long-life service. And Neptune’s pop- \ 

ular prices mean more sales: 
















NING MODELS: 


The BRASS-O-MATIC (illustrated), con- 





—— 





structed of brass and bronze, achieves 


the happy combination of quality at 





a competitive price. 








The VALU-MATIC is the nationally 


mechanical pet. 


: advertised low-priced pump... sturd- 
pend. 


ily constructed and finished in hand- 











por 


some green gloss enamel. 


q * eT 
e The NEPTUNE » 


y LAUNDRY «. 
TRAY PUMP. 






FE. nthusiastically wel- 
comed all over the nation! 
The Neptune engineers 
have achieved the long- 
sought “pump servant” to 
serve in thousands of 
homes where no sewerage is available or where laun- 
dry trays and washing machines are below the sewer 
line. It’s the clean and sanitary way to dispose of 
waste water. It is easily installed, fool-proof, rust- 
proof and corrosion- proof. This rugged Neptune 
Pump quickly disposes of laundry waste water. 


oy 
WORLDS largest selling 


WORLDS fastest cutting 
The FAMOUS <@> Soil Pipe Cutter 


LISTS FOR A Low $15 
No. 1 Cuts C.I. Pipe 
2" to 4”. List Price____ $15.00 
No. 2 Cuts C.l. Pipe 


2” to 6”. List Price. $20.00 


Other heavy duty models for production cutting of pipe 
wp te 24” in diameter. 








Write for Detailed Literature 


NEPTUNE PUMP MFG. CO. 


seit ase nc 5a : ee 1.4912 NORTH 6TH ST., PHILADELPHIA 20, PA. 


WRITE FOR CATALOG ‘{ 
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Compare the [vk«ie."" 
p CEILING PLATES 
The original Perfection No. 10, Sheet Steel. 
Sizes 44” to 6”. Copper Tube Sizes 14” 


to 3”. No. 11—Same with Set Screws. 
Copper Tube Sizes 14” to 3”. Other types 


No. 25 & No. 25E 


HOURLY 


Noted for Their 


INPUT OF 9 wees 
ma EFFICIENCY & 


LONG LASTING 


850,000 ¥~ 


‘adwell 


» 2 ©, 


Designed and manufactured distinctly for ‘ 
- me as No. 25 plus 
RANGE BOILERS, WATER HEATERS, 6” extension. Listed 


HOT WATER STORAGE TANKS and HOT ee 
WATER SYSTEMS, the Cadwell No. 25 and Me. 25 
No. 25E are rated tops among Plumbing and Listed ACA. 
Heating Contractors. 

Thermostatic element always out of water 

except when discharging. They’re easily 

taken apart for inspection and easily cleaned Relief Valves for Every Purpose 
without disturbing the temperature or pres- 

sure relief. 

Available in male 14”, 34” & 1”. Female 

diam. 1%” in all cases. 


Cita ee eg 


No. 75 No. 105 


Adjustable Poppet Poppet Type Pressure ee if Vd 
Type Pressure Relief Relief Valve. V2” adwe 
Valve. 2” 1.P.S. 1.P.S. Listed A.C.A. Ne. 35 

0. 


Pressure Relief 


/ ) : 
}/. u“ Is, ilain, ( onn. Types No. 75, 105 and 35 can be furnished with fusible Valve. Diaphragm 
plug for temperature relief. (Not self-closing on tem- operated 12” or 34” 
perature relief.) 1.P.S. Listed A.C.A. 


@f. PER. GEN. 




















